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How a Retailer Cut His Delivery |\**°”) 
Costs $2800 in Six Months 


It has often been said, with more or less truth, that the of its driver, and the date. Each driver is also required 
average lumber yard is unsystematic; and that in being such to write in a blank space on the card, the number of 
is not conducting its business so as to be in position at all gallons of gasoline and quarts of oil used during the day. 
times to have at fingers’ ends data on its stock, its operating He also puts down the hub meter readings for morning and 
costs, its delivery system and the like. This article purposes night, the difference showing the number of miles traveled 
to relate briefly how one live, enterprising dealer, doing a during the day. 
business of $900,000 annually, by the installation of a simple As indicated by the center reproduction herewith, the driver 
recording system, saved $2800 started to work at 6 a. m. 
in the first six months on its Forty minutes was consumed in 
delivery costs alone. Moreover, loading the truck and fifty 
its proprietor speeded up his minutes in going to the job. 
deliveries, kept his truck costs About forty-five minutes was 
down and by reason of accumu- spent in unloading. The return 
lated data was able to rate te,” trip to the yard was made in 
accurately the cost and the pare JUN 28 1926 practically the same time as in 
time required to make any de- >, running to the job. At the 
livery of lumber, were it a jag ~ yard, fifty minutes was spent 
or a large quantity for a con- : = in loading, approximately 
struction project. : - C 6.2 ° twenty-five minutes for deliv- 

This lumberman, during the . UG / ering, and twenty-five minutes 
last four years, has made an G to unload. Again the return 
extensive study of the truck trip of twenty minutes. Ap- 
and delivery problem and be- parently then, at 11 a. m., the 
came convinced that by cutting truck was kept idle or being 
costs in this department he loaded with presumably a little 
could increase his normal maneuvering around the yard 
profit. His equipment consists until 2:15 p. m., approximately 
of eleven trucks and five solicit- . three hours and fifteen min- 
ing cars, on each of which op- utes. The run to the job was 
eration costs are kept. He eT made in 55 minutes; the un- 
handles no side lines, his busi- loading in 25 minutes. Here 
ness being confined to sales of | apparently part of the load 
lumber, sash, doors, windows was sent in 10 minutes to an- 
and lumber products, which are other location, where the re- 


delivered within a radius of Ine of the charts covering operation of truck No I h mainder of the material was 
jean ] ine te printed figures represent 24 hours divided into tenths. When unleaded ta 46 mlncten: 
Bes Mes 6 © yard. ere truck is in motion the device automatically registers a solid > Snes; on 


are some hills and rough roads) pjaci; mark (seen near outside edae). When standing still returning to the yard in 20 
to be negotiated within this no mark is recorded. At left, inside inner circle, the ‘driver minutes, after which, for 65 
territory. has marked the number of gallons of gas and quarts of oil minutes the truck was being 
Starting the system, each used, and at right the mileage for the day reloaded, the day’s work being 
truck was equipped with a hub concluded at 6 p. m. 
meter for mileage and a motor meter for recording loading In twelve hours’ use, this one truck consumed 5 hours 
or unloading time and time spent in transit to and from and 50 minutes in loading or idle time, 2 hours and 20 
the job. The motor meter consists of a clock-wound auto- minutes in unloading, and 3 hours and 50 minutes in actual 
matic device in which a circular card or running time—half a day ‘pent in loading 
chart is placed by the yard clerk before the or idle time, not to mentyon 2 hours and 
truck starts to work in the morning and taken 20 minutes for unloading. Thus, more than 
out and turned into the office by the same _ 8 hours or 66% percent was spent in neces- 
clerk that night. Space is provided on each _ sary idleness of the truck. 
card for the number of the truck, the name Following the instal- [Turn to page 85] 
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TIMBER LAND FACTORS 


place at the disposal of the Forest Industries of 
the American Continent the collective knowl- 
edge and skill of a national organization devoted 
entirely to timber problems embracing — 


Forest Engineering 

Timber Estimating 

Timber Appraising 

Forest Mapping 

Aerial Forest Surveying 

Timber Financing 

Management of Lumbering Operations 
Management of Timberland Estates 
Purchase or Sale of Timberlands 
Explorations and Timber Prospecting 


Consulting Work 
CHICAGO 
231 So. LaSalle St. 


MONTREAL 
Drummond Building 


NEW YORK 
350 Madison Ave. 


SEATTLE 
626 Henry Bldg. 


VANCOUVER 


Vancouver Block 
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Maple and Birch 


FLOORING 
Good Values 
for Buyers 


The items below were manufactured 
from good quality timber. They are well 
manufactured and a thoroughly depend- 
able buy. Write or wire for prices. 


50,000 ft. 13/16x2%4”" Clear Maple Fiooring 
30,000 ft. 13/16x2/%4” No.t Maple Flooring 
50,000 ft. 13/16x1'2” Clear Maple Flooring 
30,000 ft. 13/16x244”" Clear Birch Flooring 


3 cars 4° No. | Mixed Pine Lath 
2 cars 32” No. | Mixed Pine Lath 


5 cars 4/4” No. | & Btr. Kiln Dr. Birch 
4 cars 4/4” No. 2 Common Birch 
10 cars 4/4” No. 2 & Btr. Soft Elm 
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Maple and Birch 
FLOORING 
in Mixed Cars 


Maple Flooring, Birch Flooring, 
Cedar Posts, Shingles, 

White Pine Lath, 

K.D. Maple and Birch Lumber, 
Hemlock and Pine yard and 
shed items. 


In one 
car we 
can ship 
you =» 


Here is real buying economy for you. Cut your stock 
investment and speed up your turnover and your profits 
by taking advantage of this service. Make upacar today 
and let us quote you. Maple and Birch Flooring shipped 
L.C.L. when desired. Quality guaranteed. 


ROBBINS FLOORING COMPANY 
RHINELANDER, WIS. 
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When Everybody 
Works Together 


—the manufacturer, selling organ- 
ization, and buyer—there is sure to 
be satisfactory dealings. This policy 
explains our constantly increasing 
business in 


Northern Hardwood 
and Hemlock Lumber 


But our lumber sales service does not 
end when your order is filled. We in- 
sist that your invoice be sent directly 
from the mill. This enables you to 
check every shipment and know that 
you receive what you order. Investi- 
gate our service today. 


Weidman - Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 

















COPYRIGHT 1926 BY AMERICAN LUMBERMAN 


Amercanfumb 


NORTHWESTERN [UMBERYAN —S0LID4 


Kusitions? 


ESTABUSHED 1873, 


THE TIMBERMAN 


ESTABLISHED 1886. 








WHOLE NUMBER 2673 


CHICAGO, AUGUST 7, 1926 


YEARLY SUBSCRIPTION $4 











The Exponent of the American Lumber Industry 


American{iimberman 


Published Weekly by 
THE AMERICAN LUMBERMAN 


Cc. W. DEFEBAUGH, E. C. HOLE, 
President. Secretary and Manager. 





Editorials 

Query 

Review of Current 
ditions 





OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING 
431 South Dearborn St. 
CHICAGO, ILLINOIS, U.S. A. 
Cable Address, **Lumberman, Chicago.” 


TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: 
IN THE UNITED STATES AND MEXICO, $43; CANADA, 
$6; IN THE UNITED KINGDOM AND ALL 
OTHER COUNTRIES IN THE UNI- 
VERSAL POSTAL UNION, $8. 
Subscriptions for less than a year are taken at 
the yearly rate if paid in advance. Remittance ae 
upon yearly subscriptions is expected ‘within the 40cal ane 

first sixty days; after that time they are subject Lumber 
to sight draft with exchange upon due notice. FA : 


Orders to discontinue should be accompanied by as 
payment to date. In requesting change in address, Markets, The 
please give old as well as new address. Single 
copies, 25 cents. 


Susiness in Brief 
Business Changes, 
Fifty Years Ago 


Foreign 








Hymeneal 
Late News 
Live 





Obituary 
Poet, The 
Realm of the 
News 


JANUARY 
ILLI- 
79. 


ENTERED AS SECOND CLASS MATTER 
1899, AT THE POSTOFFICE AT CHICAGO, 
NOIS, UNDER ACT OF MARCH 3, 





Copy for new advertisements should be in this Retailers, 
office not later than Monday, changes in current for 
advertisements not later than Tuesday of the week Sash, 
previous. 


MEMBER 





AUDIT BUREAU OF CIRCULATIONS eat Cclon 


Transportation, 


Timber 


Washington, 


Western 
tion 

Northern 
facturers’ 


READ WHEREVER LUMBER IS CUT OR Pine 


SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 


Published Weekly —. 
In Its Fifty-third Year 





Clubs and 








Where You Will Find It This Week 


Editorial 


and Comment 
Lumber 


Departments 


Incorporations ete. .7 


I ion acs Glass os oe Sh es 62, 63, 


Personal 


Motor Truck Department 


Retailer 


and 


This Week’s ‘‘ Timely 1 


Index to Advertisers 


Association Activities 
Notes 
Coming Conventions 
Manufacturers’ 


from 


Hemlock & Hardwood 
Association 


Associations? Plans and J 


Of Special Interest 


Lumber’s Use in Kleetrifica 


tion 
Must Regell 
Southerner 
An Old-New 
Pumps 


Railroad 


Trade Con 


Industry to Public, Say 


Use for Wood—Wooden 


Retailers Visit 
Plants 

Dealers Tell Why Wood Sash Are Best. 

Building Goodwill by Careful Delivery. 

Hardwood Mill and Market News.... .58 

Big Timber Purchase Extends Life of 
Old Coneern 


Coast Manufacturing 


ye 
tr 


West Coast Lumber Happenings 
Redwood for ‘*U’’ Stadiam 
What is ‘‘ Fair 
Letters From the 


~] or ¢ 
~ 


— 


Mail of a Wholesaler. 


— “2 & “J Se 


News of the Lumber World 


ans 4 


Baltimore, Md.... 59 
Bay City, Mich... 60 
Beaumont, Tex.... 82 
sellingham, Wash. 78 
Bogalusa, La 8 
Boston, Mass &4 
Brookhaven, Miss. 84 
Buffalo, N. Y 59 
Cadillac, Mich.... 58 
Cincinnati, Ohio.. 58 
Columbus, Ohio... 58 Portland, Ore.... 
Detroit, Mich.... 58 San Francisco, 
Duluth, Minn 81 Calif. 
Evansville, Ind... 59 Seattle, Wash.... 
Fordyce, Ark 50 Shreveport, La... 
Jacksonville, Fla.. 82 Spokane, Wash... 
Kansas City, Mo.. Tacoma, Wash.... 
Klamath Falls, Ore. Toronto, Ont 
Lake Charles, La. Tuscaloosa, Ala... 
Laurel, Miss..... Vancouver, B. C.. 
Los Angeles Calif. Warren, Ark...59 
Louisville, Ky.... Winnipeg, Man... 
Memphis, Tenn... 


Merrill, Wis 

Milwaukee, Wis... 
(cebhenecen sean 8, 

Minneapolis, Minn, 


New Orleans, La. 
New York, N. Y.. 
Norfolk, Va....... 
Philadelphia, Pa 

Pittsburgh, Pa.... 


Associa 


Manu 








Unifying Interests in Behalf of Building 


ROM THE VIEWPOINT of the lumber industry the chief 
agencies for promoting the use of wood appear to be the 


retail dealer and the owner; but on closer view it becomes 
clear that there are other important factors, including the car- 
penter-contractor, the realtor, the banker or other lending agency, 
and it may be the hardware dealer and the furniture man, as well 
as the plumber, the electrician and perhaps others. Some are not 
interested in every building project, but their interests so often 
coincide that they ought to be working together all the time. 

It is to- be expected that where so many interests are involved 
there will be overlapping if not conflicts of interests, and where 
these exist there is apt to be friction that detracts from the pleasure 
of doing business if it does not inflict losses or at least lessen the 
amount of construction carried on. Experience shows that most 
causes of friction can be removed; commonly they are misunder- 
Standings that acquaintanceship alone wipes out. In fact, the 


friendly relationships that in many cases follow from casual meet- 
ings of persons with common interests can hardly fail to benefit the 
persons directly concerned as well as the industry. 

Retail lumbermen usually have their own contractor friends with 
whom they work in securing business, and this sort of codperation 
is excellent as far as it goes. What is needed, however, is such a 
unifying of interest and effort on the part of all agencies for pro- 
moting construction that few if any opportunities for selling 
material and labor shall be missed. It is believed that this end 
can be best achieved by such meetings as that held at Milwaukee, 
Wis., July 21 and 22, when the local lumbermen’s club entertained 
the carpenter-contractors, and that at Freeport, N. Y., when a local 
retail lumber concern entertained builders and realtors. Face to 
face meetings and frank discussions that take place at such gather- 
ings put many vexing questions in a more favorable light and gener 
ally lead to betterments that help everybody. 
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Selective Cutting of Northern Hardwoods 


TUDIES CONDUCTED by the forest experiment stations in at 
S least two regions have served to confirm the belief long held 
by many lumber manufacturers that there is little or no profit 
in cutting the smaller trees. At the meeting of the Northern Hem- 
lock & Hardwood Manufacturers’ Association last week, reported 
elsewhere in this paper, Raphael Zon, director of the Lakes States 
Forest Experiment Station, gave the results of a study of northern 
hardwood operations that is vastly significant with respect to both 
lumber manufacture and reforestation; for he showed that while 
there is a loss in present cutting of small trees there is a gain in 
leaving them, through advancing the subsequent logging date. 

If the loss from cutting small trees were merely in the reduced 
volume of product recovered from the logs, that in itself would be 
enough to induce delay in cutting; but the loss due to the lower 
grades produced from the small logs also cuts the return in sales 
value to a point that forbids all hope of profit. The alternative, which 
is to leave the smaller trees for a later cutting, offers some difficul- 
ties which Mr. Zon did not overlook. While operators who have 
timber enough to last them for twenty years or more might see the 
practicability of looking forward to that time for realizing on the 
trees at present too small to be cut, others who are more nearly cut 
out would not look at the matter in the same light. 

Another phase of the question to which Mr. Zon referred is the 
fire risk. As conditions have been in the past in the northern woods, 
the risk of leaving partly cut forests is greater than the average 
operator would care to assume. Not only so, but the tax question 
has not yet been solved; and as land still bearing many trees that 
the local assessor has been accustomed to consider as of saw timber 
size would likely be assessed on that basis, the timber owner would 
be confronted with the serious problem of taxation. 

Primarily, of course, the study reported on by Mr. Zon is designed 
for the benefit of the timber owners. But the interest of the public 
is hardly subordinate to that of the lumbermen, because in 
the future much of the northern timber lands must be used for 
growing timber if the Lake States are to prosper as they have in 
the past. A considerable part of these lands probably never can 
be profitably utilized for any other purpose than timber growing. 
It is therefore of the utmost importance from the viewpoint of the 
public welfare that the people of the Lake States so frame their 
laws as to protect and perpetuate their forest wealth, both that 
already in existence and that in prospect. Some progress has been 
made, but there is a long road yet to travel before the various prob- 
lems have been solved. 


Selling the Idea of Remodeling 


T A RECENT GROUP meeting of Massachusetts retailers an 
advertising expert who was on the program for a talk gave the 
lumbermen some very practical suggestions as to how they 

might increase their trade volume by energetically and systemat- 
ically going after the business of remodeling old houses. He 
stated that the lumber dealers are missing a great opportunity 
in not soliciting this business more actively. Of twenty million 
homes in America, according to the speaker, over seventeen million 
are more than ten years old and therefore may be considered as 
being more or less in need of remodeling. 

He suggested that lumbermen have pencil drawings made, showing 
how the old homes could be remodeled at moderate expense. This 
is a good idea, but an even better one is for the dealer to show the 
prospect, from the AMERICAN LUMBERMAN’S book of remodeled 
homes entitled “Old Homes Made New,” actual photographs of 
homes that have been remodeled, showing them both before and 
after the work has been done. As this book contains pictures 
illustrating the actual remodeling of wood houses of almost every 
size and type, it is easy for the dealer to show the prospect a 
picture of a house very closely resembling, at least in general out- 
line, the one to be remodeled, thereby giving him a accurate idea of 
the improvement that will be made in the appearance and general 
utility of the house. This is not intended as an advertisement of 
“Old Homes Made New,” but simply as a piece of information that 
lumbermen who are in any way interested in going after remodel- 
ing business will be glad to get, because it is freely admitted on 
all sides that nothing comparable to this book as an aid in securing 
remodeling business has ever before been published. 

The advertising man further told his hearers of a lumber dealer 
in the central section of the country who was getting pretty well 
discouraged because the location of his yard made it difficult, if 
not impossible, to sell material for new homes, for the reason that 
few new homes were being built in that part of the city. There 
were, however, plenty of old ones that needed remodeling, and 
the outcome of the story was, that by putting on a constructive 
remodeling campaign this dealer worked up a volume of business 





that placed an entirely different face on the situation, resulting 
in a very satisfactory movement of material, and good profit, be- 
cause the sales for remodeling were made without competition. 
As a rule, the idea of remodeling must be sold to the owners of 
the houses needing that treatment. Occasionally a man may walk 
into the lumber dealer’s office and announce that he intends build- 
ing a new home, but a man whose home would be benefited by 
remodeling is much less likely to take the initiative. Therefore 
the lumberman must be on the alert for opportunities to sell the 
idea. When an old house changes hands, an excellent opportunity 
is afforded to talk remodeling to the new owner. Another good 
opening is afforded when householders let it be known that they 
are considering making repairs. Though the improvements ori- 
ginally contemplated may not be extensive, an opening is afforded 
for talking remodeling, and if good salesmanship is employed, 
instead of a few minor repairs the owner may be persuaded to re- 
model and modernize his home throughout, thereby resulting in 
the sale of a good sized bill of materials, rather than a small one. 


Make the Best, Then Advertise It 


T IS APPARENT THAT a “live nerve” in the lumber and mill- 
work industries was touched by the article, in fiction form, printed 
in the AMERICAN LUMBERMAN of July 3, which showed how pros- 
pective home builders are being influenced by the seductive adver- 
tising of steel substitutes for wood. Seldom has an article appear- 
ing in this paper aroused greater, or even equal interest, judging 
from the numerous letters that have been received, commenting 
upon the situation therein discussed. 

And now we are beginning to get comments upon the comments. 
A communication just received from H. S. Stronach, of the West 
Coast Lumber Trade Extension Bureau (New York office), is of 
especial interest. He sees as the solution of the major difficulties 
of the lumber industry, “the intelligent manufacture and sale of all 
species of lumber according to their respective physical and mechan- 
ical properties at a legitimate profit.” This terse statement points 
to an objective, outlines a program and supplies a slogan worthy of 
the industry. Believing that a communication which packs into brief 
compass so muah that is important is worthy of editorial prom- 
inence, the letter is printed, practically in full, as follows: 

“The comments by millwork producers and lumber dealers that 
have appeared in recent issues of the AMERICAN LUMBERMAN have 
been very interesting. One objection to metal sash is that when it 
rusts, the iron oxide stains the window glass and it is very hard to 
keep clean and remove. 

“There is only one way of combating the steel sash, and that is to 
make a wooden sash and frame that will stand up, and then adver- 
tise it. The wooden sash and frames that have rotted out afforded 
the substitute man his chance and gave him the talking point which 
put his business on the map. As long as our millwork manufactur- 
ers continue to use sapwood on the exposed parts of their sash and 
frames they will lengthen the lever which the substitute man al- 
ready uses to take the business away from us. Make a sash 
and frame that will stand up like those that were made from the 
genuine heartwood of the eastern white pine, advertise it, and you 
will spend money wisely, as well as get back the business which 
rightly belongs to the lumbermen. 

“The trouble with the lumbermen is that they will not play a fair 
game even among themselves. The Government laboratory says 
that the sapwood of all species has a very low durability. The sap- 
wood of a windfall in the woods will rot out in two years’ time, even 
under the protection of the bark, which is waterproof. The lumber- 
man, instead of marketing his lumber in such a manner as to have 
it give the best service, naming a reasonable price and getting it, 
has always taken the stand that he had to make a lower price than 
his competitor, and when the competitor got the business, he low- 
ered the grade so he could sell still lower. 

“Both the manufacturer and the retailer have been guilty of this, 
and see where it has brought them. Once in a while some of them 
would get together and go to the opposite direction, getting the 
prices up so high that substitutes would be thought of. Prices that 
are too high are just as bad as those that are too low, as they not 
only invite competition by substitutes but create over-production. 

“The solution of all the troubles in the lumber business in this 
country as I see it is the intelligent manufacture and sale of all 
species of lumber according to their respective physical and mechan- 
ical properties at a legitimate profit. The world does not object to 
a hog getting fat, but it kicks when he puts his four feet in the 
trough. 

“The application to the lumber business of Emerson’s two essays, 
‘The Circle’ and ‘Compensation,’ would be the best kind of a tonic 
and most beneficial. Some of the things the lumbermen do bring 


them a momentary profit, but in the long run the industry pays with 
compound interest.” 
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Seasonal Curtailment in Movement 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 5.—According to 
telegraphic reports received today by the Na- 
tional Lumber Manufacturers’ Association 
from 349 of the larger softwood and 128 of 
the chief hardwood sawmills of the country, 
there was an apparent, though probably slight, 
seasonal curtailment of business as compared 
with reports a week earlier. The number of 
mills reporting is smaller and this discrepancy 
is probably partly due to temporary suspen- 
sion of operations on account of forest fires 
and midsummer overhauling. The 331 com- 
parably reporting softwood mills show de- 
creases in their totals of production, ship- 
ments and new business compared with those 
of 359 mills the preceding week, although 
there are nominal decreases in production and 
orders and an increase in shipments. As com- 
pared with the corresponding week a year ago 
there is probably little change in the two 
periods. Reports from 128 hardwood mills as 
against 139 a week earlier indicate production 
stationary and shipments and orders falling 
off. 

The unfilled orders of 229 southern pine and 
West Coast mills at the end of last week 
amounted to 679,938,263 feet, as against 665,- 
959,815 feet for 225 mills the previous week. 
The 121 identical southern pine mills in the 
group showed unfilled orders of 228,551,246 
feet last week, as against 228,732,812 feet for 
the week before. For the 108 West Coast 
mills, the unfilled orders were 451,387,017 feet, 
as against 437,227,003 feet for 104 mills a 
week earlier. 

Altogether the 331 comparable reporting 
softwood mills had shipments 104 percent 
and orders 101 percent of actual production. 
For the southern pine mills, these percentages 
were respectively 103 and 103, and for the 
West Coast mills, 102 and 104. Of the report- 
ing mills, the 307 with an established normal 
production for the week of 210,996,783 feet 
gave actual production 102 percent, shipments 
105 pereent, and orders 103 percent thereof. 

The figures for last week, the week before 
and the same week last year follow: Pro- 
duction—226,251,413 feet, against 235,631,152 
feet the week before, and 229,998,665 feet last 
year. Shipments—234,599,353 feet, against 
244,832,441 feet the week before, and 229,921,- 
855 feet last year. Orders—227,513,991 feet, 
against 247,233,012 feet the week before, and 
234,843,734 feet last year. 

The following revised figures compare the 
softwood lumber movement of the seven reg- 
ional associations for the first thirty weeks of 
1926 with the same period last year: Produc- 
tion—6,984,925,592 feet, against 7,110,192,783 
feet last year. Shipments—7,190,952,388 feet, 
against 7,088,662,297 feet. Orders—7,214,194,- 
283 feet, against 6,943,853,539 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently the former are not 
represented in any of the foregoing figures or 
in the regional tabulation below. Eighteen 
of these mills, representing 56 percent of the 
cut of the California pine region, gave produc- 
tien as 29,543,000 feet, shipments, 24,604,000 
feet, and orders, 22,606,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 108 mills re- 
porting for the week ended July 31 was 4 per- 
cent above production, and shipments were 2 
percent above production. Of all new business 
taken during the week, 45 percent was for 
future water delivery, amounting to 51,921,190 
feet, of which 41,707,163 feet was for domestic 
cargo delivery, and 10,214,027 feet export. New 
business by rail amounted to 55,896,357 feet, or 
49 percent of the week’s new business. Forty- 


three percent of the week’s shipments moved by 
water, amounting to 47,931,787 feet, of which 
34,957,428 feet moved coastwise and inter- 
coastal, and 12,974,359 feet export. Rail ship- 
ments totaled 56,679,249 feet, or 51 percent of 
the week’s shipments, and local deliveries, 
6,379,939 feet. Unshipped domestic cargo or- 
ders totaled 176,362,620 feet; foreign, 135,313,- 
828 feet, and rail trade, 139,710,569 feet. 

Logging camps are again resuming active 
logging, according to the Four L employment 
service. Sawmill operation is normal, Logging 
camps and sawmills in the Grays Harbor coun- 
try are reported again to be producing on sched- 
ules that held just before the July Fourth shut- 
down. Forest fires in this district are now 
under control, and many camps are operating 
from 4 a. m. to 1 p. m. to protect against fire. 
The forest fire situation in the Inland Empire 
while improved is still serious, with more than 
twice the usual number of men employed in fire 
fighting as compared with a year ago. 

The Western Pine Manufacturers’ Associa- 
tion, with eleven fewer mills reporting, shows 
heavy decreases in production, shipments and 
new business. 

The California Redwood Association, with 
one more mill reporting, shows nominal in- 
creases in production and shipments, and new 
business considerably less than that reported for 
the previous week. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows a 
slight increase in production, a big inerease in 
shipments, and a marked reduction in new busi- 
ness. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produe- 
tion), with five fewer mills reporting, shows 
considerable decreases in all three items. 

The 14 hardwood mills of the Northern Jiem- 
lock & Hardwood Manufacturers’ Association 
reported production as 1,207,000 feet; ship- 
ments, 2,672,000 feet, and orders, 2,684,000 
feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 114 units production as 18,455,287 
feet; shipments, 18,765,050 feet, and orders, 
16,606,257 feet. 

For the last thirty weeks, all hardwood mills 
reporting to the National Lumber Manufactur- 
ers’ Association gave production 875,372,272 
feet; shipments, 828,288,125 feet, and orders, 
$49,998,943 feet. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 57.—KpITor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFo._k, VaA., Aug. 5.—For the week ended 
July 31, thirty-eight mills reporting to the 
North Carolina Pine Association, and having a 
normal production figure of 10,224,000 feet, 
manufactured 6,914,769 feet, shipped 7,056,086 
feet, and booked orders for 4,933,603 feet. 


Lumberman’s Wife Dies in California 
[Special telegram to AMERICAN LUMBERMAN] 
Kansas City, Mo., Aug. 5.—Advices received 
by E. E. Woods, secretary of the Southwestern 
Lumbermen’s Association, today announce the 
sudden death at Colton, Calif., on Tuesday after- 
noon, Aug. 3, of Mrs. Talbot Feild, of Hope, 
Ark., while on a motor tour of California. Mrs. 
Feild was the wife of the secretary-treasurer of 
the Hope Lumber Co., who is a well known 
lumberman and association man. He is active 
in the work of the Southwestern and was presi- 
dent of the Arkansas Association of Lumber 
Dealers last year. The deceased was the 
daughter of the late Capt. J. T. West, who was 
the pioneer lumberman of that section. She 
leaves besides her husband three children, Tal- 
bot, aged 14, Hattie Ann, aged 11, and a mar- 
ried daughter, Mrs. A. J. Hunter, of Hope. 


Cables on European Lumber Conditions 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 4.—Effects of the 
general situation and coal difficulties in Eng- 
land are causing hesitancy in the British lumber 
trade, Commercial Attaché William L. Cooper, 
London, cables the Department of Commerce. 
The lack of deliveries in May and June in many 
instances caused a cash shortage. Acceptances 
due in July were paid with difficulty and re- 
quests for extensions were numerous. Demand 
is still quiet for American hardwoods, although 
slightly better than for June. Stocks are heavy 
with little movement into consuming industries. 
A tendeney toward metal automobile bodies is 
causing dealers catering to the automobile trade 
to withhold purchases for future delivery, and 
the strike in the piano industry shut off demand. 
Inquiries for southern pine and Douglas fir 
are more numerous, but actual placements are 
small. Consumption of northern European soft- 
woods is unaffected, but the industrial situation 
is uneasy. No great improvement in demand 
for American woods is expected until the coal 
difficulty is settled. However, there is an un- 
derlying spirit of optimism, as it is felt that, 
when the coal situation is settled, a more normal 
consumption and demand ean be anticipated. 
Several new strikes are being experienced in 
the Finnish sawmill industry, the plywood trade 
particularly feeling the effects, according to 
a cable from Assistant Trade Commissioner 
Kekich, at Helsingfors. 


Cost of Fighting Western Forest Fires 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 5.—During July 
the cost of fire fighting on the national forests 
of the West aggregated $736,156. Of this total 
$358,540 was spent in the last ten days, $250,000 
being required in efforts to control fires in the 
northern Idaho-western Montana district alone. 
Congress appropriated $225,000 for the entire 
fiscal year, but the Forest Service is authorized 
to ineur a deficit in protecting national forests 
from fire. The summer season usually lasts 
about seventy-five days, and often the worst of 
it comes in August. During the last few days 
there has not been much change in the fire 
situation in the northern Idaho-western Mon- 
tana district, where 72 large fires were raging 
at the end of July, with 3,000 men fighting 
them. Conditions were said to be somewhat 
quieter on the Kaniksu, Clearwater and Coeur 
d’Alene national forests. The total area in 
this district already burned at the end of July 
was 200,000 acres, and expenditures in fighting 
fires had aggregated $425,000. 

During the first days of August, weather con- 
ditions in California were reported more favor- 
able and the situation improved. Expenditures 
in fire fighting in California forests during July 
totaled $138,000. In Washington and Oregon 
forests the Forest Service last month expended 
$163,488. The situation was still serious at 
the end of the month on some of the forests 
in these States. The dry electrical storm has 
been the chief cause of fires this season in the 
western forests, according to foresters. For 
example, a hundred fires have been reported 
started by lightning during a single storm in 
which the rain evaporated before it reached the 
ground. 


SSSA EEaa: 


Virgin Hardwood Timber Sold 


MEMPHIS., TENN., Aug. 4.—An announcement 
has just been made of the purchase of one of 
the South’s choicest tracts of virgin hardwood 
timber by the Fisher-Hurd Lumber Co., a sub- 
sidiary of the Fisher Body Corporation, from 
the Hyde Lumber Co., of this city. The tract, 
which includes 15,000 acres in stumpage and 
15,000 acres in fee, is located near St. Joseph, 


(Concluded on page 68) 
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Novelty Turnings of Cedar and Alder 


We are investigating novelty turnings and are 


make these 
Orford 
would say 


products in large 
eodar or 


volumes from Port 
alder, the cedar preferred We 
articles like spools, file handles, bale 
would offer the best opportunities We 
would great! ippreciate any data or informa 
tion with reference to markets and prices that 
you may be able to give us along these lines 
Inquiny No. 1,789. 


[This inquiry 
establishment 


comes from a woodworking 

As the handle busi 
specialized industry it is im 
practicable to give this inquirer any information 
that would be specially helpful. The same is 
true also of the novelty turning. From the 
nature of this business it is necessary for the 
manufacturer to be 


in Oregon. 
ness is a highly 


continually devising new 
forms and searching out new fields for market 
ing his product. While there is something like 
standardization in the handle business, it has 
so many ramifications that only a thorough and 
detailed study of it would put the inquirer in a 
position to decide what opportunities it holds 
out to him, The name of the inquirer will be 
furnished on request.—EpITor. | 


Wood Thermometer Backs in Quantitic: 


We have been referred to you as a source of 
information regarding a supply of the following 
material THERMOMETER BACKS, pieces machined 
to 11% inches long by 2% inches wide by 

thick, one face sanded, with fancy edges 
as sample, oval top and all edges 
sample, one hole bored ! 
deep 2% 


%-inch 

same 
beaded like 
»-inch diameter and 44-inch 
inches from bottom end, one groove cut 
in center of board Y%-inch by \%-ineh by 51% inches 
long. All pieces tied in standard sized bundles. 
Material, basswood We use approximately 100, 
000 pieces every three months INQUIRY NO. 1,798 


|The foregoing inquiry comes from a manu 
faucturer of advertising novelties in New Eng 
land. It will probably be necessary for con 
cerns quoting on these thermometer backs to 
see sumples. On request the name of the in 
quirer will be furnished.—Ebprror. | 


Dimension Manufacturing Field 


The writer is making a study of the feasibility 
of a hardwood dimension plant located in this vi 
cinity and comes to you for information. 

Our firm has the general opinion that hard 
wood dimension would be slow to move and unprof 


itable to manufacture. We are primarily pine 
producers and know nothing whatever of the hard 
wood furniture market. We have, however, con 


siderable hardwood stumpage and are studying the 
most feasible plan to market it. 

The timber in this district best suited for the 
dimension business would be sap gum and oak 
The gum is a good grade, but does not contain 
much heart wood. We believe that both woods 
will work into furniture squares to an advantage 
I would appreciate any information that you 
may be in position to supply as to the market 
prices, cost and the sizes of stock most in demand 
I would also appreciate your giving me a list of 
the most reputable hardwood dealers in Philadel 
phia, Baltimore and other points, who might be 
able to supply me with further information.—InN- 
quiry No, 1,793. 


| This inquiry comes from a lumber manufae 
turing concern in South Carolina. 

A considerable number of the hardwood man 
ufacturing concerns have been making small 
moderate way for many years, 
usually reclaiming this material from slabs and 
edgings recovered from the conveyor and 
worked up in a sort of auxiliary cutting up 
plant. The AMERICAN LUMBERMAN has inves 
tigated the matter to a considerable extent and 
has published a number of articles from time 
to time on the subject. 


dimension in*a 


From the information 
thus far at hand it appears that the two prin 
cipal obstacles to the general practice of di 
mension manufacture are the absence of stand 





desirous of locating a market of sufficient volume 
ty» warrant the investment Our supply of raw 
material is practically unlimited and we could 


ard sizes and the tendency of the consuming 
munufacturer to assume that because the di 
from waste it should be 
a lower price than ordinary stock. 

The Forest Products Laboratory, Madison, 
Wis., made a rather thorough study of this 
question in connection with the standardization 
work of the hardwood consulting committee of 
the Central Committee on Lumber Standards 
and made a progress report in which are shown 
the sizes and quantities of rough cuttings re- 
quired by 


mension is re covered 


sold ut 


the hardwood consuming industries. 
This, as the name indicates, wus a 
report, and wus not 


tentative 
released for publication. 
The industries covered in the investigation were 
furniture, chairs, automobiles, implements and 
vehicles, railroud cars, commercial fixtures, re- 
frigerators, kitchen cabinets, 
ments and turning squares. 


musical instru- 


It will be inferred from what has already 
been said that the chief difficulty confronting 
the manufacturer of small dimension is in the 
matter of selling, not in the produetion. It 
appears that the manufacture of small dimen- 
sion is a logical development, for the reason 
that it offers a means of utilizing slabs, edgings, 
and other small pieces that otherwise would go 
to waste, and it also affords opportunities for 
cutting up at the mill to the required sizes regu- 
lar lumber stock that ordinarily would be 
suipped to the consuming factory and there 
cut up. It is readily seen that cutting this 
material at the place of production will per- 
mit the use of lower priced labor, avoid pay- 
ment of freight on waste materials, and per 
mit a closer utilization generally. 

In view of the very general interest there is 
in all questions relating to the manufacture 
of small dimension, comment on the questions 
here raised is invited from readers. 
of the inquirer will be 
DITOR, | 


The name 
furnished on request.— 





More About Southern Pine 


We note inquiry No. 1,786 in the AMERICAN 
LUMBERMAN of July 24, and the editorial comment 
made thereon. We do not feel that a very clear 
idea of the grade mentioned has been given. No. 
1 North Carolina pine is the best grade made, and 
is practically clear of defects, and practically the 
same as A grade southern pine. The word clear 
should not be mentioned, as No. 1 North Carolina 
pine covers that feature. North Carolina pine is 
simply shortleaf yellow pine and grows from Mis 
sissippi throughout all the Gulf and Atlantic 
States. Also there is shortleaf pine in Arkansas 
district and usually the Arkansas pine is finer 
grain and softer texture than North Carolina pine 
or ordinary shortleaf yellow pine, except in the 
South there is a shortleaf pine known as Rose- 
mary which is fine grain and soft textured and 
very much the same as Arkansas pine. This Rose- 
mary usually carries a good percentage of heart 
and is usually original growth hill timber. The 
specifications mentioned sound very much like a 
government inquiry.—INQUIRY No. 1,786-A. 


| This comment is made by an Alabama whole 
sale lumber concern. The original inquiry pub- 
lished as No. 1,786, was submitted to John M. 
Gibbs, secretary of the North Carolina Pine 
Association, and Mr. Gibbs kindly sent to the 
AMERICAN LUMBERMAN a copy of his reply to 
the inquirer. In his reply Mr. Gibbs said in 
part: 

North Carolina pine lumber is similar to south- 
ern pine, and is embraced in what is generally 
called yellow pine. The shortleaf species of North 
Carolina pine does not contain as much pitch as 
strictly southern pine. It is probably softer but 
the general appearance is the same. It is stronger 
than white pine and I can not imagine any species 
of lumber which would be more suitable for your 
purpose. ... The largest stands of shortleaf 
North Carolina pine are found in Virginia, North 
and South Carolina, Georgia and Alabama, and 
they have the same species in Arkansas, but there 
it is referred to as “‘Arkansas shortleaf pine.” 

In the comment on the original inquiry an 
extract from a technical note published by the 
Forest Products Laboratory of Madison, Wis., 
was quoted,—EpITor. 
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It is estimated that 214,- 
000,000 feet of lumber will 
be shipped from the Wiscon- 
sin river this season. 


ss 8 ture lumber. 


A splendid raft of timber 
belonging to Mr. John Thomp- 
son is now passing the Calu- 


push such 


met. It was cut principally * * 


in the Township of Thorne, 
which place, although an old 
limit, has turned out some 
timber as good as any that 
will come down the Ottawa 
this season. 


diaries. 


They 


.* 2 

Messrs. A. P. McKinnon & 
D. Cameron have about one- th 
half their contract fulfilled for | 9? ~~ ; 
the shipment of all the square $10,000 bail 
timber got out last winter all Great credit 
along the line of the Saginaw 


lion dollars, 


contains 40,000,000 feet, and 
they propose shortly to com- 
mence the erection of a large 
mill at that point to manufac- 
The gentlemen 
have the necessary capital to 
an enterprise 
through to success. 


Eight young men in Wil- 
liamsport, Pa., have been ar- 
rested on suspicion as incen- 


burning nearly all of the prop- 
erty, amounting to over a mil- |}. 
destroyed there 
since the great fire in August. 
June 18 they were examined 
charge and held in 
each for trial. 


Powell for his exertions in fer- 


the meeting on Saturday it was 
resolved to run them only half 
the time. This action is had 
in consequence of the supply 
of lumber being already large- 
ly in excess of the demand. 
Lumber is not made from logs 
secured the present season, but 
* from logs obtained one, two 
and even three years ago. The 
supply of logs now en route 
to the mills, from the gathering 
of the last few months, is 
very great, and consequently 
the future cutting of logs will 
diminished. This action 
of the lumber manufacturers 
throws out of employment 
large numbers of men. It will 
doubtless be followed in other 
localities, and thus many thou- 
sands will be deprived of work. 


* + * 


confessed to 


due Mayor 





Valley & St. Louis Railroad, 

and have been working very 

hard with a large force of 

men to accomplish so much. 
* es *& 

Messrs. J. A. Haak & Co., 
of Philadelphia, have  pur- 
chased a tract of pine on the 
Dock-and-Creek, eight miles 
north of Evart, Mich., which 





reting out this gang of prop- 
erty destroyers. 


+ * + 


The lumber manufacturers 
doing business in the vicinity 
of Glens Falls, Fort Edward 
and Sandy Hill, N. Y., held 
an important meeting recently. 
Hitherto they have run their 
sawmills day and night. At 








The leading business fea- 
ture of the Village of Hub- 
bardston is the steam sawmill 
of the Hubbardston Lumber 
Co. It is a model mill, employs 
forty men, has a daily capacity 
of 40,000 feet, but owing to 
the dullness of the market will 
only cut about four million feet 
this year. 
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Southern Pine Market Is Showing More Strength 


The southern pine market has made great improvement 
during the last week. Bookings exceeded production by 
about three percent for the week, and the lowness of mill 
stocks is now becoming a strengthening factor, especially as 
buyers are quite urgent for deliveries. 

While the bulk of the business is coming from the South 
and Southwest, buying tends to cover a wider territory. 
Sales to the East and Lake States are below normal. It now 
looks as if the middle West would soon be sending in a larger 
volume of business, and prospects are that Florida trade will 
be more active toward fall, when the tourist season begins. 

Perhaps the strongest items in the list are 2x10- and 2x10- 
inch dimension, in heavy demand at the oil fields of the 
Southwest, though the 4- to 8-inch widths show little improve- 
ment. Small mills have found returns on their output of 
dimension and boards, for straight car shipment, so unsatis- 
factory that they have greatly curtailed production, and 
prices on these items will probably advance. Workings such 
as flooring are expected to be more active as fall building 
gets under way on the farms of the middle West. Upper 
grades generally are weaker than lower, for heavy sales have 
ereated some searcity of No. 3. 


Northern Hardwoods More Active; Some Advances Made 


The total reported unsold stocks of northern hardwoods 
were about one percent greater July 1 than on the ecorre- 
sponding date of 1925, but unsold stocks of thirty-six iden- 
tical firms showed a decrease of about two and a half percent. 
Output fell off considerably during the last three weeks of 
July, while sales have tended to become more active. 

Expansion in demand for maple flooring indicates a better 
eall for all items from the building trades, and there is a 
movement of trim items. Prices of flooring have 
reached a low and unsatisfactory level, but their present 
stability indicates that they have touched bottom. 

Both furniture and automobile manufacturers have been 
taking larger quantities. Furniture makers are fairly busy, 
and it is probable that they will soon be buying more of the 
northern woods. Prospects for sales to the automotive indus- 
try are good, as the marketing of new and varied models of 
higher priced cars is calling for a larger use of hardwoods. 

Maple, birch and soft elm have been moving well, and quo- 
tations are strengthening, there having been advances in 
No. 3 birch and soft maple and in end dried white maple. 


so00d 


Northern Softwoods More Active; Eastern Spruce Slow 


Demand for northern pine showed a heavy increase dur- 
ing the week ended July 24 and, though production has been 
maintained, bookings amounted to 42 percent more than the 
output. The promise of good crops in a large part of the 
Northwest is responsible for the improvement, and the mills 
foresee an active fall trade. Shipments for the first twenty- 
nine weeks of the year amounted to 14 percent more than 
the cut, and the tendency has been to keep production in line 
with consumption. Prices have stiffened, and some firms 
have issued new lists. 

Northern hemlock demand is said to be showing increase, 
there being more activity in the buying of country yards in 
Michigan and Wisconsin, despite severe competition from 
western woods. Business for the last three months has been 
in excess of production, and July 1 stocks of identical mills 
were only 12 percent greater than on the corresponding date 
of last year. Trade improvement in the latter part of July 
has brought some increase in the output, as the mills expect a 
good fall demand. Quotations generally are $4.50 off list. 

Eastern spruce sales are light, and the mills have little busi- 
ness ahead, so that prices have softened to $40 base on frames. 


Lumber Statistics Appear on Pages 56 and 57; 


Arrivals from Canada are larger. The stiffening of Coast 
woods because of advancing intercoastal vessel rates is ex- 
pected to firm up spruce quotations. 


Southern Hardwoods Moving Well; Sap Gum Is Higher 


Southern hardwood bookings during the week ended July 
24 ran 131% percent below production, which had reached 99 
percent of normal. Shipments since the first of the year, how- 
ever, were equal to the eut, and recent accumulations have 
been small, especially in view of prospects for fall trade. 

There is again some talk of curtailment, but recent predic- 
tions to that effect have not been fulfilled. It is said that in 
some sections of the South, extremely hot weather has caused 
searcity of labor, and that many mills have decided on a shut- 
down in August for repairs. 

The present movement is of good volume. Many divisions 
of the furniture trade are buying, and there are also fair sales 
to the automotive industries. Implement and wagon factories 
have been heard from, too. The building trades continue to 
take fair quantities, and fall prospects in this line are good. 
Oak flooring has been moving a little better. Demand for 
trim has been improving. However, retail yard items as a 
rule are being purchased cautiously. Box factory call for the 
lower grades has been quite brisk. 

Sap gum is a market leader, and some mills have advanced 
it $1 to $2, while it is said that certain producers have been 
expecting other advances and are withholding stocks. 


Western Pines Demand Improving; Prices Advanced 


Inland Empire pine mills during the two weeks ended July 
24 received orders for 10.61 and 3.91 percent, respectively, 
above output, and on that date their order files of 4,362 cars 
were over a thousand cars heavier than on June 26. Produe- 
tion has been running about two or three percent above nor- 
mal, though summer cut is usually about fourteen percent 
above, the mills avoiding accumulations. Their cut for the first 
six months of the year was 10 percent less than for the first 
half of 1925, but their shipments were only 7 percent less, so 
that additions to stocks for this period totaled only about 
twenty-nine million feet. So far the Atlantic coast States have 
taken Jess than last year, but the middie West States, except 
Iowa, and the Southwest have bought more. Business, espe- 
cially in shop, has been improving, and prices tend to stiffen. 
Some scattered advances are reported. 

California pines demand ran about twenty percent behind 
shipments during July, but for the twenty-nine weeks ended 
July 24 the shipments exceeded the output by 14 percent. 
Recent reports say eastern and export sales are increasing, and 
that prices have advanced by 50 cents to $1. 


Fir Mill Bookings Again Exceed Their Production 


New business received by the West Coast mills during the 
week ended July 31 exceeded production by 4 percent. 
Orders for the four weeks ended July 24 were 9 pereent 
above output, and shipments were 4 pereent more. The 
mills therefore have well filled order files, while their stocks 
have undergone considerable reduction. 

The gains of the last week were in the domestic trade, 
both cargo and rail showing increases. California is said to 
be buying a little more actively, but the largest increase was 
probably in Atlantic coast trade. The recent stiffening of 
space rates on intercoastal shipments stimulated business, 
and further advances, to a $14 base, are predicted. 

The middle West continues to buy largely in mixed ears, 
and mills capable of filling these are getting good returns. 
Straight cars are not in active request, and sell for a couple 
of dollars less. It is a little early for fall buying for the farm 
trade, and August should see heavier placements. 

Prices in general are showing much more firmness. 


Market Prices and Reports on Pages 89 to 97 
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Lumber’s Use in Railroad Electrification 


Electrification of a railroad can not be ef 
fected without the use of a vast amount of 
lumber, and a no more striking example of this 
ean be found than the electrification of the 
Chicago terminal and suburban lines of the 
Illinois Central Railroad Co. There are count 
less uses for lumber in the build 
ing of a railroad, and in order 
to electrify its lines the Illinois 
Central had to practically build a 
new railroad. One of the most ex 
tensive uses of wood was in build 
ing new stations and platforms, 
which were made necessary by the 
changing of tracks and the run 
ning of longer trains. 

In all of this construction work 
which effected forty-eight stations 
along the main line to Matteson, 
the South Chicago and Blue Island 
branches, longleaf southern pine 
was the principal wood used. 
Ninety percent of the lumber used 
in each station was for platforms 
and this was all creosoted, making 
a permanent construction that will 
withstand the ravages of weather 
and other deteriorating influences 
for countless years. The fascias of 
the canopies of the platforms are 
of cypress and double-beaded fir 
ceiling was used for the walls of 
the wind shields. 

The stations are not all identical 
in construction. Some are entirely 
new while others are only remod 
eled. In some places only extensions to the 
platforms have been built. However, the sta- 
tion at Fifty-seventh Street is typical of the 
work, and by figuring the amount of lumber 
used in this one station it is possible to find 
out approximately the total amount of lumber 
used in building platforms, wind shields and 
canopies. 

The high platform at Fifty-seventh Street is 
640 feet long and 14 feet 8 inches wide and 
will accommodate ten of the new electric 


coaches. On each end of this high platform is 
a low platform 325 feet long and 11 feet wide 
Which serves as an approach and which makes 
possible an entrance to the station from three 
streets. All of the decking for these platforms 
is of 2x6-inch creosoted boards, some 14 feet 





A partial view of the Illinois Central suburban station at Fifty-seventh 
Street, Chicago, in which 220,000 feet of lumber, mostly longleaf 
southern pine was used in the new platforms, canopies and wind shields. 
Forty-eight 


remodeled in 
electrification project 


stations were either built or 


and some 16 feet long. More new platform was 
built here than at some of the other stations. 
The instalation of this new platform was 
difficult because the old one had to be torn 
down and at the same time it had to be kept 
in order for passengers who were continually 
coming and going. This was accomplished by 
building two temporary bridges 22 feet long 
and 6 feet wide which spanned a gap at each 
end where the old platform was torn out and 
the new one built. This process was continued 





AGRICULTURE factor. 


GENERAL INDUSTRIAL 
ACTIVITY 


gains over a year ago. 


RAILROADS 


Business in Brief 


Spotted conditions make crop estimating difficult. 
are now 600,000,000 bushels instead of 568,000,000 bushels indicated July 1. Spring 
wheat improved where timely rain came. 
Marketing of wheat in Southwest still heavy. 
City received 2,121 cars on July 28, a new record. Corn crop 

conditions are unusually spotted. Cotton reports on the whole are good. 


There has been a slight improvement in both wholesale and retail trade. Notable 
increases in manufacturing after mid-summer lull reported in cotton goods and 
Automobile buying helped by introduction 
of new models. 
stores, mail order houses, department stores and 
wholesale sales show marked tapering off of 
Petroleum industry reports increasing output. 


steel. 


Net earnings of seventy-one Class 1 railroads for June were $97,823,000, as com- 
pared with $84,903,000 last year, an increase of 15.2 percent. Carloadings for week 
ended July 24 passed the week before record for the year by 1,824 


Estimates for winter wheat 


Black rust is not a 
Kansas 


Six months’ sales of chain 


a section at a time, working toward the middle, 

The greatest portion of the lumber used at 
the Fifty-seventh Street station was in the 
platforms. The two platforms each contained 
a little over 100,000 feet of lumber. The can: 
opy for each platform contained about 5,600 
feet of lumber and the three wind 
shields on each platform called for 
approximately 1,100 feet more. 
The total amount of lumber used 
in this station together with some 
miscellaneous lumber for light 
poles ete. was approximately 220,- 
000 feet. New platforms were 
built at twenty-seven stations and 
old platforms were rebuilt or 
moved or extended at twenty-one 
stations. 

New lumber used in the ¢on- 
struction or reconstruction of these 
forty-eight stations was approxi- 
mately as follows: Purchased from 
Chicago retail lumber dealers, 1,- 
290,000 feet; purchased by the 
railroad company and _— shipped 
from southern mills, 1,124,000 
feet; creosoted lumber shipped 
from the railroad company’s treat- 
ing plant at Grenada, Miss., 1,192,- 
000 feet, making a total of 3,606,- 
000 feet. The approximate 
amount of lumber entering into 
structures in addition to passenger 
stations and platforms, including 
Markham Yard on the Chicago 
terminal was 7,300,000 feet. 

This is probably a small percent of the total 
amount of lumber used in all of the construction 
work connected with this mammoth electrifica- 
tion project. Unbelievable amounts were used 
for railroad ties, piling, bridges, ¢aps and 
stringers, shoring, form work and the countless 
uses found for lumber in the building of a 
railroad. Lumber is indispensable for work 
of this kind, and plays a rather inconspicuous 
but nevertheless vital part in community im- 
provement and development. 





the whole 


Examination for Forest Guard 


WASHINGTON, D. C., Aug. 2.—The United 
States Civil Service Commission announces an 
open competitive examination for forest guard 
to fill vacancies in the Indian Service and in 
positions requiring similar qualifications, appli- 
cations to be on file at Washington, D. C., not 
later than Sept. 11. The duties, under super- 
Vision, are to patrol districts with a view to 
preventing and reporting trespasses, fires, viola- 
tion of agreements by those conducting timber 
operations, the commission of waste by the 
Indians or others, and to perform other duties 
as directed, among which may be work in the 
building of improvements of various kinds, such 
as telephone lines, roads, trails and fire lines 
for the proper protection and administration 
of the forests. The entrance salary for eligi- 
bles will be: Senior forest guard, $1,500 to 
$1,560 a year; forest guard, $1,320 to $1,680 
a year, and junior forest guard, $1,020 to 
$1,260 a year. Information and application 
blanks may be obtained from the United States 
Civil Service Commission, Washington, D. C., 





Al 


cars and totaled 1,085,450 cars, an increase of 51,931 cars over or the secretary of the board of civil service 
same week last year. Forest products accounted for 71,531 cars, examiners at the post office or custom house in 
an increase of 2,502 cars over the preceding week. the principal cities in Arizona, California, 
Idaho, Minnesota, Montana, New Mexico, Ore- 
gon, Utah, Washington, Wisconsin and Wyo- 
ming. 


Bradstreet’s weekly food price index for week ended July 29 was $3.43, compared 
with $3.45 last week and $3.70 for week ending July 30, 1925. Nineteen of the 
eighty-three commodities advanced, eighteen declined and forty-six 

PRICES remained unchanged. Farm prices declined 4 points during July and 
are now 14 points below July, 1925, according to price index of De- 

partment of Agriculture. The Harvard wholesale commodity price index for week 
ended July 28 was 145.3 as compared with 146.1 the week before. 





IN A TWO-REEL film, ‘‘ Marking Timber,’’ re- 
cently produced by the United States Depart- 
ment of Agriculture, the principle of timber 
marking as followed by the rangers in the na- 
tional forests was outlined. Photographs for 
the picture were made in the Black Hills in 
South Dakota. 
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Must Resell Industry to Public, Says Southerner 


TaMpA, Fua., Aug. 2.—Manufacturers of 
longleaf, or ‘‘dense,’’ pine are gravely con- 
cerned about at least three major questions. 
One is how to induce a larger use of southern 
pine products than they now enjoy, and espe- 
cially to increase the consumption in the South. 
Another is how to codperate with the retailers so 
that they will find it to their best interests to 
make southern pine materials favorites in the 
offerings made to their customers. A third has 
to do with what is good merchandising and 
effective advertising, and how it may be uni- 
versally applied. 

The manager of one of the largest mills of the 
South, asked to express himself along these 
lines, was quite willing to give his opinion, but 
preferred not to have his name used. A list of 
questions presented to him was carefully car- 
vassed. Though he did not want to be quoted, 
he did say: ‘‘I would be glad indeed to have 
these bring out some worth while ideas, as the 
questions you have asked are pertinent ones and 
correct answers to them will be of great value.’’ 

The president of the Georgia-Florida Saw 
Mill Association, at the recent convention in 
Jacksonville, said that one of the most danger- 
ous forms of propaganda to be met is the im- 
pression that southern pine is playing out and 
other materials must be used and that builders 
must get ready for it by becoming accustomed 
to other materials. The gentleman mentioned 
above thinks that this sort of a situation can 
best be helped by concerted action on the part 
of the various associations. He says: ‘‘ This 
thought naturally brings out the absolute neces- 
sity of the southern lumber industry presenting 
a united front in the solving of its problems. 
Individual effort must be given to get such spe- 
cials as customers desire.’’ 

This manufacturer holds with his fellows in 
the industry that some plans must be worked 
out to induce an ever increasing use of south- 
ern pine, and to this end he feels that ‘‘more 


care should be taken in manufacture and gred- 
ing,’’ with ‘‘a desire on the part of the manu- 
facturer to satisfy thoroughly every reasénable 
want of his customer even at additional cost,’’ 
and that the materials sent out be adaptable to 
the uses of the final consumers with the lowest 
possible outlay for labor and handling. To 
this should be added intensive and judicious 
advertising. Manufacturers should put up a 
united front and each strive to distribute 2 
quality product.’’ He also is convinced that 
‘a situation of this kind needs and must have 
coéperative action from the retailers.’’ 

In common with his associates this millman 
looks upon the South as the most natural and 
the most receptive territory. ‘‘It is the home 
of southern pine; its people know its possibili- 





We don’t know which is less in- 

teresting, a man tuning a piano 

or a woman giving you the story 
of a movie she has just seen. 





ties and are therefore more easily convineed 
of its worth,’’ he says. ‘‘The South as a 
whole is just coming into its own, with build- 
ing activity greatly increased.’’ To enjoy the 
maximum of this prospect in the South it is 
going to be necessary to line up with and for 
the retailers for the greatest possible effective- 
ness, in his opinion. They must be given good 
products, properly graded, every effort made 
to satisfy their desires, even if it costs money 
to do so. The advertising should be convine- 
ing and instructive, and no effort made to force 
on them reduced sizes. ‘*The public ought to 
be educated to the use of high grade, lasting 
materials in the interest of economy of upkeep, 
sustained beauty, minimum depreciation, insur- 
ance and loan values, and resistance to the 


weather.’’? This man is not discouraged in this 


work, though he is convinced that it ‘‘ will en- 
tail a closer relationship and a more united 
front among manufacturers and dealers, uni- 
form methods of manufacture and distribution, 
combined advertising, consolidation of assoeia- 
tions ete.’’ 

A cursory investigation among retailers 
brings out the fact that the advertising of the 
dense pine forces of south Florida direct to 
the public has created a great deal of interest. 
In a number of cases builders have been asked 
by prospective home owners the meaning of 
statements made. They seem to want to know 
the relative values of woods, why one is better 
or worse than another, and several were spe- 
cially anxious to know if it were true that 
loan companies and banks make better terms 
on some houses than others in relation to the 
materials used in them. Because of this, the 
question of advertising is being given a major 
place on the program of the Florida Lumber 
& Millwork Association convention to be held 
Aug. 12 apd 13, in Tampa. J. H. Dowling, 
of Odessa, who is to be one of the speakers, is 
sure that the hope of the lumber industry 
lies in reselling it to the people of the country. 
With the tremendous publicity put out for 
substitutes there has been a fast falling off in 
the use and appreciation of the forest products 
in the South. To get the minds of the people 
back on the timber products of the section, it 
is going to take a lot of cultivation, and much 
publicity of the right kind. 

A FREAK in the form of a section of a fir,tree 
bearing an undercut 52 years old that is com- 
pletely filled with new growth, was displayed in 
a Bellingham (Wash.) jeweler’s store recently. 
The tree from which the board was sawed was 
felled by the Samish Bay Logging Co., near 
Blanchard. The cut was about a foot deep. 
The new growth has considerable bark. 
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An Old-New Use for Wood— 
Wooden Pumps 














Nearly every lumberman who has spent a part 
of his life outside the city will recall having seen 
wooden pumps. Thirty or forty years ago they 
were about the only means known for drawing 
water from a well, outside of the “old oaken 
bucket,” for the iron pump had not then come into 
extensive use. But time worked its changes and 
soon the old faithful largely gave way to its metal 
competitor. The majority of people probably think 
that the wooden pump has gone out of existence 
entirely, and so, no doubt, it will be surprising to 
many to learn that there is still a market for them 
and that in certain sections of the country many 
are still in use, with the demand increasing. To 
lumbermen this condition will be especially sig- 
nificant for it is the fact that they are made of wood 
that accounts for their long life. 

Of the three concerns in the United States, one 
in Maine, one in Ohio, and one in Indiana, now 
making wooden pumps the Iowa Pump Co., at 
Indianapolis, is the largest, as it manufactures two- 


thirds of the pumps sold in the United States today. 


According to Earl A. Rich, president of this 
company, the wooden pump finds its best market in 
Pennsylvania, where it withstands the action of 
chemicals that cause iron pumps to rust and quickly 
wear out. There are also other fields in which 
many are sold. Eastern farmers prefer the wooden 
pump because it handles more water and works 
easier than any other hand pump. Besides, when 
painted a vivid green, it adds a rustic touch that the 
farmer greatly enjoys. 

On farms where it is necessary to depend on man 
power to pump water for stock, the wooden pump 
is preferred because of the large flow it produces 
with minimum effort. The Iowa Pump Co. also 
sells a large quantity of wooden tubing to chemical 
and food products plants that use sulphuric acid or 
liquids that will corrode or rust out iron pipe. 

Mr. Rich states he uses spruce and western hem- 
lock in his pumps and that he buys his lumber in 
carload lots. 
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Changing Customer Habits Have Brought New Demands on Retail Yard— 


Wisconsin Retailer 


Some weeks ago the AMERICAN LUMBERMAN 
carried a story about the formal open- 
ing of sales and display rooms belonging 
to C. C. Collins & Son (Inc.), of Madison, 
Wis. These sales aids began working for 
their owners even before they were com- 
pleted; for as the erection of the new build- 
ing to house them took form, and as the out- 
side decorations of garden furniture and lat- 
tice work were put in place, people began 
stopping and asking what it was all about; 
and many who came to ask remained to buy. 

Crowds of people came to the opening. In 
fact many could not be denied even before 
the display was quite ready, and since the 
opening people have come steadily to see 
and to ask questions. It has sometimes been 
hard even to keep 
the rooms closed on 
Sundays; for special 
friends ask if they 
may not be let in, 
and then others 
passing by and see- 
ing visitors in the 
rooms stop and come 
in, too. The new 
sales help, it is safe 
to say, has gone be- 
yond the expecta- 
tions of the owners, 
not only in attract- 
ing attention but 
also in crystallizing 
building desire. The 
Collins people know 
they have set a high 
standard in their dis- 
play rooms and have 
let themselves in for 
considerable labor 
and care; for a beau- 
tiful room demands 
immaculate house- 
keeping, and any 
apartment where the 
public is admitted 
gathers dust and dis- 
order. But they are 
well content to do the necessary work; for 
from the beginning the new investment in 
selling equipment has worked very effect- 
ively in creating new business for them. 

On the day of the opening, C. C. Collins 
told me he had had this new addition to his 
selling equipment in mind for some time. 
His yard, located near the famous Univer- 
sity of Wisconsin, is about five years old. 
He has had his share of business in this 
rather rapidly growing city, and yet he has 
been convinced that some new and in a sense 
radical departures in merchandising were 
needed in Madison to put the lumber busi- 
ness abreast of the general standards and 
tone of retail merchandising in other lines. 
Customers of retail yards are at the same 
time customers of department stores. They 
are readers of modern magazines and are 
familiar to a greater or less degree with 
the smart world of fashion. Standards have 
changed, and new measures of value have 
been developed. People do not live as they 





Shows 


A view of the shed of C. C. Collins & Son (Ine.),Madison, Wis. 


did at the turn of the century, nor are they 
attracted by the same ideas and considera- 
tions. The old simples of lumber retailing 
are still pretty sound, but they have to be 
extended and supplemented. It was both to 
meet these new standards and buying habits, 
and also to make a somewhat dramatic dem- 
onstration that the Collins yard is in sym- 
pathy with and is able to handle the new ele- 
ments in salesmanship, that the Collins yard 
made the very considerable investment in 
this building style show. 

A quarter of a century ago, price was 
probably the big consideration in the selling 
of lumber; though of course there are too 
many exceptions to all such generalizations 
to make them of complete authority. In 





veniently reached 


those days few yards had much to offer save 
building materials quite like the materials 
sold by their neighbors. Building style was 
determined upon elsewhere; and _ usually 
when the lumberman was consulted in the 
transaction there was little for him to be 
consulted about save the quality of the lum- 
ber, the price and the promptness of deliv- 
ery. He usually introduced the matter of 
terms of payment. Quality cut some figure; 
for then as now some dealers had the repu- 
tation of handling good lumber and some of 
handling poor. But the big factor was 
price; and it got to be so deeply ingrained in 
the relations of buyer and dealer that even 
yet, with many other considerations de- 
manding attention, the average customer 
will feel vaguely that shrewdness in getting 
his house built demands that he make a show 
of getting a close price. Often he does not 
know how to do it, but he gropes after it in 
some way or other. 

Price always will be an important factor 


Garden furniture display is con 


Ability to Give Service That Wins Trade 


in such transactions; for all of us feel that 
we earn our money with difficulty, and we 
remember the old saying that a penny saved 
is a penny earned. No dealer will build up 
a completely successful business unless he 
is at pains to furnish his goods and his ideas 
at a reasonable cost. 

But someone or other has had the fresh 
common sense to take a long look at many 
of these old conventional ideas, and to see 
that their values have changed with the 
changing environment of modern life. May- 
be the flapper did it; this breezy creature of 
young ideas who has scandalized us all by 
the abrupt way in which she has declined to 
dress her mind in old notions until she has 
tried them out to see if they suit her. In 
spite of the head 
waggings some of 
us indulge in, the 
flapper has let some 
fresh air into stag- 
nant chambers of 
thought; and if she 
has made mistakes 
and gone to excess, 
the Realm, conserva- 
tive as it is about 
some things, is ready 
to believe she’ll cor- 
rect herself and that 
as a whole she has 
been a welcome and 
useful person in our 
present-day life. 

But, however, that 
may be, and whoever 
may have brought 
about the changes in 
our business, those 
changes have come. 
The modern buyer is 
impatient of price 
couched merely in 
dollars a thousand. 
Any price is too high 
if it does not buy a 
useful, modern and 
attractive house. The 
old argument of a hundred dollars less gets 
killed in the rush when a competitor an- 
nounces and demonstrates that he has some- 
thing newer or more attractive or more gen- 
erally satisfactory for the purpose the buyer 
has in mind. If it were not so, our wives 
and daughters would buy their dresses and 
shoes and hats at the Cheap John store 
down near the railroad station. Sometimes 
we groan, usually in silence, over fifty cents 
worth of felt or straw, crumpled into a 
rakish shape, for which we are allowed to 
pay forty dollars. It isn’t the material in it; 
it’s that indefinable thing called style. And 
while you and I probably couldn’t describe it 
with any accuracy, and we couldn’t dupli- 
cate it with our hands if our lives depended 
upon it, we are forced to admit that it is 
there. We look with admiration at a beau- 
tifully gowned girl, even while we know that 
her trifling costume cost many times the 
value of the raw materials it contains. This 
girl knows what she wants and gets it; and 
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even if she earns her own money and is gen- 
erally thrifty, price counts with her only 
when it is accompanied by style and grace. 

The parallel may not be exact, but it is 
at least suggestive. The modern lumber 
dealer has become more than a dealer in 
lumber. He must have more or less of a 
stock of ideas. Our customers are looking 


to us in somewhat the same way that the 
They 


ladies are looking to their milliners. 
come to us, not when 
their minds are made 
up, their plans drawn 
and the details all 
decided upon, but 
rather to have us 
help them determine 
upon those very 
things. Countless in- 
fluences are working 
in that direction. 
People are trained 
by other merchants 
to expect this kind 
of service. Milliners, 
modistes, furniture 
dealers, even book- 
sellers are expected 
to be advisers and 
not mere stock clerks. 
standards of housing 
have been improved 
in dozens of ways. 
Instead of furnishing 
materials for just a 
few standard types 
of house, we are 
called upon to help 
decide among scores 
and hundreds. Once 
a specific plan has been decided upon, then 
the matter of price comes to the front; and 
if our price seems unreasonably high and we 
can not persuade the customer it is reason- 
able, we may lose the sale. But this becomes 
but one element of many in the transaction. 
And we venture to say there are dealers, 
having especially sophisticated customers, 
who would lose a hundred sales because of 
a lack of suitable ideas, to one they would 
lose on a straight price issue. This isn’t 
universally true, for customs vary in differ- 
ent cities. But we believe it is becoming 
more and more true every year. It is a fair 
guess for the public to make that a dealer 
who attaches enough importance to these 
things to make special provision for them in 
his selling equipment, will have more build- 
ing ideas and will handle them more deftly 
than will the dealer who ignores that newer 
side of his trade and continues to talk of 
nothing but prices. 
In any event, Mr. Collins was so thor- 


oughly convinced of the soundness of his 
reasoning that he backed it up with a con- 
siderable investment in show rooms. He 
did not stop at makeshift measures. Per- 
haps he took a tip from the display rooms 
maintained by many of the city department 
stores, used to show their furniture and rugs 
and draperies in place. These furniture men 
know well that a sale is not really made, at 
least not as they want it to be made, until 











The sales room of C. C. Collins & Son (Ine.), Madison, Wis., has samples of different materials, 


plan books and architectural and garden magazines, and opens into three completely furnished 


display rooms 


the customer is completely satisfied; and 
they know, too, that satisfaction does not 
lie merely in the finish and workmanship 
and materials of individual pieces. Every 
room becomes a unit, and the pieces and 
the draperies must belong together in scale 
and in color harmony. So they have these 
sample rooms to show how scale and color 
and style can be brought to harmony. If 
the dealer does not have these problems, he 
does have the problem of showing his pros- 
pects how flooring and millwork will look 
when part of a handsome room. Without 
doubt such handsome rooms as Mr. Collins 
has built have their effect in inspiring unde- 
cided prospects to build, in order that they, 
too, may have this beauty and dignity in 
their own homes. Perhaps some had not 
realized that rooms could be so satisfying in 
appearance. So we imagine that the effect 
of the display as a whole is a great selling 
ally, and certainly the individual articles in 
the rooms, such as floors, windows, doors, 
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built-in features and the like, are shown to 
the best advantage. 

The rooms have already been described in 
the AMERICAN LUMBERMAN, so we need touch 
upon this but briefly. As a person ap- 
proaches from the outside he sees the front 
of what appears to be a little house next to 
and connected with the office. It has two 
steep gables and the half timbering of Eng- 
lish architecture. The show windows in 
front make it possi- 
ble for him to look 
inside and see the 
handsome _ furnish- 
ings in place. En- 
tering the display 
through the office, 
though it has a door 
of its own, he finds 
four rooms. The first 
is a sales room fur- 
nished with panels of 
building materials, 
tables on which are 
arranged plan books 
and __ architectural 
journals and garden 
Magazines and the 
like. It is a confer- 
ence and sample 
room. To the rear is 
a kitchen in which 
several built-in cab- 
inets of different 
sizes and designs are 
in place. To the 
right is a_ dining 
room, and in front is 
a living room. These 
rooms are equipped, 
as has been mentioned before, with practi- 
cally all the items of interior trim which the 
yard sells; but this has been done with an 
eye to balance and fine effect and not as a 
haphazard sticking together of different 
items just to have them in sight. 

Mr. Collins sought for and obtained much 
coéperation in this undertaking. In the first 
place he had the assistance of the Curtis 
Companies, whose millwork he sells. These 
companies evidently have found this a valu- 
able form of publicity, for we have found 
several other similar displays which they 
have helped to install. Then a local foun- 
dry that makes lighting fixtures came in. 
A local electrician did the wiring. And 
finally a big furniture company undertook 
to keep the rooms furnished. Furniture 
men have learned the value of such displays; 
and in many parts of the country they are 
eager to furnish houses for a public display. 
This company undertakes to change the fur- 
niture every three or four weeks, thus keep- 








This little half-timbered, English type house adjoining the office of C. C. Collins & Son (Ine.) has won widespread attention in Madison, Wis., while 


the interior furnishings go far toward crystallizing building desire 
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ing everything fresh and demonstrating the 
different interiors that can be made up in 
this way. The display is quite complete, 
with hangings at the windows and the little 
pieces of occasional furniture that are so 
unobtrusive and yet add to the total effect so 
noticeably. Prices are plainly marked upon 
each piece; and without doubt the furniture 
people will make many sales. 

On the other side of the office is the big 
finish shed where much of the finish, except 
oak flooring, is kept. Oak flooring has a 
special building out along the railroad sid- 
ing; a building that is double insulated and 
that has a special ventilating system that is 
opened when the weather is suitable. Mr. 
Connor told me the company had had con- 
siderable trouble with hardwood flooring be- 
fore this special protection was devised. It 
collected dampness and then, when laid in 
furnace heated houses, pulled apart. There 
is nothing more trying than such an experi- 
ence. There is no such thing as repairing it 
satisfactorily. The owners have paid a good 
price for it and have expected to take no 


small amount of pride in its polished sur- 
faces; so naturally they are bitterly disap- 
pointed. So this special warehouse was 
built, and now the only thing necessary is 
to see that the flooring is in perfect condi- 
tion when it is unloaded from the cars. Mr. 
Connor makes it his business to see that it 
is in such condition. He added that by learn- 
ing from experience he has made a list of 
reputable concerns from whom he buys most 
of his stock; and this method has simplified 
the problem of getting quality goods of a 
high standard. 

This yard, like many other Wisconsin 
concerns, has a certain advantage not shared 
by all the brethren in other States. It han- 
dles Wisconsin hemlock. In fact Mr. Collins 
is himself a manufacturer. Since the yard 
is close to the mills, it can operate on a 
stock of framing lumber much smaller than 
that needed by yards farther from the source 
of supply. Mr. Connor keeps close watch 
upon the stock and upon the sales and or- 
ders. A steady stream of cars comes in, 
and the yard is never out of stock. Neither 





is it heavily stocked at any time. The re- 
sult is a small investment and a rapid turn- 
over. Naturally this applies only to stock 
produced near at hand. Such other lumber 
as comes from the South, the West Coast 
or the East has to be stocked in quantity. 

Mr. Collins is a veteran lumberman and 
widely known in retailing and manufactur- 
ing circles. He still gives much attention 
to his mills and leaves much of the retailing 
work to R. J. Connor, the manager. Mr. Col- 
lins mentioned many of the great names in 
northern lumbering and told incidents of his 
long contact with these men. This history 
of lumbering in the North is a thrilling story; 
and while Mr. Collins is too young a man to 
have had first hand experience with it when 
the State-of-Mainers were laying its founda- 
tions and bringing it up to its zenith, he has 
in later days known all of them, and is help- 
ing carry on their work through the changes 
which modern conditions have imposed. This 
addition to his retail sales equipment is an 
evidence of the vigor and progressiveness of 
his thought. 


‘Retailers Visit Coast Manufacturing Plants 


SEATTLE, WASH., July 31.—As chronicled in 
last week’s issue of the AMERICAN LUMBERMAN, 
W. A. Stippich, of the Vaughan Lumber Co., 
Wichita, Kan., headed a personally conducted 
party of retail lumbermen from Kansas, Okla- 
homa and Arkansas on a visit to manufacturing 
plants and points of interest in the Pacific 
Northwest. Among the plants visited was that 
of the Pacific Spruce Corporation at Toledo, 
Ore., whose product is sold through the sub 
sidiary organization probably better known to 





Kansas and Oklahoma retailers on western tour. 1. 


Lumber Co. 


Left to right: 


2. At camp of Clemons Logging Co., Melbourne, Wash. 
Dean Johnson, Ernest Johnson and the north half of C. D. Johnson. 4. 


the trade as the C. D. Johnson Lumber Co. 
The party also visited the plant of the Cobbs & 
Mitchell Co. at Valsetz, Ore., and the logging 
camp of the Clemons Logging Co. at Melbourne, 
Wash. The Clemons company is known as a 
Weyerhaeuser concern and at one of its camps 
the party was treated to a scene of interest 
rivaled only by some of the moving picture 
stunts; namely, the topping of a spar tree. 
Those in the party were: Mr. and Mrs. H. A. 
Ortmeyer, Wichita, Kan.; Mr. and Mrs. W. E. 


Jett, Wichita, Kan.; T. R. Caruthers, Ashland, 
Kan.; Ed. S. Lindas, Wichita, Kan.; E. C. 
Porter, Wichita, Kan.; J. H. Lane, Kansas 
City, Mo.; A. C. Neal, Spurrier Lumber Co., 
Oklahoma City, Okla.; B. H. Batchelor, Guthrie, 
Okla.; Mr. and Mrs. J. 8S. Gibbs, Tulsa, Okla.; 
Hugh N. Roberts, Wichita, Kan.; W. A. Stip- 
pich, Wichita, Kan.; E. H. Brettmann, Wichita, 
Kan.; Barney Stuart, Oklahoma City, Okla.; 
J. H. Beland, Thornton, Ark.; V. O. Hays, 
Blackwell, Okla.; W. B. Dasecumb, Portland, Ore. 





Part of party at Longview, Wash., where they inspected the plant of the Long-Bell 
3. Hosts for the party at Pacific Spruce Corporation plant, Toledo, Ore. 
Party at Valsetz, Ore. 


Cobbs & Mitchell plant. 


5. Andy Foss, high climber, Clemons Logging Co., Melbourne, Wash., who topped a spar tree for the visitors. 
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Dealers Tell Why Wood Sash Are Best 


On this page is presented another instalment of letters received by the AMERICAN LUMBERMAN 
as a result of the publication, in its July 3 issue, of an article on ‘‘ Planning the New Home,’’ which 
related the experiences of a young couple who had been attracted by the advertisements of steel 
sash, but who were shown, by their local lumber dealer, the superior qualities of wood for their 
new home. Letters previously received commenting upon this subject hav: appeared in the July 
24 and July 31 issues. The large number of letters that have been received from millwork pro- 
ducers and lumbermen since the appearance of the original article attest the interest that is felt 


in all branches of the trade with regard to this vital matter. 


ceived follow: 


So" E of the difficulties connected with the use of steel sash 
in smaller buildings such as residences, apartments etc., 
are pointed out by Frank N. Thompson, manager Santa Fe 
Mill & Lumber Co., Santa Fe, N. M., who writes to the AMER- 
IcCAN LUMBERMAN as follows: 


We think that for industrial purposes, school and public buildings 
steel sash will be impossible to replace with wood; however, on the 
smaller buildings, residences, apartments ete., the wood sash are the 
more practical, also cheaper. We stock a few steel casement windows, 
basement sash and frames, which are used to show the customers that 
this thing of increased light, economy ete., claimed by the manufac- 
turers is all sales talk. When the prospective buyer is shown the actual 
sash and understands the difficulty in applying fly screens, draperies 
ete., the additional expense of glazing and the necessity of using wooden 
frames for the steel casements, he almost always stays with the wooden 
frames and wood sash as a matter of economy. So we think that a little 
common sense talk in the presence of the actual steel sash will do more 
to hold the field for wooden sash and frames than anything else. 


HAT the use of steel sash and frames is decreasing, rather 
than increasing, because of proving less satisfactory 
than wood, is the opinion expressed by O. D. Haskett, presi- 
dent O. D. Haskett Lumber Co., Indianapolis, Ind., who 
writes : 

It is our observation and experience that the use of steel sash and 
frames is materially less, as they are not proving as satisfactory as 
wood, and the better class of architects are again specifying wood 
frames, sash and trim, because of the superiority of wood over steel for 
residential construction. 

Some three or four years ago we put in a stock of steel basement 
sash, but have now discontinued their use, finding very little demand, 
and when we do have occasion to supply steel sash we pick them up from 
one of the local jobbers. 


HAT many prospective builders are influenced by pleas- 
ing pictures presented in an attractive way in advertise- 
ments and thus are induced to use substitutes for wood, is the 
opinion of W. A. Klatte, manager mill department, Heitmann 
Lumber Co., Chieago. Referring to the article in the July 3 
issue of the AMERICAN LUMBERMAN, he said: ‘‘This sounds 
mighty good on paper but let me say that matters do not al- 
ways end like this, in favor of wood.’’ In further comment 
he said: 


Many people who contemplate building will not call on ‘* Bill 
Fletcher’’ to ask his opinion, but will readily decide from the convine- 
ing, pleasing pictures and accompanying reading matter in a magazine. 
The prospective builder, and especially the ladies, are easily convinced 
by a well prepared illustrative ad, and that is only natural. Right here 
is where the millmen in general fall flat and lose their hold. 

The steel sash manufacturers are making strong headway. They ad- 
vertise effectively and show up their articles in the proper manner, and 
anyone not thoroughly familiar with the disadvantages of the steel 
product will never suspect but what steel sash are far superior and more 
practical than wood. 

The millmen, according to my ideas, and commonly speaking, are ‘‘ dead 
ones.’’ Advertising does not appeal to the rank and file of retailers; 
they are satisfied with the business of ‘‘today’’ and let ‘‘tomorrow’’ 
take care of itself. But some tomorrow they will realize that a large 
percentage of their wood frame and sash business is in the hands of 
the steel men—then wonder why. 

The steel manufacturers in general are breaking into the wood busi- 
ness and the millwork business especially. Case work is being furnished 
in great varieties by them, such as kitchen cases, medicine cases, ironing 
board eases ete., all of which had their origin in wood, and the steel 


Some of the latest comments re- 


cases come all completely finished and look mighty nice while new. How 
long they will wear, however, remains to be seen. The millmen in the 
meantime are standing by, marking time, and letting a good share of 
their business drift away. It is my opinion that our industry as a body 
should adopt a plan of effective advertising and bring the merits of 
its goods to the public’s notice before it is too late. 

We know that wood is the best all around material adaptable for 
frames, sash, trim and eabinet work, but how can we expect prospective 
builders to know this unless we enlighten them? 


HAT the lumber and millwork industries have been 

‘‘asleep at the switch’’ is implied by J. F. Young, see- 

retary and treasurer, Carr & Young Co., Des Moines, Iowa, 
who says: 

The story entitled ‘‘Planning the Home’’ appearing in a recent 
issue of the AMERICAN LUMBERMAN really is a very clever piece of 
work. It is about time that the wood manufacturers woke up to the 
fact that the steel boys are stealing considerable business that should 
go to the woodworkers. One of the best places to start on would be 
right with the retail lumber dealer. When he gets an inquiry for steel 
sash he could very easily discourage it and furnish wood sash instead. 
The average small town lumber dealer, nine cases out of ten, can make 
recommendations to his customers that will be followed.’’ 


PRESSING need for more effective advertising of wood 
and wood products is seen by Charles A. Rinehimer, of 
Rinehimer Bros. Manufacturing Co., Elgin, Ill., who says: 


The inroads that the steel sash people are making on wood are only 
one of many reasons why there is a pressing need for national advertis- 
ing by some large organization which might include all allied lines of 
wood producing or manufacturing. The article which appeared recently 
in the AMERICAN LUMBERMAN entitled ‘‘Planning the New Home’’ 
discussed what is a very pertinent subject, not only with millwork 
manufacturers but with lumber producers and dealers in general. That 
particular article could be made into a snappy mail enclosure that could 
be broadeast extensively and would doubtless have some effect. Con- 
certed publicity really appears to be the only method of combating this 
enemy. 


DVERTISING is considered by Frank T. Phillips, of the 

Thompson Lumber Co., Minneapolis, Minn., as the best 

way to reéstablish the prestige of wood sash and trim. He 
Says: 

The effective way is some plan of coéperative advertising by millmen 

and lumber associations. It is too bad the plan initiated by the Mill- 


work Cost Bureau could not have been successfully carried out, for that 
is the source, I believe, from which to carry on such work. 


EEMINGLY somewhat pessimistic as to the development 
of any remedy for the encroachments of steel sash and 
other substitutes, William B. Mendenhall, secretary-treasurer, 
Guilford Lumber Manufacturing Co., Greensboro, N. C., writ- 
ing to the AMERICAN LUMBERMAN in comment on the article, 
‘*Planning the New Home,”’ says: 


It appears that so long as the lumber people are willing and eager 
to take on side lines that compete with wood, instead of sticking strictly 
to lumber and millwork business, there is no remedy for the steel sash 
proposition, as well as a number of other articles that are now being 
handled by retail lumber yards. 

When one yard handles them, the others will do it also. So far as we 
are personally concerned, we have about concluded that it is best for us 
to handle the various side lines made by reputable manufacturers who 
are spending millions to educate the publie to eall for them. 
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News and Business Ideas 


Will Build Uptodate Retail Plant 


JameEssure, N. J., Aug. 2.—The retail lum 
ber firm of Perrine & Buckelew (Ine.), which 
recently purchased a tract of fourteen acres 


as a yard site, has engaged H. A. Hellyer, of 
the Tenafly Lumber Co., Tenafly, N. J., to assist 
in developing its new plant. The property ad 
joins the railroad, and the purpose of the firm 
is to have a modern yard equipped with the most 
uptodate facilities. 

Mr. Hellyer is an expert in yard planning. It 
is the purpose of his client to have this yard 
so arranged as to obtain maximum efficiency in 
unloading and handling building materials of 
all kinds. Sooner or later a part of the fourteen 
ueres will be disposed of for building sites, 
which naturally will bring considerable 
ness to the yard. 

| Norr.—Readers interested in yard layouts 
will find on pages 42 and 43 of the May 29 issue 
of the AMERICAN LUMBERMAN plans and de 
scription of an uptodate shed designed by Mr. 
Hellyer for another eastern retail concern. 
DITOR. | 


busi 


Retailer Dines Builders, Realtors 

Freeport, N. Y., More than 100 
prominent real estate brokers of 
Long Island and Queens gathered at the new 
Kiks’ Club here last Wednesday night to at 


Aug. 2. 
builders and 


tend a get-together dinner given by the Zaret 
Bros. Lumber Co., of Freeport and Baldwin. 


The meeting was unique and was regarded as a 
most progressive move by the Zaret firm as its 
purpose was to cement good feeling among all 
elements of the building trade and at the same 
time to impress upon those present the impor 
tance of using only the best materials for con- 
struction purposes. 

The principal speaker was Thomas MeIntosh, 
field secretary of the Northeastern Retail Lum 
bermen’s Association, who stressed the impor- 
tance of using only the best materials and work 
manship and of refraining from petty tricks that 
have proved a drawback in the building trade. 
Mr. MelIntosh’s address was followed by a dis 


cussion of codperation between the builder and 
the real estate operator, and even brought to 
i head the question of an organization among 
the various builders of Queens and Long Island. 





EFERRING to the French 

method of piling lumber that 
was described and illustrated in 
the June 12 issue of the AMERI- 
CAN LUMBERMAN, Albert M. Me- 
lone, secretary Melone-Bovey 
Lumber Co., Minneapolis, Minn., 
writes: 

“We have been installing this 
French method of piling and now 
have several piles in our yards. 
It is our intention as new stock 
comes in to add to them in the 
case of stock put up in piles of 8 
feet or over in width. We do not 
think this method will apply suc- 
cessfully on piles narrower than 
8 feet. Our men are quite en- 
thusiastic over the new piling 
method, as it enables them to fill 
small orders without going to the 
tops of high piles. Our salesmen 
also find it convenient in showing 
the stock to the customer. 

“It seems. to us that this is the 
best idea we have run across in 
a long time in connection with 
handling lumber in a retail yard.” 











Definite steps in perfecting the organization 
are expected to result shortly and all those 
present are ready to give members of the lum- 





free from dust. 


that works very well. 


for an entire season. 





This Week’s Timely Tip 


Uses Oil to Keep Down Dust 


We were much interested in a “Timely Tip” appearing in the 
AMERICAN LUMBERMAN some time ago, on how to keep the yard 


That item appealed to us, as, like most lumber 
dealers, we have that problem, but we have discovered a method 


We buy from garages waste oil from their tanks at 1, cents a 
gallon, and sprinkle this in our yard and wherever dust is likely 
to affect the lumber or blow into the office. 


This is our second year of doing this, and while there is some 
complaint about tracking the oil into the office, it has been very 
effectual and also economical, as only two sprayings are required 


The above very practical and useful sug- 
gestion was sent by B. F. Howe, of the re- 
tail lumber department of the Acushnet 
Saw Mills Co., New Bedford, Mass. 


Watch for Next Week’s “Tip” 








for Retailers 


ber company full credit for initiating the move 
ment. 

George Wolpert, of Rockaway Beach, toast- 
master, spoke on the importance of builders and 
real estate men coéperating with a view of at- 
taining efficiency in their professions. 

William Zaret, president of Zaret Bros., com- 
mended the builders for their conservative way 
of doing business. He said the object in giving 
the dinner was to have the builders and real 
estate men meet socially and not as competitors, 
for the common benefit of the community at 
large as well as of themselves. He said his firm 
would coéperate in supplying the highest grades 
of lumber and declared there were many other 
lumber firms of Long Island and Queens, two 
of the most active building sections in the 
country, who would join heartily in any move 
to uphold the quality of lumber dispensed to 
the building trade. 

In the discussion led by Mr. MeIntosh a 
number of the real estate men and builders took 
active part. Aubrey Pettit of Baldwin accused 
the real estate men of taking all the profits 
in the building game. ‘‘ Real estate men are all 
wealthy, while the builders have no money,’’ 
he declared. ‘‘We should organize. _ Builders 
should get together and decide what commis 
sions to pay the brokers.’’ 

Henry N. Mahland, of Oceanside, L. I., spoke 
of the manner in which he builds and sells 
homes without the aid of brokers. Many of the 
brokers present took exceptions to his remarks, 
stating that the real estate broker was essential 
to the builder and to the progress of a town. 

‘“The builders need the real estate men and 
the real estate men need the builders,’’ said 
Russell Minard of Baldwin. ‘‘They should 
work together.’’ 

Milton Croll, of Baldwin, said that if it 
wasn’t for the real estate dealers Baldwin 
would not be on the map. He said the real 
estate men have advertised Baldwin and had 
been largely instrumental in making it one of 
the fastest growing communities on Long Is- 
Jand. 

Assemblyman William F. Brunner, of Rock 
away Park, spoke about last year’s building 
boom and the part the builders played in it. He 
said the brokers were the greatest asset to the 
Rockaways and have spent thousands of dollars 
to boost the several towns. 

Charles F. Farrell, of Bellé Harbor, a builder, 
said that out of 50 houses he builds, 49 are 
sold by brokers and that he gets better results 
and better terms from the brokers. 

Officers of the Zaret Lumber Co. ex 
pressed themselves as highly pleased with the 
results of the dinner and conference, and they 
believe that the lumber industry on Long Island 
and in Queens will be greatly benefited as a 
result, and the meeting may be reflected in 
better conditions in Brooklyn and elsewhere in 
the Metropolitan territory. 

SAAB MMS 

New Retail Firm Is Family Affair 

CoLuMBus, Onto, Aug. 2.—The EF. L. MeVey 
& Son Co., recently organized to carry on a 
retail lumber business at 349 Hosack Street, is 


$ros. 


unusual in that associated with E. L. MeVey 
are his wife and young son, E. L. MeVey, jr. 


seventeen years of age and a senior in High 
School. The company has spent about $12,000 
in erecting sheds and office building. 

Allen Kerr, son of D. W. Kerr, of the D. W. 
Kerr Lumber Co., is the active manager, whil 
Charles Throckmorton, who has had eighteen 
years’ experience in the lumber business, is 
superintendent. 

Sea aeaeaaaeaaes 
Establishes Head Office at Joliet 

JOLIET, ILL., July 3.—The I. N. R. Beatty 
Lumber Co., of Morris, which has acquired 4 
4-acre site at South Chicago and Gardner 
streets, has announced establishment of its main 
offices and central distribution plant here, and 
will begin construction of necessary storage 
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sheds and office buildings at once. The com- 
pany recently also acquired a yard in Lemont. 
seside the two new locations, the Beatty con- 
cern is operating yards in Pontiac, Morris, Wil- 
mington, Tinley Park and Orland. 


When Realtors Turn Lumbermen 


From an outstanding lumberman who is pres- 
ident and manager of a successful retail lum- 
ber company in a thriving Michigan city comes 
to the AMERICAN LUMBERMAN this comment on 
an address given before the National Associa- 
tion of Real Estate Boards at Tulsa, Okla., by 
an Arkansas builder who conducts a retail yard 
and cut-up plant in connection with his house 


building business, which address was printed in 
the July 3 issue of the AMERICAN LUMBERMAN: 

‘‘Under certain circumstances it is possible 
for a builder to do what this man has done 
with profit to himself. To do this certainly re- 
quires a considerable amount of capital and it 
is our observation that most realtors have not 
any too much capital for the legitimate devel- 
opment of their properties. 

‘“We have in this city one realtor who about 
two years ago established a small yard with a 
view of supplying his own needs. In this he 
was abetted by a disgruntled salesman and 
commission man living here. It is our observa- 
tion that his yard has but small chance of ob- 
taining much other business. The contractors 


almost to a man will have nothing to do with 
him because they consider him a competitor in 
the building line. The other realtors likewise 
regard him from the competitive standpoint. 
‘*We do not believe that it is possible to de- 
velop a cut-stock business. The variety of 
plans and the individuality shown in the build- 
ings will prevent forecasting the needs in the 
way of such material when cut to the building 
size. The development of portable machinery 
sold at a moderate price to the contractor has 
enabied him to do a great deal of work by 
machinery that was formerly done by hand. 
‘“Such cases as this will occasionally arise, 
hut I do not believe that the retail lumbermen 
need to be alarmed about such competition.’’ 


Building Goodwill by Careful Delivery 


HACKENSACK, N. J., Aug. 2.—Like many 
other merchants in all lines of retail trade, the 
Comfort Coal-Lumber Co., operating a chain of 
yards with headquarters in this city, discovered 
that a discourteous or careless driver can nullify 
a lot of good advertising. As Hiram Blauvelt, 
vice president of the concern, puts it: 

‘We found we could advertise service and 
courtesy until we were blue in the face, and yet 
lose customers through neglect or grouchiness 
on the part of our delivery men. It was all 
right for us to advertise in the newspapers and 
by circular letters that customers were assured 
of good service and courteous treatment at 
any of our yards, but too often real harm was 
done when a driver proved a little ‘fresh’ or 
discourteous. This is the most difficult part of 











tip? 
i sti oe 


Signing for a delivery of coal. The company 
believes that a cheerful driver makes a smiling 


customer 


the service that a lumber or coal dealer is 
called upon to maintain, and yet it is the most 
important, for it is the drivers who constitute 
the direct contact with the housewife, or the 
contractor, and usually the way in which he 
conducts himself influences the customer’s con 
ception of the concern.’’ 


Mr. Blauvelt determined, if 
remedy this condition, and insure uniform cour 
tesy and careful attention to details on the 
part of the delivery men. With that end in view 
a meeting was called of all the yard managers, 
office men, order clerks, and outside salesmen, 
for the purpose of formulating a set of in 
structions or suggestions for the guidance of 
the drivers. Many good ideas came out at that 
meeting, which later were compiled into a list 
of twelve suggestions to be followed by the 
drivers in making deliveries of coal. The same 


possible, to 


instructions of course apply in the delivery of 


lumber or other materials, but they were drawn 
up with special regard to coal, as this material 
is almost always received by a woman, and 
therefore it is necessary to be especially care- 
ful and courteous. 


The twelve ‘‘suggestions’’ that constitute the 
‘‘code of ethies’’ of the company’s delivery 
men are as follows: 


SUGGESTIONS TO OUR MEN 


Some of you may not be experienced in deliver- 
ing and here are some suggestions following, which 
you ought really to “learn by heart” so as to do 
your job well. 

1. Most Important! Be polite at all times in 
talking with our customers. They are our friends 
and should be treated with courtesy and respect. 

2. Be sure to screen your coal carefully, wet it 
down at the yard before leaving so that you will 
not send any dust into our customer’s house. 

3. Go to the customer with your tickets. Show 
the customer the delivery ticket to make sure 
that this is the coal that has been ordered; ask 
to have the No. 1 ticket signed, giving the cus- 
tomer the No. 2 ticket for his records. 

4. Ask the customer where the coal should be 
put, in what bin or part of the cellar. Do not 
move anything in or around the house or. the cel- 
lar without the permission of the owner. 

5. Advise the owner to close hot air register 
pipe before you start delivering, and open it after 
you finish, or ask permission for you to do so. 

6. See that the glass or cellar windows are 

protected from breakage. If you find broken 
panes of glass or anything else broken, call the 
owner's attention to it before you begin work so 
that you will not be unjustly blamed for it. 
7. Be sure before you deliver any coal that the 
coal bin is absolutely empty and do not cover up 
shovels, furnace shakers, pokers or anything else, 
by delivering your coal on top of it. If you break 
any glass, driveways or sidewalks, advise the 
owner at once and explain the cause. Report this 
immediately to the shipping clerk at our office so 
that it may be given attention. 

9. In case of auto accidents, take names and 
addresses of witnesses and get the license plate 
number of the other car. Report the case at the 
office to the shipping clerk as soon as possible and 
make no statement to any other person about the 
accident at any time. 

10. Try to do your work so well, so neatly, so 
quickly and so cheerfully that the customer will 
be glad to have the next driver eall, which will 
make his delivery job easier. 

11. Be careful of the outside of the house 
around window, the lawns and shrubbery. VPick 
up all spilled coal, leaving the premises neat and 
clean. Close and lock the cellar window before 
you go. Do not drive over driveways or cement 
ribbons, if in your mind they will not carry your 
load. Don’t drive in anywhere where there is not 
a proper driveway, your truck may get stuck, or 
may cut up our customer’s property. There is a 
law against driving over sidewalks. Observe it. 

12. When driving along a narrow road, be sure 
to keep to the right, slow down, if necessary stop, 
to allow a touring or smaller car pass you, this 
especially if the driver is a lady. 

We want to be proud of all our men. You have 
a good, steady job here all year around if you 
work hard and well, but be forewarned any man 
that does not report broken glass, accidents or is 
reported to be discourteous to our customers is 
liable to immediate discharge. 

After the instructions were drawn up in their 
final form, they were printed, and at the eve 
ning quitting time all the employees were called 
together, including the yard men, and Mr. 

Blauvelt gave them a little talk on the impor 
tance of each suggestion, illustrating each 
point with some actual case that they were fa 
miliar with. This talk went over big, and the 
men were strong for the new system. The 


aluminum ticket holders of all the men were 


called in and the instructions were pasted in 
the cover of each holder. The men liked this, 
especially those who were new on the job, as it 
made it handy for them to refer to the sugges- 
tions from time to time to refresh their memo- 
ries. The section about driving over sidewalks 
made an especial hit, because it enabled the 
drivers to decline to do this and put the re- 
sponsibility on the printed instructions, which 
if necessary can be shown to the housewives. 

Another advantage of this set of instructions 
is that it helps to smooth out the occasional 
difficulties that arise. For instance, when a 
customer complains of discourtesy from any of 
the company’s men, it is only necessary to write 
a pacifying letter, assuring the complainant 
that the company is very careful in instructing 





Showing the printed instructions pasted on the 

driver’s ticket holder, where the customer can 

not help seeing them when signing for the 
material 


its men to be polite, as the ‘attached sheet of 
instructions’? will show. 

A very pleasant result following the adoption 
of the new plan is that frequently some cus 
tomer calls up the office to say that the young 
fellows who delivered their coal are especially 
careful and courteous. One lady recently said: 
‘*T suppose people usually call you up to com- 
plain, rather than to tell you anything good, 
but this time I want to tell you that your men 
have been perfectly fine, and that it has been 
a pleasure to have my coul put in this year.’’ 

Mr. Blauvelt says that the delivery service is 
now being conducted in a more courteous way 
than ever before, and customers are continually 
commenting upon the improvement. He says 
that it is one of the finest things that the com- 
pany has ever done to better its service, continu 
ing: ‘It certainly is worth while to spend 
some time and thought on this branch of the 
lumber or coal business. It is the human ele- 
ment that counts, and courtesy in delivery, al 
though a seemingly small thing and inexpen- 
sive to perform, makes friends and brings in 


business. ’? 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Aug. 2. 
Softwoods: 

Week ended: 1926, July 24; 1925, July 18— 
Southern Pine Association 
West Coast Lumbermen’s Association 
Western Pine Manufacturers’ Association 


California White & Sugar Pine Manufacturers’ Association.... 


California Redwood Association 
North Carolina Pine Association 


Northern Hemlock & Hardwood Manufacturers’ Association.... 


Northern Pine Manufacturers’ Association 
Total softwoods, one week.........--.eeeee: 
Twenty-nine weeks ended above dates— 
Southern P.ne Association.......... 
West Coast Lumbermen’s Association 
Western Pine Manufacturers’ Association 


California White & Sugar Pine Manufacturers’ Association..... 


California Redwood Association... 
North Carolina Pine Association 
Northern Hemlock & Hardwood Manufacturers’ 
Northern Pine Manufacturers’ Association 


Total softwoods, twenty-nine weeks.......... 


Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ 
One week 
Twenty-nine weeks 
Hardwood Manufacturers’ Institute 
One week eeeeee 
Twenty-nine weeks 


The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Production Shipments Orders 
1926 1925 1926 1925 1926 1925 
Vsteaand case 68,773,451 63,357,057 69,802,040 67,083,960 68,369,686 78,024,960 
PRAT s: 104,719,755 100,545,936 105,398,588 110,916,905 112,936,279 101,410,602 
Sees ee 34,598,000 38,999,000 34,522, 32,178,000 35, y000 30,436,000 
29,199,000 12,708,000 22,795,000 19,157,000 23,147,000 10,219,000 
Yorsiataagia sid hee 6,740,000 7,281,000 7,696,000 5,748,000 6,892,000 5,269,000 
ern 7,063,346 7,630,850 13,456,913 8,019,214 5,699,047 4,123,680 
3,893,000 3,337,000 4,172,000 2,283,000 3,377,000 1,952,000 
eae nade eed wate { J 12,575,600 9,784,900 9,987,600 14,007,000 11,694,000 
a ay 264,830,152 246,434,443 267 ,627 ,441 246,373,679 270,380,012 243,129,242 
saint ear asia eta an 2,107 671,443 2,274,621,205 2,169,564,663 2,207,126,366 2,156,043,231 2,193,744,899 
ss gaint cadre aaa ee 2,998,359,634 2,884,790,687 3,097 664,728 3,026,042,909 3,151,382,980 2,977,750, 788 
Madi ich teks eaaae 884,463, 896,478,000 879,437,000 868,702,000 926,823,000 864,605,000 
787,737,000 483,814,000 780,940,000 529,838,000 721,940,000 478,952,000 
nade e Uewade ae’ 227 ,422,000 219,671,000 218,428,000 200,122,000 226,370,000 200,971,000 
sia ibeal ita eccatal arse Sen 223,374,002 243,827,426 »828,244 238,468,667 182,704,081 
Association.... 73,914,000 84,210,000 85,707,000 74,256,000 76,421,000 3 
RTE aE eS BS 230,964,100 277,774,800 262,246,400 244,136,500 260,044,000 226,870,000 
cteekaa siete 7 ,533,905,179 7,365,187,118 7,729,816,035 7,388,687,442 7,701 ,728,292 7,187,961,805 
Association 
vase eeaed ok abe 2.221,000 3,051,000 3,779,000 3,156,000 4,484,000 5,795,000 
5ektn baie aie 153,540,000 157,287,000 112,343,000 90,394,000 109,334,000 82,850,000 
acta pd emeataciedl 20,866,473 ee A 20,322,679 ey eer 18,324,491 Cae 
be lassbcabtrcalie ataaa teic 526,764,516 aia creas a tead 530,880,391 oaceaaian ibs 579,563,594 arbiedesk nates 





National Analysis 


WASHINGTON, D. C., Aug. 2.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended July 
24, orders and shipments being shown as per- 
centages of production: 


During During 29 
Week Ended Wks. Ended 
July 24 July 24 


No. of Ship- Or- 
mills ments ders 


Ship- Or- 


ASSOCIATIONS ments ders 


Southern Pine ...... 129 10601 99 103 102 
nt Se sasaceawe 104 101 108 103 105 
Western Pine ....... 3 100 104 99 105 
California Pines* ... 17 78 79 99 92 
California Redwood .. 14 114 102 96 100 
No. Carolina Pine.... 42 191 81 106 82 
N. Hem. & Hdwd.... 19 103 81 108 96 
Northern Pine ...... 9 99 142 114 11% 
Southern Cypress .... ... pi ay 106 04 
All softwoods...... 371 101 102 103 102 
No. Hem. & Hdwd... ... 331 423 73 70 
Hdwd. Mfrs. Institute 1207 97 88 100 104 
All hardwoods .... ... 108 103 94 97 
Both softwoods and 
hardwoods ...... aoe 2108 163 102 102 


*Units of production. 

*Based on percent of cut in region. 

The report for the week ended July 17 in this 
department showed 389 mills and 129 units. 


Hardwood Barometer 


MeEMPHIs, TENN., Aug. 3.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended July 24, one hundred sixty-nine 
units reporting, is as follows: 





Per- 

Percent Percent cent 

normal actual ship 

Production*® Feet output output ments 
Normal (identi 


eal mills)... 28,904,000 


ere 28,645,670 9.1 i 
Shipments} 27,072,910 93.7 94.5 
Orders 

eee 24,821,220 85.9 86.6 91.7 

On hand end 

re 159,926,435 


*Based on mill log scale. 

*Lumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 





Oak Flooring Statistics 


The following are statisties for the week 
ended as shown and comparative periods: 


1926— Production Shipments Orders 
fee 10,632,000 10,701,000 10,583,000 
 &. eae 10,204,000 10,437,000 


Jul: 10,857,000 
Jan. 11 to July 24.291,080,000 274,812,000 264,699,000 
1925— 
Jan. 12 to July 25.270,190,000 269,787,000 268,455,000 
The figures for Jan. 11 to July 24, 1926, com- 
pare as follows with those for the period Jan. 12 
to July 25, 1925: Production, 8 percent increase; 
shipments, 2 percent increase; orders, 1 percent 
decrease. 


Percentages of Thicknesses, Week July 24 
2% 


13” %,” by? Px” 
Production .......... 71 19 6 4 
Shipments .......... 72 17 5 6 
EE: aanuecceemapee 75 14 6 5 





California Pine Sales 


SAN FRANCISCO, CALIF., July 31.—The follow- 
ing are sales as reported by the California 
White & Sugar Pine Manufacturers’ Association 
for the week ended July 28: 

Mixed Pines 
No. 1 com.... 


California White Pine 
58,000 Nos. 1 & 2 clr. 241,000 


No. 2 com.... 420,000 tO ae 249,000 
No. 3 com,...1,264,500 D select ...... 492,000 
No. 4 com.... 277,000 No. 3 clear.... 267,500 
Timbers ...... 18,500 Inch shop .. 225,000 
No. 1 dimen... 317,000 No. 1 shop....1,082,000 
Faas SR No. 2 shop....2,701,500 
Australian 114,500 ae 5,000 
« 2 ( 
Pee onmnuen White Fir 

Douglas Fir C&better ..... 15,000 

C&better 61,500 No. 3 & btr., 
Ties & timbers 3,500 SO, scccekes 542,000 
Dimension .... 101,500 No. 4 com.... 65,500 
No. 1 dimen.. 68,500 

Cedar No. 2 & btr., 
Miscellaneous. 30,000 eG secwads 534,000 





North Carolina Pine 


Norro.tk, Va., Aug. 2.—The North Carolina 
Pine Association makes the following analysis 
of figures from ferty mills for the week ended 
July 24: 

Percent Percent Percent 
normal actual ship 


Production— Feet output* output ments 
Normal 8,886,000 “e 
Actual 7,418,346 83 - 
Shipments 6,904,384 78 93 “h 
0) eee 5,895,047 66 79 86 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 
*As compared with the preceding week, there 
was a decrease of 2 percent in orders, although 
last week there were reports from thirty-six mills. 





California Redwood Data 


SAN FRANCISCO, CALIF., July 31.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended July 24: 





. ——Redwood——_——_._ White- 
No. of Percent of wood 
mills Feet production Feet 
Production ... 14 6,740,000 100 1,083,000 
Shipments .... 14 7,696,000 115 1,423,000 
Orders 
Received ... 14 6,892,000 102.5 1,187,000 
On hand.... 13 35,063,000 ae 5,402,000 


Detailed Redwood Distribution for Week 


Shipments Orders 

Northern California* . . 2,504,000 2,284,000 
Southern California* ...... 2,226,000 1,649,000 
PD op awece es eee ed 6 ews 47,000 36,000 
NEE, is di way ure shay fit iodracle-t 1,847,000 1,759,000 
NED: dake etee babies ceak eed 1,072,000 1,164,000 
IL «ot ane maaamad bend 7,696,000 6,892,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

*¥Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 








The West Coast Review 


SEATTLE, WASH., July 31.—For the week 
ended July 24, 104 mills report as follows to 
the West Coast Lumbermen’s Association: 


Feet 


Production ...104,719,755 
Shipments - 105,398,588 1% above production 
Cl ae 112,936,279 8% above production 
Shipments— 
Water delivery: Feet Feet 
i i Se Pat 32,249,637 
a ae a ala a eth gles rd 11,314,705 
ee Se GE URR cs cn ceunewor eae 43,564,342 
ED aivindecaceee «senile sea kwatere 55,825,865 
DE etoncaceediadpescbeeeeeaveceawads 6,008,381 
EE EE Svedcataccagews sana 105,398,588 
New business— 
Water delivery: P 
Ee er ae 36,362,228 
NE ina Paci anmuand ek eke 18,253,438 
. RO 2 7 = eae 54,615,666 
EN I Si hg ok al Are a nia aad we ae 52,312,232 
PEE pnnedsdbncdeee sare chante oOGKeeeus 6,008,381 
112,936,279 
Unfilled orders— 
II I a A i ea eee eae gre 165,258,230 
SE 3 Bh ieee ere a oe oo 135,595,813 
BE 63 inn weaies ets cuawkhesaeaccesid 136,372,960 
“FOCRE WOE GPRS. oc occcccécescecs 437,227,003 





Western Pine Summary 


PORTLAND, OrRE., July 31.—The Western Pine 
Manufacturers’ Association summarizes as fol 
lows reports for the week ended July 24 from 
thirty-seven member mills: 


—Percent of 





Ship 
Production— Cars7 Feet Output ments 
Pee 33,500,000 ..... 
0 eee 34,598,000  ..... 
Shipments (car).1,304 33,904,000 ..... 2.2... 
Local deliveries... 618,000  ..... 
Total shipments... 34,522,000 Sere 
Orders— 
Canceled .... 8 OO ee 
S00ked (car).1,359 35,334,000 ..... 
EE de owane dake PE. “washer ‘wastes 
Total orders...... 35,952,000 103.91 104.14 
On hand end 
week ..... 4,362 113,412,000 _...... 


7Car basis is 26,000 feet. 

Bookings for the week by thirty-five identical 
mills were 95 percent of those for the previous 
week, showing a decrease of 1,768,000 feet. 

During the week production was 102 percent: 
shipments, 103 percent, and orders, 107 percent of 
normal. Average for the corresponding weeks of 
the last four years were as follows: Production, 
107 percent; shipments, 82 percent; orders, 87 
percent. 

“Normal” base is average for the corresponding 
week of last four years. Production is so seasonal 
that during two winter months actual production 
amounted to only 53 percent of normal, while dur- 
ing two peak summer months the production in- 
creased to 114 percent of normal. 

















as 


7, 1926 


1925 
,024,960 
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Northern Hemlock and Hardwood Monthly Report 


OSHKOSH, Wis., Aug. 2.—The Northern Hemlock & Hardwood Manufacturers’ Association has 
prepared the following data on June production and shipments, and stocks July 1: 











June, 1926, Statistics Stock Summary, July 1, 1926 
Unsold Harpwoop— 
’ ; Unsold— Dry... .110.877,000 
Production Shipments July 1 seas on Aa ioe, aaa 000 
errr ee ree 439,000 407,000 6,183,000 , — 

names 9 € 9° Fe Total wneeld ...acccss 212.7 711, 000 

= one mi nee ay neeumes Sold, dry and green..... 48,567, 000 

EE dee ele es yi, ee 8 seeeeeens enema ; 
OS Pe er er 8,949,000 7,179,000 77,932,000 Totel BOWPIWOOES ..c.cik cc sinscwwes 261,278,000 

SRE 1,503,000 2,767,000 19,578,000 (EMIOCE | nee 118.704.0008 

Serer 10,297,000 10,798,000 84,344,000 ee. ~ Green. 64,166,000 

rere ree 66,000 154,000 = 1,014,000 —_ - <aaanaien 

eee ardwda. 20% 216 Tota unsold ........ 182,870,000 

Mixed hardwds - 3,950,000 i . athe. 14,894,000 

Total hdwds.27,470,000 26,867,000 212,711,000 Other thicknesses 2111 _ 1,888,000 
Hemlock, 1&2”.16,229,000 25,107,000 182,870,000 WE PE sisi cc csenccacens 199,653,000 
Grand total.43,699,000 51,974,000 495,581,000 GRE CGR bic db sce tasinsiesavc 460,931, 31,000 


The figures for the twelve months, June 30, a to July 1, 1926, make the following percentages 
to those for the corresponding period of 1924-192 








All haré~woods Hemlock Total all woods 
I 5 sisi si saprolite Ss Ra a PPO 124 108 
ee re eT dels cial et 109 117 
Hardwood Stocks on Hand July 1 by Grades 
—Sold—_ ——— Unsold —Sold— - Unsold 
Dry & Green Dry Green Dry & Green Dry Green 
ASH— ae ELM— 
a See ee 198,000 87,000 (RR Ea eae 203.000 127,000 
rer ee 164,000 37,000 FAS Ok Seater SR - wessa'tas 
ree eee 104,000 44,000 I ete a ka! de aaenowd 69,000 58,000 
ee Ot nae te mewnes 65,000 2 5,000 SS SS eee eee 168,000 109,000 
|S NO eee 105,000 15,000 No. 1 & better... 515,000 442,000 827,000 
No. 1 com....... 48,000 151,000 125,000 No. 1com....... 50,000 253,000 250,000 
cS? ) See 17.000 17,000 No. 2 & better... 2,299,000 2,870,000 3,587,000 
No. 2 & bet a 390,000 1,209,000 1,353,000 No. 2 eee 130,000 809,000 444,000 
SS ee 128,000 332,000 146,000 = No. 3 & better... SEG -sitcepond «ecan omen 
No. 3 & better... ' SRP 16.000 No. 3 com....... 1,591,000 1,650,000 2,082,000 
me S OUR cc cecee 257,000 779,000 = 1,204,000 nina:  eaiueae atime 
—_—_—_—n ii eT eens = Te" 4,599,000 6, 496, 000 7,484,000 
86: 3, 000 3,124,000 3,059,000 HarRD MAPLE— 

Bass woop— | eee 535,000 850,000 620,000 
| eee 469,000 805,000 310,000 ee ee co ss. ce eeans 220,000 11,000 
FAS & Select.... RR eee rr ee Select & better... ON, eke ia 
eee 115,000 127,000 104,000 Selects ......... 88,000 199,000 75,000 
Select & No. 1... 88,000 128,000 324,000 Select & No. 1... 166,000 arr 
No. 1 & better... 1,586,000 1,475,000 1,913,000 No. 1 & better... 2,541,000 6,799,000 4,934,000 
2 =a 553,000 1,589,000 833,000 See = 15 58,000 2,268,000 2,663,000 
De. 2 Bias car 16,000 799,000 304,000 es es 3,337,000 4,677,000 4,106,000 
No. 2 & better... 262,000 2,524,000 2,809,000 No. 2 & better... 2,162,000 13,510,000 11,571,000 
+ 2. 2,500,000 3,574,000 2,442,000 ef 898,000 2,152,000 3,501,000 
No. 3 COM....-- 1,812,000 2,207,000 1,393,000 ee See eee 150,000 70,000 

———sae _ : : Ee No & Sasa: 6,303,000 9,332,000 9,397,000 
7,441,000 13,228,000 10,432,000 -_—— — 

BrircH— 17,200,000 40,287, 000 36,948,000 
i) eer 450,000 2,992,000 1,334,000 Sort MAPLE— 

FAS & Select.... A ree Pt ceubemrimah aieaeackp's 145,000 100,000 
mesect & better... cceccece 604,000 523,000 Beseet @& Geter... .cscceee 61,000 21,000 
rer 27,000 1,176,000 564,000 SN ates Doig” elie weak 25,000 31,000 
Select & No. 1.. 499,000 52,000 399,000 No. 1 & better... 45,000 100,000 202,000 
No. 1 & better... 1,470,000 8,5 583, 000 6,265,000 we BOG cece 90,000 178,000 175,000 
SS oO 1,035,000 4. 465,000 3,176,000 No. 2 & better... 220,000 1,947,000 2,159,000 
eS S eae ee 815,000 2,319,000 OO. B COM. ccc ccs 105,000 227,000 266,000 
No. 2 & better... 1,069,000 4,736,000 5,049,000 We. FB OGM. 6.0650 84,000 575,000 897,000 
No. 2 com....... 2,196,000 6,536,000 6,212,000 - -— —_ — ~- 
me: & COGR: 6c cess 9,214,000 11,545,000 10,587,000 544,000 3,258,000 3,851,000 

OF —-— OaAK— 

15,970,000 41,504,000 36,428,000 ee ee Dee. «<«hissous 

Rock ELM— Select & better... ........ 20,000 37,000 

ere ere er 14,000 62,000 RLS. Seats a alae. 6 wreaacaiadd eee. bweke eee 
Select & No. 1... SEED. wexeetes, seenseuas No. 1 & better... SE csc Aa aera 
No. 1 & better... 71,000 35,000 97,000 SS ft are 40,000 15,000 25,000 
Sa 10,000 41,000 94,000 SY & Are eae 40,000 166,000 
Sn ee 30,000 No. 2 & better... 53,000 80.000 261,000 
No. 2 & better... 1,157,000 1,869,000 2,093,000 mG. DB COM. ci ees 16,000 oo) eee 
_ ¢) ee 165,000 394,000 155,000 No. 3 & better... PRE) aveats caaia-s Satay ace 
No. 3 COM. .cccce 74,000 293,000 421,000 ee ee Os wawrses: 0055S es 136,000 191,000 

1,747,000 2,646,000 2,952,000 203,000 334,000 680,000 
Hemlock Stocks on Hand July 1 by Grades 

- ———l- and 2-inch - Other thicknesses 

- Unsold, all lengths, dry ft green—— Sold, dry and green 

1x4 & wider 2x4 & wider 1-inch 2-inch 
Dry Green Dry Green Dry Green 

i See 2,457,000 983,000 13,077,000 6,818,000 698,000 2,141,000 367,000 55,000 
Merchantable .. 5,214,000 3,542,000 30,000,000 17,623,000 1,060,000 2,775,000 889,000 458,000 
BS so aoa aia 2,057,000 1,755,000 16,847,000 10,597,000 1,493,000 2,998,000 SO Ser 
= aaa 5,806,000 3,394,000 34,858,000 16,066,000 643,000 3,086,000 87,000 30,000 
Nos. 4 & 5.... 2,602,000 511,000 5, 786, Se SEM aioe fk ce. arma tala) greta tral ake 
ORES bon oa 18,136,000 10,1 85,000 100, 568, 000 5 3,981,000 3,894,000 11.000 000 1,346,000 543,000 
Totals, unsold and sold, 1” and 2”........... 182'8 oS er OR eee 1,889,000 





Southern Pine Barometer Built Home Because of Trees 
NEW ORLEANS, La., Aug. 2.—For the week 
ended July 30, Friday, one hundred and twen- 
ty-one mills report as follows to the Southern 
Pine Association: 


Decatur, ILu., Aug. 2.—That trees not only 
make a home more attractive, but that they 
sometimes directly influence the building of 


Percent Percent homes that otherwise would not be constructed, 
normal actual 


Production— Cars* Feet output output is proved in the case of a pres J attractive Duteh 
——....... a. COC Colonial home recently built by Mr. and Mrs. 
PI ee ES roe grass - 1: = “aes 83.71 sae $4 Clark Uhler, at 1035 East Moore Street, this 
S— * er Sis 93.17 city. The building is of frame construction, the 
Received* .. 3,373 68,046,902 90.25 102.89 | material being supplied by the G. S. Lyon & 


On hand end 
weeks ..-.33,339 Z2G.5GR 206 .ncci cvsee 
*Basis for carload is June average, 20,174 feet. 


Sons Lumber & Manufacturing Co., which con- 
cern also assisted the owners in planning the 





house. 
+Orders on hand showed a decrease of 0.08 per- ¢ 
cent, or 181,566 feet ; one hundred and twenty-nine We had intended to buy a home that was al- 
mills contributed to previous report. ready built, Mrs. Uhler said, but when we saw 
*Orders were 99.73 percent of shipments. this lot with beautiful big trees on it, we could 





not help thinking how lovely it would be to have 
our home under their shelter. That is the way 
the idea of building a home started. 

Mr. Uhler is window display manager of a local 
mercantile concern, so when the suggestion of 
home building came up, it was very natural for 
him to make sketches of the ideas that he and 
Mrs. Uhler had about the home they would like to 
build. 

We thought a one-story house would be out of 
harmony with the treés on our lot, Mr. Uhler said. 
So, from the very start, we considered a two-story 
house. We decided on the general type of home 


.we wanted from plan books, and there were some 


features of the floor plan that we were sure about, 
but, we soon learned that there were a number of 
things about which we needed some advice. We 
went to the Lyon company for it. It would be 
hard for me to say how much we appreciated the 
interest the Lyon people took in our home. They 
took the idea we had and helped us work out the 
plan, so it would get the result we wanted without 
waste of space or material. 

Such things as planning one partition on top of 
another, of putting the bath in a place that pro- 
vides best for the drain pipes are points that 
would never occur to an _ inexperienced home 


‘builder. We found there were some things we 


wanted to do that were not the best kind of con- 





Paper Costs Money 


Just throw it away. It is 
only a piece of paper. That is 
a familiar phrase in everyone’s 
ears. Though we should know 
that paper costs money, it is 
only when we have paper bills 
in our hands that we are not 
wasteful of it. Large organi- 
zations have found out that 
waste in little things, even in 
paper, counts up to a large 
total. Recently, officials of the 
Southern Pacific discovered 
that if one letterhead were 
wasted once a week by each 
of its 94,000 employees, the cost 
would be more than $9,000 
yearly. The company’s sta- 
tionery bill for last year was 
$508,000. Enough paper was 
purchased to fill eighty-five 
freight cars to capacity.—Busi- 
ness Chronicle. 











struction. We also found that there were some 
ways we could add to the usefulness and beauty 
of our home that we had not thought of. For in 
stance, the arch between our living room and stair- 
way was the lumber company’s suggestion. The 
kinds of wood for various purposes, the best kind 
of construction, and many other little suggestions 
have made our home all that we hoped it would be. 
There is only one thing that we would change it 
we were building again. We have hardwood floors 
downstairs and pine floors upstairs. If we build 
again, we want hardwood floors in every room. 
They are easy to keep in perfect condition and 
there is less expansion and contraction with the 
changes of temperature. 

The shade trees in the back yard make it a fine 
playground for the children. An ornamental lat 
tice fence encloses the back yard at the sides and 
rear. Our two boys can dig caves, play in sand. 
or “let the old cat die’ in a rope swing suspended 
from a big elm tree, to their heart's content. 


THE ROBINSON experiment station on Quick 
sand Creek just a few miles out from Jackson, 
Ky., is arranging to set thousands of trees, in- 
cluding poplar, oak, chestnut, birch, beech, lo- 
custs and walnut this fall. The trees set for 
experimental purposes last year are growing 
fine. Much of the tract being reforested was 
cut over thirty or forty years ago by the Ken 
tucky River Hardwood Lumber Co. It was 
one of the first large timber boundaries devel 
oped in eastern Kentucky. 
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Believe Quotations Will Advance 
Aug. 2.—The southern 
market is exceptional 
strength for midsummer, with the outlook 
bright for a good fall business. Prices have 
stiffened there having been ad- 
vances in certain items, and several manufac 
turers are withholding stocks from the market 
temporarily in the belief that quotations are 
certain to go higher. With hardwood stocks 
barely normal, the three major groups of hard 
wood consumers are taking part in a buying 
movement which covers even fall requirements. 
These consuming groups are reasonably sure to 
continue active for the remainder of the year. 
The export business shows some improvement 
but continues to be rather quiet. The decline 
in volume of new business shown in the last 
Hardwood Manufacturers’ Institute report ap 
pears to be temporary, and to be due primarily 
to the action of many operators in holding 
stock for further improvement in the market. 
It is expected that hardwood production during 
August will be subnormal, because many mills 
will be closed down for their annual repairs. 
Reports indicate unfavorable logging conditions 
during the last week. Some southern Louisiana 
operators say that a number of mills have been 
closed down because of heavy rains. 


MEMPHI TENN., 


hardwood showing 


somewhat, 


Movement Well Maintained 

Co.umMbus Onto, Aug. 2.—Hardwood trade 
is holding up well as compared with previous 
months. suying is equally divided between 
industrials and retailers, the former probably 
taking a larger quantity. Buying is restricted 
to immediate needs. Dry stocks are not large. 
Shipments are coming in promptly, as prac 
tically every order is accompanied by a request 
for immediate loading. Prices are generally 
steady at former levels. 

Southern pine is showing some weakness in 
certain lines, but there was not much price 
movement to record during the last week. Re 
tailers are buying for the present only, and the 
hand to mouth policy has prevailed for several 
months. 
sold at less than market levels. 
are only fair. 
Finish is 


Transit cars are numerous and often 
Retail stocks 
Building operations are brisk. 
rather firm, while dimension and 
boards are showing weakness. 


New Models Increase Auto Demand 
Derroit, Micu., Aug. 2.—An improved buy 
ing tone is noted in various automotive plants, 
in line with preparations for early introdue 
tion of new models and the favorable reception 
already accorded to a number of new ears. 
While heavy production schedules are confined 
largely to the major units in the industry, in 
creasing production is in evidence in practically 
all the plants. [Extensive preparations are being 
made for the inereased manufacture of higher 
priced cars for which wood bodies are used to 
a marked degree, This tendency is emphasized 
in forthcoming new ears from the faet that 
varied models are being presented, with the 
adaptability of wood as a basie requirement. 

The Electric Refrigeration Corporation, of 
Detroit, has announced an expansion program 
which will make possible a total annual pro- 
duction of more than 1,000,000 units, consist 
ing largely of household and commercial auto 
matically operated electric refrigeration ma 
chines and cabinets. The proposed new factory 
building will provide about 600,000 square feet 
of floor space. 

Common softwood items are showing more 
strength, although buying in retail yards has 
fallen off to some extent. Residential con- 
struction in the Detroit territory is showing a 
slight gain, 

A coneatenation dedicated to the late John J. 


Comerford will be held by the Detroit Hoo-Hoo 
Club at the Charley Weeks farm on Aug. 21. 
Lunch will be served at 12:30, and the con 
catenation ceremonies will follow. A program 
of sports will be begun at 4 o’clock, 


Orders Are Mostly Fill-ins 


CINCINNATI, OnIo, Aug. 3.—A _ good total 
of small hardwood orders come to hand day 
by day. Some days the market looks fairly 
active, and other days, quite dull. Buyers are 
still ordering close to their requirements, and 
most of the placements are strictly fill-in or- 
ders. Production in the Appalachian region 
is slow, and some mills report their stocks 
well reduced. Appalachian woods have a 
little firmer tone, though price changes so 
far have not been material. The advances 
in valley woods are being held, and most mills 
have followed the rises set by the stronger 
producers. Hardwood concerns are getting 
along with short staffs, as the vacation season 
is at its height, and most firms are getting 
vacations out of the way before the fall sea- 
son sets in, 

Sam EK. Barr, of New York City, hardwood 
flooring manufacturer, was in the city for a 
day or two. He visited his mill at Winches- 
ter, Ky. 

R. W. Slonicker, president Mowbray & Rob 
inson Lumber Co., is spending a couple of 
weeks among the mills in Kentucky and West 
Virginia. 

Montgomery Christie, Cincinnati manager 
for James Kennedy & Co. (Ltd.), will spend 
next week at the summer cottage of C. W. 
Tunis, at Coldwater, Mich. 

Miss Helen MeCabe, president Menzies 
Lumber Co., plans to sail for England on Aug. 
17. Miss MeCabe is going abroad on _ busi- 
ness, but expects to do a little sightseeing. 


Furniture Makers Plan Larger Output 


MILWAUKEE, Wis., Aug. 3—A good volume 
of sales was reported by local furniture manu- 
facturers in the summer furniture markets, and 
advance bookings are heavy. The local plants 
are preparing to go into large production sehed- 
ules later this month. They have not fully re- 
covered from the holiday dullness and are not 
producing very much furniture. They are in- 
tent on what awaits them in the fall months. 
Lumber is not being bought in large amounts, 
and they are still coming into the market as they 
need lumber. Gum is the principal wood being 
used at present, factories using hardly any 
bireh. Factories which have birch on hand are 
manufacturing furniture from it, but they are 
not buying more. Interior finish plants are con- 
tinually busy and report a fair to good volume. 


Erects New Furniture Plant 


MINNEAPOLIS, MINN., Aug. 2.—A $200,000 
woodworking plant has been added to the 
present Levin Bros. furniture factory, with a 
dry kiln costing $25,000. The new building 
has just been finished in northeast Minneapolis. 
The Levin Bros. plant is one of the largest 
consumers of lumber in this territory. The 
thirtieth anniversary of this corporation was 
marked by erection of the splendid new build- 
ing. Every facility for proper manufacture of 
fine upholstered furniture for homes, clubs, 
hotels and public institutions has been installed. 
Every piece of wood used in the company’s 
products is thoroughly kiln dried. More than 
600 persons now are employed. Every recog- 
nized period design is represented in the output. 
In 1925, more than seven hundred carloads of 
furniture were shipped. Lumbermen in this 
section point to this factory as indicating 
growth of the furniture business here, with 
liberal consumption of lumber. 


For Current Market Prices on Hardwoods See Pages 91 and 92 





Hardwood Lists Show Firmness— 


Movement Shows Steady Increase 


LOUISVILLE, Ky., Aug. 2.—Demand for hard- 
woods is showing a slow but steady increase, 
and a more rapid gain is expected in August. 
The furniture, automobile, flooring, trim, re- 
frigerator and other interests are taking a lot 
of material. Flooring oak has been command- 
ing slightly better prices, Gum is in good de- 
mand, and poplar has been quite active. High 
grade walnut items are moving, and plain oak is 
in very good call. Quartered oak is dull. Ve- 
neers and plywoods continue moving very well. 
Such items as thick ash, elm and maple are 
moving well at steady prices, while chestnut 
and cottonwood are also in sales reports. 

Principal quotations on inch stocks at Louis- 
ville: Quartered red gum, FAS, $100; com 
mon, $58; plain red, FAS, $95; common, $54; 
quartered sap, FAS, $60; common, $45; plain 
sap, FAS, $54; common, $41. Plain white oak, 
FAS, $90; common, $60; plain red oak, FAS, 
$85; common, $58. Poplar, FAS, $100; saps 
and selects, $70; No. 1 common, $50. Walnut, 
FAS, $215; selects, $145; common, $90. Ash, 
FAS, $90; common, $50. Chestnut, FAS, $90: 
common, $50. Cottonwood, FAS, $55, common, 


$38, 


Fall Prospects Reassuring 

CADILLAC, Micu., Aug. 2.—A late spring sea- 
son may easily account for delayed building 
operations throughout this section. The resort 
trade had been almost negligible up to two weeks 
ago, and the farmers have made few improve- 
ments this year. With the warmer weather, 
however, crop conditions all over the northern 
part of the State have greatly improved and 
there has been a steady stream of resorters. 
Crops everywhere look promising. The pros- 
pects for a reasonably good fall business are 
reassuring and the outlook is encouraging. 

Northern hardwoods and hemlock have been 
moving into the market somewhat spasmod- 
ically, although the available stocks of dry lum 
ber at the mills are not above normal. With a 
reasonable demand during the remaining months 
of the year, the mills will not carry over more 
dry lumber than usual. Hemlock has main- 
tained its place in these northern and central 
Michigan markets and prices have not flue- 
tuated much. White cedar shingles have, until 
very recently, been moving slowly and at prices 
somewhat below the level of last year’s figures. 
The sound butts have been selling as low as 
$2.25, and the XAX have not held their own, 
prices as low as $3 having been offered re- 
cently, all delivered in this territory. During 
the last fortnight, however, sound butts seem 
to have improved, due to a better demand and 
a considerably restricted production at the mills. 
They now seem to be firmly held at about $2.65 
to $2.75. : 

The gradual intrusion of West Coast woods 
fir, larch, spruce and hemlock—in the northern 
Michigan markets has greatly reduced the con 
sumption of southern pine finish, flooring, drop 
siding and ceiling. Retail lumber dealers com- 
plain that they have been unable to get uni- 
formly graded southern pine and shipments 
have been considerably delayed. The demand 
in this section has always been for dropping 
grades in flooring and drop siding, and the lack 
of uniformity of grades has caused buyers to 
go to the western woods. Western fir and hem- 
lock have been available in Nos. 3 and 4 clear, 
the qualities most used in flooring, drop siding 
and ceiling, and shipments have been coming in 
regularly, deliveries in many instances having 
been made in ten days to two weeks after ship- 
ment from the mills. The tendencies seem all 
favorable to a wider use of western lumber. 

In maple flooring, prices have not been even 
reasonably maintained. Offers of $81 for 13/16x 


24-inch clear maple flooring have been mace, 
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for Chicago delivery, and some sales have been 
made from other sections as low as $80, but 
the Cadillac mills have all held for higher 
prices. Clear maple flooring seems to be a 
slow item, whereas in the No. 1 and factory 
the demand has been much better and prices 
more satisfactory, though prices have not been 
maintained. The outlook is problematical. 


Installs 2-Unit Flooring Mill 

Forpyck, Ark., Aug. 2.—The Fordyee Lum- 
per Co. has begun installation of the new 2-unit 
hardwood flooring mill here, at a cost of $200,- 
000. The new mill will have a daily capacity 
of 40,000 feet. All grades and sizes of oak 
flooring will be made, and the oak cut here 
and at the Crossett Lumber Co. plant will be 
finished in the new plant. About a hundred 
men will be employed. 

A 15,000-acre tract has been purchased, add- 
ing several years’ cut to that already available. 
The mill will be operated entirely by electricity. 
It is being built by Thrall & Shea, construe- 
tion engineers, of Lake Charles, La. Four 
Welch recirculating dry kilns will be built of 
brick, and will be equipped with automatic 
devices for controlling temperature and hu- 
midity. 

» Leitelt electric transfers will carry the ma- 
terial from kilns to planing mill, a distance of 
about 500 feet. Most of the planing equip- 
ment was purchased from the Yates American 
Machine Co., of Beloit, Wis. A department is 
planned for oak and gum finish, casing and 

molding. The plant will be ready for 

operation by Oct. 1. 


case 


Northern Mills Find — Good 


MERRILL, Wis., Aug. 2.—Demand for lumber 
is increasing, and shipments are becoming more 
brisk from day to day. The furniture industry 
is buying heavily. The interior trim plants are 
also placing many orders for raw material. 

Hemlock is selling at the mill at the following 
prices: Flooring, 1x6-inch, 8- to 16-foot, No. 1 
common, $30.50 to $31. Shiplap, 1x8-inch, 8- to 
16-foot, No. 1 common, $28 to $28.50. SIS1LE, 
2x4-inch, 12-foot, No. 1 common, $29.50 to $30. 

Basswood in 4/4 is moving well. The follow- 
ing are standard prices for hardwoods and 
basswood : 


———-Common———- 

FAS Sel. No.1 No.2 No.3 

3asswood ...$ 67- 69 $57-59 $47-48 $25-27 $19-20 
ere 104-105 84-85 50 29-30 18 
Hard maple... 68- 70 58-60 48-50 28-30 14-15 
Soft maple... 65 55 42 27 18 
ee Sinawanen 100 80 60 35 17 
FAS No.1 & Sel. No. 2 No. 3 

Soft elm ....$65-67 $45-47 $25-27 $19-20 
Sel. &better No. 1 No. 2 

Pe GRD. iis seca peeve $70 $45 $25 


Some Mills pe Gum Prices 


WARREN, ArkK., Aug. 2.—Demand for gum 
items, except black gum, continues good. Some 
of the mills have felt an advance in prices 


on these was justified, and have acted accord- 


ingly. Oak is moving, but at prices that are 
not altogether satisfactory. Some oak car 


stock is being taken. Production this week 
has continued at the recent level, but is curtailed. 
Shipments have been slightly under production, 
stocks on yards being wet. Oak flooring is 
moving, but not at attractive prices. Gum 
and oak trim are moving in fair quantities at 
good prices. The log market is quiet. 
supply is adequate and there is plenty of labor. 

The Seamon-Dunning Corporation body plant, 
which began operations at Pine Bluff several 
days ago, was formally dedicated July 31. This 
plant builds closed automobile bodies for Nash 
cars and is the largest manufacturing enter- 
prise to be located in this section in many years. 
It is a $500,000 plant, covering 150,000 square 
feet of floor space, has a 15-acre site and em 
ploys over three hundred men. 


Car 


Trade Improvement Expected 

BuFrraLo, N. Y., Aug. 2.—The hardwood 
trade is not active and shows little change 
from several weeks ago, so far as most yards 
are concerned. In some cases yards have been 
doing a little larger business, but prices re- 
ceived are said to be unsatisfactory. The 
feeling is, however, a little better, largely 
because of the approach of fall, which gen- 
erally brings about improvement in the trade. 
Some dealers report that their trade during 
the last two or three months was better than 
had been expected. One dealer said this 
week: ‘*‘ During the first two or three months 
of the year the reports from the steel, auto- 
mobile and general construction industries 
were not as good as the public thought they 
would be, with the result that a little cooling 
off occurred in regard to the prospects for the 
first six months of the year. Then all of a 
sudden all three of these industries showed 
decided improvement and the reaction was 
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felt throughout the trade generally. Trans- 
portation has been good all the way through, 
employment has been good and money rates 
have been low. Hardwood prospects are fa- 
vorable, though there will be no boom in prices 
and nobody wants one.’’ 

Members of the Buffalo Lumber Dealers’ 
Golf Association played at the South Shore 
Country Club, near Hamburg, last week, and 
about fifteen were present. The affair was 
sponsored by William J. Brady, who is a 
member of the club. 

At a meeting of the officers and salesmen of 
Mixer & Co., held at the offices here last week, 
a chief feature of the program was a lecture 
and display of moving pictures by a speaker 
from the Pacific coast, giving an exhibit of 
how lumber is handled from tree to market. 
Among those attending were A. J. Barbour, 
vice president, who is located at Greensboro, 
N. C., and T. W. Reeves, buyer, Birmingham, 
Ala. 

A number of retail lumbermen from this 
city and Rochester went to Gray’s Run, Pa., 
early this week, where they will be guests of 
the Central Pennsylvania Lumber Co. 

L. H. Bond, wholesale lumberman, has -re- 


Active Fall Demand Is Foreseen 


turned from a vacation in the Adirondacks. 

J. B. Caskey, of the Hendricks-Caskey Co., 
left this week for two weeks in the Adiron- 
dacks. 

Harry L. Abbott, vice president Atlantic 
Lumber Co., left this week for a vacation trip 
to Montreal and Quebee and a visit to his son, 
who is in camp at East Charleston, Vt. 

James B. Wall and his son, Howard Wall, of 
the Buffalo Hardwood Lumber Co., returned 
last week from a month at Atlantic City. 

Visitors to the lumber trade last week in- 
cluded: D. W. Sims, Frank Payne Lumber 
Co., Jackson, Miss.; William Kirby, Dierks 
Lumber & Coal Co., Chicago; Alex C. Davis, 
Davis Lumber & Manufacturing Co., Charles- 
ton, W. Va. 


Trade Continues Improvement 

EVANSVILLE, IND., Aug. 2.—Trade in south- 
western Indiana has been some better, although 
most orders are for prompt shipment. The 
number of inquiries has increased. Business is 
pretty evenly divided between factories and 
retailers. Most wholesale dealers continue op- 
timistic. Furniture manufacturers are coming 
into the market, and their buying has recently 
been fairly liberal. Some local furniture fac- 
tories are fairly well stocked up on lumber. 
Wagon trade has been steady. Stave trade 
shows no improvement. Residence building in 
Kvansville has been more active than for sev- 
eral seasons. It is predicted that farmers will 
soon begin making improvements. Rural trade 
is meanwhile helding up well. Prices are 
rather firm, and gum is one of the strongest 
items. Some price advances are expected be- 
tween now and Sept. 1. Poplar, ash, chestnut, 
walnut and quartered sycamore are in better 
demand than for several weeks. ' Logging con- 
ditions have been favorable and prices are hold- 
ing firm. The supply of logs is fairly liberal, 
and the quality of those from western Ken- 
tucky and southern Indiana has been good. 

Charles Wolflin, of the Wolflin West Side 
Lumber Co., president of the Evansville Lum- 
bermen’s Club, has announced that its first 
fall meeting will be held at the Vendome Hotel 
here on Tuesday night, Sept. 14. 


Baltimore News Items 

BALTIMORE, Mp., Aug. 2.—The steamer 
Clauseus arrived in Baltimore on July 30 with 
a eargo of about 6,000,000 feet of fir for the 
depot of the Weyerhaeuser Timber Co. 

W. E. Peregoy, of the staff of the R. B. 
Homer Lumber Co., this city, wholesale North 
Carolina pine dealers, is away on a vacation 
at Atlantie City. He has not been in good 
health lately. 

Frank W. Cox, of the Eureka Lumber Co., 
of Washington, N. ©., North Carolina pine 
producer, was in Baltimore for two days last 
week and paid his respects to President R. 
suldwin Homer and other officers of the 
R. B. Homer Lumber Co., which handles the 
Eureka company’s stocks here. 

Charles Morse, of the Morse Bros. Lumber 
Co., stopped in Baltimore July 30 on the way 
from the company’s sawmills at Helen, Ga., 
to headquarters in Rochester, N. Y. He saw 
some of the hardwood men here. He reported 
business as fair. 

Another visitor here last week was Mr. Day, 
of the Wood Mosaie Co., of Louisville, Ky., 
who was making a tour of the East, for busi- 
ness and recreation. He was accompanied by 
his wife and child, and had been to Atlantic 
City. 

President Lynch, of the National Lumber 
Exporters’ Association, appointed a special 
committee—consisting of Thomas E. Coale, 
chairman; John I. Aleock and W. H. Russe— 
to draft resolutions of sorrow and regret upon 
the death of Maurice J. Dukes, president of 
the R. A. & J. J. Williams Co., of Philade Iphia, 
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Pa. Mr. Dukes had been a member of the 
board of directors of the association for more 
than ten years, and had served on practically 


every important committee. Resolutions were 
immediately prepared expressing the sorrow of 
the members and copy was sent to the bereaved 
family. 


Northern Output Selling Better 

Bay City, Micu., Aug. 3.—Demand during 
the last week has been very satisfactory, and 
indicates renewed activity in the hardwood con- 
suming trades. The automobile body manufac- 
turers are buying more freely, and the furni- 
ture industry is again in the market for consid- 
erable quantities. Orders received during this 
period were largely for the higher grades, the 





principal demand being for maple, birch and 
soft elm. Prices appear to be well stabilized, 
and with a few exceptions there has been no 
change from previous values. Production is still 
curtailed and therefore stocks of desirable items 
are being reduced. The maple flooring industry 
is enjoying a greatly improved demand for its 
products and, while prices are unsatisfactory, 
there is less fluctuation in the present market. 

The Kneeland-Bigelow Co. has closed its saw- 
mill No. 1 for three weeks to make necessary 
repairs. 

J. M. Miller, of Bradley, Miller & Co., is en- 
joying a fishing trip in northern Ontario. He 
is accompanied by his son, Norman, a prominent 
Detroit attorney, and other friends from that 
city. 


Big Timber Purchase Extends 
Life of Old Concern 


New Yorx, Aug. 3.—The consummation of 
the most important transaction that has taken 
place in the hardwood industry for a good 
many years has been announced here by Col. 
Leon Isaacsen, president of the Yellow Poplar 
Lumber Co., with headquarters at 33 Rector 
Street, this city, which operates hardwood 
plants in Virginia and West Virginia. Col. 
Isuacsen announced the completion of a deal 
that has been under negotiation for several 
months by which he and his associates have 
purchased from the Carolina Timber Co, 63,700 
acres of virgin forest in fee simple, located in 
Pickens and Oconee counties, South Carolina, 
the stumpage on this tract amounting to more 
than 600,000,000 feet, with other purchases in 
contemplation. While all of this timber is lo- 
cated in South Carolina, the upper end of the 
boundary borders the North Carolina State line. 
All of this timber is located on water courses 
with no mountains intervening. 

Thirty to 32 percent of the timber on these 
boundaries is of poplar, and declared by those 
who have investigated it to be as fine as the 
finest poplar timber that ever grew anywhere 
in the world. The remainder of the timber 
is largely oaks, with the usual percentage of 
chestnut, hickory, ash and basswood found 
on the average hardwood area in that region, 
and in the timber also is some white pine and 
some yellow pine. This timber all is located 
on an elevation of from 1,000 to 2,200 feet, 
and this is considered about the most promis- 
ing tract of hardwood timber in the Appa- 
lachian region. 

The principal stockholders of the Carolina 
Timber Co. are Hume, Hefferan & Co., of 
Muskegon, Mich., and James ID. Lacey & Co., of 
Chicago. Messrs. George and Thomas Hume are 
of a family of lumbermen who for many years 
have seen the investment possibilities in well 
selected stumpage. They are largely interested 
in several properties in California and also have 
other South Carolina stumpage on the Santee 
River and in the mountains. 

The Yellow Poplar Lumber Co. will im- 
mediately build a standard gage railroad to 
reach the timber, this new construction being 
an extension of the Pickens railroad, which 
now runs from Easly on the main line of the 
Southern Railway to Pickens, this railroad 
also having been optioned by the same in- 
terests. The road extends for nine miles, and 
contracts will immediately be let for building 
fifteen miles more of main line track from 
Pickens to the timber. 

Mill Building Plans 

The intention of the parties interested is to 
build a triple band mill and, after this plant 
is completed, the plans contemplate the erec- 
tion of a second unit alongside the first, which 
will be a double band mill. This will give the 
company five bands in operation at Pickens. 

Other improvements that are contemplated 
after the first year include dry kiln and plan- 
ing mill, and also a small flooring factory to 








take care of the oak that is produced suitable 
for this purpose. 

It is expected that the first three band units 
will be completed and ready to begin sawing 
by June 1, 1927, and when the second two- 
band unit is completed the company will have 
an output of «epproximately fifty million feet 
a year. 

In order adequately to care for employees 
the company will immediately erect at Pick- 
ens fifty houses, these 
to be followed by fifty 
more, all of which will 
be occupied by em- 
ployees of this com- 
pany. A large modern 
commissary building 
also will be erected and 





COL. LEON ISAACSEN, 
New York City; 
Announces Yellow Poplar 
Lumber Co.’s Pur- 
chase and Plans 





in this commissary will 
be carried a complete 
stock of everything 
needed for the comfort 
and welfare of the em- 
ployees. 

Associated with Col. 
Isaacsen in the pur- 
chase of this timber is D. W. Von Bremen, 
New York City, who is at the head of the 
Indiana Flooring Co., this concern having 
been built up by Mr. Von Bremen from a very 
small beginning to its present proud position 
of the largest floor producing and laying con- 
cern in the United States; John E. Bucking- 
ham, president of a line of banks in Ken- 
tucky; J. W. M. Stewart, attorney and cap- 
italist, both of Ashland, Ky.; E. S. Ander- 
son, president of the Southeast Lumber Ex- 
port Co., and Henri Isaacsen, of the Yellow 
Poplar Lumber Co. 

The Yellow Poplar Lumber Co., which was 
established in 1891, for many years occupied 
a commanding place in the hardwood indus- 
try of the United States, its principal plant 
being located at Coal Grove, Ohio. During the 
last few years on account of the exhaustion 
of its timber supply, operations of the com- 
pany have been largely curtailed and have 
been confined to its plants located in Virginia 
and West Virginia. 


The announcement that through this recent 
timber purchase the Yellow Poplar Lumber 
Co. again will become a very large producer 
of hardwoods and a leading factor in the in- 
dustry will be received with pleasure by the 
many friends of Col. Isaacsen and other mem- 
bers of that organization throughout both the 
producing and the consuming trade. The pur- 
chase of this timber will make it possible for 





the Yellow Poplar Lumber Co. to continue 
to supply its trade with the highest grade 
poplar that can be found anywhere in the 
country. 

The details of this timber transaction were 
handled through the Chicago office of James 
D. Lacey & Co. 


SHAABBABBEAEBEEAAABE 


Sound Basis for Optimism 


M. Wulpi, secretary, Central Credit Bureau, 
Chicago, believes that there has been entirely 
too much talk recently about poor business, and 
in order that the members of that bureau and 
allied manufacturers might realize the great 
improvement that has been shown in business 
generally during the first six months of this 
year as compared with the previous year, has 
sent out a bulletin that should be heartening 
to every business man who reads it. In this 
bulletin, he says: 

The last three months the question of “What's 
the matter with business?’ has repeatedly been 
asked. While with April most all lines entered an 
unexpected slump, on the whole the first half of 
1926 is shown to be the greatest six months in his- 
tory in production and consumption. Bankers’ sta- 
tistics just completed make a startling showing. 

The volume of operations has exceeded the ex- 
pectations of the most optimistic forecasters. 
Though certain fundamental lines of late have 
shown recessions, the gains far outweighed the 
losses, as compared with same period in 1925, or 
one-half year averages for last five years. 

The gross United States debt July 1 was $19,- 
643,000,000, as compared with $20,516,000,000 a 
year ago—$873,000,000 decrease, or 4 percent. 

Deducting the balance in the general fund, 
$210,000,000, and amount due from other nations 
$11,703,000,000, makes net national debt $7.640,- 
000,000—a year ago $8,147,000,000, or 6 percent 
decrease. 

Zased on estimated population (115,404,000) 
net national debt is $66.21 per capita—a year ago 
$71.48—7 percent decrease. 

Treasury receipts for fiscal year, $6,971,000,000 
—year ago, $6,933,000,000. 

Expenditures, $6,979,000,000—year ago, $6,950,- 
000,000, 

Expenditures over receipts, under $8,000,000— 
year ago, nearly $18,000,000. 

Income and profit taxes collected, $1,126,000,000 
—vyear ago, $997,000,000. 

Interest paid on public debt, $832,000,000—year 
ago, $882,000,000—6 percent decrease. 

National wealth, estimated $349,000,000,000, or 
$3,028 per capita—gain 250 percent in twenty-five 
years, or 10 percent average per year. 

State and municipal bond sales, $709,000,000— 
reduction in new issues of 6 percent below 1925. 

Federal Reserve resources, $4,904,000,000—vear 
ago, $4,853.000,000—1 percent gain. 

Federal Reserve notes, 3 percent increase. Total 
reserves liabilities, 75.3 percent—year ago, 74.9 
percent. 

Total resources of all national banks, $24,894,- 
000,000—year ago, $23,832,000,000—4 percent in- 
crease. Loans and discounts increased 7 percent, 
deposits 4 percent. 

Paid up life insurance, 11 percent increase. 

Bank clearings increased 6 percent. 

Money in circulation, $41.85 per capita—year 
ago. $41.41—1 percent increase. 

Average wholesale raw material price, 5 percent 
decrease—30 percent over 1913 average. 

Imported raw materials higher than year ago. 

Business failures, 11,045—year ago, 10,879—2 
percent increase. Liabilities, $3,000,000 less. 

New corporations, 5,332—year ago, 4,584. Au- 
thorized capital, $7,100,000,000—year ago, $4,421, 
000,000. 

Many other similar favorable comparisons could 
be made, but these will warrant the assurance 
that we are moving upward, but though the climb, 
because of tremendous volume, will be slow, it is 
steady and would warrant belief in a general 
steady improvement. 

Let's hope so. 





SratTistics compiled by the Maine forestry 
commissioner for 1903 to 1925, inelusive, show 
that there were during the period 2,119 forest 
fires in Maine districts under supervision. The 
aggregate area reported burned was 735,921 
acres and the estimated damage was $2,771,492. 
In Maine forests outside the forestry district 
there were in the same period of twenty-one 
years 1,273 fires, covering 228,010 acres and 
causing damage of $1,129,893. 
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Trade Extension Western Piners’ Major Topic 


[Special telegram to AMERICAN LUMBERMAN] 


SPOKANE, WaAsH., Aug. 4.—The semiannual 
meeting of the Western Pine Manufacturers’ 
Association was held at the Davenport Hotel 
here yesterday. In deference to the members 
of the National Lumber Manufacturers’ Asso- 
ciation staff and advertising committee who 
were present, the Western Pine Manufacturers’ 
Association cut its own program very short and 
gave over most of the time to these visitors to 
discuss before them the problem of national 
trade promotion work for the lumber industry. 

President C. A. Barton, of Boise, Idaho, 
called the meeting to order at 10 a. m. and, con 
trary to custom, did not present any president’s 
report but reserved the right to speak from the 
chair. 

Lumber Seasoning 


Secretary-manager A. W. Cooper, of Port- 
land, Ore., made his own report as brief as pos- 
sible. He did, however, call attention to some 
of the problems that have been affecting the 
organization during the last six months, par- 
ticularly in connection with the operating end 
of their business, and his first subject was lum- 
ber seasoning. He said, in part: 


I do want to put before you one thought which 
bas a certain relationship to all trade promotion 
work, and that is the question involved in lumber 
seasoning. We have had come to our attention 
during the last few months a number of instances 
where there have been controversies over season- 
ing. Unless lumber is properly seasoned, it does 
not give satisfaction, and improperly seasoned Jum- 
ber is perhaps doing more to destroy the market 
for lumber than any other one thing. The industry 
proposes to raise a minimum of a million dollars a 
year to spend in trying to bring back markets for 
lumber and stem the tide of substitution. It is my 
personal judgment from what I have seen, that 
this million dollars will be practically thrown away 
unless we get down to bed rock and put our product 
out in such shape as will be satisfactory to the 
consumer. These are problems that confront us as 
manufacturers, and that we have got to work out. 


Results of Standardization Conference 


In speaking of the conference on American Lum- 
ber Standards in Washington, that was held since 
the last annual meeting, Mr. Cooper said that in 
many ways he thought this conference went further 
toward settling some of the most controversial 
points than any that had heretofore been held. He 
pointed out that the double standard, in so far as 
standard and extra standard are concerned in the 
thickness of 1l-inch boards, was eliminated. Also 
the troublesome question of moisture content has 
been disposed of for the time being, and short 
lengths have been recognized as a selling proposi- 
tion rather than one of standardization. It was 
also decided at the standardization conference to 
continue the 7,000" Molding Book for another 
year at least. In the meantime, the directors of 
the association have appointed a committee on 
molding, consisting of Henry Klopp, R. L. Wilson 
and C. L. Isted. 

Mr. Cooper also touched on the freight rate sit 
uation and the proposal of the West Coast Lumber 
men's Association’s traffic manager, as a result of 
which that association appointed a committee to 
take up with the carriers and endeavor to secure 
the blanketing of a rate to Chicago. Mr. Cooper 
also called attention to the fact that the new price 
list is now out and in the hands of the members, 
and urged them all to continue using this price list 
at once and discard the old list. 


Following this report, President Barton asked 
special consideration of these two points in the 
secretary’s report; namely, seasoning of lum- 
ber and the new price list. 


Publicity Committee Reports Progress 


W. C. Geddes, of Winchester, Idaho, chair- 
man of the advertising committee, in submitting 
his report, assured the members that the com- 
mittee was doing all it could to get the trade- 
marking machines ready for use. New machines 
are being built and it is expected will be ready 
for trial in the near future. Some mills are 
already using a rubber stamp to mark at least 
a part of their output. These stamps are sup- 
plied by the association offices. Mr. Geddes then 
read the results of a survey made by sending a 


questionnaire to 150 retail yards in Iowa, 
Michigan, Minnesota and Illinois. The replies 
were tabulated, and Mr. Geddes read the 
answers to the questions contained in this 
questionnaire. They were very enlightening as 
to the attitude both of the dealers and their 
customers, 


Following the reading of these replies, Mr. 
Geddes said: 


An analysis of this brings out some interesting 
features. It indicates that our advertising is get- 
ting across when you stop to consider that approx- 
imately 5 percent of the yards say their customers 
specify Pondosa pine, which was a name unknown 
even in the trade a year and a half ago. One 
thing that it does indicate to me above all others 
is greater need of education of the trade as to the 
talking points of our woods. It shows a knowledge 
on the part of many, yet there is the absence of 
knowledge on the part of some. Our advertising 
ean go so far; our research work can do so much 
good; our field promotion work can naturally as- 
sist, but these activities can not accomplish the 
impossible. We have briefly outlined what our ad- 
vertising has accomplished. You are familiar to 
some extent with what we have accomplished in 
research work. However, you can only appreciate 
what this has done by following carefully the work 
of Mr. Herman. We have enlisted the assistance 
of the school of forestry of the University of Idaho, 
and the valuable assistance of Dr. E. E. Hubert in 














A. W. COOPER, 
Portland, Ore. ; 
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Winchester, Idaho; 
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Committee 


his study of our problems will be of lasting benefit 
to the industry when his research work is com- 
pleted. We have recently placed in the field a man 
who will work on trade promotion. This is a new 
field, and we will have to feel our way. His first 
work naturally will be along the line of getting in 
touch with the trade, bringing our advertising to 
its attention, and getting the consumers to work 
with us as much as possible in solving our common 
problems. 


Working Out Better Seasoning Methods 


Mr. Geddes then told the necessity for urging 
the use of Pondosa pine and Idaho white pine for 
purposes for which they are suited. He also said: 

We as an association were the first in the West, 
if not throughout the United States, to lay stress 
on proper seasoning of our product. Our work on 
this alone has produced results until now all sec 
tions are studying and working out better systems 
of seasoning. We made investigations concerning 
claims made for certain substitutes, and since then 
it has become a field for investigation throughout 
the country. What we need above all things is 
education, not alone of our salesmen but of our- 
selves, to have faith in our own product. We have 
a specialty product. There is no better all around 
wood in the world than Pondosa pine, yet we fail 
to follow up this advantage when it comes to that 
most wonderful of all pines that grows anywhere 
on earth and of which there is in the Inland Em- 
pire the most plentiful supply—Idaho white pine. 
We should take advantage of what our advertising 
research and promotion work are doing, and con- 
tinue these activities on an enlarged scale. 


Work of Wood Utilization Committee 


Axel Oxholm, of Washington, D. C., told of 
the work of the National Committee on Wood 
Utilization, which committee was originally ap- 
pointed by President Coolidge and now has 150 
members, Mr. Geddes representing the Western 
Pine Manufacturers’ Association on that com- 
mittee. Probably the most interesting state- 
ment made by Mr. Oxholm was to the effect that 
the committee is now negotiating for the pur- 
chase of an up-to-date sawmill to use as a 
laboratory for the development of sawmill ma- 
chinery equipment and methods. 

The subject of American Lumber Standards 
was then put before the meeting, and it was 
again voted to accept the standardization pro- 
gram as now revised. 


Speaks on Capital Stock Tax 


Mr. Barton then introduced Frank G. Wisner, 
of Laurel, Miss., president National Lumber 
Manufacturers’ Association, and in doing so 
paid Mr. Wisner a very high compliment, par- 
ticularly in his work in regard to the repealing 
of the capital stock tax law. 

Mr. Wisner explained the tax and its unfair- 
ness, and then went into the proposition of the 
present corporation income tax and why this 
tax should be reduced. He made a very strong 
impression upon the members of the Western 
Pine Manufacturers’ Association on this sub- 
ject, and all during the later sessions the dif- 
ferent members alluded to Mr. Wisner’s talk on 
this topic and his advice regarding the work 
that may be done to bring about a proper de- 
crease in this particular tax. 


National Trade Promotion Plan 


The balance of the meeting, or practically all 
of the afternoon session, was given over to the 
representatives of the National Lumber Manu- 
facturers’ Association for discussion of their 
trade promotion plan. 

H. B. Hewes, of Jeanerette, La., chairman of 
the National Lumber Manufacturers’ trade pro- 
motion committee, was the first speaker, and he 
outlined very clearly the plans of the National 
association and what it expects to do with its 
money. He emphasized particularly that it was 
not an advertising but a trade promotion propo- 
sition and that probably not more than 25 or 
30 percent of the funds raised for this work 
would be spent in buying white space. He em- 
phasized particularly the research work that was 
expected to be done with this money, saying 
that he thought that was probably the most im- 
portant phase of the entire campaign. 

Mr. Hewes was followed by Wilson Compton, 
of Washington, D. C., secretary-manager Na- 
tional-Lumber Manufacturers’ Association, who 
comprehensively pictured the necessity for the 
work of the National. He used a series of 
fifteen charts showing the trend of lumber pro- 
duction as compared to the increased popula- 
tion, the building program and other compara- 
ble movements. Mr. Compton emphasized par- 
ticularly that the regional associations should 
not in any way decrease the advertising pro- 
grams that they now have under way, but 
pointed out that there was a field which no 
organization could take up as effectively as the 
National—the appeal to increase the use of 
wood for all purposes for which different woods 
are suited. Putting it in his own words he said: 
‘*This is a plus campaign, not to interfere with 
regional advertising, but needed in addition to 
all such advertising, and is planned so as not 
to overlap work of regional associations. ’’ 

E. P. Allen, of Washington, D. C., publicity 
director of the National association, in an im- 
passioned plea to the lumbermen, painted an 
impressive picture of the necessity for support- 
ing the National trade promotion program. He 
pointed out that the chart showed the great in- 
crease in the use of other building materials 
during the period of years since the signing of 
the armistice, and as much of this was probably 


(Concluded on page 70) 
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News and Views From the West Coast 


Aviation Enthusiast in Accident 


DENVER, CoLo., Aug. 2.—fLucky and un 
lucky’’ describes the incident that befell R. 
Morton Fleming, secretary of the Fleming Bros. 
Lumber Co., late on the afternoon of July 50, 
when the airplane which Mr. Fleming recently 
purchased sideslipped when landing and crashed 
fifty feet to earth. Mr. Fleming and a fellow 
passenger escaped with a few minor bruises. 
The two aviators flew from Denver to attend 
the frontier celebration at Cheyenne, Wyo., 
where the accident happened, The plane crum 
pled up on one wing and after the cach caught 
fire and burned. 

Mr. Fleming is an aviation enthussast, hav 
ing been in the United States Air Service dur 
ing the World War. He did not lose interest 
in aviation, however, and about a month ago 
bought « two-pussenger plane, which he used 
not only for pleasure but likewise for business 
purposes. He was just beginning to add aerial 
advertising to other publicity methods of the 
firm, and to employ it for sales promotion. 


Study ‘‘Cold Seasoning”’ of Lumber 


A study of ‘*eold 
’? of lumber is being made at Cottage 
Grove, Ore., by a committee representing the 
Federal Government and the West Coast Lum 
bermen’s Association to ascertain if the claims 
made by the Standard Seasoning Society at 
that place for the method are borne out by facts. 
The organization, which has a large season 
ing plant there, contends that by the cold air 
method of drying there is very little shrinkage 
and checking or staining. The Booth-Kelly 
Lumber Co., of Kugene, is furnishing the tim 
ber with which the tests are being made. H. M. 
Johnson, assistant forester at Portland, is rep 
resenting the Federal Government. The AMER 
ICAN LUMBERMAN some weeks ago printed an 
article explaining the method introduced at 
Cottage Grove. 


PORTLAND, Ore, July 31. 


seasoning 


Factors Assuring Labor Permanency 


ONALASKA, WASH., July 31.—The highway 
leading to Onalaska from the econerete Pacific 
highway and which continues northeast to Mor 
ton, is now undergoing improvements which 
will eventually provide a splendid road but 
which now causes considerable complaint from 
motorists. 

There is a strong likelihood that traffie will be 
very heavy on the new road when completed, 
inasmuch as it affords a short cut from Port 
land and other cities south of here, to the south 
entrance of Rainier National Park. 

Nowadays it is not unusual to find logging 
camps or lumber mill towns with 


a splendid 
school system. 


Onalaska is unique in that it 
possesses complete 4-year high school facilities. 
The high school is an aceredited school; grad 
uates from it are accepted for further edueation 
at the University of Washington. 

Logging has been carried on steadily during 
the spring and summer. There has been little 
change in the crews, inasmuch as most of the 
men of their crews, both in the logging camp 
and at the mill, are permanent residents of 
the city, in many instances owning their own 
property. This has been largely due to the pol 
i¢y pursued by the Carlisle Lumber Co. of sell 
ing off the choice bottom land that has been 
logged over, to their employees. The theory 
of the Carlisle company officers is that nothing 
is quite so effective in making a workman effi 
cient as to provide him with an incentive. It 
was their thought that they could insure per 
maneney of labor, and attract labor of the high- 
est type by showing the workman it was possi- 
ble for him not only to have a steady job but 
to attain financial independence hy working 
steadily, saving his money and putting it into 
a home tract of land 

The mill is operating one 8-hour shift, as has 


been the custom for years, and the firm is carry 
ing « normal stock, which enables it to give 
very efficient shipping service on the orders 
received from the retail lumber dealers. 
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Idaho-Montana 1925 Production 


Missouta, Monwt., July $1.—Preliminary 
figures based upon the returns from the lumber 
and timber products census conducted jointly 
by the bureau of the census and the Forest 
Service show the aggregate lumber cut of Idaho 
und Montana during 1925 as 1,528,845,000 feet. 
Although this is slightly in excess of the com- 
bined cut of these two States for 1923, the 
previous high record, the cut from Montana was 
9% percent less than in 1923. Idaho’s cut, how- 
ever, exceeded that for 1923 by 6 percent. A 
comparative statement follows: 

Total Lumber Sawed—Thousand Feet, Board 
Measure 


(Mills cutting less than 50,000 feet each year 
excluded.) 


State 1923 1924 1925 
ON a ae 1,072,930 1,017,960 1,140,776 
Montana ....... 426,917 350,335 388,069 


1,528,845 
1925 Lumber Production—Thousand Feet, Board 


Combined cut.. 1,499,847 1,368,295 


Measure 
Species Idaho Montana 
Idaho white pine........... 389,266 9,895 
Western yellow pine........ 372,632 
Western larch ........ ae 105,33 
Ee oe 142,081 





All others ..... 151,460 


. .1,140,776 388,069 


NN a eal ela et 
Lath production —thousand 

pieces as ay, niche ak Miao & , 134,340 32,209 
Shingle production—-thousand 

SL acdiae ow de Rawr e ees 17,636 2,710 


The figures presented below indicate the im- 
portance of the lumber and other timber prod- 
ucts industries to the two States. 


Lumber and Timber Products Manufacture—1925 


Item— Idaho Montana 
Persons employed ...... 12,600 4,117 
Salaries and wages......$16,065,933 $4,744,243 
Total value all products.$40,290,899 $11,821,723 

Note: These figures cover the production of 


lumber, lath, shingles, ties, mine timbers, poles, 
piling, posts ete. 
All 1925 figures are preliminary and subject to 
correction. 
Bae aeaeaeanaaaaea 


To Submit Reforestation Amendment 


SEATTLE, WASH., July 31.—An aspect of the 
reforestation question which probably has re 
ceived small consideration in the minds of the 
lay reader is the constantly decreasing property 
value of the land for taxation purposes as the 
timber is cut off. 

In the last year Clallam County, Washington, 
has had her county valuation figures lowered 
over a quarter of a million dollars, due to tim- 
ber having been cut. Commenting on this, 
Hugo Winkenwerder, chairman of the Washing- 
ton State Forestry Conference, says: 

This is only one of many similar reports received 
from the timber counties during the last few years, 
and it indicates the great need of immediately 
vetting the logged-off lands which are unsuited for 
agriculture under continuous forest production. 
If these lands are promptly and properly reforested 
they will be building up assessable values that, in 
au comparatively few years, can bear a large pro- 
portion of the tax levy, and thus reduce the tax 
burdens in such counties that under present con- 
ditions will have to be carried by other industries. 


At the November elections there will be sub- 
mitted to voters a constitutional amendment on 
reforestation which if approved would encour 
age the continuous production of timber on 
such land. It is believed that it will meet the 
wishes of the people, inasmuch as many of them 
appreciate that, only by providing new wealth 
in forest growth will they be able to distribute 
the cost of government over the new wealth thus 
produced, and thus reduee their own tax 
burdens. 


Forest Fire Situation Improved 

SEATTLE, WASH., July 31.—While thus far the 
loss in green timber has been small, large forces 
are at work to prevent the spread of flames 
which are consuming brush and running on cut- 
over land in several counties of Washington. 

Various organizations which work for the 
prevention of forest conflagrations, as well as 
lending their aid in actual fire fighting, have 
not relaxed their vigilance one whit. Accord- 
ing to data furnished by the United States 
weather bureau, the seasonal fire hazard in 
Washington, except for a strip along the coast, 
is advanced fully a month over the average. 
This is due to the fact that in May the rainfall 
was normal, during June about one-third of the 
usual amount fell, while July has been without 
noticeable moisture. This means that the brush 
and other debris in the woods is dangerously 
dry and every precaution must be taken by 
campers and others who go into the woods for 
pleasure or for work. Carelessness, as is usually 
the case, has been thus far the major cause of 
fires, and many arrests have been made by fire 
wardens for violation of the rules of good judg- 
ment covering the use of matches or other burn- 
ing substance around so much inflammable 
material. 

Victor H. Beckman, who has been active in 
lumber association work, and in the timber 
business, has given his entire attention for a 
number of weeks enlisting the aid of business 
concerns of Seattle in educating their em 
ployees along the line of forest fire prevention. 


More than 129 firms have agreed to use a stamp 


reading ‘‘ Prevent Forest Fires’’ on every piece 
of mail going out, which, it is estimated, will 
be over 50,000 imprints a month warning 
against carelessness in the forests. Many firms 
have made the subject one for discussion at 
their regular weekly meetings of employees, 
and the financial loss of each citizen of the 
State because of forest destruction by fire is 
emphasized. 

Will kK. Hudson, a Pathe news reel camera- 
man, offered a complaint yesterday that the 
effectiveness of the fire-fighting 
bad for his business. 


forces were 
He said he had traveled 
over 4,000 miles this season trying to get 
movies of a forest fire, but, thus far, had not 
been successful in finding such a fire in Wash- 
ington or Oregon. 


Reorganized Under New Name 


WINLOCK, WASH., July 31.—Announcement 
was made Jast week of reorganization under 
the name of the Veness-Harriman Lumber Co. 
of the Veness sawmill here. F. E. Veness is 
president, and C. B. Harriman, formerly of 
Portland, is secretary-treasurer. Plans have 
heen made which will inerease the capacity 
of the mill from 60,000 to 75,000 feet a day. 


To Establish Wood Pulp Industry 


LONGVIEW, WAsH., July 31.—As announced 
on page 59 of the July 31 issue of the AMER- 
ICAN LUMBERMAN, a wood pulp and fiber manu 
facturing plant is to be located here, final 
arrangements for which were concluded last 
Tuesday. The new plant will represent an in 
vestment of $2,500,000, and will produce one 
hundred tons of pulp and one hundred tons of 
pulp products every twenty-four hours. The 
concern will be known as the Longview Fibre 
Co., and will give employment to between three 
hundred and four hundred people. Construc 
tion will start within the next few weeks, and 
it is expected that the completed plant will 
be ready for operation a year from the time 
the first work begins. 

The men who will be actively connected with 
the new company, and who at present head the 
operation of mills producing about seven hun 
dred tons of pulp, paper and fiber products 
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daily, 
American 


include M. A. Wertheimer, president 
Lakes Paper Co., of Chicago, and 
Thilmany Pulp & Paper Co., of Kaukauna, 
Wis.; D. C. Everest, president Ontonagon Fibre 
(‘o., Ontonagon, Mich., and secretary and gen- 
eral manager Marathon Paper Mills Co., of 
fothsehild, Wis.; H. L. Wollenberg, formerly 
president of a large oil refining company in the 
East; A. K. Salz, president Kullman-Salz & 
(‘o., San Francisco, Calif., and Robert S. Wert 
heimer, mechanical engineer Thilmany Pulp & 
Paper Co., of Kaukauna, Wis. 

Prior to the organization of the new com- 
pany, the interested parties were convinced 
that wood, available here from the Long-Bell 
Lumber Co.’s plants, was entirely suitable for 
the manufacturing of pulp satisfactory for the 
purposes for which it will be used. Exhaustive 
tests and experiments were made and it was 
found that pulp produced from the raw mate 
rials here many qualities and ad 
antages that enable a superior finished product 
to be obtained by the highly scientifie methods 
which the new company will employ, and which 
are already in operation in its Wisconsin plants. 


possesses 


The new industry has selected a favorably 


Redwood tor 


Large quantities of lumber have been used 
in the construction of the many university 
stadiums that have gone up in this country dur- 
ing the last few years. Part of it found its way 
into forms and part into the seats. Because thi 
seats are subjected to a great amount of wear 
and tear it was necessary in every instance to 
select a durable wood for this purpose. Nat- 
wally a great deal of rivalry was engendered 
among the producers of different species, as 
each was eager to have his wood specified. Up 
to the present red cypress and redwood have 
been the favorites. 

Two new stadiums are in the process of erec 
tion in Chicago and vicinity. That of the Uni 
versity of Chicago, as described in an article 
in the AMERICAN LUMBERMAN a few weeks ago, 
will have red cypress seats. Now comes the an 
nouncement that Northwestern University sta- 
dium at Evanston, I1l., which is to be completed 
Oct. 2, 1926, will have California redwood seats. 

According to the redwood firm that furnished 
the lumber, a thorough investigation of the 
properties of various woods was made by the 
architects before a decision was reached on the 
kind of wood for the seats. The experience of 
other universities was carefully studied and the 
Forest Products Laboratory called into consulta 
tion. From the latter source data were secured 
on the properties of woods suitable for the pur 
pose and after sifting all facts the decision 
made. 

Notable reasons 


among the advanced by 


Architect James Gamble Rogers, New York 
City, Engineer Gaven Hadden, of the same 


place, and the contractor, J. B. French, of Chi 
eago, for the selection of redwood were the 
facts that this wood is durable, stays firmly in 





located tract of 180 aeres of land situated east 
of the East Fir unit of the Long-Bell Lumber 
Co.’s plants. This block of ground lends itself 
most advantageously to required purposes and 
will permit the Longview Fibre Co. to earry 
out a program of expansion, which it is under- 
stood is definitely fixed. 


Acquires Waterfront Property 


OAKLAND, CALir., July 31.—Marking devel- 
opment in the progress of the Tilden Lumber 
Co., of Oakland, EK. M. Tilden, president of 
the company, announced yesterday the acquisi- 
tion of waterfront lands adjoining the present 
plant at the foot of University Avenue. Nine 
acres of tide lands and five acres of high land 
are included in the purchase, which represents 
a cost of $60,000. 

Added to the present holdings of twelve and 
a half acres and a lumber wharf, the Tilden 
yards now represent a large outlay of capital. 
In addition to this the company has announeed 
purchase of another new site at the foot of 
Peralta Street, making, in all, retail 
yards in the East Bay district. 


“U” Stadium 


place, has great strength, takes a smooth finish, 
and is free from pitch and resin. They point 
out that it resists decay, is slow to warp, check 
or twist, and is able to stand great shock. 

Investigation also revealed that redwood has 
been used with eminently satisfactory results in 
the University of Minnesota stadium, Minne- 
apolis, Minn., Brown University stadium, Provi- 
dence, R. I., Pennsylvania University stadium, 
Philadelphia, the Denver stadium, Denver, Colo., 
Drake stadium, Des Moines, Iowa, Newark sta- 
dium, Newark, N. J., and New York stadium, 
a 4 . 

J.B. French Co., contractor, states that there 
will be about 110,000 feet, board measure, of 
clear, all heart, California redwood used for 
seat slats and about 1,000,000 feet of form 
lumber. A point of particular interest from the 
standpoint of wood conservation is the fact 
that this 1,000,000 feet of form lumber will be 
used two or three times. 


To Move Mill to New Location 


JACKSONVILLE, FLA., Aug. 2.—C. W. Surrett, 
who formerly operated a large planing mill and 
concentration yard at Hawkinsville, Ga., an- 
nounces that he will soon remove this plant to 
Fitzgerald, Ga., where he has purchased a large 
tract of timber. He will have about ten ground 
mills to saw the timber and will have dry kilns 
at the mill for handling the stock as brought 
in. The planing mill will be much improved 
and will be capable of taking care of all stock 
the small mills may cut. While a part of this 
stock manufactured will be kiln dried, the com 
pany will also have all items of air dried stock 
to offer. 


seven 


Louisiana Red Cypress Publicity 


NEW ORLEANS, La., Aug. 3.—With the launch- 
ing this month of an extensive and elaborate 
campaign of advertising and publicity, the 
Louisiana Red Cypress Bureau enters the lists 
of lumber groups which are telling to the publie 
the real story of wood. This bureau has been 
formed by a group of manufacturers of Loui- 
siana red cypress and tupelo for the sole pur- 
pose of carrying on this advertising campaign. 

The superior value of Louisiana red cypress 
for a wide range of special uses has given it 
high prestige in the public mind. The other 
quality product of this group of manufacturers, 
genuine Louisiana swamp tupelo, is fast coming 
into public favor for such uses as flooring and 
trim, and this will be featured in the extensive 
edueational publicity campaign that is being 
inaugurated. This campaign of national ad- 
vertising for Louisiana red cypress and tupelo 
will be handled through the Crosby-Chicago 
agency, of which J. J. Rockwell is president. 
In addition to full page space that will be run 
in « number of popular magazines of general 
circulation and the utilization of space in trade 
papers, the campaign will also include regular 
offerings of helpful local advertising material 
for use by the distributers. These will enable 
the dealers to take individual advantage in their 
respective sales zones of the sales power of this 
national advertising. 

A representative of the service division of the 
Louisiana Red Cypress Bureau, commenting on 
the campaign, said: ‘‘This advertising, which 
will broaden and develop the market and in- 
crease the speed of turnover to the benefit of the 
trade, will be vigorously maintained, and we feel 
sure will redound profitably to the distributers 
of our produects.’’ 


Equipment of New Sawmill 


Surro_k, Va., Aug. 2.—Contract has been 
awarded to the Prescott Co., of Menominee, 
Mich., for all the machinery for the new saw- 
mill of the Montgomery Lumber Co. at Suffolk, 
to replace the plant which was recently de- 
stroyed by fire. The mill will consist of a 
Preseott 8-foot roller bearing band mill, 4- 
block 44-inch Prescott carriage with Prescott 
patented electrie setworks. <A vertical resaw 
will also be installed together with all the 
other auxiliary machinery to make a complete 
single band and resaw sawmill. This is the 
second Prescott mill in this city. 


1d ° 
North Carolina Pine Cost Statement 
NORFOLK, VA., Aug. 2.—The latest cost state- 
ment issued by the North Carolina Pine Asso- 
ciation is based on reports for May from 17 
members of the association operating 23 mills. 
The total production covered in the reports was 
169,027,043 feet, the average cost, exclusive of 
stumpage, being $21.78. This shows a reduction 
of $2.20 below costs for April covering the 
production of 130,845,707 feet. 
SHR AAAABBABARBABAAAEAB: 
THE FOREST is a part of the national defense. 
Help to keep forest fires out of it. 








California redwood will be used for the seats in the Northwestern University stadium, Evanston, Ill., which will be completed Oct. 2, 1926 
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Northern Hemlock Manufacturers Pledge 
Selves to Grade Mark Entire Output 


Wausau, Wis., Aug. 2.—Pledging themselves 
anew to a stricter and more diligent observance 
of the hemlock grade marking agreement ninety 
men representing firms which are members of 
the Northern Hemlock & Hardwood Manufae 
turers’ Association, met at the Wausau Club, of 
this city last Friday and Saturday in their an 
nual mid-summer meeting which was character 
ized by Secretary-manager O. T. Swan as the 
largest meeting in five years. 

The meeting was a success from every stand 
point. A drizzling rain which fell during the 
greater part of the 2-day session in no way 
dampened the spirits of the group. Every effort 
was put forth by the local committee to make 
the stay of the visitors a pleasant one and 
the constructive work accomplished at the busi 
ness sessions will stamp this meeting as one 
of the highlights in the history of the asso 
ciation. 


The first business session was called in the 
commodious rooms of the Wausau Club, Friday 
afternoon, by F. K. Bissell, of Marshfield, Wis., 
president of the association, who confined his 
remarks to a brief analysis of statistics of 
interest to northern producers, He quoted 
statistics running back fifteen years and pointed 
out changes that have taken place in produc 
tion and price realization, and included also 
an analysis of current production and hemlock 
and hardwood stocks. 

In his review of the maple situation, Mr. Bis 
sell showed how the manufacture of maple 
had become increasingly important in the pro 
duction of the association. In 1911 the asso 
ciation members produced 51,000,000 feet of 
maple and last year the production of maple 
totaled 161,000,000 feet. 

Mr. Bissell then briefly summarized the birch 
situation, showing the inroads other woods had 
made in the birch market, and coneluded his 
summary of bireh by saying: 

The general conclusion is continued progressive 
advertising. The competitors of birch are active in 
advertising and it is fatal to discontinue. Much 
can be accomplished not by raising advertising 
dues, but by inducing all producers in Wisconsin 
and Michigan to contribute to this work from 
which they also get the benefit. 


After a few words about the movement of 
hemlock, Mr. Bissell said: 


It is noted that in our association our total pro 
duction has fallen off somewhat the last fifteen 
years, and the production of Wisconsin and Michi 
gan has decreased 50 percent. Relatively the asso 
ciation has a larger part of the production than in 
1915. Our proportion of hemlock has been declin 
ing from a ratio of 60 percent hemlock until now 
the percentage of hardwood is approximately 60 
percent. The production of birch and maple dur- 
ing this period has shown increases and birch is 
being developed in new regions. Gum, the princi- 
pal competitor of birch, has shown an enormous 
increase in production, while cheap softwood ply- 
wood is competing with the lower grades of birch 
plywood. 

Our production of all woods during the first six 
mouths this year, shows a 4 percent increase over 
the same period for last year, hemlock averaging a 
10 percent increase. Our shipments during the 
same period have also increased very considerably, 
or about 18 percent over last year. 


Outlined Association Work 


Secretary Swan briefly outlined the work of 
the association which was discussed at greater 
length later by the special field representatives. 
He said that the world is in a new age of com 
petition and merchandising in which all in- 
dustries were competing for the consumer’s dol- 
lar and that through organization only could 
progress be made. He praised the lumber in- 
dustry for its efficient organization comprised 
of the regional associations with the national 
association at the head. 

Theodore R. Kerr, hemlock field service rep 





resentative, Oshkosh, Wis., spoke on ‘‘ The Hem- 
lock Field Work’’ and said that he was very 
optimistic for hemlock in Wisconsin and Michi- 
gan. Prejudice against hemlock manufacturers 
is rapidly disappearing, and the amount of 
business acquired now depends on the service 
given and upon advertising. The mills should 
have more diréect representation among the trade 
and should put their sales in the hands of execlur 
sive representatives. He suggested that manu- 
facturers abolish the term shipping dry and tell 
the customers just how dry the stock is. In con- 
clusion he said, ‘‘ Wisconsin and Michigan are 
our territory as long as we are worthy of it. If 
we fall down, the territory is open to other 
woods. ’’ 


The Grade Marking Situation 


Edward Hines, of Chicago, then took the floor 
and told how the lumbermen had been asleep 
at the switch in allowing lumber substitutes 
to come into Chieago on a lumber rate when 
they should have a much higher one. He then 
discussed the grade marking situation among 


KF. K. BISSELL, oO. T 
Marshfield, Wis. ; 
President 


. SWAN, 
Oshkosh, Wis. ; 
Secretary-manager 


the hemlock manufacturers and pointed out that 
it was an inevitable and profitable development 
which should not be opposed but encouraged. 
He said it takes courage to turn down orders 
from dealers who will not take grade-marked 
hemlock, but that they will profit by it in the 
long run, because all dealers will be brought 
not only to aceept it but to demand it if they 
are educated to it and can not buy merchantable 
hemlock not grade marked. He drew for ex- 
amples on the southern pine situation, and 
showed how the Government was demanding 
and paying a higher price for grade-marked 
southern pine. The same situation will gradu- 
ally develop in the hemlock market if the manu- 
facturers will standardize their product and 
then increase the demand by intelligent adver- 
tising. 

Mr. Hines then offered a resolution to the 
effect that the association go on record as to 
whether or not each individual member was 
going to grade mark 100 percent in the future 
and whether or not they would refuse to ship 
lumber not grade marked. A lively discussion 
ensued. Among those taking part were M. J. 
Wallrich, of the M. J. Wallrich Land Co., Sha- 
wano, Wis.; C. C. Collins, of the C. C. Collins 
Lumber Co., Rhinelander, Wis.; M. J. Quinlan, 
Menominee Bay Shore Lumber Co., Soperton, 
Wis.; Alfred Klass, Holt Lumber Co., Oconto, 





Wis.; T. F. Sisley, Rib Lake Lumber Co., Rib 
Lake, Wis.; E. A. Hamar, Worcester Lumber Co. 
(Ltd.), Chassell, Micb.; C. E. Johnson, Kinze! 
Lumber Co., Merrill, Wis., and M. J. Fox, Von 
Platen-Fox Lumber Co., Iron Mountain, Mich, 
When the roll was called they pledged them 
selves practically unanimously to enforce the 
agreement made last winter to grade mark 
every piece of hemlock shipped. 

A resolution was then passed instructing the 
president to appoint local committees to per- 
sonally solicit manufacturers that are now out 
of the association or who were never in the asso- 
ciation to join and help make the grade mark 
ing of hemlock among northern producers a 
universal practice. 

L. R. Putman, Chicago, merchandising counse] 
of the Southern Pine Association, was _ intro- 
duced by President Bissell, and gave a short 
talk on ‘*Merchandising,’’ showing some of 
the effective advertising now being undertaken 
by the Southern Pine Association. He said that 
the lumber manufacturers could take a lesson 
from the automobile manufacturers who are con 
stantly introducing new models in order to more 
easily and effectively sell their product. The 
lumbermen should introduce new models in their 
selling talk as their product is always the same. 
It is effective and will work. 

A resolution was introduced and passed sug- 
gesting that reports from the various manufac 
turers on their tie production for the coming 
year be made to the central committee of the 
association which will meet the purchasing 
agents of the various railroads to try to contract 
for the season’s production. 


ASSOCIATION DINNER 


The association dinner was served to 120 mem 
hers, their wives and guests in the luxuriously 
finished dining room of the new Hotel Wausau, 
Friday evening. It was a gay event in which 
enthusiastie community singing and talented en 
tertainers played the leading role. After the 
banquet the guests went in a body to the Grand 
Theatre where they viewed two motion pictures, 
one of them pertaining to the forests. 


SATURDAY MORNING SESSION 


J. B. Coleman, field service representative of 
the association at Milwaukee, Wis., opened the 
Saturday morning session with a comprehensive 
report of conditions in the industrial field. A 
survey of southern Michigan and Wisconsin 
shows industrial concerns making money and 
well satisfied with business for the first seven 
months of the year. The automobile industry 
in Detroit is using as much lumber now as it did 
in 1923, according to Mr. Coleman. He said 
northern woods are suffering because, while the 
captains of industry prefer northern woods, they 
have to buy the cheapest woods and southern 
and Canadian woods are taking a good share 
of the market. They keep northern woods for 
reserve when they need quick shipment. 

The situation for northern woods in the fur- 
niture field is more encouraging, according to 
Mr. Coleman. With walnut furniture in great 
demand northern woods have lost out because 
birch will not take the stain and finish to mateh 
walnut, but the entire furniture field is making 
changes, and it has been intimated that wal 
nut is not as popular as it used to be. Con- 
siderable maple is being used for furniture and 
northern maple is the leader. Furniture fac 
tories are dissatisfied with the drying of north 
ern woods and to a great extent are putting in 
their own kilns. They say that northern manu- 
facturers do not know how to dry and will not 
learn, because they insist on crowding their 
kilns, coneluded Mr. Coleman. 

‘‘How Should We Handle Hardwood For- 
ests?’’ was competently handled by Raphael 
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Zon, director of the Lake States Forest Experi 
ment Station, who supplemented his address 
with slides. The only way to make hardwood 
manufacturing profitable, according to Dr. 
Zon, is by selective cutting and he gave the 
results of a study undertaken by the Lake 
States Forest Experiment Station of the com- 
parative costs of logging small and large trees. 
He said: 

The northern hardwoods, comprising birch, 
beech and maple, form the last and most impor- 
tant forest of Wisconsin and Michigan. These 
hardwoods are the source of the finest flooring, 
veneer and by-products of distillation. The hard- 
wood forests have as their constant companion 
hemlock, which is the staple raw material for the 
pulp and paper industry in Wisconsin and Michi- 
gan. These three features make the northern hard- 
woods of great economic importance to the region, 
and upon their proper handling depends the future 
of many wood-using industries. 

Logging Small Timbers Unprofitable 


At present the hardwoods are cut for all the 
merchantable timber there is in them. After the 
stand has been cut, the rule is that the slash is 
left as it happens to lie when logging is finished, 
and sooner or later burns. For a number of years 
timber operators felt that logging small timber was 
an unprofitable business. There were not, how- 
ever, accurate facts which would confirm this gen- 
eral feeling. The Lake States Forest Experiment 
Station a year ago undertook a study of the com- 
parative costs of logging small and large trees. 

The study was conducted at two operations in 
the Upper Peninsula of Michigan and at one in 
northern Wisconsin. The results are of interest 
to the hardwood timber operators and point to the 
need of a change in the present methods of logging. 

It was shown that the total cost of logging for 
small logs is much greater than for large logs. For 
a thousand board feet gross scale of 8-inch logs, 
the cost is about $20, or more than twice the cost 
of logging 24-inch logs ($9.37). In every step of 
logging, whether sawing, skidding, loading, trans- 
portation or unloading, the total cost of work a 
thousand board feet gross scale is greater with 
small than with large logs. For the different 
steps in logging the approximate ratio between 
the cost of logging a thousand feet gross scale 
8-inch and 24-inch logs is as follows: Sawing, 2.5; 
skidding, 4; loading on cars, 4.3; railroad trans- 
portation, 1.3; unloading, 7; for all steps of log- 
ging, 2.2. 

The same is true regarding the cost of milling. 
While the cost of milling 1,000 board feet of 8-inch 
logs is $22, the same for 20-inch logs is only 
$12.60. The total cost of lumber production, in- 
cluding logging and milling, a thousand for 8-inch 
logs is $36.20; the same for 20-inch logs is only 
$21.20. Yet the sale value of seasoned lumber at 
the mill, a thousand, from S8-inch logs is only 
$22.10. while the same for lumber from 20-inch 
logs is $41.40. In other words, in the case of 
lumber from 8-inch logs, there is a loss of $14.10, 
while in the case of lumber from 20-inch logs there 
is a profit (including stumpage) of $20.20. 

Lumber produced from logs having a top diame- 
ter of 11 inches just about covers the cost of pro- 
duction, without allowing anything for stumpage 
or profit. It would seem from these studies that 
only logs 13 or 14 inches and over in diameter 
allow anything for stumpage and a small margin 
for profit. Logs below 13 or 14 inches at the top 
are being produced and milled at a loss. 


Small Logs Produce Only Low Grade Lumber 


The reason for the small value of lumber sawed 
from small logs is the large amount of lower 
grades of lumber obtained from them. Thus, lum- 
ber sawed from 8-inch logs yields no high grades 
at all but only common lumber. Even of that, 
common No. 3 forms 75 percent of the product. 
Logs 16 inches at the top yield about 18 percent 
of the higher grades and only 45 percent of com- 
mon No. 3, and a log 20 inches in the top yields 23 
percent of the higher grades and only 37 percent of 
common No. 3. Translated into standing trees in 
the woods, this study indicates that trees below 15 
inches in diameter, breast high, are being logged 
at an actual loss. 


If trees 15 inches in diameter and less are being’ 


logged at a loss, the question naturally arises, 
why should they be cut at all? Would it not be 
better to leave them standing in the woods and 
form the basis of a second cut? Such trees, if 
left standing and protected from fire, in the course 
of the next 20 years would grow enough timber to 
justify logging again. 

The application of these results to actual log- 
ging practice, while admitted practically by every 
timber operator, offers some difficulties. Operators, 
who have but a few years of cutting left, prefer to 
cut clean all the timber that there is on the 
ground. The fear of fire danger that may destroy 
the trees left is another consideration. The fear 





of the tax assessor also militates against this. For 
timber owners who have, however, twenty or more 
years of timber aheud of them, the results of the 
study offer many practical suggestions of value in 
the handling of their forest. 

Aside from the practical application of these re- 
sults to the actual handling of the forest, they give 
a better understanding of the different factors en- 
tering into the logging of trees of different diame- 
ters. They offer a better basis for pay to wood 
workers, a standard for comparing the value of 
logs for lumber or veneers, and for estimating the 
cost of logging and milling according to the size 
of timber logged. 


Discuss Hemlock Grading Rules 


E. A. Hamar, Chassell, Mich., chairman of 
the bureau of grades, reported on the new hem- 
lock rules. He touched lightly on the history 
of the new rules, which should have gone into 
effect July 1. The reason this was put off 
was because of some objections found in them 
and a desire to change them. Most of the ob- 
jections were with regard to the size of knots 
allowed, and a realization that they should allow 
larger knots in order to be in line with some 
of the other woods. The changes recommended 
were read by B. E. Simpson, field man of the 
association, after which they were adopted. The 
new rules will go into effect Sept. 1. 

Henry B. Nelson, of Milwaukee, Wis., was 
called on to give some highlights in corporation 
taxation under recent legislation. His disecus- 
sion included the presentation of the personal 
property and income tax situation, and the posi- 
tion of the farmer with regard to the income 
tax. The farmer has always been able to claim 





M. J. FOX, 
Iron Mountain, Mich. 
Who Participated in Discussion on Grade Marking 


EDWARD HINES, 
Chicago ; 


enough exemption so that he has paid practi 
cally no income tax in Wisconsin. He has, 
however, always paid a mill tax which went to 
the school fund. Recent legislation has altered 
the situation so that the farmer pays on the 
average of $10 or $12 income tax, but a redue- 
tion in the mill tax has made him profit by 
the change. 

F. M. Ducker, traffie manager of the associa- 
tion, gave his report of the bureau of trans 
portation and legislation, relating the work 
the bureau has done, and discussing the action 
to be taken on proposed cases. President Bis- 
sell appointed a committee consisting of A. B. 
Heinemann, Wausau, Wis., chairman; Edward 
Hines, Chicago; John Schroeder, Ashland, Wis. ; 
and W. A. Holt, Oconto, Wis., to advise the 
association as to the action to be taken. 

L. L. De Flon of the United States Forest 
Products Laboratory, Madison, Wis., gave a 
short talk on seasoning tests and proposed to 
the association a series of air seasoning tests 
in the north to improve seasoning conditions, 
the tests to be made by the Forest Products 
Laboratory in codperation with the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion. It is hoped, according to Mr. De Flon, 
that such tests will aid in improvements which 
will hurry drying, help reduce stain checks ete. 

The program was coneluded by Harold Col 


lins, Rhinelander, Wis., who commented gen- 
erally on the advertising work of the association. 
Mr. Collins is chairman of the bureau of pro 
motion. 
GOLF TOURNAMENT 

About thirty ardent golfers took part in the 
golf tournament held Friday morning at the 
Wausau Country Club to compete for the beauti- 
ful cup donated by the Wausau members of the 
association. Competition was for nine holes 
match play. John M. Bush, land agent of the 
Cleveland-Cliffs Iron Co., Munising, Mich., and 
W. H. Acker, of the Bay de Noquet Co., Nahma, 
Mich., tied with seores of 48-15-33 and 47-14-33 
respectively. Harold C. Collins, of Rhinelander, 
Wis., was third with a net of 34. They planned 
to play off the tie Saturday morning, but wet 
weather thwarted their plans; so they have 
planned to play soon at Ishpeming, Mich. This 
match is causing considerable interest, and a 
number of the Wausau lumbermen will probably 
drive up to witness the contest. The loeal com- 
mittee in charge of the tournament held Friday 
was W. B. Heinemann, George E. Foster and 
M. P. MeCullough. 


Alabama-Florida Mill Managers 


CHAPMAN, ALA., Aug. 2.—The regular month 
ly meeting of the Alabama-West Florida Mill 
Managers’ Association was held here at the 
plant of the W. T. Smith Lumber Co., on July 
27, with a large attendance of both members 
and nonmembers. Prior to the business meet 
ing association members and their friends were 
conducted through the Smith company’s plant, 
an inspection being made of the saw and plan- 
ing mills, including the new sawmill recently 
installed, the veneer mill, box factory, and 
heading mill. 

The meeting was called to order in the Chap 
man Hotel promptly at 10:30 a. m., with Vice 
President J. W. LeMaistre in the chair, and 
Secretary John F. Andrews on hand. The 
topic for discussion was ‘‘ Fire Prevention and 
Insuranece,’’ the opening talk being made by 
Hugh Harleston, representing U. 8. Epperson 
Underwriting Co., of Kansas City, Mo., who 
went into great detail. He said that among 
the fire hazards confronting lumbermen were 
spontaneous combustion, steam pipes coming 
into contact with wood, electrical defects, 
sparks, metal slab burners, and carelessness on 
the part of employees. Mr. Harleston said the 
managers should implant in the minds of their 
employees the fact that neglected and careless 
housekeeping was inviting a fire loss, and that 
the premises where each works should be kept 
clean. He also emphasized the importance of 
training employees in the matter of fire fighting 
by organizing fire crews and by frequent drills, 
training them so they could handle fire fighting 
equipment efficiently in the event of fire. Mr. 
Harleston also said that lumber manufacturers 
should give more attention to their fire hose, 
and that these should be tested frequently. 

Other subjects that came up for discussion 
included fire causes, prevention, detection, con- 
trol, teams and drills; housekeeping methods; 
plant inspection; fire insurance and rates; plant 
appraisals; cOinsurance clause; three-quarter 
value clause; lumber values in ease of fire. 
These subjects were thoroughly discussed by 
the members, and F. M. Holeombe, representing 
the Rankin-Benedict Underwriting Co., and 
C. C. Hill, representing the National Lumber 
Manufacturers’ Inter-Insurance Exchange, as 
sisted in the discussions and answered questions. 

The meeting adjourned at 1:00 p. m. to the 
lodge owned by J. G. MeGowin, situated about 
two miles from the plant. There the members 
and visitors enjoyed a chicken barbecue, which 
Mr. MeGowin had prepared for the occasion 
and which was thoroughly enjoyed. The dis- 
cussions were continued during the lunch, and 
the meeting adjourned at 3:30 p. m. 

Upon invitation of John R. Miller, of the 
T. B. Miller Mill Co., Brewton, Ala., the next 
meeting, to be held on Tuesday, Sept. 14, will 
be at Brewton, at which time members of the 
association will be the guests of the T. R. 
Miller Mill Co. The subject for discussion at 
that meeting will be: ‘‘ Aecident Prevention 
and Compensation Insuranee.’’ 








66 AMERICAN LUMBERMAN 





AuGustT 7, 1926 





ssociations Plans and Activities 


Aug. 11-12—Carolina Retail 
tion, Myrtle Beach, 8. C. 


Lumber Dealers’ Associa- 
Summer convention, 


Aug 12-13—Florida Lumber & Millwork Association, 
Pamy Fla Quarterly meeting. 

Aug Is -Northern Wholes Hardwood Tamber Ass« 
clation, Khinelander W Summer meeting 


Aug. 14 New Ham 
Maine Lumber 


Lumbermen's Association and 
Association, Hotel 


pshire 
Manufacturers 


Ash t Iiampton Beach, N i! Joint summer 
meet 

Aug. 19——Lumbermen'’s Club of Macon, Hotel Dempsey, 
Macon, Ga Monthly meeting 

Aug. 24—Roofer Manufacturers’ Club, Ralston Hotel, 


Columbus, Ga, 


Sept 2.4.—North Carolin Forestry Association, More 
head City, N. ¢ Annual 

Sept 14 Alabama-West Florida Mill Managers’ Asse 
elation, Lrewton Ala 

Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual, 

Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual, 

Oct 7—-Empire State Forest Products’ Association, 


Cornell University, Ithaca, N. Y. Annual, 


Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Annual. 


Oct 25-28— Third Portable 


Pennsylvania State College, 


Sawmill Demonstration, 
State College, Pa. 
Oct, 27-30-—Pacifle 


Logging Congress, Vancouver, B. C 


Annual 

Jan. 12-13, 1927—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind, An 
nual 


Wholesale Hardwood Meeting 


MINNEAPOLI Minn., Aug. 2.—Announce 
ment is made by Secretary J. F. Hayden, of 
the Northern Wholesale Hardwood Lumber As- 
sociation, this city, that the regular summer 
meeting of the organization will be held Friday, 
Aug. 13, at Rhinelander, Wis. The business 
session will be held in the forenoon, while the 
afternoon and evening will be given over to a 
program of entertainment to be prepared by the 
Rhinelander 


members, 


Florida Retailers’ Program 


JACKSONVILLE, FLA., Aug. 2.—A lot of busi 
ness and a lot of fun is the outlook from the 
preliminary program of the quarterly meeting 
of the Florida Lumber & Millwork Association, 
to be held Aug. 12 and 13 at Tampa. The 
meeting place will be the Mirasol Hotel, with 
banquet and dinner dance at the new Davis 
[Island Coliseum. There will be a boat ride 
for the ladies, with a bridge luncheon on board, 


and a golf tournament for the men. TT. F. 
Alexander, of the Alexander Lumber Co., will 
have charge of the tournament. 

In connection with the discussion of ‘‘The 


Benefits of Constructive Advertising to the 
Publie and Lumber Merchants,’’ J. H. Dowl 
ing, of Odessa, will outline a ‘‘ State-wide Ad- 
vertising Campaign,’’ to which Harold G. 
Anderson, an advertising man of Tampa, will 
also contribute a discussion. 

In five-minute talks from the nine eredit 
bureaus in the State, representatives will tell 
of ‘*The Best Points in Our Credit Bureau,’’ 
and there will be a discussion of a proposed 
model lien law, led by C. F. Ordway, of Fort 
Pierce. ‘*What Is Fair Competition?’’ ‘‘See- 
ond Mortgage Companies and Their Benefit to 
Retail Lumbermen,’’?’ and ‘Millwork Prob 
lems’’ will also be subjects for discussion, and 
Frank A. Chase, general manager of the Amer- 
ican Savings, Building & Loan Institute, of 
Kansas City, will tell how building and loan 
affects the retail lumber business. 

Moore will 
counting,’’ in his 


James B. talk on ‘‘Cost <Ae- 
relation as official cost ae 
countant, and there will be also a general re 
sumé of the question of insurance and how the 
rates can be kept down. 
At the banquet there will be 

J. A. Griffin, president of the Exchange Na- 
tional Bank, of Tampa, on lines of interest to 
lumber and financing. 


an address by 


Appoints Extension Manager 

TORONTO, ONT., Aug. > The White Pine 
Bureau, which is affiliated with the Canadian 
Lumbermen’s Association, has appointed George 
Wilson, of Toronto, general manager, who will 
enter upon his new duties Aug. 1, with office 
quarters at Dominion Bank Building, 
Toronto. Mr. Wilson is well known in the 
business and banking world, having served with 
the Imperial Bank of Canada, and with the 
Union Bank of Canada in various capacities. 


71%, 


He is also president of the Toronto Board of 
Trade, The White Pine feels that 
in securing his services in the interests of trade 
work, it has taken a distinetly for 
ward movement which should bring about good 
results in promoting the use of Canadian white 
pine, 


Bureau 


extension 


Mississippi-Louisiana Mill Managers 

LUMBERTON, Miss., Aug. The monthly 
meeting of the Mississippi-East Louisiana Saw 
Mill Managers’ held in the 
City Hall here last Tuesday, with a large num 
ber of members present. The organization was 
the guest of the Kdward Hines Yellow Pine 
Co., its members being taken on a tour of in- 
spection of the Hines plant, much interest be 
ing manifested in the various processes of lum 
ber manufacture which are featured at this 
mill. 

After concluding the mill tour, the board of 
directors met and elected Eugene Bridgers, of 
Klectrie Mills, Miss., as secretary to fill the un- 
expired term of E. KE. Hall, recently resigned. 
Following this, the members of the association 
assembled in the Lumberton city hall, where 
an excellent plate lunch was served by the 
ladies of the Eastern Star. 

Following the lunch, President D. H. Fores- 
man called the meeting to order, a feature of 
which was an address by J. C. Jones, chief 
inspector of the Southern Pine Association, 
who discussed inspection grades and changes 
that were made in the prevailing American 
Lumber Standards and adopted recently by the 


Association was 


Southern Pine Association at its meeting in 
Memphis. A number of other interesting sub 
jects were discussed, many of the members 


taking part. 

A rising vote of thanks and appreciation was 
extended by those present to the executives of 
the Kdward Hines Yellow Pine Co., for the 
courtesies extended them and the very enjoy 
able day spent in visiting the plant. 


Safety Association Elects 
Orrawa, OnT., Aug. 2.—The eleventh annual 
meeting of the Lumbermen’s Safety Associa 
tion was held here recently and 
the coming year elected as follows: 


officers for 


President—John Black, J. R. Booth (Ltd.), Ot- 


tawa. 

Vice president—J. S. Gillies, Gillies Bros. 
(Ltd.), Braeside. 

Directors—A. C. Manbert, Graves, Bigwood & 


Co., Toronto: James Ludgate, Schroeder Mills & 
Timber Co., Pakesley; J. J. McFadden, J. J. Me- 
Fadden (Ltd.), Spragge; G. E. Farlinger, Sioux 
Lookout; and Dan McLachlin, McLachlin Bros. 
(Ltd.), Arnprior. 


Sean 


Purposes of Code of Ethics 

SALTIMORE, Mp., Aug. 2.—The code of ethics 
designed to govern the relations between the 
wholesale and retail lumber dealers of this city, 
which has been drafted and proposed by the 
Forest Products Association of Maryland 
(Ine.), the organization of retailers, has re- 
ceived the approval of the Baltimore Lumber 
Sales Club, one of the bodies of wholesalers 
operating here. It is yet to get the formal 
endorsement of the Wholesale Lumbermen’s 
Club, an older association, and of the Baltimore 
Lumber Exchange. It was expected that the 
matter would be disposed of, at least as far 


as the managing committee of the exchange is 
coneerned, at the monthly session of that body 
held this afternoon, but postponement until the 
next meeting, Sept. 6, when the exchange will 
also hold its quarterly gathering, was decided 
upon, it is said. 

The code in substance, provides that the 
wholesalers shall respect the legitimate domain 
of the retailer and shall not sell to contractors, 
scalpers and other buyers who fall under the 
classification of consumer. It is said that the 
exchange will be asked to rescind the rule under 
which any sale of not less than 15,000 feet is 
wholesale transaction, and which 
is regarded as purely arbitrary and as having 
been responsible for much of the trouble be- 
tween the wholesalers and the retailers. A gen- 
eral understanding and good faith are aimed at 
by the advocates of the code. 

J. J. Duffy, jr., of the Lafayette Mill & 
Lumber Co. and president of the Forest Prod 
ucts Association, in discussing the subject to- 
day told of having gone on the excursion of 
the Pennsylvania Lumbermen’s Association as 
the only Baltimorean in a party composed of 
not less than 100 men, all of them dealers. He 
declared that he talked to a number of them as 
to the relations between the two divisions of 
the trade in Pennsylvania and was told that 
while they had occasional difficulties, these lat- 
ter never took on a serious aspect and did not 
attain wide scope, being limited to compara- 
tively small transactions. The problem as it 
exists in Baltimore, they asserted, did not pre- 
sent itself in Pennsylvania and New Jersey at 
all. The movement here to effect a better 
understanding is based upon the methods fol- 
lowed in the neighboring State. 


Floridans for Better Business Methods 

LAKELAND, FLA., Aug. 2.—Several questions 
are uppermost in the minds of the retail Jum- 
ber dealers of Florida; namely, a reduction of 
stocks that have gone beyond the demands of 
the trade; better cost keeping and closer credits, 
and good publicity. All of them were stressed 
at the quarterly meeting of the Lakeland dis- 
trict of the Florida Lumber & Millwork <Asso- 
ciation, held at the Cleveland Heights Club on 
the evening of July 29. 

William F. Sneed, director for the distriet, 
presided, after being introduced by J. Walter 
Keely, manager of the Home Builders Supply 
Co. Mr. Sneed began right off to urge that 
there be closer contact with architects to induce 
them always to consider and choose, wherever 
possible, products of the State and of the manu- 
facturing plants in the communities where they 
direct building, 

Mr. Sneed read a letter from some western 
source requesting that retailers aid in a move- 
ment to prevent the use of metal sash where 
lumber sash of high and lasting quality can 
be had. He disclaimed any intention to oppose 
or discourage the instalation of metal sash or 
anything else. ‘‘We do not try to break down 
any business, but do seek to advance both in 
favor and use the things that are made here 
at home. This is economy. It helps the manu- 
facturers to pay wages; it puts these wages 
into circulation and it helps all business and 
every individual who has any interest in the 
State and its several manufacturing neighbor- 
hoods.’’ 

Joe McCormick, of Orlando, former president 
of the State association, who received a rous- 
ing round of applause when Mr. Sneed called 
him out, made the very interesting announce- 
ment that the advertising now being done by 
the dense pine people had had fine effect in 
educating the public. He had taken pains to 
check the results and the reaction has been 
rather more than he and others expected. He 
agreed with Mr. Sneed that it is possible to 
inform the people as a whole and to profit by 
such activities in the demands they will make 
for the right kinds of materials and products. 
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Mr. McCormick was just as interesting in his 
ideas of merchandising. He deplored the in- 
stalation of small yards in charge of inecom- 
petent and under-eapitalized owners, but felt 
that with a proper system of handling and due 
care to the interests of the people it will be 
possible largely to offset the harm the former 
might do. It is not in price cutting that the 
future may be cleared up, but in careful con- 
sideration for the needs of the customers, proper 
study of the best methods of selling and close 
watch on credits. 

J. KE. Sparrow, of Tampa, sounded a warning 
on credits. If retail men continue to carry 
large accounts for customers, with consequent 
loss of interest they must pay at the banks, 
and suffer as they no doubt will from bad ae- 
counts, they can not hope to prosper. He could 
see nothing but disaster in this practice of do- 
ing a banking business for customers. 


Karl Coffing, secretary of the Tampa district 
association, said as much as the others on the 
matter of credits. He has charge of that de- 
partment for his territory and is making prog- 
ress in clearing out the deadheads and keeping 
down excess credit lines. He stated, plain and 
emphatically, that lumbermen must have ade- 
quate cost systems and expressed the opinion 
that very few of them can tell just what their 
stuff does cost them. 

Most of those present were cheerful. They 
said that in many sections there is an inerease 
in the demand and in practically all parts of 
the territory a tightening up on credits that 
will help to stabilize things for the future. 

H. R. Hodges, of the State association office 
in Jacksonville, joined in the appeal for good 
merchandising and fewer credits. 

At a Hoo-Hoo session after the meeting a 
large class was inducted into the order. 


Clubs and Outings 


Seattle Lumberdom Frolics 


SEATTLE, WASH., July 31.—All Seattle lum- 
berdom put on holiday clothes and _ holiday 
spirits today to attend the lumbermen’s annual 
picnic, held at Fortuna Park under the auspices 
of the Seattle Hoo-Hoo Club. Baseball games, 


athletic contests, dancing and plenty to eat all 
helped to make the event a real success. 
Three baseball games were held. 


The manu- 





(Left) Miss Catherine Dailey, winner of Charles- 

ton contest. She is daughter of Roy A. Dailey, 

(Right) Roland Williams in costume in which 
he entered fancy diving contest 


facturers beat the rail wholesalers 7 to 4, and 
the retailers defeated the cargo wholesalers 11 
to 1. Then the game between the two winners 
resulted in a 3-to-1 victory for the manufac- 
turers. The contests included all kinds of races, 
a golf approaching con- 
test for men and women 


~ 


and canoe races, 
4eQ, » 99 > ‘ M 

Sally, the bathing 

, ) 

beauty of last year’s 


gathering, could not at 
tend, but she was not 


missed when _ Roland 
Williams appeared as 
“The Bathing Queen 


from Queen Anne Hill.’ 
So attractive was he 
that his photograph will 


long be cherished. The 
Charleston contest for 
the youngsters had 


four entrants, and each 
that the 
refused to de- 
cide who was first, hence 


Part of the 
Was so clever 


judges 


base hall playe rs and hoth UMpIreEs, 
right )—Phillip Luke, Gene Harney, Bob Bronson, Waldo Hathaway, 
Foster Root, Jack Colby, Ed Luke, Harry Kennedy, ‘‘ Pat’’ Patterson. 
Back row (left to right)—C. C. Bronson, Ernie Seeley and 4 bat boys 


it was up to the crowd to pick Catherine Dailey, 
10-year-old daughter of Roy Dailey, as the cham 
pion. Dancing in the evening ended the gay 
event. 


(S222 220208 


Nylta Club to Play 

NEw York, Aug. 2.—Approximately a thou 
sand lumbermen are expected to heed the ery— 
‘*Come Along to Long Beach—’’ when the 
Nylta Club gives its annual outing on Aug. 11. 
There will be swimming events in the surf and 
in a private pool and a big program of races 
and games on the beach, to begin at 3 p. m. 
Dinner will be served in the Nassau Hotel at 
7 p. m., followed by vaudeville. 


Knot Golfers in Tournament 


New York., Aug. 2.—The July tournament of 
Knot Golfers was held last Wednesday with a 
large turnout at the Scarsdale Country Club, 
Hartsdale, N. Y. Thomas Hornbeck was low 
man with a net seore of 67, and L. B. Anderson 
was second low with 72. B. F. Shuit and H. B. 
Coho were third with a net of 76 each and W. E. 
Code won fourth honors with a 78. 

eaaeaaaaaaaaae 
Michigan District Picnic 

SourH Haven, Micu., Aug. 2.—More than 
four hundred members and their families of 
district No. 8 of the Michigan Retail Lumber 
Dealers’ Association attended the first annual 
picnic of the district which was held here on 
July 20. Two hundred representatives of the 
Kalamazoo lumber yards drove to South Haven 
in autos, the dealers there having closed down 
their establishments for the day. A program 
of athletic contests, games and bathing and 
boating occupied the afternoon, after which 
the visitors adjourned to the Wayland Hotel 
for the evening banquet. Following addresses 
by the seeretary of the Chamber of Commerce 
and by Arthur M. Manning, secretary of the 
State association, the remainder of the evening 
was spent in dancing at the Casino. The splen 
did time all enjoyed was due to the efforts of 
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Fast Delivery 
on Mixed Car Shipments 


Oak and maple flooring, all grades and sizes, 
Tennessee red cedar, at your station the fol- 
lowing morning if you phone or wire your or- 
der before noon. This service is possible with- 
in say 100 miles of Chicago because of the 
wonderful railway facilities which center in this 
city. Over 38 railroads with 109,000 miles of 
track, have their terminal in Chicago, the great- 
est point of merchandise 
distribution in the world 
for distance shipments in 
the least time. 

Quality —Price 
Strictly guaranteed ac- 
cording to Association 
rules, with satisfaction to 
you and your customer or 
money back, and no quib- 
bling. Prices right. Wire 
collect your next order to 
the ‘‘House of Pleasant 
Dealings.’’ 





Earl Bartholomew 


HARDWOOD Co 


Telephone Boulevard 0636 








4052 Princeton Ave., CHICAGO 









_ . 
|| Fix Your Credit Loss 
. 
in Advance 

You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con 
ditions, your credit loss is more of a 
| problem than ever. 4 
| If the year’s total covered credit losses 
exceed a certain previously agreed upon 
| percentage of your gross sales, we repay 
| the excess. 
Thus your credit loss for twelve months 
is determined in advance and nothing can 
| increase it. : 
' The cost of Credit Insurance is small 
compared to the security afforded. 





Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. | 


OF NEW YORK | 





1751111. Mer.Bank Bid. 80 Maiden Lane 
New York, N. 7 | 


| 511 Locust St. 
|| St. Louis, Mo. 








Chicago, Ii. 











The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 
representa- 
tion you 
ought to 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of announcing you or your sales- 
men, while at the same time adding prestige to your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased In convenient book form style. 


The John B. Wiggins Company 
_ Established 1857 

Engravers Plate Makers 

1108 South Wabash Avenue 









OTEEL COMPANY 
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* 
COKER BUILOIN® 
CcHIcase 





Die Embossers 
CHICAGO 
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West Penn Lumber Co. 


Wholesale Lumber 








WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 

















White Pine MINNESOTA 
WESTMONT 








LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, Pa. New York, N. Y. 




















g B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 




















A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE- ROAD AND TRAIL” “THE WOODE? 
“ts FOREST LAND. ETC . 





aUELY, 





Douglas Malloch u known afl over Ame 
swherever people gather to hear clean tone 

evenings, and read aloud on lutew 
to verse such as bus, filled with homely sent 
ments and a happy spint. “The port whe 
wakes Irving 4 yoy,” they say of bum. 
Ths new collecnon contains favontes that 
Mr. Malloch has read or rected throughout 
the country. All ndes of life and humor are 
cepresented, bur perhaps the commonest note 1 
the one strack fag. lines, “Hus Hernage,” 
where « father says to bus boy: “I know pele 
et along,” and adds 

“LT know, somehow or other, 
Because you slwoys had 


Yr 





MN 




















A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poer” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











C. C. Schowalter, of the Niffenberger Lumber 
Co., and Dr. T. C. Tiedebohl, jr., of the Michi- 
gan Shore Lumber Co. 
(Sa aeaaaaaaana 
Building Material Men’s Outing 

New York, Aug. 2.—More than three hun- 
dred lumbermen assembled last Thursday at 
sriarcliff Lodge for the annual outing of the 
suilding Material Men’s Association of West- 
chester County. Two big features were con- 
ducted through the day despite rain. One was 
a golf tournament and the other trap shooting. 
The rain failed to interfere of course with the 
swimming contests. 

Luncheon was served in the middle of the 
day and dinner at 5 p. m. brought the lumber- 
men together for several hours of pure fun. 
Frederick J. Bruce came closest to making a 
speech when he was called upon to deliver prizes, 
but he made the presentations in his most hu- 


morous style. 
7 (snneansaaanae 


Montreal Dealers to Play 

MONTREAL, QuE., Aug. 2.—The Montreal 
Wholesale Lumber Dealers’ Association has de- 
cided to hold a second golf tournament this 
year, because of the success of the previous 
competition held in June. The games will be 
played on Aug. 26, on the course of the Marl- 
borough Golf Club, Cartierville, P. Q., and as 
in former competitions, the tournament is open 
to all sections of the lumber trade. There 
are three classes, A, B, C, the last named for 
novices. Prizes will be awarded to the winners 
in each class. At the close of the competition 
a dinner will be held, at which the prizes will 
be presented. 


Northwest Wisconsin Club Meets 

RicE LAKE, Wis., Aug. 3.—The lien law was 
the subject of an address given by James T. 
Drought, general counsel for the Wisconsin Re- 
tail Lumbermen’s Association, at the meeting 
of the Northwest Wisconsin Lumbermen’s Club 
here on July 28. Mr. Drought gave his talk fol- 
lowing a luncheon at the Elk’s clubhouse. 

The meeting was called to order at 11 a. m. 
by President A. M. Paulsen, of the Barron Lum- 
ber Co., Barron. A roundtable diseussion took 
place at which business conditions, collections 
and credits were topics. 

Don Montgomery, secretary of the Wisconsin 
Retail association, addressed the members 
on the value and development of the district 
clubs throughout the State. George W. La 
Pointe, jr., manager O. & N. Lumber Co., at 
Albany, followed Mr. Montgomery and stressed 
the cement situation. He declared that cement 
is not carrying its proper percentage of the 
overhead of the dealers’ business, and that it is 
neither fair to cement nor to lumber and no 
dealer ought to sell any cement unless it does 
carry its share of the overhead. 

The club decided to hold its annual pienie at 
the Isle of Pines lake, near Rice Lake, the latter 
part of August. 


Tri-State Mill Managers 

Ruston, La., Aug. 2.—The regular monthly 
meeting of the Tri-State Sawmill Managers’ 
Association was held here today at the Elks 
Club, with President H. J. Rivers in the chair. 
F. W. Seott, of the Frost Lumber Industries, 
Huttig, Ark., had been scheduled to speak on 
‘*Logging From Stump to Pond,’’ but being 
unable to be present the subject was carried 
over until the next meeting. Because of so 
many recent sawmill fires and consequent rate 
advances on premiums, this subject was taken 
up and thoroughly discussed. Methods of re- 
ducing fire risks were discussed, followed by a 
general round-table talk on sawmill troubles and 
experiences. 

After lunch a trip was made to the plant of 
the Hodge-Hunt Lumber Co. at Hodge, La., 
where two hours were spent in inspecting this 
efficiently managed project. This company cuts 
both pine and hardwoods, and manufactures 
oak flooring and hardwood trim as well. 

The next meeting will be held in Monroe on 
Aug. 28, at the Virginia Hotel, and some nearby 
milling operations will be inspected during the 
course of the meeting. 


Last Minute News 


(Concluded from Page 45.) 


La., and changed hands for a consideration of 
$1,000,000, so it is rumored, although no official 
statement to that effect has been made. Esti- 
mates of the amount of hardwoods in the tract 
range from 175,000,000 to 200,000,000 feet. 

H. M. Spain & Co., of this city, made the 
investigation and cruise of the timber and have 
also been engaged in a complete survey of the 
land for the purpose of arriving at the exact 
amount of each variety of timber on each par- 
cel of land that is particularly suited for Fisher 
bodies. The Spain firm has also made maps of 
the tract showing the general topography of 
the land which will be used for laying out the 
railroads and spur lines. The Fisher-Hurd Lum- 
ber Co, recently acquired about 30,000 acres of 
timber stumpage in Arkansas from the Ayer & 
Lord Tie Co., Chicago. This transaction was 
made on a basis of a certain price a thousand 
feet for the stumpage as shown by H. M. Spain 
& Co.’s cruise, which was completed about three 
weeks ago. 


Trade-marked Lumber in Model Houses 


Kansas City, Mo., Aug. 3.—Forty-three 
model homes recently built, being built or to 
be built throughout the country will contain 
Long-Bell trade-marked lumber products. These 
include the Sesquicentennial ‘‘Save the Sur- 
face’’ model home in Philadelphia; thirty-six 
homes to be built in twenty-eight cities by the 
Home Owners’ Service Institute of New York 
City; four model homes built by the Lehigh 
Portland Cement Co. and two of the model 
homes whose construction is being sponsored by 
Liberty Magazine. Long-Bell oak flooring is 
finding unusual favor, being used in all of the 
forty-three homes. Other Long-Bell products 
will be used in forty of the forty-three. 

The Sesquicentennial model home in Phila- 
delphia, built in the interest of the ‘‘Save the 
Surface’’ campaign of the paint and varnish 
industry, will have Long-Bell oak flooring. The 
thirty-six homes of the Home Owners’ Service 
Institute will contain Long-Bell trade-marked 
lumber and Long-Bell oak flooring. Two of 
these homes are to be in Boston, three in New 
York, two in Philadelphia, three in Chicago, two 
in San Francisco, two in Atlanta and one each 
in Baltimore, Pittsburgh, Washington, D. C., 
Buffalo, Cleveland, Detroit, Louisville, Miami, 
Memphis, New Orleans, Houston, Fort Worth, 
St. Louis, Kansas City, Des Moines, Omaha, 
Minneapolis, Denver, Salt Lake City, Los An- 
geles, Portland and Seattle. 

Four model homes built by the Lehigh Port- 
land Cement Co. in Kansas City, Birmingham, 
Chieago and New York have Long-Bell oak 
floors and specifications call for the use of 
Long-Bell lumber for form material, furring 
strips and wherever any lumber was used. 

In addition, two of the homes whose con- 
struction is being sponsored by Liberty Maga- 
zine will contain Long-Bell oak flooring. One, 
in Kansas City, is to cost $7,000; the other, in 
Milwaukee, will cost $12,500 to build. 


Southern Pine Cost Data for May 


NEW ORLEANS, La., Aug. 2.—The cost state- 
ment for May, just issued by the Southern Pine 
Association, shows an average cost per thou- 
sand feet board measure of producing and 
shipping lumber, not including interest on loans 
or invested capital, as $25.51 for that month, 
this being an increase of 20 cents a thousand 
over the cost average for the previous month, 
and 16 cents a thousand imcrease over the aver- 
age for the last five months. The costs as re- 
ported ran from a minimum of $18.89 to a 
maximum of $32.27, and of the 88 concerns 
upon whose reports this statement was based 
only 51 showed costs below the average of 
$25.51. 

SSAA EAAES 

IT WOULD cost $300,000,000 and require 300 
years at our present rate of planting to re- 
forest the area burned over in 1924, 
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Seeking Blight Resistant Chestnut 
With the object of partly replacing the rap- 
idly disappearing stands of chestnut timber in 
the United States, due to widespread destruc- 
tion by the chestnut blight, representatives of 
the Department of Agriculture have searched 
for blight resistant species in China, Japan, 
Siam, India and other foreign countries. The 
results of these efforts have been compiled in 
Circular 383-C, entitled ‘‘The Search in For- 
eign Countries for Blight Resistant Chestnuts 
and Related Tree Crops,’’ copy of which may 
pe obtained free as long as the supply lasts by 
writing to the department at Washington. The 
bulletin gives considerable information concern- 
ing foreign species of chestnuts and related 
trees, and calls attention to possible breeding 
experiments with introduced species. 

'(sg@ea@aeaeaeae@2a0a@: 

Frame Stadium at Howard University 

Dr. Emmett J. Seott, secretary-treasurer of 
Howard University, an educational institution 
for colored youth, takes sharp issue with a re- 
cent report of Fire Marshal L. V. Seib, declar- 
ing that the frame stadium at the university 
constitutes an unusual and unnecessary fire 
hazard. Dr. Scott takes exception to the fact 
that the fire marshal had his report published in 
Washington newspapers without giving the 
university authorities an opportunity to point 
out wherein it is clearly in error. The fire 
marshal, like many others in similar positions, 
apparently condemned the frame stadium be- 
cause it was made of wood and under certain 
conditions wood will burn. 


Dr. Scott states that Mr. Seib failed to point 
out in his report that no vertical support of 
the elevated sections of the stands is less than 
8 by & inches in sections, and these ‘‘ not less 
than 10 feet on centers, resting on reinforced 
concrete piers, thus leaving a very minimum of 
wood in contact, which could not be ignited 
except with a torch, and further that these 
heavy sections will not support ordinary com- 
bustion.’’ He adds that the type of construc- 
tion employed is in the class of frame construc- 
tion ‘‘which underwriters and insurance com- 
panies class as mill or ‘slow-burning construc- 
tion,’ which has been so highly acceptable, even 
for buildings with inflammable contents that 
the greater percentage of ‘the country’s mills 
and factories are of this type of construction.’’ 

In conclusion Dr. Scott states that there are 
nine entrances to the stadium, six properly dis- 
tributed sources of water supply for fire pro- 
tection, that adequate trash disposal is to be 
provided, watchmen’s services are to be em- 
ployed hourly between 4 p. m. and 8 a. m. dur- 
ing all seasons of the year and that ‘‘the fire 
risk is reduced to a suitable minimum and no 
menace of any sort is created.’’ 


Charges for Grading Rosin 

Seven cents a package for grading rosin 
under the Naval Stores Act, with a minimum 
charge of $3 will be assessed by graders of the 
Department of Agriculture in the future in 
accordance with regulations signed by the 
secretary of agriculture. This charge is a 
reduction from 10 cents a package. 


























Lumber Company Awarded Reparation 


St. Louis, Mo., Aug. 2.—Reparation amounting 
to $10.80 with 5 percent interest from Nov. 15, 
1925, is awarded the Milne Lumber Co., of St. 
Louis, on account of excessive charges collected on 
four carloads of lumber from points in Arkansas, 
Texas and Mississippi, to destinations in Illinois, 
in a decision of the Interstate Commerce Commis- 
sion made July 30. 

While the amount of money involved was small, 
the lumber company brought its complaint to the 
Interstate Commerce Commission in its determi- 
nation not to submit to a charge which it regarded 
a8 inapplicable under the tariff applying. The 
thipments were consigned to Breese, Ill. They 
were stopped at East St. Louis from which point 
the company reconsigned them, and they moved to 
their final destination. 

In addition to the applicable rate and demur- 
rage and reconsigning charge, a “hold charge” of 
$2.70 on each car at East St. Louis. I1.. was 
essed by the Baltimore & Ohio and collected at 
destination. The “hold charge’ collected was not 
applicable to the shipments, and the shipper was 
damaged to that extent, the commission decided. 


as- 


Week’s Loadings Highest This Year 


WASHINGTON, D. C., Aug. 4.—Loading of revenue 
fright for the week ended July 24 totaled 1,085,- 
450 cars, according to reports filed today by the 
arriers. The total for the week of July 24 was 
the highest so far this year, exceeding by 1,824 
ars the previous week, when 1,083,626 cars were 
loaded with freight, and marks the ninth week that 
wadings have exceeded the million car mark this 
‘ear. This increase over the preceding week was 
due mainly to the heavy grain movement in the 
Western districts, although livestock, coal, coke and 
‘rest products also showed increases. Decreases, 
lowever, were reported in the loading of miscel- 
‘aneous freight, merchandise and less than carload 
lot freight and ore. Compared with the corre- 
‘ponding period in’ 1925, the total for the week of 
July 24 was an increase of 51,931 cars as well as 
159,141 cars over the same period in 1924. 

Loading of grain and grain products amounted 
‘0 62,767 cars, an increase of 5.629 cars over the 
Meceding week and 13,721 cars above the corre- 
ponding period in 1925. 


Forest products loading totaled 71,531 cars, 
2.502 cars over the week before and 529 cars over 
the same week in 1925. It also was an increase of 
5,422 cars over the same week in 1924. 

(SQ@ a2 e222 22024228 


Rates on Shavings in Carloads 

WASHINGTON, D. C., Aug. 2.—Division 2 of the 
Interstate Commerce Commission, in response to 
an application filed by Agent F. A. Leland on 
behalf of carriers party to his tariff I. C. C. No. 
1,714, has issued an order authorizing the inter- 
ested carriers to establish rates on shavings in 
carloads, minimum weight 30,000 pounds, from 
points in Arkansas and Louisiana to destinations 
in Texas the same as contemporaneously in effect 
on lumber from and to the same points, without 
observing the long-and-short-haul clause. A _ pro- 
viso is included that the rates on shavings at the 
intermediate points affected shall in no case ex 
ceed the rates on lumber at those points. 


Suspends Higher Combination Rates 

WASHINGTON, D. C€., Aug. 2.—The Interstate 
Commerce Commission has suspended from Aug. 
1 until Nov. 29 the operation of certain schedules 
as published in Supplements Nos. 8 and 9 to New 


Orleans & Northeastern Railroad Co.'s tariff 
I. €. C. No. 3,051. The schedules propose to 
change the present routing provisions on lumber 


from stations on the New Orleans & Northeastern 
and its connections to Normal, Ala., which would 
eliminate the provisions of the intermediate rule 
to Nashville, Chattanooga & St. Louis Railway 
stations between Nashville, Tenn., and Normal, 
Ala., and result in higher combination rates. For 
example, the present rate to Smyrna, Tenn., is 
22.5 cents and the proposed rate 28.5 cents a 
hundred pounds, and the present rate to Wartrace, 


Tenn., is 22.5 cents and the proposed rate $1.5 
cents, 
See eaaaae: 

IN THE LATEST issue of the Railway Age it is 
reported that the American Refrigerator Transit 
Co. contemplates buying 2,000 refrigerator cars ; 
the Chesapeake & Ohio has ordered 500 hopper 
bottom gondola car bodies from Richmond Car 
Works, and the Chicago, Rock Island & Pacific 
placed an order for 188 composite gondola car 


bodies, 50 tons’ capacity, also repairs to old trucks 
with the Bettendorf Co. 


for same, 


National 


Forest limber 
FOR SALE 


Sealed bids will be received by the 
District Forester, Denver, Colorado, 
up to and including September 2, 1926, 
for all of the merchantable dead tim- 
ber, standing or down, and all the live 
timber marked or designated for cut- 
ting by a Forest officer on an area em- 
bracing about 20,550 acres within 
Township 1 North, Ranges 5 and 6 
East, and Township 1 South, Ranges 
5 and 6 East, B. H. M. Spring Creek 
Unit, Black Hills and Harney Na- 
tional Forests, South Dakota, esti- 
mated to be 62,000,000 feet B.M. of 
sawtimber, log scale, more or less, and 
an unestimated amount of cordwood, 
of western yellow pine. No bid of less 
than $3.65 per M feet B.M. for saw- 
logs and 25c per cord for cordwood to 
be removed at the option of the pur- 
chaser, will be considered. $5,000 must 
be deposited with each bid submitted, 
to be applied on the purchase price, re- 
funded, or retained in part as liquidated 
damages in accordance with the con- 
ditions of the sale. The right to re- 
ject any and all bids reserved. Before 
bids are submitted, full information 
concerning the timber, conditions of 
sale, and submission of bids should be 
obtained from the Forest Supervisor, 
Custer, South Dakota. 











Seeking a 
New Site? 


For thirty-six years we have been de- 
signing and building sawmills and wood- 
working plants. This close contact with 
the lumber industry, and our intimate 
knowledge of timberlands, topography, 
etc., will prove helpful to mill men seeking 
new mill sites. 





Write today for names of lumber manu- 
facturers we have helped, and location of 
mills we have designed and built. 


HRALL&S HEA | 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 


























Established 1847 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 








WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 














70 AMERICAN LUMBERMAN 


AuGusT 7, 1926 








ar A se nee A” Sattgl ; hi gst” ay 


Trade Extension Western Piners’ Topic 


(Concluded from page 61) 
due to the effective work of concerns owning 
large munition plants which following the war 
had to look to other murkets. 


Northern Woods 





Endorse National’s Publicity Program 


The endorsement by such leaders in the West 


Rust-Owen Lumber Co. ern ee ee Association as Presi- 


dent Huntington Taylor, of Coeur 
DRUMMOND, WIS. d’Alene, Idaho; A. W. Laird, of Potlatch, 
Idaho, and Walter Rosenberry, of Gibbs, Idaho, 
us well as numbers of others, indicated that the 
National association’s representatives had made 
aun extremely impressive presentation of their 
subject, and the action of the association mem 
bers assembled in endorsing the program in two 
different motions speaks for itself. The first 
motion, made by Huntington Taylor and see 
onded by Walter Rosenberry, placed the West 
ern Pine Manufacturers’ Association on record 
us heartily endorsing the National program and 
charging its members to work for its support. 
The second motion was made by A. W. Laird, 
of the Potlatch Lumber Co., Potlateh, Idaho, 
and seconded by W. C. Geddes, of the Craig 
Mountain Lumber Co., Winchester, Idaho, the 
tenor of which was that all members of the 
association should support this movement, and 
the secretary was authorized to send out a 
referendum to try and make the association 
members 100 percent contributors. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








Hemlock— Complete Stock 


4/4 Birch No. 1 C.&B...350,000 4/4 Basswood No. 2 Com....8,000" 

4/4 Birch No.2 Com ...175,000' 4/4 Soft Elm No.2 C.& B. 100.000 

4/4 Maple Sel. & FAS 15,000’ 8/4 Soft Elm No.2 (.&B ..30.000 

4/4 Maple No. 3 Com......150,000" 8/4 No 2Com Hard Maple.15,000° 

4/4 Basswood No. 1C. &B.30,000 §=13/16x2'4" Fac. Ma.Floor 40,000 
Hemlock Lath 4’ and 32” 


Write for description and prices. of the faet 


Hales’lTimber Go., Inc. 
FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. | 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
\ Kindly address all inquiries care Dept. 7 


Wood Houses Moved Bodily by Tractor 


BANFF, ALTA., July 31. 
that wood 


A striking example 
construeted buildings 


ean be moved from town to town without dam- 
age, and at comparatively small expense even 
kind of roads, is related here. 


over the worst 




















Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White Bie 
Pine for direct shipment from Idaho. 

















**Caterpillar’’ 





17 17 





VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


It appears that when the mining industry of 
Bankhead, Alta., began to decline and could 
no longer give steady employment to the com 
munity, the wage earners and their families 
decided to move to this thriving town of 1,500 
people, where work was plentiful, Banff being 
located about six miles from Bankhead. 


Manufacturers of 17 different species 


of Northern Hardwoods 
17 





17 








This general migration necessitated the mov- 
ing of the homes and business buildings in 
Jankhead to a new location in Banff, so Charles 
Reddock, house mover, of Calgary, Alta., was 
commissioned to undertake the moving con- 
tract, and with the aid of a ‘‘Caterpillar’’ 
tractor he transported thirty-eight houses in 
thirty days over the difficult mountain roads 
from Pankhead to Banff, and before the tourist 
season opened at the latter place the ‘‘Cater- 
pillar’? had moved sixty houses into the moun- 
tain resort. 

It seems that some of Mr. Reddock’s com 
petitors thought that because such an under- 
taking was unprecedented in the western ecoun- 
try, and further by reason of the hard going, 
the project was impracticable, if not altogether 
impossible. However, with a crew of eight men 
and a ‘‘Caterpillar’’ tractor Mr. Reddock be 


Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
Graines flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 34x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 











gan work Feb. 1, and while it was conceded 
that he might, if fortune smiled upon him, 
move « house a week, he actually averaged 
almost a house a day. The residents of Banff 
got a real surprise when they saw the sturdy 
‘*Caterpilar’’ chugging along the motor high. 
way pulling the 70-ton, 20x50-foot, station 
building of Bankhead to its new location here, 


The Wosden Indian Passes 


MINNEAPOLIS, MINN., Aug. 3.—There’s one 
use of wood which has gone forever! Manu: 
fucturers of the products of the forests agree 
that it has gone beyond recall but there’s an 
interesting story behind this fading phase of 
the industry. 

The wooden cigar store Indian is a relic of 
the past. Time was when the wooden Indian 
was a symbol seen in front of virtually every 
cigar store in the United States. But times 
have changed and now the wooden cigar store 
Indian is almost extinct. 

Writers long have been predicting that the 
Indian race would eventually become extinet 
but relic collectors are of the opinion that long 
before the last red man has passed to the happy 
hunting grounds the wooden replica that once 
was so popular as a cigar store symbol will be 
seen only in museums. 

The American Society for the Preservation of 
Historical Indian Articles long has hunted a 
wooden cirgar store Indian which, when found, 
is to be given a permanent place in the Smith- 
soniun Institution in Washington, there to go on 
historical exhibition as a prominent figure of 
the nation’s pioneer days. 

But the fact is that if the searchers had vis- 
ited Red Wing, Minn., near here they would 
have found their quarry for in front of a cigar 
store on the main street of the bustling south 
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traclor moving wood constructed station building of Bankhead to new location 
in Banff, Alta. 





ern Minnesota city the figure of the cigar store 
Indian still beckons smokers. 

The relie of the army of carved wooden fig 
ures, probably the last of the ‘‘sidewalk bri- 
gade’’ is being guarded carefully at Red Wing, 
following announcement that these wooden In 
dians have become prized by relic hunters. 

The Indian still is on the penny and he still 
is in the flesh, but the image of that wooden 
monument they used to wheel out in front of the 
cigar store every morning as part of the daily 
routine in beginning the day’s business seems 
to be among the missing. Red Wing still boasts 
a wooden Indian, in daily use, however, and 
some day he may find his way into a niche of 
a museum. 


TAR PAPER used in waterproofing wood in 
flooring will not prevent attack by subter- 
ranean termites or ‘‘white ants.’’ These in- 
sects penetrate such moisture-proofing mate- 
rials, and carry to the wood the moisture neces- 
sary for their life. Insulation of the wood from 
the ground by impregnating with coal-tar creo- 
sote is necessary to protect it from termites. 
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Every Tub 


I don’t know much of Als and Cals, 
I’m not informed on 
I skip the editorials 
And read the news and sports and comies. 
I hear that out in Ioway 
The farmers now are discontented, 
And other people, so they say, 


economies; 


Would like to see some law invented 
3y which they all were guaranteed 
Good clothes, a ear, and room, and feed. 


Sut all along I’ve always found 
That life is pretty much a tussle, 
And man, to keep above the ground, 
Hus got to think and got to hustle. 
Some folks are always asking aid, 
Yes, each community has got ’em, 
Yet every tub that man has made 
Has got to stand on its own bottom. 
I do not mean to kick and blame, 
Sut every man must do the same. 


I raise my children with a pen, 
And with a pen I clothe and feed ’em, 
I write a volume now and then, 
3ut there’s no law to make folks read ’em, 
No law to make the well get sick 
To help unfortunate physicians, 
No men who manufacture brick 
3y circulating long petitions— 
And all the helpless lumberman 
Can do is do the best he can. 


The grocer opens up his store, 

A stock and other things he buys him, 
But there’s no fine or sentence for 

The folks who fail to patronize him. 
He has to hustle for his trade, 

Not wish for customers, but spot ’em, 
Yes, every tub man ever made 

Has got to stand on its own bottom. 
And that’s about the only way 
I ever saw to make things pay. 


We See b’ the Papers 


In lowa it looks like they gave the wrong 
man the funeral. 

Stocks will never stay where they are, nor 
be where they were. 

Just when Chicago begins to brag about its 
culture, somebody gets up a rodeo. 

The capital of Ireland will soon be the larg- 
est city in the world. It’s Dublin every year. 

We enjoy a lot of things that our parents 
never had, and wouldn’t have enjoyed if they 
had. 

For one thing, our parents never listened to 
jazz played on a pipe-organ. Neither do we, 
very long. 

Remember, all the hotel said was that there 
was good fishing; it didn’t say you were a good 
fisherman, 


The London Zoo has received a white ele- 
phant from India, and England has other 
colonial possessions, also. 


Harper Leech says that motor trucks really 
help the railroads. One thing is certain, they 
don’t help the other roads. 

This fellow who says that the motor trucks 
help the railroads reminds us of some of the 
things that our parents used to insist were good 
for us. 

Literature bloomed in the golden age of 
Greece, says H. G. Wells. But you ought to see 
some of the blooming literature we have now. 

Michigan makes nearly three-fourths of all 
the automobiles made in the world, so we must 
owe Michigan almost as much as France owes 
us. 

The fellow who worries about what is going 
to happen to Michigan when the saturation 


point is reached is the same fellow who used to 
wonder what was going to happen when the 
pine was all cut out. 

A Kansas City doctor says that the laziest 
part of a man’s body is his brain, and he says 
it just as though he thought he had discovered 
something new. 

There are just two fellows really concerned 
in the wheat market—the fellow who raises it 
and the fellow who eats it; and they have the 
least chance to say anything. 

With a population of 4,100,000, there are 
only 200,000 motor vehicles in Berlin. Of 
course, whenever an automobile is added that 
reduces the population. 

London police rules require a stopping dis- 
tunce in feet equal to the square of the speed 


in miles per hour divided by 10. While the 
driver is figuring it out it would be well to 


notify the pedestrian’s relatives. 


Odd Lengths 


The world owes every woman a loving. 


There is a great difference between play and 
pleasure. 


The man who knocks beautiful women is not 
even beautiful. 


In traffic it’s every man for himself and the 
devil take the foremost. 


Another mystery we would like to see solved 
is what the cover charge covers. 


Don’t believe all that is said about anything, 
either by its enemies or its friends. 


One way to increase the upkeep of your car 
is to try to keep up with every other car. 


The world is getting better fast, but if it 
weren’t so fast it would get better faster. 


The Boy says that another thing the world 
needs is automatic pin-setters for mah jongg. 


It may be all right not to let your left hand 
know what your right hand is doing, but let the 
left-hand car know what you are going to do. 


Work, and Play, and Sleep 


Life is not so strange, 
Joy so hard to find; 
Though we seek for change 
With unhappy mind, 
It’s a simple way 
That we have to keep: 
Work awhile, then play, 
Play awhile, then sleep. 


Some would have it all 
Pleasures they desire, 
3ut their pleasures pall 
And their follies tire. 
For the life all ease 
Soon grows poor and cheap; 
Man needs all of these, 
Work and play and sleep. 


Some would only strive 

Kor the gifts of gold; 
« Though so well they thrive, 

Soon they grow so old. 

3ut I’ll toil today, 
Then my rest I’ll reap, 

Work awhile, then play, 
Play awhile, then sleep. 


This I think is best, 

Best for me and you: 
Taking time to rest, 

When our work is through. 
Though so much we miss, 

Though so much we weep, 
Life is simply this: 

Work, and play, and sleep. 
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To Dealers Who 
Want to Make 
An Extra Profit 


Did you ever stop to think 
that you might profit by doing 
a little jobbing to some of the 
smaller towns in the territory 
surrounding you? 


A number of dealers have 
worked up some nice extra 
business by doing this with our 
mixed cars of 5 kinds of floor- 
ing, 5 kinds of trim and Poplar 
bevel siding, together with 
some hardwood items. 


You could not only get the 
benefit of buying in larger 
quantities, but you can get a 
profit on some of the stock the 
other fellow sells. Think it 
over and give it a trial. 





FLOORING — 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 











Remember Meadow River products are all 
made from famous W. Va. hardwoods. 


THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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Don’t say you aren’t interested 
in local lot shipments until you 
know their advantages. By buy- 
ing everything outside of stand- 
ard stuff in local lot shipments, 
you can cut your stock invest- 
ment 25 to 40%. We know, 
because more of our customers 
are doing it. Write us for facts. 


We sell everything used 
in building construction. 


Serele 


LUMBER CO. 
St. Louis, Mo. 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“ Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























Cummer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


‘ secs LUMBER 
CGypreee nesuemeast 


Shingles and .Lath 


| Sales Office, 300 Madison Ave., New York city | 








What Is “Fair Day’s Work’? 


By what standard, basis or rule may a mill 
work manufacturer himself that his 
draftsmen, detailers and estimators are turning 
out a fair day’s work? 

With a view to throwing some light on that 
question, C. B. Harman, secretary Southern 
Sash, Door & Millwork Manufacturers’ Associa 
tion, Atlanta, Ga., recently sent out to the 
association membership a questionnaire which 
has brought back some interesting comment 
by millwork producers, as follows, in part: 

Cc. C. Be_tt MANUFACTURING Co., Monroe, La.: 
It is hard to reach a standard of what constitutes 
a fair day’s work and we can only judge this part 
of the work by the results we get from this de 
partment The work is assigned and we expect 
the detailer and the biller to keep ahead of the 
jobs in work. We consider neatness and correct 
ness more important than the amount of work 
turned out. Errors in billing and illegible billing 
and detailing will run up cost in excess of what 
a rapid detailer and biller will save in executing 
more work. We believe that efficiency in this 
department is more important, in the way men 
tioned than quantity of work turned out. In our 
estimating department we expect our estimator 
to handle his work so as not to cause any delay 
to the prospective customer. We stress the im 
portance of securing a correct listing of plans and 
the proper pricing. This we consider more im 
portant than the quantity of work or the monetary 
value of work involved. 


satisfy 


AMERICAN SASH & Door Co., Kansas City, Mo 
We have never made any attempt to reduce our 
records covering this character of work to a unit 
basis, our policy being to leave this matter largely 
in the hands of the department head. ‘This is in 
line pretty much with our general policy. We do 
not operate under a stop-clock arrangement, pre- 
ferring to place our men ict: or less upon their 
honor; the management of course, through records 
maintained, always being in position to determine 
whether or not the results of the department or 
entire operation ure in accordance with what we 
might have a right to expect. 


THOMASVILLE VAkiETY WorRKS, Thomasville, 
Ga.: My only way to gage an estimator is by 
results. If he makes prices and the orders go 
into the mill and come out with a fair profit, I 
consider that this man is giving me the best of 
his services; but if the number of jobs coming 
through run too much on the red side it certainly 
is Ciscouraging, and then you have to get busy 
and look into it and see just where the fault lies, 
whether he figures enough, or whether the men in 
the mill lie down on the job. No orders come 
through our mill that we do not figure the cost 
on so we are in pretty fair shape to tell whether 
we are figuring too low on jobs or not. 


REIMANN MANUFACTURING Co., New Orleans, 
La.: As to quantity, this of course is based on 
the nature of the work, as it often pays to go 
slow on complicated work, or as the old saying 
goes: “Be sure you are right and then go ahead.” 
My answer is that the whole darned business is 
necessary to form a basis to satisfy myself as to 
determine what constitutes a fair day’s work, as 
one without the other would be unprofitable. The 
monetary value of the work involved is also neces- 
sary to be considered. My idea as to best results 
obtainable from an estimator is that he should be 
a man who has some practical experience in ma- 
chine and bench work and knows what time is 
required to machine and assemble complicated 
work, and who gives sufficient thought as to cost 
before he jots down any price just to be through 
with a plan in order to start on the next one. 


ROBINSON-SLAGLE LUMBER Co., Shreveport, La. : 
The writer used to be a millwork estimator him- 
self and some days would turn out twice as many 
estimates as on other days, based entirely upon 
conditions. When you are used to estimating for 
a particular architect you soon learn by heart al- 
most what class of work he specifies, also you are 
able to read and digest his specifications in a 
very limited time, whereas if you are working 
behind another architect, you will have to read 
his specifications very carefully from cover to 
cover and then reread them, covering every phase 
of the work, in order to prevent being caught on 
some catch paragraph. Furthermore, some plans 
are very much more complete than others, which 
also makes a difference, and from the writer’s 
personal experience it is a difficult matter to 
absolutely check behind your estimator unless you 


know something about estimating yourself and 
know the difficulties under which an estimator 
sometimes has to work. Therefore, you might 


just as well shoot at the stars as to lay dow: 
any set of rules as to how much work any esti 
mator should turn out in a day’s work. 

OETTINGER LUMBER Co., Greensboro, N. C.: Of 
course the amount of work, accurateness and neat 
ness and business received from these departments 
by these men all must be taken into account. Er 
rors are kept up with in our office and charged 
against each man making same. 3y observation 
and keeping up with such records as we do, we 
believe we have a fairly good check to work by 

PERKINS MANUFACTURING Co., Augusta, Ga 
We have no regular standard by which we measure 
a regular day’s work for draftsmen. This depart 
ment in our factory is in the general superin 
tendent’s office and his only basis is to see that 
the draftsmen work all day. Of course, he keeps 
up with the amount of work turned out by each 
man and if in his opinion the draftsmen are 
spending any too much time on any particular 
job on account of putting in unnecessary work 
on details he tries to show them just how far 
they are expected to go in order to convey the 
proper information and yet not waste time on 
unnecessary details. We do not see how it is 
possible to judge the output of this department 
either by quantity or monetary value. 


DEALERS TELL OF OUTLOOK 














The following excerpts from letters received 
by the AMERICAN LUMBERMAN this week from 
millwork manufacturers and dealers reflect 
trade conditions and prospects for fall in vari 
ous sections of the country, as viewed by those 
most competent to judge: 


INDIANAPOLIS, IND.—The building industry here 
is running about 20 percent behind 1925, but it is 
our impression that the fall months will show a 
gain over the fall of 1925, as crop prospects are 
good throughout this territory, and general busi- 
ness conditions are normal. 

GREENSBORO, N. C.—Business conditions in this 
section are normal and we expect a volume of 
business for the balance of 1926 in lumber and 
millwork in about the same proportions as the 
last six and a half months, which was with us 
very good. This demand will consist principally 
of detail; or, better known as odd and special 
millwork, gotten out in accordance with plans and 
specifications. We do not anticipate a large de- 
mand for stock goods, as most of the construction 
work in this section is of the better class. 


LAKELAND, FLA.—Business seems to be steadily 
on the increase in this section of the State and 
with a fair amount of fall trade our sales should 
exceed last year’s by 25 percent. This, we _ be- 
lieve, is a good showing considering the propa- 
ganda that has been directed against the State. 


ELGIN, IL_.—Up to this time business in this 
vicinity has not possessed the punch that has pre- 
vailed in the last two years. But there now seems 
to be increased confidence, and we look for rather 
brisk fall business. 

DES MOINES, Ilowa.——We believe that the smaller 
towns in this territory will show an increase in 
business in sash, doors and millwork this fall. 
However, the larger cities have gone over the top 
in residence building, and we do not believe that 
there will be any inerease. Prospects for crops 
lock exceptionally good, especially in Iowa, and 
we look forward to a very good fall business. 

CINCINNATI, OnIo.—Business in this vicinity is 
still good although there is some recession from 
the high mark of recent years, and further indi- 
cations are that this will continue for the rest 
of the year. The mills are still busy on both 
stock and special millwork, but they are all trying 
to maintain the heavy volume of recent years with 
the result that profits are reduced to the minimum. 


THOMASVILLE, GA.—Conditions in the millwork 
line in this section are good and with prospects 
for good business the balance of this year. There 
is quite a lot of small building going up and a 
fair amount of large publie buildings, which re 
quire a good deal of millwork. 
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The usual summer lull in buying at Minneapolis 
and St. Paul, Minn., seems to be more pronounced 
than usual, as city trade has fallen off lately. 
Country yard business has failed to come up to 
early expectations. Reports from some sections 
jndicate a good prospect for fall business. The 
plants are running considerably below capacity as 
a rule. 

Sash, door and interior finish plants at Duluth, 
Minn., are operating full time with sufficient orders 
reported on their books to assure that condition 
for several weeks ahead. Bookings are being made 
at full list prices. 

The volume of new business offered Kansas City, 
Mo., plants in July held up well to the figures for 
the previous month, but there was not enough of 
it to more than keep them running on their reg- 
ular schedules. There is a little more outside 
demand for specials and yard stock, while city 
demand is reported not quite so good. 

Columbus (Ohio) mills report a fair amount of 
business being booked for the future. Construction 
work is still brisk, especially in home and apart- 








This cartoon by the artist of the Millwork In- 


stitute of California is labeled, ‘‘Unusual 
activity in some quarters when association in- 
quiries arise,’’ followed by the question, ‘‘Is 
this a picture of your office?’’ Sent out with 
questionnaires from the Institute office, its pur- 
pose is to act as a gentle ‘‘prod’’ to members 
who have been slow in returning the informa- 
tion asked for. No doubt the picture will strike 
a responsive chord with secretaries of other 
associations who may have found their members 
sometimes a little slow in responding to requests 
for information required for the common good 
of the membership 





ment lines, and that fact accounts for considerable 
business in millwork circles. Outside competition 
is still strong, having the effect of reducing mar 
gins. 

Plans for fall building are on a good scale at 
Buffalo, N. Y., with a number of large structures 
in the list, but at present the mills are not turn 
ing out much work. They expect to be busier dur- 
ing the present month than last. 

The Baltimore (Md.) sash 
holding its own in a way to indicate that the 
underlying conditions are fairly good. Despite 
talk about building of houses in the Baltimore dis- 
trict having been rather overdone, building opera- 
tions continue on a large scale. The local sash 
and door mills are still getting enough orders to 
keep quite busy, and there is every indication that 
the rest of the summer and fall will be marked 
by gratifying activity. 


and door trade is 


The American Glass Review reports the window 
glass situation as follows: 


“Window glass demand continues to show a very 
firm undertone and although the volume of orders 
is not overly large, it is excellent for this season 
of the year. Manufacturers and carload distribu- 
ters generally are well pleased with the situation 
and it is not unlikely that total sales for July will 
show a good gain over July, 1925, and probably 
exceed the average for some years back. 

“However, the window glass market is somewhat 
spotty despite the generally good average for the 
Past three weeks. There is a day or two a week 
When orders are plentiful, while the remaining 


days are dull. This would appear to be the only 
complaint, but it could hardly be called a com- 


plaint as long as the total for the week shows 
no decrease. 
“Tt is believed that the present situation will 


continue with some improvement until the big 
fall demand gets under way.” 


Millwork Veteran Lands “‘Big Ones”’ 

FOND bu Lac, WIs., Aug. 3.—Fred G. Steenberg, 
who for 31 years was secretary and treasurer of 
the old O. C. Steenberg Co., and has a host of 
friends in the millwork trade, recently has re- 
turned from a 1,300-mile auto and camping trip to 
the Arrowhead country north of Duluth and points 
in the northern part of Minnesota, having been ac- 
companied on this trip by his wife. Mr. Steenberg 
evidenced his prowess as a fisherman by landing 
five big ‘‘muskies.’”” Mr. and Mrs. Steenberg visited 
St. Paul and Minneapolis, Chippewa Falls, Eau 
Claire and Duluth, and they report that while in 
the north woods they were living in winter weather 
marked by cold and snow. They are now occupy- 
ing their cottage at Lake de Neveu. 


Restrains Union in Stencil Dispute 


LOUISVILLE, Ky., Aug. 2.—The Anderson Manu- 
facturing Co., manufacturer of millwork, has been 
having a little scrap with the United Brotherhood 
of Carpenters & Joiners. It is claimed that the 
company was under a contract with the union, but 
that while officials were away from the plant, a 
representative of the union entered and seized the 
stencil. The company filed suit to force the union 
to return the stencil. Judge Barker issued a tem- 
porary order restraining the union from interfer- 
ence, and gave the company permission to use a 
substitute stencil. Later the steward of the union, 
working at the plant, refused to stencil goods with 
the substitute stencil, and further court action 
ensued. 


MANUFACTURER and DEALER 


Underwriters Approve Climax Engines 


Announcement is made by the Climax Engineer- 
ing Co., of Clinton, Iowa, that the Underwriters’ 
Laboratories (Inc.), Chicago, have listed Climax 
engines as approved for fire protection purposes. 
It is stated that these are the first medium-speed, 
industrial engines to gain the approval of the Un- 
derwriters’ Laboratories for driving 750- and 
1,000-gallon pumps. The Climax engines passed 
by the Underwriters are models “R4U” and “R60” 
with approved equipment. Basically it is the same 
engine that is being used largely in the industrial 
field for cranes, shovels, locomotives, pumping and 
generator sets. The Climax Underwriters’ engines 
are made with either four or six cylinders, 6-inch 
bore by 7-inch stroke. The engines are equipped 
with water circulating pumps, necessary manifolds, 
built-in governor, hand starting crank, dust-proof 
priming cups ete. A bulletin covering the Under- 
writers’ model engine is being prepared and will 
soon be distributed, and copies will be sent on re- 
quest to those who are interested in securing de- 
tailed information. 














New Crane and Hoist Catalog 


A new 52-page, 8%x11l-inch, catalog has re- 
cently been issued by the Milwaukee Electric 


Crane & Manufacturing Co., of Milwaukee, Wis., 
illustrating and describing its line of electric trav- 
eling cranes and hoists. In compiling this cata- 
log, the company has endeavored to give the crane 
buyer some useful information on electric traveling 
cranes and hoists, in addition to telling the par- 
ticulars about Milwaukee equipment. Among the 
equipment covered in the catalog are: The Mil- 
waukee types “N’’, “O” and “PM” bridges; ‘‘A” 
trolley ; mechanical load brake; types “B” crane 
trolley, “C” and “E” trolley ; electrical equipment ; 


operator’s cabs; motor brakes; hoisting limit 
switch ; gantry cranes; grab bucket cranes; special 
cranes; monorail hoists; monorail switch; hoist 


and transfer car installations. On pages 48 to 50 
are listed the names of firms where Milwaukee 
equipment has been installed, among which appear 
the Booth-Kelly Lumber Co., of Wendling, Ore. ; 
John Dower Lumber Co., of Tacoma, Wash. ; Long- 
Zell] Lumber Co., of Longview, Wash.; The Whit- 
ney Company, of Garibaldi, Ore., and other promi- 
nent lumber concerns. 

















GOODFELLOW 


LUMBER COMPANY'S 





ALWAYS ON 
TIME 


Now is the Time to Get 


asmall L.C. L. shipment of 


Oak or Maple 
Flooring 


— Or a mixed carload of lumber, 
hardwood flooring, Cardinal Board, 
Celotex, White Rock plaster wall 
board, Twin- Stain shingles, coal 
chutes, steel sash and nails. 

Write or wire your needs to 


our Wholesale Department. 
Quick Delivery everywhere. 


Goodfellow 


Lumber Company 


Ours is the Trade that 
Service Made 
Natural Bridge at Goodfellow 


CAbany 6407 ST. LOUIS, MO. CaAbany 6407 

















( Eastman- 


Poplar 
Magnolia 
Oak 
Beech 





Gardiner 


Hardwood Co. 
Laurel, Miss. 








wane Gum 
\ " ee . Poplar Bevel 
Siding 
Box Shooks 
Bedna Young Lumber Co. 
JACKSON, TENNESSEE 


Manufacturers of 


QUARTERED AND PLAIN 


WHITE AND RED OAK 
GUM, ASH, POPLAR 


YOUR INQUIRIES APPRECIATE 





D. 








epeat Orders 


come to dealers who sell the 
grade and quality of lumber 
you find in our 


N.C. PINE "sty, fates 


and Roofers 
bene ar Yellow Pine ®ovsh and 


We are Car and Cargo Shippers. 


ELLINGTON & GUY, Inc., "qafigis "4 | 




















Mun leiting Specialisis 
HIGH GRADE : 
%" and 4%" CEILING. j 
¥%" and \" BEVEL SIDING. , 
STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 


S right and our quality 
* unexcelled in 


SG Partition, Ceiling, 
& Moulding, Trim, 
Lath, Dimension, 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 











Complete line 
of 


Timbers 
Yard and Shed 


OF LUMBER 
from St Louis 


for 86 Years 


| BOECKE LER 
LUMBER COMPANY 


ST.LOUIS 








Log Hauling With Crawler Tractors 


Loggers in Canada have found a multitude of 
jobs for Fordsous equipped with Trackson Full 
Crawlers. By substituting the Trackson Full 
Crawler for the four round wheels of the Fordson, 
they convert it into a 2-ton crawler tractor, sure 
footed in all ground conditions This Trackson 
Full-Crawler is made by the Full-Crawler Co., 
of Milwaukee, Wis 

The MeNaught Lumber Co. (1.td.), of Pine, Ont., 
is using Trackson-Fordsons with its patent snow 
plow for hauling supplies and for running a cir 
cular saw to cut firewood for the camps. A, L. 
Morse, of the MeNaught company, said: “We 
have found it much superior to horses for our tank 
ing work. It is the best rig for toting provisions 
to camp that we have ever seen. We have also 
found it very useful and practical for running a 
circular saw in connection with the preparation 
of fuel for the camps We are very much pleased 
with the Trackson-Fordson,.” 

The Indian Lake Lumber Co. has been able to 
make an earlier start in winter log hauling by 
using these crawler tractors. Most of the com 
pany’s logging roads run across small lakes. A 
large heavy tractor is used for hauling eight to 
ten loads from the bush to the dump. The thin 
ice on the lakes early in the winter is usually not 
strong cnough to support the weight of this train 
and the tractor Kither horses or a lighter weight 
tractor are, therefore, necessary. But team hauling 


purposes. No greater diminution in sales is an 
ticipated for the coming quarter, unless a serious 
economic slump should prevail in the immediate 
future. Old style cars are quickly vanishing from 
the city markets, and this fact should add some 
stimulus to the new car sales. A number of 
European cars are making their appearance in 
the market. 

Commercial Attaché T. A. Klath, Stockholm, 
Sweden, reports that during the first quarter of 
1926 the light truck market continued good, Sales 
of medium weight trucks are decreasing, while 
heavy trucks continue to be unpopular. Locally 
made trucks and buses are increasing in demand, 


Graham Truck Production Grows 


During the first half of 1926 Graham Bros. built 
19,666 trucks and motor coaches in their four 
plants in the United States and Canada, which 
was nearly double their record of 10,447 units for 
the first six months of 1925. Production of 11,645 
units the second quarter this year compared with 
$021 for the first quarter this year establishes a 
gain of 45.2 percent. Compared with the second 
quarter last year, when 5,671 trucks were built, 
the gain for the second quarter this year is 105.3 
percent. 

In commenting on this growth, a representative 
of Graham Bros., which is the truck division of 
Dodge Bros. (Inec.), of Detroit, Mich., said: “In 

















Hauling 6,000 feet of logs on tandem sleds with a Trackson Full-Crawler equipped Fordson 


is slow work, as a team can rarely haul more than 
1,500 feet of logs under the best conditions and 
will not travel faster than two or three miles an 
hour. 

A Fordson equipped with Trackson Full-Crawl- 
ers equipped with ice grouters was tried. The 
Trackson-Fordson was able to cross the compara- 
tively thin ice and haul good-sized loads. Each 
trip, this 2-ton crawler tractor hauled more than 
the best team and traveled twice as fast. The 
loads averaged seven to ten cords of green jack 
pine, The Trackson-Fordson handled them without 
difficulty. 


Truck Demand in Japan and Sweden 


WASHINGTON, D. C., Aug. 2.—Automobile sales 
in Japan for the second quarter of 1926 have held 
up fairly well, according to a recent report by 
Trade Commissioner A. Bland Calder, Tokio, to 
the automotive division of the Department of Com- 
merce, despite the general decline in commodity 
prices and the slowing up of shipments and sales 
of raw silk, which are so important to Japan’s 
economic status. One large light car manufac- 
turer reports that 70 percent of his business in 
Japan represents trucks and chassis for truck pur- 
poses, 25 percent touring cars, and 5 percent closed 
cars and roadsters. Stocks of cars on hand are 
subnormal, owing to the fact that new models on 
most cars will come out within a few months. 
Light weight trucks seem to be the most popular, 
though a few heavy trucks are beginning to ap- 
pear on the market. The light trucks seem to be 
in a fair way toward revolutionizing transporta- 
tion of merchandise in Japan. The heavy trucks 
are used principally for municipal and industrial 


the short period of five years Graham Bros. have 
risen to first rank in the industry in the manu- 
facture of 14%-ton trucks and second in the 1- and 
1%-ton fields combined. Comparison of Graham 
Gros.’ growth with that of the industry shows 
clearly the profound respect with which the public 
regards these sturdy trucks. Total production of 
American trucks of all makes in 1921, when Gra- 
ham Bros. entered the field, was 54.2 percent less 
than in 1920. In 1922 it was 21.5 pereent less 
than in 1920. In 192% the industry ran 21.9 per- 
cent ahead of its 1920 figures. In 1924 it was 
16.2 percent ahead of 1920. The 1925 production 
was 55.5 percent ahead of 1920, or 33. percent 
ahead of 1924. The average annual increase in 
Graham Bros. sales has been over 100 percent. 
Their 1922 sales exceeded their 1921 by 213 per 
cent; 1923 exceeded 1922 by 105 percent; 1924 
exceeded 1923 by 54 percent; 1925 sales exceeded 
1924 by 124 percent. Now sales this year are 
nearly double those of last. 

“Latest figures released by the United States 
Department of Commerce, show a_ production 
in the United States and Canada of 226,997 trucks 
during the first five months this year, a gain of 
25,434, or 12.6 percent over the output during the 
first five months last year. This percentage should 
be little changed by the addition of the figures for 
June. Against the industry’s gain of 12.6  per- 
cent over last year, Graham Bros. gain of 105.3 
percent for the second quarter this year compared 
with the second quarter last year stands out prom- 
inently.” 

"See 222422 

AFRICA has doubled its use of motor vehicles in 
the last four years. The registration was 65,757 
in 1922, and totaled 147,689 by the end of 1925. 
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Letters From the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 71 of the March 20 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 


NEW ORLEANS, LA., July 19, 1926. 
THE CHICAGO WHOLESALE LUMBER Co., Chicago. 

Gentlemen: We are enclosing you our accept- 
ance covering the sap gum. The order is all right 
with the exception of the terms. Our terms to 
wholesalers are strictly 80 percent advance on 
receipt of papers, balance cash less 2 percent after 
arrival and after freight. 

We will not make any shipments until you con- 
firm the above terms. We really do not like to 
book orders for a wholesaler through a commission 
concern, but in this case we have decided to take 
care of the order and get started with you if our 
terms are acceptable. Yours truly, 

HiGH GRADE LUMBER Co. 


CHICAGO, July 21, 1926. 
HicH Grape LUMBER Co., New Orleans, La. 

Gentlemen: We have yours of the 19th, and 
note your objection to the terms on our order. 
We have always bought lumber from the very best 
mills in the country, and most of them are per- 
fectly willing to ship us on these terms. After 
reconsidering the matter, we hope you will see 
the reasonableness of our position, and ship the 
stock on the terms of our order. 

We do not see why you should object to selling 
the wholesaler through commission men, because 
if you get the price you want for your stock 
what difference does it make to you to whom you 
sell it? Yours truly, 

THE CHICAGO WHOLESALE LUMBER Co. 


NEW ORLEANS, LA., July 24, 1926. 
THE CHICAGO WHOLESALE LUMBER Co., Chicago. 

Gentlemen: We have yours of the 21st. We 
are simply quoting you regular wholesale terms 
which are customary in the lumber business, and 
if other firms want to deviate from them, that is 
their privilege, but we believe, as a wholesaler, you 
have had these terms quoted to you many times. 
Quite a few mills want the entire invoice paid 
promptly on receipt of papers. Unless you can 
confirm the terms we can not ship your order. 

We do not like to sell wholesalers through com 
mission firms for the reason that the commission 
man is a salesman himself, and we think he 
should get his orders direct from the consuming 
trade so we know where the stock is going, as 
it has been our experience that the more hands 
through which an order passes, the more risk and 
chance to have trouble on it, and in ease of 
trouble we can not get direct action. I have seen 
files get so thick with correspondence they could 
hardly be handled in the office on account of 
having to write so many different letters trying 
to get a kick settled that would not have occurred 
had the car passed through only one concern. 

It looks, as you say, if we get our prices we 
would not care where it goes or who handles it, 
but, as stated, our experience is that we do not 
get our prices and the risk of trouble is enhanced 
by orders that come to us through so many hands. 
We think both the commission man and the whole- 
saler, as distributers, should sell direct to the cus 
tomer, and should not deal with each other. Of 
course, we are not running the entire lumber busi- 
ness, but this is our opinion of this particular 
phase of it. Yours truly, 

Hicn Grape LUMBER Co.” 


CHICAGO, July 26, 1926. 
High GRADE LUMBER Co., New Orleans, La. 

Gentlemen: We have carefully checked over 
your acknowledgment and letter of July 24, cover 
ing five cars of 4/4 No. 1 common and _ selects 
plain sap gum, order for which we placed through 
John Jones Lumber Co., and we find this acknowl- 
edgment to be correct in every way. 

You state in your letter of the 19th that it was 
all right with the exception of terms and that 
your terms to wholesalers are SO percent advance, 
balance cash less 2 percent after arrival. 

In placing this order with John Jones we ad- 
vised that all of our orders were placed on a basis 
of 2 percent ten days after receipt and unloading 
of car, and while we are not “hide bound” on a 
proposition of this kind, yet we feel that if, in 
your opinion, our credit rating is satisfactory and 
the reputation we have is also satisfactory, you 
should be willing to extend to us the same terms 
that you would to a consumer. 

In other words, Mr. Logan, we have never been 
able to figure out just why certain shippers will 
extend 2 percent ten days after arrival terms to 
customers if they will not make the same terms 
to wholesalers. Just what is the prime reason for 


this? We have written a number of mills on the 
subject and have never been able to get a real 
reason. They all say these are their usual terms 
to wholesalers and they can not deviate from them 
but they do not tell us the reason for it. 

As above stated, we are not averse to advancing 
to a good reliable concern like yours, but it means 
additional bookkeeping, and certainly if you feel 
that we are a reliable company and do not try to 
“bear down” the millmen to the last possible de- 
gree we feel you should be willing to sell us on 
open account. 

Ilowever, we are going to leave the matter of 
terms entirely up to you for we are confident that 
after this transaction is completed you will be 
willing to sell us on most any kind of terms. All 
we expect is an honest grade and measurement 
such as we know your company gives and you 
will find that you can not receive much better 
treatment from anyone. With kind regards, we 
remain, Very truly yours, 

THE CHICAGO WHOLESALE LUMBER Co. 


NEW ORLEANS, LA., July 29, 1926. 
THE CHICAGO WHOLESALE LUMBER Co., Chicago. 

Gentlemen: Your letter of the 26th received. 
There are several very plain and fundamental rea- 
sons why the wholesaler should make advance 
payments. 

First: His economic place in the scheme of 
things assumes that he carry the accounts. After 
we make our timber investment and build our mill 
and then carry our stock until it is dry, we feel 
that we are entitled to our money when we ship 
it, especially if we sell it to a concern that makes 
another profit off of it. The wholesaler’s profit is 
supposed to be a little more than a commission, 
and to earn it he should pay for his product. 
Otherwise, we would be carrying your accounts for 
you, and you would simply be acting as selling 
agent, instead of buying outright and wholesaling 
a product. The province of the commission man 
is to act as selling agent, therefore, he works on 
a selling commission rather than a profit basis. 
Iiis commission is smaller than a_ wholesaler’s 
profit, because he has neither the expense of carry- 
ing the account, nor the credit risk. 

Second: When we sell the consuming trade we 
are supposed, whether we do so or not, to get a 
little more money. We know where the stock is 
going. We know the consumer expects to get the 
stock before he pays for it and the terms to him 
are based on custom, that is, he has the privilege 
of discounting after arrival, or taking sixty days 
net, and for this he is supposed to pay the last 
price. 

Third: When we sell you a car of lumber we 
are placing ourselves in your hands. You then 
have our lumber and our money both, and we are 
not shipping it to you because you need it in your 
factory, but because you want it to make a margin 
out of by simply having it pass through your 
hands, and the sawmill man feels that if the 
wholesaler can net show the same confidence in 
his shipper, by making him an advance payment 
of at least 80 percent, that the shipper shows in 
him by putting the whole 100 percent of his in 
voice in his hands, then it is entirely a one-sided 
proposition. If the sawmill man is to carry the 
accounts, then there is no place for the whole 
saler—all we need is salesmen or commission men. 

You raise the point that we should sell you on 
open account. When we ship you on an open lad- 
ing, sending you both the lading and invoice, we 
are selling you on open account. But your place 
as a wholesaler is to carry the account, and to 
do this it is up to you to relieve us of the burden 
as promptly as possible, and we claim you are 
not doing this where the terms are 2 percent ten 
days after arrival. 

The wholesaler is supposed to have capital and 
his business is to pay the millman cash and carry 
his customer on the terms he cares te arrange 
with his customer, and our position is that if he 
does not do this, there is no place for him. Yours 
truly, 

High Grape LUMBER Co, 
Il. G. Logan. 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EbITOR. | 

SM RAAB AB 

TEAK IS NEXT to rice in importance among 
exports from Bangkok, Siam. During the first 
quarter of 1926, 11,950 metrie tons were 
shipped from the country. Exports to the 
United States were 32,342 board feet of teak 
planks and 32,243 board feet of teak flitches, 
valued at something over $5,000. 











oldsboro 


N.C. Pine 


A TRADE BUILDER 
FOR ALL DEALERS 


What should interest 
lumbermen beyond every- 
thing else is how the stock 
they handle meets their cus- 
tomers’ requirements. That 
this is essential to continued 
prosperity is acknowledged 
by all, yet how many of you 
know whether you couldn’t 
improve your business by 
selling our Goldsboro North 
Carolina Pine. 


There’s no time like the 
present for determining this 
and the quality of our pro- 
ducts was never better. 


Don’t waste any time 
wondering where to get the 
best N. C. Pine — consult 
us about your require- 
ments. 


Let us know the 
items you need 
in a hurry. 


Johnson & 
wsuncron, Wimsatt 
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ROUGH OR DRESSED 


» MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 

Varnville, S.C. 

LYON PINE COMPANY, 
Odessa, Fla. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BPOWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











We offer all 


SOUTHERN 
HARDWOODS 


Put our name on your inquiry 
list and let us tell you what we 
can do for you the next time 
you need hardwood lumber. 

We are operating in good 
timber and featuring the best of 
‘alues. Other buyers are finding 
our stock equal to any they have 
ever bought. A trial order will 
prove to you that we mean what 
we say when we advertise that 
we are offering good values in 


Oak, Gum, Ash and Elm. 


What do you need now? 


The BREECE-WHITE 
MANUFACTURING CO. 


SALES OFFICE: 
Bank of Commerce Bldg., 
MEMPHIS, TENN. 


Sales Representatives: 

H. O;. PENCE, 610 Lombard Bldez., Indianapolis 
BOYD WHITE, 210 & Fifth St., Jamestown, N 
RICHARD KOEHLER, 7218 FE. End Ave., Chicago 

J. NEWSOME, 912 Grand Rapids Sav. Bk 
Bla Grand Rapids, Mieh 
FRANK HANDEYSIDE, Appleton, Wis 
ALBERT D. FEARS, P. O. Box 347, Omaha, Neb 














Mills: Arkansas City, Ark.— Fondale, La. 














I BUSINESS CHANGES, INCORPORATIONS, 





‘ETC. 





Business Changes 


ALABAMA Jackson—A. F. 
Hardwood Lumber Co 

ARKANSAS. Sulphur Springs—College Mercantile 
Co., lumber and hardware firm owned and operated by 
John Lrown University, has been sold to Mansfield Lum- 
ber Co., of Fort Smith. 

CALIFORNIA. Los Angeles—De Coo-Brainerd Lum- 
ber Co. succeeded by C. A. De Coo. 

San Francisco--Western States Lumber Co. 
from 1 Drumm Street to the Hansford Block. 

Santa Cruz—Stoodley Lumber Co. sold to Tilden Lum- 
ber & Mill Co. 

IDAHO toise——Florence R. Cowles has succeeded to 
the business of the Ridenbaugh Lumber Yard, formerly 
owned by the late Mary E. Ridenbaugh. Susiness will 
continue under the old name. 


Schantz sold to Jackson 


moving 


INDIANA. Laketon—Farmers Elevator Co. succeeded 
by Laketon Elevator Co, 
IOWA Danbury—Danbury Lumber Co. sold to Fuller- 


ton Lumber Co. 
Geneva—Farmers Elevator Co, 
Grain & Lumber Co. 


succeeded by Geneva 


Jewell-—Thos, Thompson succeeded by Nielsen Lum- 
ber Co 
IOWA Perry —MeColl Lumber Co. sold to Stokely 


Lumber Co., of Des Moines 
KANSAS Wichita 

E. A. Riley. 
KENTUCKY Garrett--Geo. R. Haynes Lumber Co. 
succeeded by Garrett Lumber Co. 

MICHIGAN Beaverton and Clare seaverton Lumber 
Co., Beaverton, and Dessert & Brown Lumber Co., Clare, 
are now incorporated under name of Clare & Beaverton 
Lumber Co Purchasing will be done as formerly by 
Dessert & Brown Lumber Co., of Grand Rapids, Mich. 

MINNESOTA, Columbia Heights Lumber 
Co, succeeded by Central Lumber Co 

NEBRASKA, Frankfort-—Tuthill 
purchased the J, F. Anderson Co, 

NEW YORK. New York—C. F 
office to 250 W. 57th St. ’ 

Silver Creek——-Messina Lumber Co. sold to C, H. Tiede- 
mann 

NORTIL DAKOTA. Falkirk—-Runyon Lumber Co, suc- 
ceeded by Falkirk Mercantile Co 

Halliday & Werner—-Kilzer Lumber Co. 
dan Mercantile Co 

Orr--Orr Implement Co, 
Co.; handles lumber. 

OHO, Cineinnati--Short Mill & Lumber Co, chang 
ing name to East End Lumber Co 

Upper Sandusky-—J. ©. Miller has sold his sawmill to 
W. G,. Shendenhelm, of ‘Tiffin 

OKLATHOMA, Oklahoma City. -MeGaw-Baughman 
early Lumber Co. moving general office from VPonea 
City to Oklahoma City 

ORDOGON Klamath Falls—-Modoe Pine Co. sold plant 
to Forest Lumber Co 

Willamina—I, If, 
Lumber Co 

PENNSYLVANIA 
ber Co 


Guymon-Wilson Lumber Co. sold 
to 


ILudson 
Lumber Co. has 


Lawrence has moved 


sold to Man- 


succeeded by Orr Hardware 


Dimmick, sawmill, sold to Keith 


Philudelphia—L. N. 
will move to Harrisburg. 

WASHINGTON Lynden-Axlund Lumber Co. has 
been sold by B. A. Axlund to Ernest Munk, of Lynden, 
and will be operated under name of Lynden Lumber Co. 
New building purchased and business will be moved to 
Third and W. Main Streets. 

Tacoma Donald McFadden has purchased the interest 
of Miles Hlowell in the Man Logging Co 


Lafferty Lum 


WISCONSIN Rhinelander—Land O'Lakes Lumber 
Co, moving to Grand Rapids, Mich 
Incorporations 


ALABAMA Gadsden 
porated; capital, $25,000 

ARKANSAS West Helena 
corporated; capital, $26,000 

CALIFORNIA. Long Beach —-Dill Lumber Co., 
porated, 


DELAWARE Wilmington—Leslie Lumber Co., in- 
creasing capital stock from S300.000 to $400,000. 
Wilmington—Huganir Lumber Co., 
ital, $50,000 
Wilmington-—National Vole & ‘Treating Co., ineor 
porated; capital, $12,000,000; to own and operate saw 
und lath mills; principal office Wilmington 
IDAHO. Council-—Council Box & Lumber Co., 
porated; capital, $25,000; sawmill 
ILLINOIS Chicago- -Deering Box Co., 
Chiengo—-Niles Millwork Co., 
$20,000; 5620 Slocum St 
INDIANA. Hammond--Lake Shore Mill & 
Co., incorporated; capital, $25,000, 
LOUISIANA. New Orleans —-Southern Pine & Hard 
wood Co., incorporated; capital, $10,000. 
MASSACHUSETTS foston—-St. Croix Lumber Co., 
incorporated; capital, $300,000 and 1,500 shares of no 
par value; address John A. Knowles, 244 Washington St. 
NEW JERSEY. Bloomfield——-E. J. Durkin Lumber 
Co.. incorporated: capital, $100,005; 125 Essex Ave. 
New Brunswick-——-Stelton Lumber & Mfg. Co., 
porated; capital, $125,000; address W. R 
Paterson St., New Brunswick 
NEW YORK. saldwin-—Zaret Lumber Co., 
porated: capital, $10,000; address Wm 
St., Far Rockaway. 

NORTH CAROLINA. Tiltmore—I. Mack Echols, in- 
corporated; capital, $75,000; wholesale and retail lumber. 
OHIO, Cleveland—Cleveland Tie & Piling Co., ineor 
porated; wholesale: Rockefeller Bldg 
Dayton——-Westwood Building Co., 

ital, $10,000; home building 


Shipley Cooperage Co., incor 


Walters Lumber Co., in 


incor- 


incorporated; cap 


incor 


incorporated. 
incorporated; eapital, 


Lumber 


incor- 
Schleck, 41 


incor- 
Zaret, Virginia 


incorporated: cap- 


OREGON. Springfield—Lorane Timber & Milling Co., 
incorporated; capital, $70,000. 
SOUTH CAROLINA. Darlington 
Co., incorporated; capital, $50,000. 
Denmark—Denmark Wood Products Co., incorporated; 
capital, $20,000. 
TENNESSEE. Nashville—J. L. 
incorporated; capital, $25,000; old 
WASHINGTON. Seattle—Seattle Log Storage Co., in 
corporated; capital, $1,000; log rafting and booming. 
WISCONSIN. Milwaukee—American Paper Co., in. 
corporated; capital, $35,000; to buy and deal in timber 
lands and logs and to manufacture lumber. 
Milwaukee—United LBuilders, incorporated; capital 
500 shares no par value; to buy, sell and manufacture 
lumber and other building materials. 


BRITISH NORTH AMERICA 

ONTARIO, Sault Ste. Marie—Lyons Fuel, Hardware 
& Supplies (Ltd.), incorporated; capital, $2,000,000; old 
company. 

Toronto—Lumber ‘Treating Co. of Canada, granted 
Provincial charter; capital, $10,000; to buy, sell, treat 
manufacture and otherwise deal in wood and wood prod. 
ucts and also by-products. 


Southern Timber 


Webb Lumber Co., 





New Ventures 


ARKANSAS. searden—White Lumber Co. is a new 
enterprise with main office in Bearden and mill three 
miles west of Ouachita; will cut cross ties and lumber; 
Walter White, of Bearden, head of the company. 

CALIFORNIA. Los Angeles—H,. R. Chapman has en- 
gaged in business at 1216 E. 108th St. as Chapman Lum. 
ber Co.; retail. 

COLORADO. Denver 
a retail lumber business. 

ILLINOIS. Joliet—I. N. Beatty 
Morris, will open branch at 8S. 
streets, 

INDIANA. Indianapolis—Pickering Lumber Co. open- 
ing offices at 404 National City Bank Bldg. 

KANSAS. Sander Lumber Co. 
tail business. 

MICHIGAN. Lake Ann 
begun a retail business. 

McBain—MecBain Grain Co., in grain and produce busi- 
ness, will open lumber yard. 

MINNESOTA. Minneapolis—Prestegaard Lumber Co. 
opening wholesale business at 531 Lumber Exchange. 

MISSOURI. Joplin—Dunecan-Klaner Lumber Co., new 
concern, 10th and Sergeant Ave. 

MONTANA. Eureka 
tail lumber business. 

NEW YORK. New York 
ing retail business. 

OLTO. North Randall 
opening retail business. 

OKLAHOMA. 
yard. 

OREGON. Portland—J. C. Frank has engaged in busi- 
ness as Old English Hardwood Floor Co. 

TEXAS. Odem 
open yard. 

Tom Bean-—0O. V. Looney Hardwood Co. opening retail 
lumber and hardware business. 
WISCONSIN Menominee 

opening retail business. 


New Mills and Equipment 


CALIFORNIA. Los Angeles—-American Can Co 
which is erecting a plant on 49th St. and Santa Fe 
Ave., will inelude a 125x150-ft. box factory. 

los Angeles—Valley Planing Mill Co., 6103 Cedros 
St., building $1,500 addition. 

LOUISIANA. Roseland—Roseland Veneer & Package 
Co. plans installing electrie power equipment when re 
building recently burned portion of factory. 

MISSISSIPPI. Monticello—Monticello Veneer Co., of 
which W. S. Fairman is secretary, plans installing Mer 
ritt unit for manufacturing and drying commercial 
and box veneer. 

Oxford-—True-Hixon Lumber Co. will rebuild burned 
portion of planing mill. 

NORTH CAROLINA. Plymouth—National Handle Co. 
has let contract for erection of two 50x200-ft. factory 
buildings and one 50x50-ft. boiler and engine house 

WASHINGTON. Tacoma—Manley-Moore Lumber Co., 
sawmill, adding about $6,000 worth of new machinery to 
equipment. 


Seach Lumber Co. has opened 


Lumber Co., of 
Chicago and Gardner 


Lamont opening re- 


Lake Ann Lumber Co. has 


Eureka Lumber Co. opening re- 
Flatbush Lumber Co. open 
Millwork and 


Lumber Co. 


Commerce—-Lee Bros. will open retail 
Lynch Davidson & Co. (Ine.) will 


John Kraft Lumber Co 


Casualties 


CALIFORNIA. Eureka suilding material warehouse 


of E. A. Matthews & Son, 520 F. St., destroyed by fire; 
loss, $15,000. 
IDAHO. Westlake—-O. R. Pedersen's sawmill and 


lumber burned; loss, $10,000. 

ILLINOIS. Chieago—Zechman Lumber Co. 
fire at 400-430 N. Robey St., $45,000. 

INDIANA, Surkett—-E. E. Gaskill’s 
stroyed by fire; loss, $10,000. 

Morristown-——-Plant of Allen Wilkinson Co, 
by fire; loss, $60,000; will be rebuilt. 

New Albany—Floyd County Veneer Co., loss by fire 
in sawmill, $3,500; will be rebuilt. 

Washington—Murdock Lumber Co., loss by fire in 
stock of black walnut lumber, $18,000. 

LOUISIANA. Plaquemine—Box and veneer factory of 
t. L. Schwing Co, destroyed by fire; loss, $50,000 

MAINE. Litchfield Corners (R. D. from Litch- 
field)—-Seymour White lost sawmill by fire; loss, $5,000. 

MISSISSIPPI. Oxford—True-Hixon Lumber Co., loss 
by fire in planing mill; mill and a half million feet of 
lumber destroyed. 

OHIO. Columbus—Henry Holtzman & Sons Co., 2112 
East Main St., manufacturer of piano stools, benches 
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and radio cabinets, suffered loss by fire of $75,000; mill 
destroyed. 

OREGON. Wallowa—Fire destroyed sawmill of H. M. 
Maughan Lumber Co. on Powatka Ridge near here. 

WASHINGTON. Elk City—Harris sawmill destroyed 
by fire; loss, $15,000 on mill and timber. 

Glenoma—F. W. Van Liew’s sawmill destroyed by fire. 

Kapowsin—Security Lumber Co., loss by fire, $35,000; 
mill and million feet of lumber destroyed. 

Lowell—Walton Lumber Co.’s sawmill 
loss of $300,000. 





burned with 


Proebstel—McKee Bros. sawmill on Green Mountain 
burned. 
Northport—La Sota sawmill, lumber worth $5,000, 


several barns and a house were destroyed by fire in the 
Deep Creek section near here, 
Satsop—Edgar L. Brewer’s sawmill burned. 
Sedro-Wooley—Fire destroyed mill of Royse-Hankin 
Lumber Co. and also the lumber and a loaded car. 
Silverlake—Kohlberg sawmill burned. 
WISCONSIN. Milwaukee—N. Hilty Lumber Co., loss 
by fire. 
Milwaukee 
Shawano 


Steinman Lumber Co., loss by fire, $65,000. 
H. Iwen Co., cheese box and veneer factory 


destroyed by fire, loss, $60,000; will be rebuilt. 
Wausiu 
$2,500. 


-Wheeler-Timlin Lumber Co., loss by fire, 


BRITISH NORTH AMERICA 


ONTARIO. Bennie—Sawmill of Hope Lumber Co. 
(Ltd.) destroyed by fire; will be rebuilt. 


New Sheds and Yard Improvements 


CALIFORNIA. Fresno—Pierce Lumber Co. erecting 
three storage houses for lumber, lime, plaster and ce- 
ment. 

Inglewood—Ernest W. Gould will erect lumber shed at 
202 W. Regent Place to cost $3,000. 

Ventura—Ganahl Lumber Co. (Inc.) has begun work 
on office, two lumber sheds, foundations for piles and 
board fence at new yards on Front St. 

LOUISIANA. Lake Charles—Krause & Managan Lum- 
ber Co. (Ltd.), of Westlake, has a permit for erection 
of $20,000 office building and sheds and will move head- 
quarters to Lake Charles. 

MICHIGAN. Portage—-Wirt M. Hazen (Inc.), a new 
concern which has taken over five yards in this region, 
including one in Portage under management of John 
DeDoes, will erect modern sheds and yard here. 


NEBRASKA, Ansley—Melville Co. will erect new 
store building. 

TEXAS. Amarillo—Rounds & Porter Co. will erect 
new yards at 4th and Davidson streets. 














W. E. CHESS. News was received in Louis- 
ville, Ky., from London, Eng., on July 31, of the 
death there of W. E. Chess, founder of the 
Chess & Wymond Co., Louisville, large hard- 
wood and cooperage concern. Mr. Chess was 
born at South Bend, Ind. Years ago he formed 
the Chess & Carley Co., jobber of paints, oils, 
petroleum products etc., in Louisville. Later 
the oil business was sold to the Standard inter- 
ests, and today is the Standard Oil Co. of Ken- 
tucky, capitalized at $17,000,000. When the oil 
business was sold the cooperage business was 
taken over by Mr. Chess, who formed the Chess 
& Wymond Co., with the late Louis H. Wymond 
as partner. This business was enlarged until it 
became known as the largest cooperage business 
in the country, located in the big whisky pro- 
ducing State, and close to cotton oil and various 
food packing, paint and varnish interests. Later 
a lumber department was formed, and for some 
vears was known as the Holly Ridge Lumber 
Co., later becoming a part of the Chess & Wy- 
mond Co., and operating under that title. Mr. 
Chess married Miss Amelia Carley, sister of 
Frank Carley, his former partner. Mrs. Chess 
died forty years ago. Mr. Chess is survived by 
two married daughters, Mrs. Avery Robinson 
and Mrs. Francis Howard, of London. About 
ten years ago he gave up active connection with 
the company, in which he continued as a large 
stockholder, and had been living in Europe, ex- 
cept for annual trips to Canada for the summer, 
and occasional visits to Louisville. Last year 
he had a group of officials from Louisville visit- 
ing him while in Canada. 


HENRY B. MOLLER, secretary of the Moller- 


Vanden Boom Lumber Co., Quincy, Ill, and 
prominent business man of that city for 35 
vears, died July 28 in his home there. Although 


he had been in ill health for some time his death 
Was unexpected and a shock to his business 
associates and family. Mr. Moller was born in 
Quincy, Feb. 7, 1874, and after attending gram- 
mar schools and business college entered the 
lumber industry in which he rose to a promi- 
nent position. His marriage to Miss Katherine 
Wewers occurred Feb. 17, 1896. 3esides his 
widow he leaves a daughter, Mrs. John O’Don- 
nell, and a son, Cyril, his mother, a sister and 
three brothers. He was prominent in the 
Knights of Columbus, Elks, Lions and other 
organizations. 


MRS. LILLIE NEWSOME STORM, stenogra- 
pher in the offices of J. J. Newman Lumber Co., 
Brookhaven, Miss., died at the home of her 
sister in that city on July 27. Mrs. Storm suf- 
fered a nervous collapse about nine weeks pre- 
viously. She leaves two sons and one daughter, 
her husband having died about ten years ago. 
She also is survived by two sisters and one 
brother, Emmett Newsome, of Beaumont, Texas. 
After being widowed Mrs. Storm took up office 
duties and had won a high place in the esteem 
of the Newman staff. Her office associates, 
E. J. Hurst, L. J. Hollands, K. W. Bridges, F. J. 
Hart, W. P. Hubert and R. R. Decell, acted as 
pall bearers at the funeral, which took place 
_— the First Baptist Church, Brookhaven, 

iss. 


R. M. DOSTER, lumberman of Kingsland, Ark., 
died at his home there on July 29 after a linger- 
ing illness. Mr. Doster was born Jan. 2, 1849, 
in South Carolina, but had been a resident of 
Kingsland for more than 35 years during which 
time he had been engaged in the lumber busi- 
ness. He is survived by his wife, three sons, 
toy, Frank and Alva; two daughters, Lola and 
Gladys, all of Kingsland, and two brothers, S. J. 
seater, of Phoenix, Ariz., and F. W. Doster, of 
rye. 


GUILD C. FOSTER, 55 years old, for many 
years general manager and superintendent of 
the Woodstock Carriage Co. at Evansville, Ind., 
died at Washington, D. C., on July 29. Mr. 
Foster was the nephew of John W. Foster, noted 
diplomat, who was secretary of state in the 
cabinet of President Harrison. He is survived 











by his widow and two children. Mr. Foster was 


a prominent Mason. 

HOWARD E. WENTZ, manager of the spe- 
cialty department of the Hilgard Lumber Co., 
Chicago, despondent because of financial worries, 
shot and killed himself last Wednesday, July 
28, at his home. He was 50 years old and well 
known especially among the lumber trade in 
Ohio, of which State he was a native. His body 
was taken to South Charleston, Ohio, his birth- 
place, for burial. 


ANDERSON L. EMERY, 75 years old, for 
twenty-five years with E. C. Atkins & Co., saw 
manufacturers of Indianapolis, died recently at 
the home of his son-in-law there. Mr. Emery 
was a member of the Atkins Pioneers, and 
members of that organization acted as pall 
bearers. The widow, two sons and four daugh- 
ters survive. 


ALBERT BUSHNELL, one of the early day 


retail lumbermen of Kansas City, Mo., died 
Saturday, July 31, in that city. Mr. Bushnell 
was 78 years old. He was born in New York 
and came West as a young man. He was an 


organist of note and for 30 years played in Kan- 
sas City churches. 


WILLIAM J. AUXIER, aged 51, for several 
years active as a lumberman of the Big Sandy 
Valley, died at his home near Sidney, Ky., 
Saturday, July 31, following a lengthy illness. 
Besides his wife, Mr. Auxier is survived by 
several sons and daughters. A son, Ira Auxier, 
will succeed his father in the lumber business. 


DENNY NEAL, 42 years old, who was for a 
number of years associated with the Davis 
Cooperage Co. at Martinville, Ind., died at that 
place on July 28. He was well known to the 
lumber trade in southern and central Indiana, 
and is survived by his widow and six children. 


JOHN T. BREEDING, aged 48, operator of 
sawmills in the Willa Luce section, Kentucky, 
died at his home at Willa Luce, Sunday morn- 
ing, Aug. 1, after several days’ illness. A wife, 
two sons and a daughter survive him. Mr. 
Breeding’s father was also a lumberman. 


FRANK COYLE, 71 years old, retired lumber- 
man of Shelbyville, Ind., died recently at his 
home there. A son, Roy Coyle, of Los Angeles, 
and two daughters of Shelbyville, survive. 


TIMBER LAND SALES 


PIKEVILLE, Ky., Aug. 2.—At Blackberry Creek 
near the West Virginia border line, Hollan & 
Mandse, of Clintwood, Va., purchased several hun- 
dred acres, which include some very fine oak and 
poplar. It is announced that development will 
begin this fall, three mills being installed. On 
the headwaters of John’s Creek, Ira Wampler and 
John Compton, of Island Creek, Ky., purchased 500 
acres and will begin cutting in September. The 
Pond Creek Lumber & Tie Co., recently organized 
at Pinsonfork, Ky., will operate and develop a 
large boundary of timber just purchased near 
Stone, Ky. Two mills will be installed there. In 
the same section J. W. May and others purchased 
several hundred acres of hardwoods and will put 
in two mills. J. M. Johnson closed a deal on the 
old Bentley tract near Etty, Ky., on Long Fork 
and announces early beginning of development. 


WHITESBURG, Ky., Aug. 2.—Representatives of 
the Louisville Cooperage Co. are negotiating for 
a large body of oak timber lying along Rockhouse 
Creek in Letcher County, it is reported. D. M. 
Piersall, of Lexington, Ky., has purchased a tract 
of several hundred acres in the Line Fork section 
and will begin cutting about Oct. 1. In the same 
section McConnell & Williams, of Wallens, Ky., 
purchased about 400 acres of timber lands. » we 
Kincer and others of Mayking purchased a timber 
tract in the Cumberlands near there and will put 
in a sawmill by September. 
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Softlite Shortleaf is proving 
highly satisfactory lumber for 


retail dealers to sell. Its ex- 
cellent texture and good man- 
ufacture satisfy customers. 
Order it in mixed cars of 
finish, casing, flooring, siding, 
ceiling, boards and shiplap. 


150,000 Feet Daily. 


SIPSEY VALLEY LUMBER CO. 


BUHL, ALABAMA 
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Larite 
Flooring 


Sells Right, Too 


Its good appearance at- 
tracts the builder on first 
sight and close inspection 
convinces him that it is a 
mighty good buy. It offers 
the economy and long 
wear builders are seeking. 
Its dense grain, even qual- 
ity and precise manufac- 
ture are big assets to the 
dealer going after flooring 
sales. Let us mix some in 
your next car of 
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RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
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News Notes from Am 


TACOMA, WASH. 


July 31.—-A formal invitation to the 
the National Lumber Manufacturers’ 
to be guests of the Tacoma 
the annual golf tournament held by the organiza- 
tion, will be issued this week. The action was de- 
cided on at the regular meeting of the club 
Wednesday. The national directors are to meet in 


directors of 
Association 
Lumbermen’s Club at 


Tacoma next Thursday, the day before the tourna- 
ment, and it is hoped most of them will remain 
over for the event. 


The club discussed a 
meeting. At the 


number of matters at the 
suggestion of J. G. Newbegin, a 


committee will be named to wait on the city offi- 
cials who are planning to install traffic signs 


throughout the city. The 
be of metal, and the 
position as “The 

makes it requisite 


signs as planned are to 
lumbermen feel that Tacoma’s 
Lumber Capital of America” 
that the signs should be of 


wood. Wood is also said to be better for the pur 
pose in every way. 
The proposed exhibit here of the West Coast 


Forest Products Extension 
but no action taken. 

R. B. Allen, secretary West Coast Lumbermen’s 
Association, attended the meeting and urged the 
Tacoma lumbermen to turn out for the gatherings 
here next week. He gave a brief outline of the 
program, and asked the club's assistance in ar- 
ranging the entertainment features for the evening 
session. 

Eugene Emmons, 
Co., brought up the 


Sureau was discussed, 


of the Tacoma Sash & Door 
question of recent Government 
contracts for wrecking old buildings at Camp 
Lewis, by means of which contractors have been 
able to sell old material considerably below the 
market. A committee will be named to investigate 
this matter. 

Frost Snyder, president of the club, presided 
after an absence of three weeks on a cruise to 
Alaska. Mr. Snyder reported an unusually pleas- 
ant vacation. 

John E. Manley, who made 
Tacoma Country Club last 
to the club members 


a hole-in-one at the 
week, distributed cigars 
to celebrate his feat. 

The annual Pacific Northwest Furniture Exposi- 
tion, held this week at the Balfour dock, has 
proved a great success and buyers representing re- 
tail furniture firms from all parts of the country 
have been in attendanee. The fine showing of Pa- 
cifle lumber in furniture is cause for much 
comment among the visitors from other parts of 
the country. 

Cargo shipments of lumber during the last week: 
From the Baker, Shaffer, Tacoma Grain Co. docks 
and Portacoma piers, 3,235,000 feet; Tidewater 
Mill Co., 830,000 feet : Defiance Lumber Co., 1,195,- 
000 feet; St. Paul & Tacoma Lumber Co., 1,250,000 
feet; Puget Sound Lumber Co., 500,000 feet, and 
Dickman Lumber Co., 800,000 feet—a total of 
7,810,000 feet. Destinations: Europe, 100,000 
feet: Atlantie 3,045,000 feet; South Amer 
ica, west coast, 1,030,000 feet: Japan and China, 
1.535,000 feet: California, 2,050,000 feet, and Ha- 
waiian Islands, 50,000 feet. Other than lumber: 
Europe took 5,000 doors, 1,000 bundles broom han- 


coast 


coast, 


dies and eight earloads of floor blocks. South 
America, west coast, took 500 tons box shook. 
California took 6,900 doors, and the Hawaiian 


Islands took 300 doors and 150 tons box shook. 

Some slight encouragement to the exhausted fire 
fighters battling the dozen or more blazes in the 
Tacoma district was given by the cooler weather 
of the last few days. No rain has fallen and little 
hopes of any for several weeks are held out. The 
Eatonville fire is still the most dangerous blaze in 
the district, and has been burning for nearly two 
weeks. It is partly under control but has twice 
been too much for the crews fighting it when high 
winds sprang up and fanned the flames. The mill 
town of Elbe was threatened again last Tuesday, 
and its only hotel completely destroyed by flames. 
The city power plant at La Grande was also in 
danger for a time Tuesday, until the flames were 
brought under control. The Van Liew sawmill at 
Glenoma was completely destroyed by a fire that 
spread from the adjoining timber last Sunday. The 
mill is a small plant near Morton. 

The third annual joint picnic of the employees 
of the St. Paul & Tacoma Lumber Co. and the 
John Dower Lumber Co. was held last Saturday 
at Redondo beach. More than fifteen hundred em- 
ployees of the two firms, and their families, at- 
tended. The steamer Vashona was chartered for 
the occasion. An elaborate program of sports, 
contests and entertainment features was held. 
Music was furnished by the St. Paul mill band, 
and a dance was given during the evening. The 


several 


principal officers of the St. Paul & Tacoma Lumber 


Co., including President Everett G. Griggs and 
General Manager Earl M. Rogers, attended the 


picnic. 

Sixteen pupils in the course on lumber tallying 
and inspection, given by the Tacoma Y. M. C. A. 
City College, graduated this week. The course was 
given by W. C. Neimyer, supervisor for the Pacific 
Lumber Inspection Bureau. The students were 
given a careful study of the latest grading and in- 
spection rules, with frequent trips to nearby mills 
for practical instruction. The course proved so 
successful that it will be made g regular part of 
the city college curriculum. 

The plant of the Security Lumber Co. (Inc.) and 
million feet of lumber were destroyed by 
fire last Sunday. The mill is located at Kapowsin 


and the loss estimated at $30,000, most of which 
is covered by insurance. Fire apparatus was sent 


from Tacoma 
spread of the 
Young mill. 


and succeeded in preventing the 
flames to the adjoining Taylor & 
It is expected that the mill will be 


rebuilt. 
P. Howard Physeck, until recently secretary of 
the Tacoma Sash & Door Co., has purchased an 


interest in the 
Chase, 


Billings 
manager of that 


Lumber Co., 
organization. 


SAN FRANCISCO, CALIF. 


July 31.—Resumption of violence in 
of union carpenters, 


from A. C€. 


the strike 
in protest against the Ameri- 
can Plan of labor as advocated by the Industrial 
Association and demanded by retail lumbermen, 
has been keenly felt in retail business. 

Forest fires in the Plumas national forest are 
reported to have spread until they are menacing 
timber holdings of the Spanish Peak Lumber Co. 
Rangers from the entire district, loggers and ranch- 
ers have been called to save the town of Belden, 
also in the path of the flames. Other lumber com- 
panies throughout the State report their individual 
districts free of fires. 

Lumbermen attended a luncheon given by the 
Douglas Fir Exploitation & Export Co. and the 
California White & Sugar Pine Manufacturers’ As- 
sociation for Capt. E. A. Selfridge, of the bureau 
of foreign and domestic commerce, who is in San 
Francisco en route to Japan, where he will spend 
two years studying lumber export conditions to the 
Far East. Capt. Selfridge, who is well known on 
the Pacific coast, made a short talk. Maj. E. G. 
Griggs, of the St. Paul & Tacoma Lumber Co. and 
president of the Douglas Fir Exploitation & Ex- 
port Co., acted as chairman. J. H. Bloedel, of the 
Bloedel Donovan Lumber Mills, of Bellingham, 
Wash., was present. 

The Hutehinson reached 


Lumber Co., Oroville, 


13,000,000 feet production during July, according 
to S. Rex Black, research engineer of the Califor 


nia White & Su 
tion. Of this. 
was pine. 

The Yosemite Lumber Co. has recently 
several “Caterpillar” tractors for 
mountainous sections of the 
and a 35-ton locomotive 


gar Pine 
says Mr. 


Manufacturers’ 
Black, nearly 


Associa- 
90 percent 


installed 
work in the 
logging operations, 
crane for loading. 


BELLINGHAM, WASH. 


July 31.—Cargo shipments this week were: 
Bloedel Donovan Lumber Mills, 3,000,000 feet to 
the Atlantic coast and 1,700,000 feet to Hawaii; 
Puget Sound Sawmills & Shingle Co., 500,000 feet 
to California. Next week the Bloedel Donovan 
Lumber Mills will load 2,500,000 feet for the At- 
lantic coast, and 500,000 feet for China. The 
other company will load 1,200,000 feet for Cali- 
fornia. 

Ralph 
in an 


3udd, president Great Northern Railway, 
interview here endorsed Bellingham’s ter- 
minal project on the waterfront, saying that it 
will attract new industries. J. J. Donovan, vice 
president of the Bloedel Donovan Lumber Mills, is 


chairman of the Bellingham Terminals Syndicate. 
Laying of eight or ten miles of heavy steel on 
the Milwaukee Railroad will start Aug. 3. The 


work will be completed by the time the majority 
of the idle logging camps become active. The old 
steel has become too light for the log traffic, which 
runs between fifty and a hundred cars daily when 
all the camps are running. 


Three Whatcom County logging camps are ship- 
ping cottonwood to Northwestern paper and ve- 


neer factories. The Warnick Lumber Co. is ship- 
ping to New Westminster and Puyallup, and the 
Scofield and Burnell camps to the Everett Paper 
Mills at Lowell. Operations in the Fobes Logging 
Co.’s camp have been resumed, and ten to twelve 
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ears of logs are shipped daily. The Campbell River 
Lumber Co. is the only other log shipper in this 
district now. 

The Puget Sound Sawmills & Shingle Co. re- 
ports that it has practically completed the exten- 
sive improvements it began several months ago. 
Its planing mill’s capacity has been doubled, its 
sawmill capacity has been enlarged, and a battery 
of ten dry kilns has been built. The company is 
operating two shifts at Bellingham, and will do so 
for an indefinite time. At its Lake Shannon mill, 
one shift will be operated. The company’s camp 
is active. The company is making a specialty of 
kiln dried common, and just now is especially act- 
ive in the rail trade. 

Delbert Hankin, general manager Royse-Hankin 
Lumber Co.’s sawmill at Sedro-Woolley, which 
was destroyed by fire this week, says the mill will 
be rebuilt. The entire mill and most of the lum- 
ber in the yards were destroyed by a fire of un- 


determined origin. The loss is about $75,000. 
The Sedro-Woolley plant had been operating four 
years. 


The employees of the Morrison Mill Co., mem- 
bers of Four L local No. 10, held their annual 
picnic this week. About two hundred and fifty 
attended. James Morrison, a stockholder in the 
company, was present from San Diego, Calif., 


SEATTLE, WASH. 


July 31.—For seven consecutive weeks, fir sales 
have exceeded production, and the mills have good 
order files. There has been a disposition on their 
part to ask more money for lumber, although many 
buyers say they have not been forced to pay an 
advance. Little new business is reported from the 
Atlantic coast, and California is taking only a nor- 
mal amount. Export business and the strong rail 
demand keep orders in good volume. Lumber space 
on ships making Atlantic coast deliveries seems 
strong at $13 for September loading, with a dispo- 
sition on the part of some shipping lines to force 
it a dollar higher. Shippers, however, in view of 
the reduced volume of new business, are prone to 
hold off, feeling that freights may go lower. 

The fire situation generally remains good, and no 
log shortage is foreseen for the remainder of the 
season. 

H. M. Putnam, of Putnam & Jones, Carthage, 
Mo., who with his family is spending his vacation 
on Grays Harbor, ran up to Seattle last week to 
visit R. G. King, of the Pioneer Lumber Co. 

Harry Bratnober, president of the Central Ware- 
house Lumber Co., of Minneapolis, Minn., has been 
on the Coast the last ten days visiting the Seattle 
office, and also calling upon his lumber manufac- 
turer friends in the Northwest. 

Phil Hilditch, secretary Retail Lumbermen’s 
Credit Association, Seattle, accompanied by Mrs. 
Hilditeh and Phil, jr., left July 26 for a vacation. 
In addition to seeing the sights of San Francisco 
and Los Angeles, Mr. Hilditch expects to call upon 
secretaries of similar associations in several cities, 
and exchange experiences with a view to adopting 
any practices which seem more efficient than those 
now in use by his association. ‘ 

Jimmy Justice, who has been located at Eugene, 
Ore., for some time as buyer for the Central Ware 
house Lumber Co., has been transferred to the Se- 
attle office, where he is acting as assistant buyer 
to Manager 8S. P. Wood. 

R. P. (Dick) Milne, of Condon-Milne (Inc.), an 
advertising concern of Seattle, had his popularity 
in this city attested to by being elected president 
of the Seattle Advertising Club on July 28. 

The Crockett Co. is the name under which Ben 
Wilkins and James W. Higman are conducting the 
wholesale lumber and shingle business which was 
formerly handled by the Merkley-Massie Shingle 
Co., of Seattle. Mr. Wilkins is in charge of sales, 
while Mr. Higman will look after the routing and 
tracing of shipments ete. 

Russell Bordeaux, general manager Mumby Lum- 
ber & Shingle Co., Seattle, is expected home early 
in August from an automobile tour which has al- 
ready taken six weeks, during which he has visited 
Idaho, Montana, the Dakotas, Minnesota, Iowa, Ne- 
braska, Missouri, Kansas and Colorado. He will 
also visit Wyoming and Oregon before returning to 
Seattle. Last week he was in western Kansas and 
in a letter to headquarters he “Not much 
business here now in lumber, but there is sure to 
be a lot of it this fall.” 

Bob Seeley, of the Hirsch Lumber Co., Seattle, 
has had as a guest this week Maj. Joseph W. 
Parker, who has represented the Hirsch Lumber 
Co. in Boston, Mass., for many years. Maj. Parker 
has been visiting relatives in California and 


says: 


ricas Lumber Centers 


stopped off here for a few days with Mr. Seeley. 
He reports conditions in New England very good 
and expects a large lumber business from that 
section this fall. 

The Kent Lumber & Timber Co., of this city, 
announce the installation of an industrial depart- 
ment, which will be in charge of William E. How- 
ard, who has been connected with the lumber busi- 
ness on the Northwest for many years. 


PORTLAND, ORE. 


July 31.—Logging camps in the Columbia River 
district are now operating about 60 percent capac- 
ity and replenishing their stocks, which were vir- 
tually down to the zero point when they closed 
down for the Fourth of July holidays. Despite the 
dry, warm weather that has now prevailed for 
nearly two months, very little trouble has been 
caused the logging operators by fires. This may 
be attributed in the first place to the vigilance in 


patroling the forest areas, and also to greater cau- | 


tion on part of the general public. 

A fire in Clatsop County, on lands near the Kerry 
logging road, was burning over a tract of 600 acres 
of logged over land but not endangering any green 
timber or equipment. This was the largest fire re- 
ported in this district. 

The foreign demand for fir lumber continues 
active and export mills are well booked up. H. B. 
Van Duzer, manager of the Inman, Poulsen Lumber 
Co., said today that the foreign lumber trade is 
steadily expanding, the increase in demand from 
the United Kingdom being especially marked. 


The schooners Oregon Fir and Oregon Pine ar-. 


rived here this week from China after delivering 
lumber and log cargoes at Shanghai, and they are 
to return with full cargoes again as soon as they 
can be loaded. These vessels are operated under 
charter to the Shanghai Building Co., of Shanghai 
and Portland. 

The Cardiganshire, which left here for the 
United Kingdom today, carried among her cargo 
37,409 doors, said to be the largest door shipment 
ever made from this port. The door trade between 
Portland and the United Kingdom has shown great 
development the last year. 

Two large log rafts left the Columbia River this 
week for San Diego in tow of tug boats. Each con- 
tained about 6,000,000 feet of logs, owned by the 
Benson Lumber Co., which has been shipping logs 
in this fashion from the Columbia River to San 
Diego for many years. 

It is reported here that negotiations are under 
way here for the purchase of a large area of timber 
land from the Northern Pacific railroad. The body, 
in scattered tracts, running all the way from a 
point near Cowlitz River, well into the white pine 
district of southeastern Washington, is said to ag- 
gregate 50,000 acres. The identity of the pros- 
pective purchaser is not known. It is understood 
that arrangements are now being made to cruise 
the timber. 

Cc. M. Tuley recently was transferred from the 
Los Angeles office of the Yates-American Machine 
Co. to Portland, where he will be manager of the 
northwestern sales department. He sueceeds Will 
iam H. Payne, who has been made executive vice 
president and who will be in charge of all Yates- 
American operations with headquarters in Beloit, 
Wis. Mr. Tuley was formerly located at Portland 
and has a large circle of friends here. 

If. P. Edward, manager here for the Prendergast 
Co., is arousing interest in the lumber business by 
speaking over the radio on logging and lumbering. 

Cc. V. Gough, of the Gough Lumber Co., of Akron, 
Ohio, and the Kent Lumber Co., of Kent, Ohio, was 
in Portland this week on a business and pleasure 
trip, accompanied by Mrs. Gough and their daugh- 
ter. Mr. Gough looks for a good volume of busi 
ness in his territory this year. 


Earl V. Smith, wholesale lumber dealer, of Salt 


“Lake City, Utah, was a Portland visitor this week. 


P. E. O'Neill, of the P. E. O'Neill Lumber Co., of 
Chicago, was here on business during the week. 


VANCOUVER, B. C. 


July 31.—Reports from various sections of the 
Province show that the forest fire situation is very 
much less dangerous. Nearly all the larger fires 
have been brought under control. Rains in the 
higher altitudes have been general, though in the 
lower ranges, even at the coast, there has been no 
rainfall. The increased humidity and cooler tem- 
perature have combined to reduce the risk, and 
hundreds of men have been able to relax from the 
terrible strain of the previous ten or twelve days. 

Annual migration of workers from the logging 








The Number 


70 


on a Stick of Lumber 
Means 


CALCASIEU 











The Best Timbers 
The Best Car Materials 
The Best Flooring 





You can get the same 
strong, durable “old 
time” lumber today 
that you could twenty 
years ago. 


Just specify CAL- 
CASIEU—the best of 
the long leaf pine, for 
every place in construc- 
tion where strength 
and rot-resistance 1s 
needed. 


In breaking strength, 
crushing strength and 
stiffness, Long Leat 
Pine surpasses all 
other American woods 
(see U. S. Govt. Agri- 
cultural Bulletin No. 


99). 


INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LOUISIANA 


Member Southern Pine Association 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 


Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’? Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - - ° 














F YOU use BOX SHOOKS or cut 
I to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 

D Pondosa Pine 
elivered 

Pxtees { Engelmann Spruce 

Mountain Red Cedar 


| Mountain Hemlock 


Sullivan Creek Lumber Co., Ltp. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 


Anywhere. 































HARDWOOD FLOORING 
Maple - Oak - Beech 


Sud)? Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 








CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 
Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 











operations in British Columbia forests to the har- 
vesting operations in the three Prairie Provinces is 
now going on. This year the movement is much 
more marked than usual. Closing down of logging 
camps in the fire hazard season has been almost 
complete, releasing several thousand men for a pe- 
riod up to three months. In the western grain 
fields, demand for harvesters is much greater than 
usual. Earlier ripening of wheat is general because 
of the dry season, cutting being expected to be 
general next week. 

Announcement has been made that J. D. McAr- 
thur, railway builder and lumberman, is now ready 
to proceed with erection of a sawmill on the Fraser 
River at Prince George. Mr. McArthur, who has 
large timber holdings, has had the mill under con- 
templation for four years. Revival of lumber de- 
mand in the three Prairie Provinces has brought 
immediate action. A railway spur from the main 
line of the Canadian National will reach the mill, 
which will be built on the river frontage of the 
Hudson's Bay reserve. Mr. McArthur states that 
an early start on construction will be made. The 
capacity of the plant is proposed to be 150,000 feet 
in eight hours. Prince George city council has 
passed a bylaw closing street ends to the water- 
front through the mill site. This is the first large 
mill to be built in that section of the interior for 
a number of years. 

Logging operations in the Fraser River valley 
show an increase this year, according to returns 
made to E. Walmsley, Crown timber agent. The 


D. M. McDonald, of the McDonald Lumber Co., 
Winnipeg, has been away from the city on busi- 
ness during the last week. 

A. K. Godfrey, general manager Monarch Lum- 
ber Co., Winnipeg, is on an extended visit to its 
yards in Saskatchewan. 


WARREN, ARK. 


Aug. 2.—Demand for Arkansas soft pine has 
been sufficient to maintain prices. Volume of in- 
quiries has been good. The largest number came 
from retail dealers, although industrials have been 
looking for stock. There was practically no in- 
quiry nor orders from railroads. The movement of 
No. 2 boards has been good, and finish items are 
moving in good volume at satisfactory prices. 
Piece stuff is holding its own as to price, and vol- 
ume is fair. Good quality piece stock is rather 
difficult to find in good assortment at most mills, 
and really should rule higher in price. Floorings 
are moving in medium quantities in mixed cars, 
with B&better not active. Dealers orders’ have 
been largely for mixed cars, although some straight 
cars of common grade items have been bought. 
Most dealers’ orders have come from smaller com- 
munities, as there appears to be a falling off in 
business from larger centers. Production has con- 
tinued on the 55-hour week basis. Weather has 
been conducive to easy logging. Shipments have 
been slightly in excess of production, and about on 
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No well-to-do Batak, a unique tribe in the island of Sumatra, considers himself properly housed 
unless he owns one of these large wooden dwellings with their beautiful and intricate hand 


carvings finished off in blazing oriental colors. 


The house is built off the ground, being sup- 


ported by stout wooden posts, as a protection against dampness and unwelcome insect guests in 


which the tropics abound. 


The Bataks are famous the world over for their skill in wood carving 


and are otherwise distinguished for their music and literary tastes 





average cut per month so far this year has been 
25,000,000 feet, the largest operator being the Ab- 
ernethy-Lougheed Co. at Haney, which has been 
putting 15,000,000 feet into the river monthly. 
The Campbell River Lumber Co. is cutting 6,000, 
000 feet each month, and the next largest opera- 
tions are those of the Abbotsford Lumber Co. and 
Hage Timber & Investment Co. 


WINNIPEG, MAN. 


Aug. 2.—Local price conditions have varied very 
little during the last week. Some wholesalers, 
however, report that in some quarters quotations 
are as much as $2 off the new Coast list. Numbers 
of transit cars reaching Winnipeg during the last 
week have been auctioned off at any price, and it 
is reported that mixed carloads of dimension and 
timbers have been sold at a flat price of $28.75. 
Shingles are also being offered at a very low price, 
although retailers are not making very large pur- 
chases, owing to their stocks being large. With 
the harvest season rapidly approaching, business 
at country points is falling off considerably. Very 
little building will be done in the country during 
August. 

B. F. Harris, of the B. F. Harris Co., which re- 
cently suffered a fire loss, advises that its new 
planer and sawmill will be in operation again by 
the latter part of August. 


a parity with new business. Small mill produc- 
tion has been increased this week by the starting 
up of a couple more mills. Labor is plentiful at all 
plants. 


KANSAS CITY, MO. 


Aug. 3.—While lumbermen say the market is as 
dull as they have ever seen it at this time of year, 
yet volume of business is quite satisfactory con 
sidering all conditions. Prices are not strong, 
neither are they as weak as they were earlier in 
the season. In fact, some observers say, the 
chances are better for a strengthening of prices 
than for them to go the other way. There is no 
question, in view of the big wheat crop now com 
ing to market, that country trade will show a 
steady pick-up, even though there is a possibility 
of some falling off in demand from the cities. So 
far as this market is concerned, the principal fall 
ing off in demand has been in the Lake States and 
the eastern section of the country. 

Frank Watkins, southern pine sales manager for 
the Exchange Sawmills Sales Co., returned yester 
day from a three weeks’ vacation at the northern 
lakes country and Canada. 

A fire starting in the hardwood shed caused 
about $4,000 loss to the R. M. Bruce Lumber Co., 
3110 Roanoke Road, last Friday. 
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TORONTO, ONT. 


Aug. 2.—The Kirkpatrick Lumber Co. (Ltd.) has 
moved its office to Rooms 315 and 320, Bank of 
Hamilton Building, 67 Yonge Street. 


A. C. Manbert, of the Canadian General Lumber 
Co., Toronto, who is a director of the National- 
American Wholesale Lumber Association, recently 
attended a meeting of the board of directors at 
New York. 

J. L. Macfarlane, of the Canadian General Lum- 
ber Co., Toronto, recently paid a business visit to 
the leading lumber centers of eastern Quebec and 
New Brunswick. 

H. J. Terry, of Terry-Nicholson-Cates (Ltd.), To- 
ronto, and family have been spending a holiday at 
Limberlost Lodge, Algonquin district, Ontario. 


TUSCALOOSA, ALA. 


Aug. 2.—The southern pine market in this sec- 
tion is rather stagnant, and prices on low grade 
dimension, common boards and kiln dried finish 
have all shown some decline. No. 1 common di- 
mension is strong, and prices remain the same, 
especially on piece orders. The small mills, as 
well as the concentration yards, are running short 
of orders for certain items, as they are not able 
to get prices which yield a profit. All the pine 
people are looking for a better market about Oct. 
1, and most of them are inclined to hold stock 
rather than accept concessions, except that some 
of them will accept a limited amount of business 
at some reduction in order to keep going. A num- 
ber of mills have closed down on account of the 
price situation, and others say they will close down 
when present orders are completed unless they can 
get better prices. Orders and shipments have both 
fallen off possibly 25 percent, and production will 
not run more than 50 percent of normal if present 
conditions continue. 


Hardwood production, orders and shipments are 
running in the neighborhood of 50 to 60 percent 


of normal. 
DULUTH, MINN. 


Aug. 3.—Trade in northern pine is regarded as 
satisfactory by sawmill operators and jobbers. A 
stiffening in price lists was noted, one sawmill 
company having turned down some offers for No. 3 
and better on account of their being 50 cents under 
list. Some further bookings of high grade lumber 
for pattern work for shipment to Pittsburgh and 
other eastern points were reported by an interior 
sawmill company. Salesmen covering Minnesota, 
Wisconsin and Iowa points have been sending in 
good reports. Better business is coming from yards 
over North Dakota. Retailers in Duluth and Su- 
perior have been figuring upon more bills for bet- 
ter types of homes lately. Retailers in this terri- 
tory are carrying light stocks. Buying, however, 
is expected to be largely on an immediate require- 
ments basis. The market in northern pine is 
firm. Sawmills are holding their season’s outputs 
closely to a consumption basis. Operators of mills 
at Cloquet, Virginia and International Falls be- 
lieve business will be of sufficient volume to war- 
rant the running of their plants at capacity for 
some time ahead, and there are ample supplies of 
logs to carry them through a normal season. 
Crews that had been maintained for lifting logs at 
ponds and lakes have been practically all with- 
drawn, everything having been cleaned up for the 
season. The sawmill companies count upon mak- 
ing an early start next fall in their logging, as 
log supplies will likely be exhausted, especially in 
pulpwood, mine timbers and ties. Buyers for the 
paper mills are sizing up the pulpwood situation 
earlier than usual. A larger proportion of peeled 
ties is expected to be ordered next season. Opera- 
tors are thought likely to demand an increase over 
the $4 spread allowed for peeled pulpwood last 
spring. 

Elmer N. Whyte, of Curry & Whyte, Duluth, re 
ported that buyers for the Northwest railroads 
have shown more interest in cedar ties for next 
season’s delivery than in several years. 


MILWAUKEE, WIS. 


Aug. 3.—Construction work in Milwaukee is on 
the up-grade again, and retailers are taking good 
amounts of lumber every day. There has been a 
good demand recently for 2x4-inch stock. Fir and 
southern pine are still the leaders, and there are 
reports that these woods are cutting into the rural 
market, where’ hemlock has been the principal seller 
heretofore. Idaho white pine is also being used in 
the city quite extensively. Prices have remained 
unchanged. A slight increase is noted in box de- 
mand. Low grades of hardwoods and of birch are 
being used chiefly by box concerns. Maple flooring 
interests are making deliveries but, due to the 
variance in price between oak and maple stock, 
they are not desirous of producing a large amount 


of maple flooring. Since the automobile body 
plants have started on a heavier production pro- 
gram, the sales to these firms have increased and 
a few of them have started to buy ahead. Little 
buying of lumber is being done by the millwork 
factories as they had good stocks. The hardwood 
market has not recovered strength. It is probable 
that with some northern mills reducing production, 
hardwood prices will start to firm up. 

Simon J. Murphy, prominent lumberman, of 
Green Bay, Wis., visited in Milwaukee last week, 
on his way around the Great Lakes in his power- 
ful steam yacht. Mr. Murphy, who is an invalid, 
started on a cruise from Bangor, Me., on June 10, 
coming down the St. Lawrence River. He will 
visit all of the Great Lakes and return to Green 
Bay with his party in the fall. 


NORFOLK, VA. 


Aug. 2.—Demand for North Carolina pine has 
been rather spotty, but there is apparent a slight 
note of improvement. July volume compares fa- 
vorably with June but, principally because of the 
very hot weather, there has not been an increase. 
The mills have been making too much lumber and 
have accumulated a further surplus. Many small 
mills have been forced to close down because they 
were losing money. Buyers will hardly be able 
much longer to pick up such real bargains in tran- 
sit cars as they have been enjoying, for whole- 
salers are refraining from buying anything beyond 
what they actually need. Any price changes will 
be upward. 

Demand for 4/4 edge No. 2 and better, both 
band and circular sawn, has been very light. Dur- 
ing the middle of July, buying took on a spurt. 
New England should be on the market next month. 
Wholesalers in that section complain that business 
in pine is very dull. No. 2 and better 4/4 stock 
widths, band sawn, have been moving fairly well, 
but circular sawn stock has not been so active. A 
little circular stock is being bought by southern 
planing mills, but most offers are too low. Edge 
4/4 No. 3 still continues quiet, but No. 3 stock 
widths, also edge and stock widths mixed, are mov- 
ing fairly well. There is but little demand for 5/4 
and thicker edge No. 2 and better, and the same is 
true of No. 2 and better bark strips and miscuts. 

Demand for 4/4 edge No. 1 box, kiln dried and 
air dried, has been very light. Several small car- 
goes have been sold by water mills at fair mill 
prices, but rail mills have found business rather 
quiet. Box plants are pretty well stocked up with 
lumber and are buying cautiously. No. 1 4/4 stock 
box, rough and dressed, has been quiet and some 
buyers are holding mills up on shipments. Some 
low prices have been quoted on dressed box, but 
have not brought much new business. Edge 4/4 
No. 2 box continues to move very slowly. No. 2 
4/4 stock box has also been rather quiet, and kiln 
drying mills are finding this hard to move, due to 
competition from No. 1 air dried box. There is 
still a good demand for 5/4 and 6/4 stock box, 
but buyers do not wish quick shipment. Box bark 
strips, 4/4, have been quiet. More strips could be 
sold if mills were willing to take the rather low 
prices offered. 

There has been a little better sale of flooring 
and 7,-inch ceiling in No. 2 and better grades. The 
other items have not been moving so well. There 
is a wide range in prices of flooring, some mills 
apparently being rather eager to sell for quick 
shipment. The 7,-inch ceiling is also a little weak 
in price. Kiln dried and air dried roofers have 
been moving fairly well. Air dried stock is not 
so plentiful, and some South Carolina mills ad- 
vanced their prices 50 cents during the last week. 
Lath continue to move slowly, but production is 
light and price is steady. 


NEW YORK, N. Y. 


Aug. 2.—Some of the wholesale firms charac- 
terize the market today as spotty; others make no 
complaint of volume of sales and declare that 
prices, practically unchanged during July, still are 
not very satisfactory. Quite a number of whole- 
salers report that there is plenty of business to 
be had, but one must go out and dig for it. One 
feature has been an improvement in the market 
for Pacific coast fir and hemlock. The shippers of 
Coast lumber are holding transits down to the 
minimum and, while there is much unsold lumber 
still held in New York, the volume is considerably 
less than it was a month ago and less and less 
transit stock is arriving. Another factor in im- 
proving conditions is the rising cargo rate, which 
is $12, and which will gradually increase to $13 
in September. Prices of fir and hemlock have al- 
ready reflected these increases, and retailers who 
failed to buy their needs during July will rue their 
decision. Stabilization of freight rates is ex- 
peeted to bring about uniformity in prices in New 
York, which has not existed since the overstocking 
of this market early in the year. 

S. K. Prentice, of the Baker Moulding Co., 


Co PACIFIC COAST Co 


When You 
@ oe 


Need 
4¢ 
2 Host) 
ow 
DY “Ae % 
wN e Try Us 
FIRST! 


Our large daily capacity of 
lumber and timbers enables 
us to promptly fill all orders. 

e carry complete stocks of 
all grades and sizes, dry and 
green, rough or surfaced 
stock. Our specialty is long 
timbers up to 80 feet. 


Quick Shipments 
by Car or Cargo 





oo 


to all parts of the country 
can be made direct.from our 
mill. Send us your inquiries 
today. 


Dempsey Lumber Co. 


TACOMA, WASHINGTON 











Your customers will 
like this high quality 
lumber and you will 
be well pleased with 
our service. Daily 
capacity — 225,000’ 
lumber; 150,000 Lath and 


shingles; 50,000 lath. Shingles. 


White River Lumber Co. 


ENUMCLAW, WASH. 








Also FIR 
SPRUCE 
CEDAR 


Lumber 
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Lumbermen’s Exchange 
R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


| 35835, gaudine™" SAN FRANCISCO | 


Md —— _— 




















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoicee, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch w.dths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
mm leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Wearborn St., Chicago, Ill. 
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[J PACIFIC COAST 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 














West Coast 
HEMLOCK 


2x4 








The next time you want some 
nice DRY bright dimension 
send us your order. We spec- 
ialize in 2x4 No. | and No. 2 
Common, S45, manufactured 
from Upland timber. We can 
quickly handle orders for 
straight cars of |6'and 18’ 
stock. 


Pacific States 


Tas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
James A. Harrison, P. ox 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 


The Polleys 
Lumber Co. 


Manufacturers of 


ee 





Pondosa 


_ Pine 
Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 





CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 
of fine quality. 


Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 





H. B. Hewes, 
President 
W. T. Virgin, 
Vice-President 
R. H. Downman 
J. W. McWilliams 
Cc. D. Terwilliger, 
Sec.-Treas. & 
Gen. Manager 
F. E. Walker, 
Asst. Sec. & Treas, 














gaker, Ore., and H. B. Jamison, of the East Ore-» 


gon Lumber Co., were in New York recently to ar- 
range with R. J. Oliver, wholesaler, for the han- 
dling of the output of the East Oregon company’s 
new plant. Mr. Oliver represents both firms in the 
Kast 

Jacob Pfister, of the Conklin-Pfister Co., White 
Plains, sailed last week for Switzerland with his 
wife and daughter. Mr. Pfister was born in Swit- 
zerland and came to this country twenty-five years 
ago, where he has enjoyed great success in the 
lumber business. This is his first trip back. 

Frederick J. Bruce (Ine.) has opened a branch 
office at 1015 Chestnut Street, Philadelphia. 
James Miller will have charge of the Philadelphia 
office. Mr. Bruce has made several business trips 
recently, including one to Canada and another to 
Kansas City, Mo. 

John G. Yates, of Black & Yates (Ine.), im- 
porters of Philippine mahogany, is in Europe with 
his family for a stay of several months, visiting 
the principal cities there. 

The July meeting of the Long Island Golfers was 
held last Wednesday at the Huntington Country 
Club. The number of players exceeded that at any 
previous meeting, and emphasized the fact that the 
Lida Golfers will be a permanent organization. 

If. W. Johnson, of the Consolidated Supply Co., 
has been spending a month hunting and fishing in 
the vicinity of Niota, Tenn. Mr. Johnson was ac- 
companied by his wife and made the trip south by 
automobile, 

Frank R. Niles, of Robert R. Sizer & Co., re- 
cently spent some time on his farm near Derby, Vt. 

Dant & Russell (Inec.) and Sudden & Christen- 
son, distributers of Pacific coast lumber, have ac- 
quired docking facilities at the foot of India Street, 
strooklyn. The two firms are represented in New 
York by a number of wholesalers. 

Cutler & Redman, recently organized with whole- 
sale offices at 350 Madison Avenue, have opened a 
branch office at 502 Abbott Building, Philadelphia. 
Donald F. Cutler, of Boston, recently came to New 
York to confer with Walter Hl. Redman on plans 
for extending the business. Thomas P. Hammer 
will be in charge of the Vhiladelphia activities. 

Paul Besse recently came to New York as assist- 
ant to Tom Crenshaw, local representative of the 
Exchange Sawmills Sales Co., Kansas City. 


PITTSBURGH, PA. 


Aug. 3.—-A quickened demand for lumber in the 
mining industry is the outstanding feature of the 
lumber market in the Pittsburgh district. Im- 
provement in the coal business is due to the de- 
mand for coal at the Atlantic seaboard on account 
of the strike in England, and the pronounced ac- 
tivity in the coke region, where more ovens are 
being fired than has been the case in many months. 
Some coal operators of the district have been op- 
erating full time for the last month, and have 
landed contracts to keep them busy for months if 
the strike in England continues. Prices on lumber 
continue to fluetuate in accordance with stocks 
available at the mills. It is the view of whole 
salers that what the retailers need is a stabilized 
market. Some items of Idaho white pine and Pon- 
dosa pine show weakness, with a fair demand. 
Some wholesalers report hardwoods in much _ bet- 
ter demand, especially in the lower grades, with 
an improving tendency in the better grades. Fir 
and other western woods continue to move at 
prices varying from $1 to $6. Southern pine is 
reported in some quarters to be very active, with 
prices firm. 

Secretary H. F. Burnworth, of the Pittsburgh 
Lumbermen’'s Club, is absent from his office on a 
two weeks’ vacation. 

W. E. Hatch, of the Keystone Lumber Co., re- 
turned the first of the week after a vacation spent 
at Conneaut Lake, 

EK. H. Picket, of the Picket & Volk Lumber Co., 
who had been spending some days at Chautauqua 
Lake, has returned home accompanied by his 
family. 

Secretary William B. Stayer, of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, is call- 
ing on the dealers in Cumberland, Md., and 
vicinity. 


LAKE CHARLES, LA. 


Aug. 3.—The southern pine market was a little 
stronger last week, a slight increase being noted 
in orders and shipments. Manufacturers are con- 
fident that for the remainder of the summer the 
present demand will continue. Orders are about 
normal, and are certainly heavier than usual for 
this season. Throughout this territory there is a 
great deal of building. Several manufacturing 
plants are under construction, docks are being 
built and there are more homes being erected than 
for a similar period in a great many years. Local 
oil field activities are also being reflected in de- 
mand for derrick material, and as a great deal of 
the local field is in a marsh it is necessary to con- 
struct runways for several miles. The demand for 


ibers continues strong, and there is a fair mar- 
et for dimension. Upper grades are in good call 
from the retail yards, and common stocks are also 
moving well. The export demand is slightly better, 
and some mills report a little business from the 
railroads. Manufacturers note a slightly firmer 
price tone to the market and are hopeful of a gen- 
eral increase in prices before the end of summer. 
Production is about the same. Some of the larger 
mills are increasing their schedules slightly in 
order to improve their stocks before fall buying 
starts. Shipments have been very heavy here of 
late, and have kept close pace with bookings. 
There has been very little accumulation of stocks, 
and yard assortments are badly broken. 


SHREVEPORT, LA. 


Aug. 2.—Demand for southern pine is still quite 
slow, and there is very little change in the market. 
Last week Chicago dealers were still trying to buy 
50 cents cheaper than the prices which have been 
maintained for several weeks, but are usually pay- 
ing the market price. It is still very difficult for 
the mills to move finish and uppers generally. Log- 
zing has not been interfered with to any extent by 
recent heavy rains. Cars have been reported scarce 
in several places, but during the last week the 
greatest difficulty has been in getting flat cars for 
loading timbers, box cars having been furnished 
more readily. The mills have been running pretty 
steady. 

The hardwood market has been steady, and there 
is a growing demand. There is no heavy buying, 
but trading is easier on nearly all items produced 
in this section. 


BEAUMONT, TEX. 


Aug. 2.—The outstanding feature of the south- 
ern pine market is the extreme searcity of longleaf 
No. 2 dimension, which is virtually off the market. 
Nos. 1 and 2 common in 2x10- and 2x12-inch, both 
longleaf and shortleaf, are also becoming very 
searce, due largely to the unusual demand from the 
oil fields. The general tone of the market is im- 
proving, and prices are strengthening. Mill stocks 
are more badly broken than at the end of last 
week. Mills are declining to quote prices on any 
items not actually on hand. Practically all orders 
seem to be of the “rush’’ variety and the mills 
have been forced to adopt the policy of declining 
to quote except where wanted items are actually in 
their yards. The bulk of last week's sales were to 
the oil fields and interior retail yards. Timber or- 
ders are still plentiful. 

The hardwood market shows continued signs of 
improvement and there have been slight price ad- 
vances on some items. The demand for Nos. 1 and 
2 common sap gum is getting stronger daily. No. 
1 sap gum, in particular, is getting more or less 
searce and the price, naturally, is going up. Price 
increases have been noted on Nos. 1 and 2 sap 
gum and there is every indication that there will 
be a general advance on all hardwood items in the 
near future. 


JACKSONVILLE, FLA. 


Aug. 3.—Early last week the entire peninsular 
and northern part of this State, and all of south- 
eastern Georgia, got the full force of a tropical 
hurricane, which slowed up manufacture, shipping 
and sales. The appearance of the market, how 
ever, is much better. There seems to be a general 
feeling that the Florida market is going to show a 
decided improvement within the next thirty to 
sixty days. The fall and winter months are always 
by far the best for the lumber industry in this sec- 
tion. Every present indication is for the best. 
While in some sections there is an abundance of 
lumber on hand, it is not general all over the State. 
September is usually the opening month of the lum- 
ber buying season. sy the middle of August de- 
velopments should have reached a point where the 
retailers will feel assured. The money situation is 
becoming a little more settled. While there is no 
money to be had for speculative purposes it can be 
had for building purposes that are sound. 

Prices on longleaf and shortleaf pine remain 
steady, although there have been some instances of 
faltering by those mills that have more stock than 
they can handle conveniently. Orders from Florida 
yards continue to be of the badly mixed variety, 
and eall for items usually bought in carload lots. 
This is especially true of shed stocks. Even the 
larger part of the orders for yard stocks are 
slightly mixed. Straight car shipments of one 
length of framing are searce. Of course the mill 
work plants are buying the most of their stock in 
straight cars, which in pine is mostly shortleaf 
finish in 4/4 and 5/4. What little 6/4 and 8/4 
they are using is in mixed cars. 

Cypress continues to move steadily to the yards 
and the millwork plants, but the best volume of 
business is coming from the eastern market. Flor- 
ida buyers do not have the business to do very 
much buying. Also, they are carrying a pretty 
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good stock. Mixed cars or yard stock predominate 
in the cypress business. Prices have remained 
fairly steady. 

Hardwood mills have either closed down or have 
curtailed their production to just about meet the 
demand, and have just about got the market turned 
their way. Hardwoods are not very plentiful, and 
the low priced stock has all been taken up. The 
larger mills are holding their stocks, rather than 
sell them on today’s lists. 

A. D. Holley, vice president Aycock-Holley Lum- 
ber Co., of this city, has for several days been in 
Miami attending to the interests of his company. 

Joe M. McCormick, of McCormick-Hannah (Inc.), 
Orlando, Fla., and a past president of the Florida 
Lumber & Millwork Association, has just returned 
to Orlando after a trip of several weeks to New 
York and points in the East, on which he com- 
bined business and pleasure. 

M. A. Smith, of the Big Indian Lumber Co., Avon 
ark, Fla., was a business visitor to Jacksonville 
during the week. 

W. A. Avant, manager Graves Lumber & Export 
Co., of this city, has just returned after spending 
several days in Cuba on business for his company. 


BOGALUSA, LA. 


Aug. 2.—In appreciation of the splendid work 
done by the Bogalusa city fire department in help- 
ing to control the flames in the recent planing mill 
fire at the plant of the Great Southern Lumber Co., 
W. H. Sullivan, vice president and general man- 
ager, has addressed a letter to Hon. J. B. Lindsley, 
commissioner of safety, enclosing a check for $100, 
which he asks to be distributed to the members of 
the department. In his letter, Mr. Sullivan pays 
a distinct tribute not only to the department as a 
whole but particularly to Chief Sherman. 

Long known as the home of the greatest south- 
ern pine sawmill in the world, Bogalusa is branch- 
ing out into other lines of endeavor and now takes 
the lead in Louisiana in cattle shipping, the reec- 
ords showing that in June eight more cars of cattle 
were shipped from Bogalusa than from any other 
shipping center in the State. 

W. H. Sullivan, who has been mayor of the city 
ever since its incorporation, has announced his 
eandidacy for reé@lection, together with the four 
other commissioners who compose the present com- 
mission council. Under their efficient supervision, 
Bogalusa has taken its place among the leading in- 
corporated cities of Louisiana, every department 
being conducted on an efficient basis. 

R. H. Laftman, manager of the Bogalusa Paper 
Co., returned last week from a two months’ trip 
to Europe. One of the pleasing experiences of Mr. 
Lafiman on this tour was making a trip in an air- 
plane from Hamburg, Germany, to London, Eng- 
land. Not only was the trip a very pleasant one, 
but Mr. Laftman states that a saving of twenty 
one hours’ time was made as compared with the 
railroads and boats, and the cost was only $6 more. 
The fare from Hamburg to London was $40, which 
included an accident policy of $8,000. 

Col. A. C. Goodyear, of Buffalo, N. Y., president 
of the Great Southern Lumber Co., arrived in Bo- 
galusa last week and expected to spend several 
days here looking after his business interests. He 
announced that the box factory and planing mill 
which were destroyed in the recent fire would be 
rebuilt immediately. 

The announcement of a promotion for Ivan Mag- 
nitzky has been received with pleasure by his many 
friends in Bogalusa. Mr. Magnitzky for several 
years has been in the sales department of the 
Great Southern Lumber Co. and he is now pro- 
moted to the office of chief clerk to General Man- 
ager W. H. Sullivan. 


BROOKHAVEN, MISS. 


Aug. 3.—From unofficial figures for this terri- 
tory it looks as if there will be a reduction in 
southern pine stock this month of something 
around a million feet, which will mean the lowest 
inventory since war days. Sales during July were 
about 10 percent more than production, and 17 per- 
eent higher than June totals. Today’s orders cover 
production for two and one-half days. These 
things tend toward optimism, and heavy rains for 
the last two or three days are sure to interfere 
With logging operations. Certain items have dis 
appeared entirely from the surplus lists, and there 
have been price increases on some, This is the 
first time in several months that any price in 
creases have taken place. Never were there as 
many wire and telephone orders. Sellers have to 
wire back whether orders are satisfactory. 

Floorings, 3- and 4-inch, from the uppers to the 
lowers, have ‘shown a nice movement, and a few 
special items have shown slight price increases. 
There appears a little stronger movement in drop 
siding, ceiling and partition, particularly in the 
upper grades. With the rural trade opening up, 
there will be more orders for uppers in stock of 
this kind. 

Sales of finish items have been more or less 


spotted, and largely of special sizes. There have 
been no price increases attempted on this stock, as 
conditions hardly justify it at this time. 

No. 2 fencing items have shown exceptional 
movement and there is no surplus. No. 2 short- 
leaf boards and shiplap are in good demand. There 
is a tendency toward better prices on these items, 
which are the backbone of the business. No. 2 
longleaf boards are not in as good movement as 
shortleaf, and prices of 8- and 10-inch are very 
close together. There is no surplus of 12-inch No. 
2 boards, and the heavy call for this class of ma- 
terial in Texas has absorbed practically all of the 
stocks west of the river and the surplus in this 
territory has gone down in sympathy. Price in- 
creases on this item are entirely justified. No. 3 
4-inch fencing for crating purposes has been very 
searce and increased prices are justified. No. 3 
6-inch fencing has also been scarce. No. 3 8- and 
10-inch boards and shiplap, while more plentiful, 
are showing considerable strength. There are lots 
of wire offers for this material, but prices are not 
attractive. This same thing is true of 12-inch 
No. 3. 

Lath have slipped a little, and the market seems 
around $4.85, mill, for No. 1, and $4.15, mill, for 
No. 2. There seems to be more lath business being 
offered. The heavy rains of the last few days 
should make the shingle business better. 

Southern pine moldings have shown practically 
no movement, and prices offered will hardly justify 
acceptance of any business. 

A recent sale of No. 1 common dimension took 
up practically the entire surplus at the longleaf 
mills. Also there was a heavy sale of Nos. 1 and 2 
shortleaf dimension. There are practically no sur- 
plus dimension stocks. Prices secured on these 
sales were very satisfactory. There are some ex- 
cellent longleaf timber schedules out, which will 
indicate a strong market for this material over the 
next few weeks. The inquiry for shortleaf timbers 
is not nearly so heavy as that for longleaf. The 
ear manufacturers and some of the railroads are 
making considerable inquiry for car material, the 
first of this kind of business in some weeks. 

Box shook business is only fair, as this is an off 
season, especially for truck crops. 

The hardwood market remains firm, and _ in- 
quiries are numerous. There is doubtless consid- 
erable speculative buying, as wholesalers appear 
extremely active. Hardwood inventories will show 
a decrease, as orders have been plentiful and July 
weather was excellent for shipping. There is very 
little dry stock in surplus. Plain sap gum, plain 
red gum and poplar, all 4/4 stock, seem to be the 
leaders in hardwoods. 


SPOKANE, WASH. 


July 31.—E. D. Hamacher, of the Duffy, Ham- 
acher Lumber Co., was principal speaker at the 
weekly meeting of the IHloo-Iloo Club Friday. Mr. 
Ifamacher discussed lumber trade conditions as 
he found them in the East and middle West re- 
cently. Lumber was being sold in large quantities 
in the cities, but the dealers feared a falling off 
in building. Chicago, he said, was the best lum- 
ber market in the country this summer, Detroit, 
which led last year, has fallen far behind. 

A marked reduction of fatalities in industrial 
accidents was shown the first four months of this 
year compared with the same months of 1925, ac- 
cording to statistics read at the closing sessions 
of the convention of Washington Associated Safety 
Engineers. Industrial accidents have decreased 25 
percent in the same period, and an intense educa- 
tional program is being carried on, under the direc- 
tion of the State department of labor and indus- 
tries, in all industrial plants of the State, speakers 
stated. Officers of the last year were reélected. 
They are: President, Frank Purse, Tacoma; vice 
presidents, Clarence Parker, Everett, and Floyd 
Daggett, Spokane; secretary-treasurer, J. L. Hart- 
son, Aberdeen. 

Five-man first aid teams of the McGoldrick Lum- 
ber Co., Spokane, Edward Rutledge Timber Co., 
Coeur d’ Alene, Idaho, and A. C. White Lumber Co., 
Dover, Idaho, participated in a first aid contest. 
Bach team was given a problem and demonstrated 
how an injured man would be handled in case of 
accident. The contest was the second of four in 
which the teams are entering. The third and 
fourth contests will be held in) September and 
October and the best team will be announced at the 
close of the contests. 

It was announced at Lewiston, Idaho, this week 
that a citizens’ movement has begun for securing 
the location in Lewiston of a paper and pulp mill. 
Preliminary conferences have been held and in a 
short time a committee will be appointed to confer 
with the Inland Light & Power Co, and the Clear 
water Timber Co., it being assured that the move 
ment will receive the coéperation of these com 
panies, which are now engaged in installing a 
power dam and sawmill here. In the Clearwater 
district there are vast quantities of white fir tim- 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
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book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8S. Dearborn St., Chicago, Ill, 
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ber that is ideal for paper manufacture. Some 
months ago eastern parties opened tentative nego- 
tiations here for installing a pulp mill, and it is 
probable that the present movement will involve 
further consideration of that project. 


MINNEAPOLIS, MINN. 


Aug. 3.—Unusual conditions prevail in the lum 
ber trade, which in the last week has seen heavy 
order taking by northern pine mills and decided 
activity in some other lines, while generally speak 
ing wholesale activity is conceded to be rather at 
alow ebb. It is not a season when heavy business 
is expected. Optimism as to the next few months 
prevails in most lines of business, however, as the 
crop situation continues to show up better. 

Clyde Learned, of the Learned Lumber Co., who 
returned last week from an automobile trip in 
northwestern Minnesota, said he was agreeably sur- 
prised at crop conditions. Retail lumbermen he 
found well satisfied with their prospects, but en- 
joying very little business now because of harvest 
activity. 

Franklin Smith and O. B. Ryder, representatives 
of the Federal Tariff Commission, paid a visit to 
Minneapolis last week in the course of a field in- 
vestigation of the shingle situation, being made 
with a view to recommendations as to a tariff on 
shingles. 

Archie Gray, of the Gray Lumber Co., Minne- 
sota Transfer, is touring by automobile to the 
Pacific coast with his family, and they are taking 
in Yellowstone Park. 

Walter IF. Fifer, of the Prendergast Co., Marion, 


Ohio, lumber wholesaler, has been here looking 
into the market conditions. He said that trade 
seems more active in his territory than in the 


Minneapolis region. However, competition is so 
keen, he said, that business is being done in the 
middle West on much too small a margin, 


NEW ORLEANS, LA. 


The swing into August has produced no 
featurable market development thus far. July de- 
mand maintained its steady pace throughout last 
week, and local cypress folk report their total July 
bookings ahead of the June volume by something 
like 15 percent. In the southern pine and hard- 
wood divisions, it appears that July volume also 
exceeded June. After getting off to a bad start, 
the midsummer business is “not so bad.” Demand 
has been fairly steady if not of record proportions 
for the Cypress yard stock had a fairly 


Aug. 2. 


season, 


good month, as had southern pine timbers and 
lowers. Sap gum advanced both in volume of de 
mand and price, while oak has not done badly. 


The southern pine and hardwood price situations 
are more healthy than they were thirty days ago, 
the trade outlook better, and comment more cheer 
ful and confident. 

The Southern Paper Co., of Moss Point, Missis 
sippi’s pioneer kraft paper industry, is expanding 
and improving its plant at a reported cost of $275,- 
000. L. J. Folse, director of development for the 
Mississippi State Development Board, adyanced the 
claim last Saturday before the Gulfport Rotary 
Club, that southern Mississippi is the greatest 
paper-pulp producing territory in the country. 

A voyage by skiff, from the head of rowboat nav- 
igation on the Mississippi River to New Orleans, 
was completed by the arrival home last Tuesday 
of E. A. McKoy, statistical engineer for the Gilli- 
ecan-Chipley Co., prominent naval stores concern. 
Mr. McKoy was accompanied by his thirteen-year- 
old son, Edwin McKoy, jr. They began their voy 
age at Bemidji, Minn., and journeyed by leisurely 
stages, stopping and camping when and where they 
pleased. Both arrived in good health and de 
lighted with their trip, Mr. MeKoy declaring it the 
best vacation in his experience. 

Q. T. Hardtner, secretary-treasurer of the Urania 
Lumber Co., left Urania a few days ago on a busi- 
ness trip to be changed over into a delightful va- 
cation journey. Accompanied by Mrs. Hardtner, he 
planned to visit St. Louis, Chicago and New York, 
where stocks will be purchased for the Urania 
company’s fine new commissary. That task com- 
pleted, they will go to Canada, where their itiner- 
ary includes visits to Montreal and other cities. 
They will return via Yellowstone Park, and expect 
to be back at home in Urania about Sept. 1. 

Judge W. 8S. Bennet, general counsel of the Ed- 
ward Hines Lumber Co., with headquarters at 
Chicago, visited the company’s Mississippi offices 
at Lumberton last week. 

R. H. Laftman, manager of the Bogalusa Paper 
Co., Bogalusa, La., is back from his annual visit to 
Europe, where he spent sixty days. From Ham- 
burg, Germany, Mr. Laftman traveled to London by 
one of the passenger airplanes in regular service 
on the continent. 

State Senator Henry E. Hardtner, president of 
the Urania Lumber Co., entertained, all unaware, 


some decidedly unwelcome visitors at his residence 
in Alexandria last week. They came unannounced 
and left no cards, but carried away as “souvenirs” 
some $3,000 worth of jewelry. Officers who are in- 
vestigating the theft pronounce it the work of ex- 
pert porch climbers. 

James Somerville, jr., assistant Federal trade 
commissioner, spent a day or two in New Orleans 
last week in conference with New Orleans exporters 
preparatory to his departure for Europe to study 
foreign markets. Mr. Somerville plans to sail from 
New York for England on Aug. 11. 

R. D. Fleming, of the Fleming Lumber Co., is 
planning the reéstablishment in New Orleans of 
his company’s general sales offices. Some months 
ago he removed the company headquarters to Baton 
Rouge, to be nearer its mill operation. The plant 
at Baton Rouge has since been destroyed by fire, 
and he is now operating a chain of small mills 
near Centerville, Miss., where a planing mill plant 
is being established to serve them. It is announced 
that W. B. Follansbee, long with the Lanier & Pat 
erson Lumber Co., will join Mr. Fleming as man- 
ager of sales. 

The Business Men's Association of Ponchatoula, 
La., is striving to bring about the transfer to Pon- 
chatoula of the Roseland Veneer & Package Co., 
whose plant at Kentwood was recently destroyed 
by fire. At a meeting of the Ponchatoula associa- 
tion last Thursday, Messrs. McRaney and Dyer of 
the Roseland company were guests. McComb City, 
Miss., is also striving to obtain the industry. 


BOSTON, MASS. 


Aug. 3.—Notwithstanding the substantial volume 
of building in progress in many sections of New 
England, eastern spruce mills are booking just 
about enough orders for frames to “get by.” The 


bulk of the current business is at $40 base, $41 
now being obtained only when the schedule is really 
difficult. Lumber from the Coast arriving by 
water is getting the lion’s share of the business. 
Douglas fir is fully $1 higher, due to the advance 
in cargo rates, but even at this figure prices are 
more attractive than those quoted on competing 
woods from the East and South. Wholesalers, who 
were complaining a month ago that they could not 
find enough dry spruce covering boards to supply 
even the light demand for such stock, now report 
that although really dry boards are still 
there are plenty to supply present requirements. 
There has been a distinct change in the local lath 
situation during the last week or two. Efforts to 
advance the price of eastern spruce lath another 
25 cents has turned the attention of so many buy- 
ers to the lower cost lath coming here by water 
from the Coast, that sellers of the native stock are 
now offering concessions. One outstanding feature 
of the eastern market for Douglas fir is the in- 
ereased interest in flooring, ceiling, siding and sim- 
ilar building items coming here by rail. 


scarce, 


A steamer arrived last week from West Africa 
with a cargo of 2173 logs of mahogany for Palmer 
& Parker Co. A shipment of teak logs from Java 
was landed here last week; they are being shipped 
by rail to Coal Grove, Ohio. A steamer is in from 
Vancouver, B. C., with 858,131 feet of fir and hem 
lock for the Southern Alberta Lumber Co. Five 
cargoes, 867,683 feet of spruce lumber and 800 bun- 
dles hardwood flooring, from the Maritime Prov 
inces, arrived here last week. 

Russell & Co., of this city, dealers in Philippine 
hardwoods, have just received, via the steamship 
President Garfield of the Round-the-World Dollar 
Line, a shipment of 50,000 feet of Philippine red 
lauan and white lauan veneer flitches. This mate- 
rial is to be used for veneers and core stock. 


PHILADELPHIA, PA. 


Aug. 2.—Business during July was better than 
the most hopeful dealers predicted at the close of 
June. While building permits were not as nu- 
merous as last year, the improvement has been so 
noticeable over earlier months that the trade feels 
generally encouraged. Almost without exception, 
wholesalers anticipate trade activity in Philadel- 
phia beginning Sept. 1. 

With the humidity almost unbearable, and the 
thermometer registering 100 in even the coolest 
office buildings, the next tournament of the Phila- 
delphia Lumbermen’s Golf Club is going to be a 
popular diversion. It will be heid on the afternoon 
of Aug. 11 out in the cool, breeze swept hills of the 
Whitemarsh Golf Club. 

Charles A. Nickel is enjoying his week ends at 
Wildwood by the Sea, where his family has a sum 
mer apartment. 

Among the vacationists who are cheating the hot 
weather are Mr. and Mrs. J. Elmer Troth, and Mr. 
and Mrs. John I. Colbourn, who are enjoying a 
two weeks’ motor trip through New England. 

The annual convention of the Cigar Box Manu- 
facturers’ Association’ is being held this week at 
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the Benjamin Franklin Hotel, with 125 delegates in 
attendance. The association has been actively en- 
gaged in advertising the merits of wood as material 
to be used in containers for cigars. ‘‘The best ci- 
gars are packed in wooden boxes,” is their slogan, 
and this fact will be advertised extensively during 
the remainder of the current year. 

Announcement was made Tuesday through the 
Lumbermen’s Exchange that Edward F. Magee, 
president, had purchased the interest of George H. 
Huganir in the Huganir-Magee Lumber Co. It is 
understood that Mr. Magee will continue the busi- 
ness under the title of the E. F. Magee Lumber 
Co., with executive offices in the Jefferson Building. 

Chairman Albert B. Myers called a meeting of 
the entertainment committee of the Retail Lumber 
Board of Trade on Wednesday, Aug. 4, when pre- 
liminary arrangements were made for the second 
annual bowling tournament of the Lumber League. 
Last year the game was introduced. This season 
the members are clamoring to get started earlier. 


LAUREL, MISS. 


Aug. 2.—Certain indications point to a firmer 
market for southern pine. A good many mills find 
that they are short of a number of items and that 
other mills likewise are short on the same items. 
The retailer is beginning to realize that mixed cars, 
and also straight cars of a good many items, are 
not to be had for immediate shipment. Lower 
grades continue especially firm, as also do all items 
of special cutting. Order files remain large and 
shipments generally are equal to or are in excess 
of output. The export market shows little change. 
The demand from some foreign markets is fairly 
good, but European trade continues quiet. 

Philip S. Gardiner, secretary Eastman, Gardiner 
& Co., is at Lake Placid with his family. 

Murray H. Bissell and Dawson W. Winn, sales 
managers for the Marathon and Eastman, Gardiner 
lumber companies, respectively, made a trip to 
Cincinnati and other points during the last week. 


How Retailer Cut Delivery Costs 


(Continued from Front Page) 


lation of the system, says this lumberman, it 
was found that ‘‘this has developed efficiency 
in our trucks far beyond what we were getting. 
The first three weeks we kept tab of unloading 
time on jobs, which was shown on these circular 
charts and it averaged 35 minutes to a truck. 
As things developed this time was lessened. At 
present the average is 20 to 22 minutes. This 
system showed in the first three weeks that our 
trucks were in the yard getting loaded out in 
from one to 14% hours. This time has been 
cut down to from 30 to 50 minutes. It has 
not only been a check on the trucks but it has 
served to stimulate our force, the yard super- 
intendent and wagon loaders, and get the trucks 
moving. 

‘*Tt showed at the end of six months a 
decrease of over $2800 in the cost of handling 
the same amount of business as was done dur- 
ing the preceding six months. Of course we 
can not lay this decrease altogether to keeping 
tab of our truck operation (which included 
loaders’ wages, cost of truck operation and up- 
keep, and labor combined) but we can not see 
where else this saving was made. It also de- 
veloped that we were sending out empty trucks 
five or six times a week to pull some of our 


it was found that on an average 1% trucks 
were idle. In addition to compiling the above- 
mentioned data, comparative statistics embody- 
ing total monthly operating costs per mile are 


kept for each truck, so that a glance will tell . 


whether any truck’s operating cost is increas- 
ing or decreasing. 

The five cars used for soliciting orders are 
also run on a cost basis and a record of their 
operating expenses is kept. 

As an incentive for the truck operators a 
monthly truck report was placed in the base- 
ment where the men eat their dinner; and it 
has developed an interest, says the yard owner, 
that one can hardly appreciate, for each op- 
erator can see his own truck’s record and com- 
pare it with the others, leading the operators 
to vie with one another in making a better 
record the next month. 

Over and above the cost of installation of 
these recording devices this Ohio concern, the 
Gough Lumber Co., located at Akron, doing an 
annual business of $900,000 (over $500,000 dur 
ing the last six months), made a saving, in the 
first six months the recording devices were used, 
of $2800 which, figured as an added profit, is 
certainly worth making, not to mention better 
and more prompt service given to customers. 





IT IS ALWAYS EASIER— 





To discuss the failures of others than to recognize our own. 

To find an alibi than to improve our work. 

To blame the management than to hustle the business. 

To see other’s opportunities than to prove our own. 

To face the facts than to stall them off. 

To get the worst news first for everything thereafter is good news. 
To satisfy your friends than to please your own conscience. 








other trucks out of mud holes. This has been 
cut down to five or six times a month, be- 
cause this is also recorded.’’ 

From these truck records tabulations are 
compiled, showing the mileage each truck makes 
per day and per month; number of gallons of 
gasoline and quarts of oil used per month and 
mileage per gallon of gasoline and per quart 
of oil; operating and garage expenses per 
month; depreciation (this figured on the basis 
of a truck lasting 4 years). The total expense 
for operating truck No. 1, for example, during 
May was $339.64 or 374% cents a mile (the 
truck having run 905 miles) this including 
shop labor and material costs. In _ this 
tabulated report, under a heading ‘‘Stuck, 
lost, or idle time,’’ it is shown that truck 
No. 1 lost 35% hours, but apparently it was 
in the company’s own shop for repairs, for 
under a heading, ‘‘Remarks,’’ is this legend: 
‘*New rings; stop oil leaks; take up bearings; 
new gaskets; rebore cylinders; new pistons and 
rings.’’ The company maintains its own repair 
shop, keeping two men busy all the time. Dur- 
ing May, in which there were 211% working 
days and 215 working hours (for this company) 


Five Yards in New Corporaticn 


THREE Rivers, Micu., Aug. 2.—Final details 
of the organization of Wirt M. Hazen. (Ine.), 
announced a short time ago, have now been 
made public. The capital stock of the new 
organization is $200,000 with a paid-up capital 
of $125,000. Wirt M. Hazen is president and 
treasurer; Ralph Huddleston, vice president 
and general sales manager; William G. Helpin, 
vice president, and Coleta Sassaman, secretary. 
There will not be much change in the operation 
of the yards at Three Rivers, Jones, Centerville, 
Schoolcraft and Portage, which belong to these 
interests. Mr. Hazen states that the incor- 
poration brings about closer codperation be- 
tween the yards and permits a uniform ac- 
counting system ete. The centralized buying 
power is the big feature of the new arrange- 
ment. Mr. Helpin will be in charge of the 
yard at Three Rivers; Glen Cearhart of the 
Jones yard; Carl Stewardson, Centerville; 
George Kensil, Schoolcraft, and John DeDoes, 
Portage. The company has bought a site at 
Portage and will begin at once the construction 
of a modern yard and sheds. 


C2 PORTLAND, ORE. Co 








Sumpter Valley 


P; 
Soft Textured Ine 


This is some of the softest, 
finest textured lumber you 
ever handled. A trial car will 
make you a steady customer. 
We can furnish anything you 
need in Western lumber pro- 
ducts. Let us quote you. @ 


H. J. Anderson Lumber Co. 


Manufacturers and Wholesalers. 


Portland, Oregon 


301-338 Northwestern 
Bank Building, 











Willapa Latins Co. 


Fir 
Spruce 
Hemlock ° 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 











" 
When You 
Need FIR 


Long Dimension 
Plank, Timbers and 
Long Joists 





Service 





Quality 


WRITE OR WIRE, 


The Griswold Lumber Co. 
Gasco Bldg., PORTLAND, ORE. 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 





SALES AGENTS: } 

















Specialists in 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough or dressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bidg., PORTLAND, ORE. 
‘Mill at Reedsport, Ore. (on Winchester Bay) 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Assocation. 
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Mixed Carloads 


California White and Sugar 
Pine and White Fir Lumber 
in with Doors,Frames,Mould- 
ings and Veneers. 


Retailers are overlooking an op- 
portunity by not sending us a 
list of requirements in items shown 
above. Let us show you how 
much we can save you. 


Specials This Week 


Extremely Low Prices— 


Window and Door Frames 
Fir Garage Doors 


White Pine Dimension 


“Producers of White Pine for Over Half a Century” 
Tre RED RIVER LUMBER CO. 


Sales Office: 
Telephone 


Mirbicos Ave. CHICAGO State 2281 


Sales Representatives for Central States 
Hedlund Lumber & Mfg. Co., Spokane 











The Straw That Breaks 
the Sawmill’s Back 


veenem iS Sales Expense to smaller or single 
CTemoel | : 
MaatteEe®) milloperators. Let uslighten the load 
invoice your stock direct to us. We 
handle for 5 %, carry accounts and ad- 
vance promptly on receipt of papers. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, IIl. 








L] 

COMMISSION 
Pr LUMBER J 
* 
9 s 
Lesm’, 














Lumber and 


HUTCHIN Storage Co. Yellow Pine, 


Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 


Local Phone: Chicago Phone: Car Material 


Douglas Fir, 








Blue Island 800 Pallman 8020 (No Toll) | ORDERS SOLICITED 














You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 

Write for Pamphlet 49-S, giving rates 

and full particulars. 

Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 
For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 




















THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8, Dearborn St,, Chicago, Ill, 





LOCAL AND PERSONA 








Harris Bros. Co., Chicago, has announced the 
appointment of Joseph G. Stadelman to the posi- 
tion of first vice president and general manager. 


KE. D. Washburn, of the Meyer-Muzzall Co., San 
Francisco, Calif., was in Chicago recently calling 
on the hardwood trade. His company handles 
Vhilippine mahogany. 


John Staples, president of the Northwestern 
Cooperage & Lumber Co., Gladstone, Mich., made 
a trip to Chicago this week to call on his com 
pany’s representative. 


If. F. Rusk, manager of the W. E. Terry Lumber 
Co, offices in Mason City, IIL, underwent an opera- 
tion for appendicitis last week in the Mennonite 
hospital, Bloomington, Il. 


R. O. Butts, secretary of the Fifty-ninth Street 
Lumber Co., has motored with his family to north- 
ern Michigan for a vacation. They will be gone 
until the last of August. 


Kk. F. Bornman, of the Bornman Lumber Co., 
prominent retail lumber dealer of Clarksdale, Miss., 
accompanied by his wife and daughter, motored 
to Chicago to spend the week, 


A. Hf. Ruth, in charge of the Chicago office of 
the G. W. Jones Lumber Co., Appleton, Wis., 
spent several days last week in Cadillac and Grand 
Rapids, Mich., calling on the trade. 


Ilarry Fry, of the Wisconsin Land & Lumber 
Co., Hermansville, Wis., was in Chicago this week 
ealling on the lumber fraternity and then went to 
Detroit, Mich., to look over market conditions. He 
is driving with his wife and family and will con- 
tinue east from Detroit. 


A. T. Brink, of the Tri-State Lumber & Shingle 
Co., Kansas City, Mo., visited his company’s Chi- 
cago office last Saturday on his way to Ephraim, 
Wis., where he is spending his vacation at Eagle 
Inn. 

kh. C. Clark, in charge of the Chicago office of 
the Tremont Lumber Co., left this week for 
Rochelle, La., where he will spend some time visit- 
ing the mill and inspecting the stocks of the Tre- 
mont company. 

George VP. Hitchcock, of George P. Hitcheock 
(Ine.), lumber wholesaler of Eugene, Ore., is spend- 
ing the week in Chicago on business. He _ will 
spend some time in Denver, Colo., before return- 
ing to the West, 


Col. J. D. Sinclair, formerly with the Union 
Lumber Co., Winnipeg, Man., has resigned and 
gone to Vancouver, Bb. C., where he intends to 
locate in the lumber business. Tis present plans 
are as yet indefinite. 


J. KE. Morris, formerly in the lumber business in 
Seattle, Wash., and more recently connected with 
the Chicago office of the Weyerhaeuser Sales Co., 
has been transferred to the Baltimore plant of 
the Weyerhaeuser Timber Co. 


L.. Kk. Hooper, jr., in charge of the Chicago office 
of the Louisiana Red Cypress Co., New Orleans, 
has left on a two weeks’ vacation with his family. 
They have gone east and will visit Niagara Falls, 
southern Canada and New York. 


The inseparable golf foursome, A. H. Ruth, John 
Ii. Hanson, L. J. Pomeroy and G. A. Vangsness were 
the guests of the latter at the Medinah Country 
Club, Thursday, for their weekly (not weakly) 
game on the links. 


Ernest T. Bond, in charge of the Chicago office 
of the Hugh McLean Lumber Co., Buffalo, N. Y., 
turned up at the Lumbermen’s Club for lunch this 
week with a nice coat of tan which he acquired 
while he and his family were spending two weeks 
at Indian Lake, Mich. 


If. J. Jamison, of the East Oregon Lumber Co., 
Enterprise, Ore., stopped in Chicago recently on 
his way home from an eastern trip to visit his 
friends. He said that conditions on the West 
Coast are much improved and that the prospects 
for the lumber business are good. 


Walter F. Fifer, of the Prendergast Co., Marion, 
Ohio, was in Chicago this week on his return from 
a trip through the middle West where he has 
been studying market conditions. He reports lum- 
ber conditions around Chieago to be better than 
they are in other large lumber centers in this part 
of the country. 

T. W. 


Lehman, of the Charles L. Baxter Lum- 


ber Co., returned to his desk this week after spend 
ing a few days with his wife and daughter at 
His family is spending the summer 


Chetek, Wis. 





there and Mr. Lehman went up to try his luck at 
fishing. And he had a bucket of fish at the office 
as proof of his prowess with the rod and reel. 


Charles C. Leonard, of Metropolis, Tll., and 
F. B. Sanders have formed the F. B. Sanders Lum 
ber Co., to conduct a wholesale business in Chi- 
cago. The company is incorporated for $20,000, 
Mr. Leonard has a mill at Metropolis which pro- 
duces wagon material, ties, lumber and piling and 
the Sanders company will act as the sales agent 
for the Leonard mill, besides earrying on a reg- 
ular wholesale business. Mr. Sanders has had 
considerable experience in the lumber’ business 
among his former connections being the Bennett- 
Field Tie Co. 


R. O. Crozier, in charge of the Chicago office 
of the C. D. Johnson Lumber Co., Portland, Ore., 
has just returned from a trip to the Pacific Coast 
which took him away four weeks. He was accom- 
panied by Mrs. Crozier and daughter, who are re- 
maining in Portland until the last of August. The 
Croziers visited in Los Angeles and San Francisco 
and spent ten days at the mill of the Pacific 
Spruce Corporation, Toledo, Ore., before going to 
Portland, the headquarters of the company. “Our 
concern is quite optimistic about business,’ said 
Mr. Crozier. “We are booking a nice volume and 
are selling fir and hemlock in nearly every State in 
the Union. We are even shipping right into the 
heart of the southern pine manufacturing dis- 
trict.” 


P. E. O'Neil, of the P. E. O'Neil Lumber Co., 
accompanied by Mrs. O'Neil, has just returned 
from a four weeks’ trip through the West. They 
took the Canadian route to Vancouver, B. C., 
stopping at Lake Louise and Banff on the way. 
They visited the Dubois Lumber Co., Vancouver, 
Wash., which Mr. O'Neil represents exclusively in 
Chicago, and then visited in Seattle, Wash., Port- 
land, North Bend and Baker, Ore. On their way 
home they spent some time in Spokane at the head- 
quarters of the Long Lake Lumber Co., one of 
the exclusive connections of the O’Neil company. 
Mr. O'Neil said that he found the operators op- 
timistiec with regard to fall business, feeling that 
demand will increase and prices strengthen. The 
mills are operating on a close margin but condi- 
tions are looking better. 


From the general offices of the Chicago & East- 
ern Illinois Railway Co. comes the announcement 
that William If. Downs has been appointed gen- 
eral agent of that road at Houston, Tex., succeed- 
ing Wallace Green, who resigned to engage in 
other business. Mr. Downs formerly was lumber 
traffic agent for the company at Chicago, in charge 
of the C. & FE. I. specialization on lumber traffic. 
This railroad apparently was the first to appre 
ciate the importance of giving lumber traffic the 
attention that lumbermen felt it should have, and 
as a result, C. & E. I. employees in train and 
other service all watch carefully the movement of 
cars loaded with forest products. ‘“‘The sun sel- 
dom sets twice on a car of lumber on the C. & 
EK. I.” is a tradition with this railroad, and Mr. 
Downs should be able to qualify as a lumber 
service agent for the Chicago & Eastern Illinois 
in Texas territory. 


An Interesting Want Ad 

Study of the elassified columns of a daily news- 
paper and to practically the same extent the col- 
umns of a trade paper such as the AMERICAN 
LUMBERMAN, always is of interest and often dis- 
closes something new and novel. A case in point 
appears in the classified ad department of this 
week’s issue of the AMERICAN LUMBERMAN, an ad- 
vertiser offering to exchange houses and lots, and, 
if desired, furniture, for lumber. This property 
offered in exchange for lumber is located in south 
ern California, and this ad should be of consider- 
able interest to lumber manufacturers. 


Lumberman’s Son to Take World Tour 

William Gregertsen, son of Nils Gregertsen, of 
Gregertsen Bros. Co., Chicago, is to be one of 450 
students to leave New York Sept. 18 on the Ryn- 
dam for a trip around the world which is known as 
the “university afloat’ and which will take prac 
tically eight months. Complete college courses 
from first year studies to post graduate work will 
be given on the tour and it enables a student to 
take this wonderful trip and see the world without 
losing a year in his studies. It is the first trip of 
this kind ever conducted. 

First class instruction has been provided for the 
students, among the instructors being ex-Governor 
Allen, of Kansas, who will write up the trip and 
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give courses in journalism. The tourists will spend 
one-fifth of their time ashore studying conditions 
and sight seeing. 

The tour goes by way of the West Indies and the 
Panama Canal to the Orient, around the southern 
part of Asia and Africa and then to Europe, com- 
ing home from Sweden and England. “Bill” Gre- 
gertsen would be a senior at Brown University, 
Providence, R. I., this year but figures on being able 
to take most of his work while on this trip. He may 
have to go back one semester to finish, but many 
of the colleges and universities of the country are 
allowing a full year’s credit for the work to be 
taken on this tour. 


Efficient Men in New Commission Firm 


The recent organization of the Vanlandingham 
Lumber Co. brings together five men who are well 
fitted to carry out the policies of the new com- 
pany—better service and closer attention to sales 
and distribution. The organizer of the company 
is W. B. Vanlandingham, one of the leading com- 
mission men in Chicago, and connected with him 
are his brother, E. T. Vanlandingham, C. B. Cun- 
ningham, L. F. Braun and William E. Krueger. 

W. B. Vanlandingham’s experience has been ex- 
tensive, as he started his lumber career in the 
sawmills of the Central Coal & Coke Co., twenty 
years ago. He has been sales manager of the 
Great Southern Lumber Co., Bogalusa, La., and 
the Missouri Lumber & Land Exchange Co., now 
the Exchange Sawmills Sales Co., Kansas City, 
Mo., and for seven years was buyer and manager 
of the southern pine department of the Edward 
Hines Lumber Co. He is a charter member of 





sa 


VANLANDING- Cc. B. CUNNINGHAM, 
IAM : 

Chicago; 

Organizer of New Firm 


Chicago ; 
In Charge of Hardwood 
Department 


the National Association of Commission Lumber 
Salesmen and served one year as president. 

(. B. Cunningham is manager of the hardwood 
flooring and lumber department and was formerly 
sales manager of the McMinnville Manufacturing 
Co., MeMinnville, Tenn., and the Burroughs-Ross- 
Colville Co., of the same city. His contact with 
both the sales and production side of the hardwood 
industry is extensive. 

lL. F. Braun has been a salesman in Chieago and 
southern Michigan territory for some time and 
has a large following among the city and suburban 
yards and in the outlying districts including the 
Calumet steel district, of which he has an intimate 
knowledge. 

William E. Krueger was raised in the lumber 
business in Chieago, and having been connected 
with several of the leading retail companies here, 
has a broad acquaintance and is specially intimate 
with the sash and door and factory trade. E. T. 
Vanlandingham was formerly in the mills of the 
Weyerhaeuser lumber interests and has consider- 
able experience in this business. 

The company has had a long contact with mar 
ket conditions in Chicago and outlying districts 
and with a large office force is well equipped to 
cooperate with the mills and look after their per 
sonal needs. 


Seaeeeeaaeeaan: 


Chicago Hoo-Hoo Plan Annual 


The annual meeting of the Chicago Club of Hoo 
Hoo will be held at the club rooms of the Lumber- 
men’s Association of Chicago, 30 North Dearborn 
Street, at 7:59 p. m., Monday, Aug. 9, at which 
time officers for the ensuing year will be elected. 
The policy of the club with regard to the trade 


promotion campaign of the lumber and wooden box 


industries will be discussed at this time. 


Young Golfer Wins High Honors 


DerroiT, Micu., Aug. 2.—With charming sim- 
plicity and delightful modesty, one of Michigan’s 
younger lumbermen, scion of a worthy family of 
lumbermen who have been prominently identified 
with the lumber industry for the last thirty-five 
years, won the annual State golf tournament at 
Lochmoor Country Club course, Detroit, July 31. 

Youthful David Ward, son of F. M. Ward, of 
Ward Bros., Big Rapids, Mich, just out of high 
school, led the van of the flower of Michigan’s golf 
experts and attained higher honors than ever be- 
stowed upon any former contestant for similar 
distinction in the State. After winning first, the 
Interscholastic tournament of Michigan and the 
Western State championship, ‘Dave’ put on the 
finishing touches with the true significance of a 
veteran and at the age of 18 is the leader among 
the golf artists of the State. 

David deserves more than passing mention for 
the excellence of his performance, for in negotiat- 
ing the difficult Lochmoor course in par, against 
adversaries who have had the advantage of ex- 
perience in match play, the brilliancy of his splen- 
did achievement stands as a crowning glory to a 
comparatively short career on the golf links. 

Venerable Frank Ward, the proud father of a dis- 
tinguished son, is no set-up himself for golf sharks, 
and plays close to par golf right along on the 
Meceola Country Club course at Big Rapids and 
the Kent Country Club course in Grand Rapids. 
“Marathon Brand” maple flooring, manufactured 
exclusively by Ward Bros., of Big Rapids, will 
doubtless be in greater favor than ever among the 
host of patrons who have found the product a 
superb utility heretofore. And the lumber indus 
try of the country will hail the new champion with 
the applause due him and his illustrious sire. 


Cady Mill Resumes Operation 


From MeNary, Ariz., comes the announcement 
that the big Arizona white pine plant of the Cady 
Lumber Corporation, which has been idle for sev- 
eral months while extensive changes were being 
made and a large battery of dry kilns installed, 
is again in operation and soon will be prepared 
to send out to all parts of the country a continuous 
stream of the magnificent Arizona white pine that 
already has won such an enviable place in the 
esteem of users of lumber everywhere. 

Coincident with the resumption of operations 
at MeNary, announcement is made by S. M. Eaton, 
general sales manager, of the appointment of 
W. B. Archer, of Portland, Ore., as manager of 
the sales office of the company in Chicago. Mr. 
Archer already has arrived to take charge of the 
Chicago office and will busy himself for a short 
time in getting acquainted with the trade, sizing 
up the situation and preparing himself to supply 
users in this territory with “Cady quality”’ Ari 
zona white pine. Mr. Archer is a lumberman of 
long experience, both in the manufacturing and 
sales ends of the business, having been connected 
with some of the largest concerns in the country. 

Before coming to Chicago to take charge of the 
sales office here, Mr. Archer visited the Cady 
plant at McNary, and like everyone else who goes 
to MeNary, he came away enthusiastic over the 
splendid plant located there and the magnificent 
quality of the timber in which it operates, In 
addition to the complete dry kiln equipment that 
has been added to the McNary plant, many other 
improvements have been made, including a sub- 
stantial addition to the boiler capacity and re 
arrangement of the lumber handling system, build- 
ing a new box factory and enlarging the planing 
mill facilities. The plant at Flagstaff also is 
again in operation. 

The Chicago offices of the Cady Lumber Cor- 
poration are located in the Marquette Building 
on Dearborn Street, where old and new customers 
of the Cady Lumber Corporation will always be 
made welcome by the new incumbent, Mr. Archer. 


State Forester Named 

SPRINGFIELD, ILu., Aug. 3.—R. B. Miller was re- 
cently appointed chief forester of Illinois by W. J. 
Stratton, director of conservation, with the ap- 
proval of the governor. Mr. Miller has decided on 
the lands to be purchased for State forests, from 
the $100,000 appropriation made last year; but 
the locations will not be named until the lands 
have been resurveyed and revaluated. Then the 
plans for preservation and planting will also be 
made public. 


Coast Lumberman Is Grandfather 


SEATTLE, WASH., July %31.—Charles B. Monday, 
sales manager for the Mumby Lumber & Shingle 
Co., Seattle, is wearing a smile that won't come 
off, due to the fact that he is now a grandfather, 
his first grandchild, a boy, having been born to his 
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daughter, Mrs. F. L. Peters, who is the wife of the 


vice president of the Louisiana Western Lumber 
Co., of Lake Charles, La. He has been named 
Frederick Lisle Peters, jr., after his father, and 


will naturally be nicknamed Fred, and further- 
more, according to his grandfather, he is such a 
big husky lad that he expects to have him down 
in the yard piling lumber before he is a year old. 
Mrs. Charles B. Monday, who has been with her 
daughter for several weeks, is expected home soon. 


Lumberman Makes New Connection 


Derroit, Micu., Aug. 2.—Announcement is 
made that John W. Comerford, son of J. J. Comer- 
ford, deceased, formerly president of the Detroit 
Lumber Co., is leaving the commission business 
and is now connected with the wholesale depart- 
ment of the Braun Lumber Corporation, of Detroit. 
The J. W. Comerford Lumber Co., of which Mr. 
Comerford formerly was manager, will continue 
in business along the same lines under the man- 
agement of Henry T. Davis, who has been with 
the company since its organization. M. S. McCul 
lam will represent the company among the Detroit 
trade, 


Elated Over Arrival of Son 

Mounp City, ILu., Aug. 2.—There was an im- 
portant addition to the lumber fraternity of this 
city last week when Mrs. Ben Hendrix presented 
to her husband a 9%-pound son. The father, who 
is at the head of the Hendrix Mill & Lumber Co., 
is appropriately elated and has been showered 
with congratulations from his many friends in the 
lumber trade. Both mother and son are doing 
fine, and visiting lumbermen who have seen the 
junior Hendrix say he has every appearance of 
developing into a good sawmill man. 


A Pleasing Back Yard Fence 


There seems to be a happy tendency among 
northwest Chicago suburban home builders to put 


a ban on the unsightly 
alley fence. Scores of in- 
stances are found. The 


accompanying picture, 
taken from the alley, il- 
lustrates the originality 
of one of them. It shows 


the ornamental picket 
fence and also what the 
up-to-date lumber yard 
ean do for the suburban 
or other home. Between 
the fenee and the house 
is to be seen a neat and 
attractive grille as long 
as the yard is wide. The 
grille separates a_ well 
cultivated garden from 


the back lawn. The posts 
supporting the grille are 
crowned with bird houses 
though one is tem- 
porarily missing. The whole makes up a clever 
use of lumber at one of the most attractive homes 
in Edison Park (Chicago), I. 


Varieties of Woods in Barrack Chairs 


WASHINGTON, D. C., Aug. 3.—The ordinary, 
common or garden variety of chair issued for 
of the United States soldiers in barracks 
does not present a striking appearance. How- 
ever, if all of the different varieties of wood 
used in the manufacture of a barrack chair 
had a color distinctly its own, the chair would 
closely resemble Joseph’s coat. The Quarter- 
master Corps specifications authorize nine dif- 
ferent kinds of wood. It was thought, of course, 
that only one kind of wood would be used in 
the manufacture of one chair. However, there 
is nothing to prévent a chair being made from 
two or more different kinds of wood. They 
are made largely from what the factories eall 
‘‘fall-off,’’ that is, pieces left over from the 
manufacture of larger articles, but which are 
suitable for use in the manufacture of chairs. 

A factory located in Buffalo, N. Y., which 
recently completed a contract for the manu- 
facture of chairs for the Government, used five 
different kinds of wood in one chair. They 
used maple and oak in making top slats; rock 
elm in the bent pillars; maple and red gum in 
the seats; hickory and maple for spindles, legs 
and stretchers. These varieties of wood were 


use 


grown in the vicinity of the Canadian border 
and the contractor had a large supply of fall. 
off. It is not beyond possibility that Private 
Bill Jones may some day find himself seated 
on a barrack chair with nine varieties of wood 
therein. 


HYMENEAL 


BOLINGER-STEVENS. A very pretty wed. 
ding took place Saturday, July 31, at Friendship, 
N. Y., when Hudson Bolinger, vice president of 
S. H. Bolinger & Co. (Ltd.), of Shreveport, La., 
and Miss Ethel Stevens, daughter of Mr. and 
Mrs. William Stevens, were united in marriage 
at the home of the bride’s parents. The young 
couple left immediately on a month’s honey- 
moon tour which will take them to Niagara 
Falls and Buffalo, N. Y., and Chicago, before 
they arrive at their new home in Shreveport, 
Mr. Bolinger has been in business with his 
father, S. H. Bolinger, ever since he was a boy 
and was with his father when the latter started 
in the southern pine manufacturing business at 
Bolinger, La. He is active among the southern 
pine operators and is practically the head of 
the Bolinger company, having assumed many 
of his father’s former duties. 


BENNES-DISCH. Before a large gathering of 
friends and relatives, Adolph Bernard Bennes 
and Miss Regina Leona Disch, both of Tacoma, 
Wash., were married July 28 at the Holy Rosary 
Church of Tacoma. Mr. Bennes is associated 
with the Tacoma Sash & Door Co., of Tacoma. 
The ceremony was performed by Rev. Mark 
Wichman and was followed by a reception at 
the home of the bride’s parents. After a short 
wedding trip the young couple will make their 
home in Tacoma. 


MORTON-WERTZ. The marriage of Miss 
Ruth Wertz, daughter of Mr. and Mrs. Dan 
Wertz, to Thomas J. Morton, jr., son of Mr. and 
Mrs. T. J. Morton, took place at the home of 
the bride’s parents on Kentucky Avenue, Evans- 


ville, Ind., on Monday morning, Aug. 2. The 
ceremony was performed by Rev. J. Clarence 
Waltz, pastor of St. Mark’s Lutheran Church, 


of Evansville, and was attended by a large num- 





How one man ornaments premises at rear of his home 


ber of the friends of the two families. A wed- 
ding breakfast followed the ceremony after which 
Mr. and Mrs. Morton departed for a bridal trip 


to the Tennessee mountains, where they will 
spend several weeks. Upon their return, they 
will reside on Parrett Street in Evansville. The 
bride is a graduate of Lindenwood College. Her 
father, Dan Wertz, is head of the Maley & 
Wertz Lumber Co. at Evansville. The bride- 


groom’s father is one of the leading bankers of 
Evansville. 


HARRISON-ANDERSON. Much surprise was 
occasioned among members of the North Caro- 
lina pine trade by the announcement that Wilbur 
F. Harrison, in charge of the foreign department 
of Greenleaf Johnson & Son (Inc.), wholesale 
dealer in North Carolina pine, Baltimore, Md., 
had been married on July 26 to Mrs. Mary An- 
cerson. Mr. Harrison has been connected with 
the Greenleaf Johnson interests for just one year 
less than half a century, having entered the em- 
ploy of the late Greenleaf Johnson, one of the 
founders, and a pioneer in the North Carolina 
pine industry in 1877. Mr. Harrison and his 
bride went away on a wedding trip. The nu- 
merous friends of the groom are awaiting his 
return to extend congratulations. 


BEALS-BUCKLEY. Announcement of the en- 
gagement of Tom H. Beals, of Tacoma, Wash., 
and Oklahoma, and Miss Helen Buckley, of Ta- 
coma, was made July 25 by Mr. and Mrs. Charles 
E. Buckley, parents of the bride-to-be. Mr. 
3uckley is the former secretary of the North- 
western Woodenware Co., of Tacoma, and well 
known to northwest lumbermen. The engage- 
ment is the sequel to a romance which began 
while the young couple were students at Wash- 
ington State College, Pullman. The wedding is 
to be held in the early autumn, the exact date 
not yet being fixed. 
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Vash- 1x10” 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
ing is 1x12” 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 eA 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
. date For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. 7 "$18@20. 








90 AMERICAN LUMBERMAN Aveust 7, 1926 
NORTHERN PINE — 


Duluth, Minn., Aug. 3.—-Northern pine is firm all along the line, quotations f.o.b. Duluth being: 

















COMMON Boanps, Rovge— ‘ ” - - 1 , 20 FENCING, RougGu— [s 
1 , Q’ 2° , 5° g° , 6’ , 9 , , , 

Mo. 2, Wevsdnces $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 ee ore oe ate ae $51 00 $56 00 Th $61.00 18&20 Po 
DT ¢ercveae Gee 63.00 69.00 71.00 66.00 66.00 71.00 71.00 ON ci ke 33.00 41.0( 43.( ( r; $61.00 tion: 

De atvivees 67.00 70.00 77.00 77.00 72.00 72.00 77.00 177.00 Ee eettecetmanatanqe: 27.00 29°00 31.00 aes Meee | 

No. 2, 8”......++ 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1 2... 47.00 50.00 sa6e => ayes Ce 
 eeeee .. 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 ONE Bepaetebnornesispoe: 3.00 36.00 41:00 ree ee Ye 

ie’ eceeeaen 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 Me a ee - 00 28.00 9¢ “OC 20 : £5.00 Re 

No. 3, 8”........ 29.00 32.00 34.00 34.00 34.00 34.00 37.00 37.00 “alae gale tab dagen eat tcate tae 29.00 30.00 29.00 Sk 

cantare 29.00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. Hi 
pepe 31.00 33.00 35.00 35.00 35.00 45.00 39.00 39.00 5” fencing same as 6”. 
? . —_— 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. Sl or 2S, add 75 cents; S1S1E, add $1. 
For S81 or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. - Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. St 
a gece pee ee nae 8’ and up, add $1.50. Drop siding or partition, add $1.50. rent 
’ i ykaAp ¢ if Me « « “uv . 
< : P Well tubing, D&M :« sveled. ‘ 
No. 1 Piece Sturr, $1S1E— Well ub ns. I &M and beveled, add $2. Gul 
, SIDING, 4 AND 6”, 4 To 20’— 
6’ 8’ 10’ 12’ 14’ 16’ 18’ 20’ 4” 6” ” ” Nev 
OS ccvcocsssivs $27.50 $31.50 $33.50 $31.50 $31.50 $32.50 $34.50 $34.50 ,, 4 6 
BD eee cecsvocees 27.50 28.50 31.50 31.50 31.50 31.50 33.50 33.50 a | ee . -840.00 $44.00 a al ae $20.00 $22.00 4/4 
a i cseccnanane 27.50 30.50 32.50 32.60 32.50 32.50 34.50 34.50 © ceeee eeveeeee seeeee 33.00 "8.00 Norway, Cé&better.... 24.00 36.00 5/4 
| °F aoe 31.50 32.50 35.50 35.50 35.50 33.50 35.50 35.50 D teeter teen wees reeeeee 28.00 31.00 6/4 
Bee ssvceereanse 22.50 33.50 36.50 36.50 36.50 34.50 36.50 36.50 Siding ‘ . ai lila! 6 : 8/< 
No. 2 piece stuff, $3 less than No, 1; pine, rough, deduct 75 cents; D&M dpe — — hap to exceed 20 percent of 4- and 9-foot. 10, 
or S48, add $3. Siding run to O.G. $2 a thousand extra; product of the strip as it giades. 12/ 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. jeaded ceiling, %-inch, $1.50 more than same grade of siding. ~ 
ec 
WESTERN PINES NORTH CAROLINA PINE DOUGLAS FIR txt 
, , e ‘ : 1x1 
Spokane, Wash., July 31.—Following are cur- Norfolk, Va., Aug. 2.—Following are typical Seattle, Wash., July 31.—F.o.b. mill prices on Adi 
rent prices f.o.b. mill: average f.0.b. Norfolk prices made during the actual sales of fir, direct and wholesale, made by Fin 
PONDOSA VINE, 16-FooT, INCH = en Bs nd d July 3U, as reported to the North member mills of the West Coast Lumbermen’s 
; No. 1 No 9 No 8 No.4 No.5 Carolina Pine Association: Association during the period July 27 to 29, 1x4 

ME = 50) $32 = $20 ) Rough— were as follows: 1x1 

- wenn "2 3.50 33.00 4 Serre eee ere - : 

“serene «§ Fe ° a! eee, 1/4 aie Vertical Grain Flooring _ 
a steone .++ 41.50 28.00 See 29408 sede Pea, B GWG DECleF GOK icc. cccccccecsiscavs $53.00 1X4” Bonen ce cccererscecececscrcccecscnceces $39.53 ms 
aetna: 45.00 28.00 22.00 ..... 2... “a kg eereeeegenengepesetes 38.00 B& better 6... cece cece cece eee eee ee ees 39.10 Bu 
4” & wider... eee 086068 e80s60 $15 00 $7.00 No, 1 edge i Nel oak ea aie ae te 24.75 © seccececccccccccccrscesnsnsecessetens 30.00 1% 
PONDOSA PINE Suor, S28 No, 2&btr. No. 3 No. 1 box 1 Dan Flat Grain Flooring 1% 

Factors oe are o akg $24.25 | 1x4 B&better oo oe eee cece cence cece cece es $26.20 Be 

ct No. 1 No. 2 No. 3 Com. 7. ae are 58.00 $43.00 26.25 PA a 21.00 > 

5/4 & 6/4....$71.50 $51.50 $33.50 $22.50 ..... 2 ee 59.25 19.00 30.75 | 1*6 F ET Stntesedendisensnramenennner ao io 
ere .. 81.50 61.50 43.50 22.50 ..... 1x12” iaenenaaas ae 58.00 De 28.3 

 Biaiats taal a eee eee > eee $28.25 | Edge, No. 2 & better, 5/4.......... veces e -$55.75 |. Ceiling Fa 

IDAHO Wuite Pine, 16-Foor— Kdge, No. 2 & better, 6 at ek alae 62.75 x4 B&better Eas al pT $25.93 , 

No t No.2 No.3 No.4 No.& rn Sse, Se 2 OE Bes rccrescsvreennsare 8 ae Rr rrr rere 20.56 / 

NO wo. 2 NWO. 6 awO?7 swwO. 0 lo i ”" ai Cee O7 9s 5 

| MEET $50.00 $47.00 $24.00 ..... oavn pee Er ceensnnrses i hla li li Stadia —_ _ Hebetter ykia hs pein pean cg tilts ot.22 6 
- eee 51.00 48.00 29.00 ..... Dressed— Db 0 She Sidi PA oer ae Sct a alla saat 8, 

g” ... 49.00 43.00 eee Mooring. 12” rop Siding, 1x6-Inch 0, 
oe esuekes .. 52.00 13.00 5k eee eeeve gy hy oo 21,” $56.50 Pattern No. 106 B&better .................! $32.33 - 

ad Rea eee 71.50 15.00 ; ie 4 . ee, Seek eee see eee a -o > RRP Carl arte eee, ey tear 27.17 
Po aileescccccss ancns = 3 » ». sepeieeehatebapiane sbeebs: ape Pattern No. 117 Ba&better Spe ba teens ieee 34.24 - 
Wuire Fir, 6 to 20-Foor, No. 3 Fee ack 3 seutdauaien@dcene canis ED are ek tae erick aeigitand.> <r, 38.08 

\”" 6” Bark strip i ee ne See ae 42.50 B&better Finish, Kiln Dried and Surfaced i 
No. 1 & 2 . 928.50 $25 50 Box bark strips (dressed or PFEBAWM). cece 15.25 - a Oe ee ee a ee te ea ee Pee wie Pe 

“3S sataes 9.50 20.5 oe ; FF MNS oe eeedecneeeeeeseoerereseveessecees 48.22 pl 
om - 19.50 oO eetesy No. 1 Air dried* DEE  sstantcnnscsdeckasabtekedencxbaneaanees 51.66 
Pee See FESSED SKSSe = TEES ae ‘ssxdsbkvaoanens eee $27.00 $18.50 Inch Common Board 

” > tng ig s and Shiplap 

[Special telegram to AMERICAN LUMBERMAN 1x10” iid Wiaiuiiie ante Sopa wre 19/50 : : nf 12" . 

S$] P gram to J : F sERMAN ] Petey tetasteeccnsesetet nonsense siees 9.60 TR: Bipscetenws $17 15 $146. 28 $17.07 $18.98 
Portiand, Ore., Aug. 3.—The following are aS iste! ree ao eee ees aia Ome 19.50 B. Bissvtorenas 12.71 12.46 13.05 14.80 a 
f.o.b. Chicago prices on Vondosa pine shop, S28: F.0.b, Georgia-Florida mills. No. 1 Dimension C 
No.1 No.2 No.3 é 14° 16” 18’ S| 

r . : AS a9 nu Mere Cree $15.87 $18.17 $1! 

B/S ONE C/4ioccccccccsccccene $57.00 12.00 $32.00 4 x4” ? 0.87 i $19.44 n 
8/4 RA seprerpebepanetR eT 67.00 +5200 32.00 RED CEDAR SHINGLES OKO seeseseeee 15.33 15.36 17.19 17.62 : 
Above shop prices are for shipments of No. 3 Seattle, Wash., July 31.—-Eastern prices, f.0.b. 9 . oe : Common Timbers . 5 
‘ “ae sel ae Fee cae : mill, are: 3x3 to 4x12 to 20’ surfaced............... $20.60 6’ 

and better. For straight cars of specified grades, , : 5x5 to 12x12 to 40’ rough 8.86 
add $5. Per square Per M oXo 2x12 hn 18.86 L 
{bunches 4or5 bnch. | 9%” *@ 14*12 to 40° surfaced............... 20.64 N 





CALIFORNIA PINES ' First Groans, Standard Stock : [Special telegram to AMERICAN LUMBERMAN ] ‘a 














eee Miaia,. 6/2... 6cccsccethete $2.15 . : 
San Francisco, Calif., July 31.—The following | xtra stars, 5/2........... L.80@1.88 = 2.25@2.35 a sigy yar Ore., Aug. 3.—Fir prices today, car 
are average prices compiled from the report of fextra clears pe isd tat lls 1.96 2.04 2.45 2.55 a Se ee See ae Pee 
the California White & Sugar Pine Manufac- Rada step isthe Missed a achliel es . ~ 2.5¢ 3. 15 3.20 1x4” N Vertical Grain Flooring 0 
sia as ; ee ; » OQ. BUMCERS ocecebcvessccceces 2.23 3.05 get ae See oer 2.06 
turers’ Association for the week ended July 28: Perfections ............... 2.96 3.00 4.00 4.05 No. 2 ee SH PNRIGISG RA Ons titi Se naan at 7 
California White Pine First Grades, Rite-Grade Inspected Stock P No. 3 clear PE eT eT eC Tree 30.00 
Nos. 1&2 clr. C sel D sel. No. 3 elr. Extra stars, 6/2..........- $1.80 $2.20 Ix3 and 1% No. ~ clear and better........ 45.00 
‘/4xa.w. ......$75.98 $67.41 $56.24 $50.28 | Extra stars, 5/2........... 1.88@1.92 2.35@2.40 No. 3 clear........+.-+0e0eee0 52.09 
5/4Xa.W. «1... 78.09 69.85 54 61.20 BURGPG, GIOGTE cccccccccceoss 2.28 2.85 Slash Grain Flooring ‘ 
6/4xa.w. ...... 76.70 62.60 50 50 59.12 nt SR 2. 61 2.65 3.25 3.30 ix” No. 3 clear and better.......cccecceecs 27.00 - 
8/4xa.w. ...... 85.28 76.39 62.36 71.10 Re ee eee 41 3.30 8 ft eee ae 21.00 ( 
; Perfections .......... 07 3.11 4.15 4.20 1x6” No. 2 clear and better 34.00 
White Pine Sho PT Se ee ; ? BE a No. 2 ar and better.............+-- 34. ( 
Tey pe sey p i com sat Second Grades, Standard Stock PO RE db ceebenensbaseeresscacene’ 30.00 ‘ 
4 shop, + ) Nf 5 g ry e i j ; , 
= t ore . $46.44 i. COR.» nae 15 Common stars, 5/2........$ .80@ .88 $1.00@1.10 P iw Vertical Grain Stepping 
J a to 2 an. Se AA ite Common stars, 6/2........ 92 96 1.15 1.20 1% and 1%” No, 2 clear and better........ 62.00 
No. 2 shop, 5/4x — ‘ po 2 com., 1xa, 29.40 Common clears ........... 1.44 1.72 1.80 1.90 Finish | 
es ; 99 5) ) ei Paouewane ke ov. ane 5 re : a y © wi - > » 
ee ce oa ee No. 1 dimen., 12 British Columbia Stock, Seattle Market Dey B GRO GUE Det . oc ko ccc dccccsecidarvea 50.00 
> «7 sbblt oy XALW. ve seeeees 19.90 XXX (Canadian) .. $3.05@3 Ceiling | 
Pane l, 1/2xa.w 74.66 RB NY tg AAA CU MONAT) wee cece wens enees $3.05 3.15 “x4” N 9 aad 0" 
Box, No. 1...... 2125 | XXXXX (WU. S.)..00000005 92.85 S55 5.65 | 8S Ee & char and hotter. .......-+-.0+. pe | 
, se eee 6.05 EN (i cbdbshtavkaeneuwes 3.06 2 Sk. 6 ME cckicnctbicdorrngaenaanwien 21.00 
Douglas Fir Lath, No. 2...... 1.95 | Perfections ............0.7 B18 3.25 4.30 4.40 | 1x4” No. 2 and better. 0000 ip 
C&better ..... ve aa) 3 a | 1.80 ¥ : es © ON wevedineetsaeedésetineesys 21.00 
No. 3 clear.. 29 99 - ee 31.35 Drop Sidin i 
.» 33.32 ‘ g and Rustic 
oe ° By a .. - 4 Cel — Fir ¢ RED CEDAR SIDING Re” DO BO WUE oc kee dee wns Sacnarnes 33.00 
es a nbers 27 ‘&better ......- $48.32 ‘ No. 3 clear y 
Dimension ...... 18.90 No. 3&btr., com., Seattle, Wash., July 31.—Prices of red cedar “ CBF oe cereresresesesccvorevores 28.090 
Cedar . 23.10 Vir 24.15 | lumber, new bundling, 8-15’, f.o.b. mill, are: : Boards 
Austr: ilian, 4/4x No. 1 dimen., 1% ee d No. 1 TeTTITTTT TTT Te PT TT Tee $15.00@16. 0 
Tiere y ~~... wee ait Bevel Siding, '/o-Inch POU © watducdesndwades ChsbeSviakorekeavedwen 11.00 
fidth— Clear ++ 4.90 “Bp” Dimension—2x4-Inch, S4S 
4-inch poneheateanwes cece $26.00 $15.00 eh: hy SE UO Sev keakkdvecceun medians 15.50 
SOUTHERN PINE TIES ome deaked esos eae oot 30.00 28.00 18.00 DA sh bckGuks tn ds AAG WEE te rows kom 12.00 
: : Peer 34.00 33.00 24.00 j 
New York, Aug. 2.—Following are quotations PON aveksecridan ovaee 40.00 aa ios semen Small biaieesiatiy 17.00 
on southern pine railroad ties, f.o.b. New York: DM 6b ie reeetnnwans a 8=—l fie OC 6x6” and larger tee ee ee ee 18.00 
All Rg’ 6” Gs. P “ : - < TART eee ee ee ee eereeeeeeeeeeeeeeeee . , 
x9" ar $140 ex i aia Clear Bungalow Siding, 34-Inch ‘ a. Miscellaneous Items 
Tx” | 1oKe rer ees "1 36 91.50 foe ceehen Teen ney Pete NeS Ns Oh eeeneen 551.00 ee eee rr 14.00 
ee ic nbercsainaimanpantabeiniat a eeees tS 8 il pede lal euagheleetelaptahdied ck oe " Fe SF ty” Nereeeetepetaraceeneenenen: 3.25 
pete wae 6 waive eit pina co .25 1.65 PE: wos ackeeunauwsean senda cae ace sseeews 68.00 Fir lath, green, for water shipments...... 3.00 
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[Special telegram to AMERICAN LUMBERMAN] Everett, Wash., July 31.—Log market quota- [Special telegram to AMERICAN LUMBERMAN] 
> Portland, Ore., Aug. 3.—Present log quota- tions: Portland, Ore., Aug. 3.—The following are 
46.00 tions are: Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. prices for mixed cars prevailing here today: 
32.00 Cedar: $17, $15 Cedar: Rafts of shingle logs only, $18 base; 25 Fini 
‘ ™ ° 4 : . § , se, inish— ctory stock— 
cee soe a 22, $17 one. $12. cents added for each one percent of lumber logs. ee $73.00 ” © Al _— ... $30.00 
++ Red fir: 6, $15.50 5 3 9 " ae 14%” 32.00 
€ > . . ji. Th se tee eweeee . 
29.00 Spruce: $24, $18 and $12. a He. 2, $13; No. 3, $11. is 620" —ccccce 62.00 ite a eee " 33°00 
Hemlock: $13, $12 and $11. Spruce: $1 higher than fir. Bevel siding— in meeagayr rs: " 34.00 
Se cescccss SOW TOU ccccccncas 4.50 
Cc RESS POP R Se éceteewen 31.00 Jreen box lumber 19.00 
St. Louis, Mo., Aug. 2.—The following are cur- Cincinnati, Ohio, Aug. 3.—The following are 
rent quotations on cypress, f.o.b. St. Louis: average wholesalers’ carlot prices, Cincinnati POPLAR BEVEL SIDING 
GULF COAST RED CYPRESS— - | base, on poplar: per a 
a Qube a aileiitie Sorr TEXTURE— 4/4 5/4&6/4 8/4 Louisville, Ky., Aug. 2.—I oplar siding demand 
6” Tank Selects Shop 30X BAS ....ceee- $100@ 110 a a $3100 . continues fair, production active and prices firm. 
$22.00 eee $116.75 $ 68.75 $48.75 $32.75 Saps & select... 72 77 32 5 One advance was reported during the week, 
36.00 BOD sscccksusnaen 121.75 8.75 60.75 34.75 _ 1 com..... 50 55 65 70 70 75 6-inch select going back to $40 a thousand feet. 
Se isa dbasaseus 193°75 81.75 63.75 34.75 No. 2 com. A.. 36 38 42 45 5 648 ' 
| aerate 131-75 94.00 7150 3350) No. 2 com. B.. a5 27 27 29 4 30 Larger volume is expected next week, as usually 
REO 136.75 102.75 in eee VALLEY— after the first of the month. Prices read: 
= 9 fe 26 75 09 75 77 OF » " - a 
qual | > Ee ae a eee ad et a ek Clear Select No. 1 com. No, 2 com. 
Pe SIN, CIO on cidvcacvenssviaunecnns $24.75 No 1com..... 45 48 52 55 53 60 | G-inch ....... $55 $40 $28 $22 
a Common Rough— No.1 No.2 No.3 No. 2 com. A.. 35 36 37 40 40 42 | S-inch ....... 55 38 28 22 
1X4—10” oe eee ee eee ee $52.75 $43.75 $31.75 No. 2 com. B.. 25 27 26 28 27 30 | 4-inch ....... 40 37 24 18 
CTY 5 ooh ite incr ach wn antare meals teal 59.75 48.75 31.75 
ces on Add $2 for specified lengths on common grade 2 
ade b — 
mens | ee HARDWOOD INSTITUTE PAST SALES REPORT 
to 29, 1x4—10” ....$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 Memphis, Tenn., Aug. 2.—The following is a summary of Chicago/Cleveland average hardwood 
 keannen 110.00 108.00 110.00 90.00 79.0€ prices obtained during the week ended July 24, as reported to the Hardwood Manufacturers’ 
og, SMe 127.00 122.00 112.00 104.00 ..... Institute: 
$39.52 SEIS” on sccee 137.00 132.00 122.00 115.00 ..... ; : 
39.10 Bungalow Bevel Siding— A B C&btr. 
30.00 1%, “y -apeierenalnnes : $74.75 $65.75 $63.25 RED GUM Sag woucconmp MELTE oak OnT'D ASE-CONT'D CHESTNUT 
VERIO”... .ccccccccccess 9.76 70.25 68.25 =o ‘ — ® Quartered 
. gure ie] 
- $26.20 Bevel Siding— A B Cc D ” 
oo OS OO $48.50 $45.00 $41.00 $28.00 Chgo* Clev Chgo Clev Cheo lev Chgo Clev Chgo Clev 
28.3 YELLOW CYPRESS— ; Firsts & Seconds No 3 Com-Cont'd Sound Wormy Firsts & Seconds-ConjSound Wormy 
Factory— —s No.1 No.1 No. 2 4-4 130,00 ... 5-4 21.25 nee |] 4-4 43.50 950, 501114-4 142,00 =e |] 4-4 nee | 4705 
$25.93 ; FAS Select Shop com. com. 6-4 137.00 ... 6-4 21,25 16-4 133,00 eco Pla in 
20.56 Sere $ 75 $60 $38 31 $26 8-4 142.00 ... HYD o1x No 1 Com & Sels Wo I Com & Sels 
2799 eee 80 63 50 35 29 No I Com & Sels uert ered Quartered 5-8 41.75 eee 4-4 eee 57.50 
93 44 ERS 80 65 52 35 29 6-4 79.00 see Firsts & Seconds Firets & Seconds 3-4 65,50 eee |}Ho 2 Common 
— |S eee R5 70 55 37 31 6-4 064.00 osc 4-4 56.50 2.2, 5-4 eee 118.50) 4-4 53,00 eee 6-4 eco 30,75 
’ ee 105 SO 70 Pate Plain -: 5-4 83,00 eco Ho I Com & Sels 5-4 68,25 e+e ||No 3 Common 
. $32.33 re No. 1 is ies ss Firsts & Seconds 18-4 53.76 ee. 5-4 ose 81.5] o-4 78.25 eee |} 4-4 ooo 281,00 
. 27.17 — No. 1 com. No. 2 com. 1 random 4-4 122,00 ... No I 00m & Sels Plain 8-4 69,25 e+ ||Sound Worny 
34,24 1x CP eee eee e ees $42.50 $33.00 #3 «.... quartered 4% 42.75 ... ||Pirsts 4 Seconds nO-4 92,75 ose |] 4-4 ere 42,00 
28.65 1 Se 42.50 34.00 wea Firsts &% Seconds Plain 3-4 =. 78.50 eve [12-4 103,75 eve || 5-4 ove 42,50 
ced 1x10” eer rare re 43.50 ——— @6=—=—~S«Swu WS 4-4 102.50 ao Ro 2 Common 4-4 83.75 112,.25)14-4 112.00 eos 6-4 ese 43.75 
$47.84 ae 53.00 SS a 5-4 111.25 ... 4-4 29,75 _,,, || 5-4 96.75 129,75 |l0 2 Common 8-4 47,75 
48.92 WOON: SHI” secsins-tecse swine $23.00 6-4 106,25 127.26 TUPELO 6-4 108,50 128.75} 4-4 32.75 ... | Bassoon 
51 66 8-4 106.00 ... Querterea 8-4 eee 131.75)|10-4 39.50 eo. ||Firets & Seconds 
— Mo 1 Com & Sels Firsts & Seconds 12-4 148 25/12 39 ,50 2 4-4 67. BB nee 
CYPRESS SHINGLES & LATH | #4 41-2 «.. |] 8-4 52.90... [No.1 com a sexe ee 
12” 5-4 Viaue see No I Com & Sels 3-8 33.00 eos [Firsts econds No I Com & Sels 
$18.98 Cincinnati, Ohio, Aug. 3.—The following are 6-4 C78 sce 8-4 43.60 eee 1-2 27,75 coe hp, 78.75 . eco 4-4 47.25 58.00 
14,80 average wholesalers’ carlc rices odz ‘ 6-4 69,00 eco Plain 5-8 45.25 coe o I Com & Sels 5-4 eee 64.25 
- en ae ean see Flain Firsts & Seconds 3-4 46,00 «e+ || 6-4 58.50 eee ||No 3 Common 
18” karets & Seconds 3-4 44,00 er 4-4 60.00 64,00)|No 2 Common |_4-4 ° 26.5 
$19.44 Shingles— Best Primes Economies 4-4 100.50 ... 4-4 47,50 eee 5-4 61.50 77,00) 4-4 35,00 ccc 
a = ee $3.20 phd s 5-4 109.85 ... Bo I Com & Sele 8-4 ore 77,75)| 8-4 36,25 --- |jNo 1 Com & Sels 
4.04 | Sitesi ee 6.70 4.85 $3.90 No 1 Com & Sels 4-4 36,00 eco 12 eee 108.25 HAKD VALE 4-4 44,00 
DF -cicasnsenwinedada 6.95 5.45 4.30 4-4 (58.25 60.75 |jNo 2 Common > 2 Conmee me 1 Com & 
$20.60 6” 6.95 5.45 4.30 6-4 Clue ses 4-4 pean 29,00 5-8 29.25 ecco 4-4 eco 54.75||Firsts & Seconds 
RR Ngee ntti fs _— = 8-4 68.25 ... 4-4 47,00 48.26 4-4 67 .50 eee 
2) 64 Lath, 4-Foot, 3gx1!/2-Inch— No 2 Common ua rter Sound Wormy Mixed “BEECH 5-4 797.75 = see 
BM: Bek oe oc ua wrens $8.90 ee ree 5-8 30.756 Firsts & Seconds 4-4 39.50 51.75j|No 2 Common 6-4 80.25 eee 
‘NJ << ee eRe ces ome 300. eee Bes00 no 1 Com & Sele’ 
P 6- 7.35 4 0.00 eco - 49. eco i lo 1 Com & Sels 
y, car OAK FLOORING rr oMeguarveser || 4-4 12:00 154.75 wo 2 Common 4-4 48.00, 
Firsts & Seconds 5-4 147.50 179,25 POruaR 6-4 36,00 ees ||30 2 Common 
The following are average prices, Memphis base, 4-4 60.75 see 6-4 145.75 as Tua rter ed WALNUT |_4-4 27,75 
obtained for oak flooring during the week ended 5-4 69.60 oe. 8-4 102,00 194.25 ||Firets & Seconds Firsts & Seconds 
$42.00 July 24, as reported by the Oak Flooring Manu- 6-4 64.25... wo 1 Com & Sels +-4 se 121,00) 4-4 +++ 238,50)jNo 1 Com & Sele 
40.00 Sactnien Deuiialiens 8-4 66.50 .e. 1-2 54.25 ... Plain No I Common 4-4 ese 80,00 
30.00 ; — . s 10-4 ee aan 5-8 62.0 ees Firsts & Seconds 4-4 ees 143.50]/No 3 Common 
45.00 182x114" 423x214” % x1” %x2” 12“ 60.00 ce 34 72.75 pens 4-4 79.50 109,50/|/No 2 Common 6-4 28,50 
32.00 Ci, GO: Wi ick Seok SiSt06 SICTRE ... . ... No I Com & Sels 4-4 1e25 94.50 |] 5-4 = wee = 121,50)) 4-4 vy 73.50 : 
Cir. gtd. red....$ 91.03 94.37 76.85 See 4-4 44.50 50.25 |] 5-4 86.00 ... 64 eee 125,75 SOFT Eig Firsts & Seconds R W 
P Sap, ¢.q. w.&r. 90.00 . 5-4 49.50 ..6 No 2 Common 8-4 eee 126, 26] |Pirsts . Seconds 4-4 %1.25 87,50 
27.00 Sel ; qtd 1 .&r er 60. 77 7987 66.00 S65 Of 6-4 51.00 wee, 4-4 49.50 eee Sape o-4 @ .25 ss 5-4 85.00 ene 
21.00 Cir ~ be anne <* e 0 8-4 55. Nee Plain 4-4 61.00 8 .00]] 6-4 ese  66,00]] 6-4 86,00 ... 
34.00 Cle — ¥ “4 oe aeons a7a> ORR 2 6.19 10-4 64.25 ... Firsts & Sevonds No 1 Com & Sels 8-4 64,50 ese |] 8-4 99.75 ae 
30.00 agp lo sae CS Se | eS Deve 1-2 67.00 ... || 5-8 48.25 ... [0-4 67,00 ... |/16-4 ... 133,26 
ey =. omy vee ae bg a pe Plain 5-8 71.75 cee 4-4 62.00 55,25//12-4 75.00 eee ||/Selects 
62.00 No. , a ee’ 4a8e 5860. 25°35 37-08 | 13-17" Box Boards 3-4 79425 wee || 5-4 mes 70,00||No I Com & Sels 4-4 65,00 70,75 
No. 1 oe 4252 5269 25.35 25.67 4-4 72,00 oes 4-4 94,50111.75 |] 6-4 ... 68.50]) 5-4 45.25 o6. || 5-4 71675 ase 
ss No. 2 common... 13.67 EAE kkoee. weeae 5-12" Box Boards 5-4 114,75 128,00 |} 8-4 eee 77,00]} 6-4 53.25 51,00/) 6-4 69.25 ... 
50.00 UWx1I,” 4x2” f.x1%” f,x2” 4-4 GB.75 sec 6-4 133,75 123.00 |jNo I Common 8-4 49.50 coe 8-4 75,50 89,75 
Clr. qtd. wht.... ....... ee d $119.55 | 23".& "DR Fas 8-4 138,50 132.25 |] 5-8 39.09 ... {10-4 52,00 ... |[12-4 ... 103.25 
27.00 Clr. qtd. red $103.68 tert 05 50 4-4 68.25 .., |/10-4 +2 160,50 || 3-4 «oe 47,50/12-4 58,00 ... |/No 1 Shop R W 
21.00 Sap, cc. w.ar... ict Aa ihe e834 50 Firsts & Seconds 12-4 eee 164,25 |] 4-4 9551.50 eee ||No 2 Common 4-4 41.25 ... 
27.00 Sel. qtd. war... 75.00 $7444 ..... lilt! 3-8 24.25 ose |fL6-4 cre 178,28 |] 8-4 wee «= 69DOl] Ah 25425 wee |] SH 5BBD ne 
21.00 a in oa. hana ad-5-- ‘eee eee 1-2 45.00 oe 20-4 199.25 |jNo 2 Common 6-4 28,50 ese |] 6-4 51,50 ... 
- — a Ta”: sae Seen" ** 99.00 5-8 43.00 ... |liio I Com & Sele 6-4 snus = 49025]] 3-4 346250 iw ws |] 8-4 = 6325 
se cag ea C317 10.9 ee 79.83 3-4 50.75 4... 3-8 32.50 ... || 8-4 we. 49.2512~4 36,00 see ||No I Common 
33.00 Sel. pin. wht.... 66.59 64.77 rere 64.85 4-4 57.25 66,75 || 1-2 43,75 pir o 2 A Cownon wo 3 Common 4-4 34,50 — 
28 00 Sel. pln. red.... 61.03 69.50 a ae 59.43 Sud 58.75 eee 5-8 61.00 52.50 || 4-4 42.25 41.75|| 4-4 20,25 6-4 36.50 ats 
No. 1 common... 40.05 46.83 ..... 38.46 0-4 we. ses 3-4 8655.75 nee 5-4 eee 46.00 No 2 Common 
16.50 No. 2 common... ..... DD Gicwe, cands Wo I Com & Sels 4-4 64.50 78.75 |fio 2 8 Common Panel & Wide No 1 4-4 = 28.75 nee 
11.00 SS 8-4 FR-1R 83-90 || 474 29.25 231.60|/ 4-4 81.00 ioe OE) ES wae 
5-8 28.00 ... of 2.50 || 5-4 26,75 eee |[25-17" Box Boards Peoky RW 
on OAK FLOORING STRIPS =| 4 sito 32 UL e$ 88280 220 Pee erst TS SEARO IT aes ., 
f ; : 4 . ¢ 
prices, f.o.b. Chicago, on 7,x2-inch square edge 6-4 46.25 co Baa 61245 59.50 Il gig coe 31.25]| 5-4 59,00 vee 
17.0 oak strips, weight estimated at 1,250 pounds a 8-4 52.00 . © 3 Com-Fl« Grade 35.25|fNo 1 Com & Sels 
7.00 * & Grade ® 1.50 
18.00 thousand feet: = White—— — a No 2 Common 4-4 32.25 34.25 4-4 4 4 == 
; - . : 4-4 26.78 ec o 3 Common 6-4 38.75 ae 
Gira. Plain Qtrd. Plain 54 26.78 oe 4-4 22.00 23.50 || 4-4 83.60 ooo io 2 Common 
14.00 eee |. ences, $134.00 $88.00 $124.00 $82.00 8-4 31.00 32.00 || 6-4 a 32.60 | O~# 108.25 eee |] 4-4 89634 25 soe 
3.25 Sap clear ...... 1 10.00 cia cmd | dabtouied 1284 —s 8-4 wins 36.50 8-4 114,00 5-4 36,00 eco 
3.00 ON Pee eee 73.00 71.00 71.00 71.00 jo 3 Common PaS-Worny 2 ¢ O-4 119.25 oan 5-4 34,25 coe 
White ted 4-4 21.78 wee 4-4 eee «= 71,00 P2~H 128.75 ee 




















Ces. Te Bs ccc nscwcadscesvess $46.00 $44.00 
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“SOFT TEXTURE” SOUTHERN 


Cincinnati, Ohio, 


HARDWOODS 


Aug. 3.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 
West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— Bass woop— ; 
| eee $135@145 $145@155 $155@165 rrr $ 65@ 70 $ 70@ 75 $ 70@ 75 
OO ¢ssaees 105 110 110 115 115 120 No. 1 com..... 48 50 53 56 53 56 
No. 1 com..... 80 85 &5 90 90 95 No. 3 COmM...<- 28 $1 33 38 38 43 
me SB COs ccc 45 50 54 59 55 60 CHESTNUT— 
Sound wormy.. 43 45 52 57 55 60 I in sich dele $100@105 $112@118 $122@128 
QUARTERED Rep Oak— wee. 3 COM. coe 60 65 65 67 70 75 
"AG No. 3 com..... 20 21 21 22 21 22 
eer 0@115 - os 
Mes com vie - 6S Sd. wormy and 
No. 2 —. 40 45 No. 2 com... 36 38 35 40 40 42 
s « @ CUM)... ov . 
Sd. wormy and 
PLAIN WHITE AND Rep Oak— No. 1 com. & 
BRS: $105@ 110 $115@120 $12 25 @ 1: 3h | ee 38 42 43 45 45 47 
ON Pee 70 75 &O 90 Bircu— 
No. 1 com..... 60 65 70 75 7 80 Oo are $105@119 $110@115 $115@120 
No. 2 com..... 42 45 47 50 48 52 No. 1 com. and 
No. 3 com..... 22 24 23 25 24 27 pee 65 70 70 75 70 75 
Sound wormy.. 43 48 53 58 55 60 No. 2 com....-. 31 33 33 38 3 40 
Hickory BEECH— 
BAS ..ccccess ~-++ «ee $ 95@105 $ 95@105 EE: aia Raaad $ 65@ 70 $ 70@ 75 $ 75@ 80 
No. 1 com..... aaa ets 65 70 65 70 me 2 OO. «cus 42 45 47 50 47 50 
No. 3 COM..... Tr wala 35 40 35 40 No. 2 com..... 27 30 30 33 33 35 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
Te 220i chede ordeteseubannena $ 75@ 80 $ 80@ 85 $ 85@ 90 $ 95@105 $110@115 
ih 2 GMRnecreccncentnceeseus 50 55 63 68 68 72 77 81 90 95 
pet ar Gs auboaenbwechecaees 33 38 35 40 41 45 48 50 50 53 
WHITE AsH— 
PE tctrekeseridernehsarecaees $ 95@100 $107@112 $112@117 $125@130 $155 @160 
WO. 2 COM, GRE SE. cccccccvecs 55 60 72 77 78 82 100 105 95 100 
Fe oe 32 35 35 40 40 45 45 50 50 55 





NORTHERN HARDWOODS 


The following list represents present value of 


hardwoods, f.o.b. Lower Michigan mills: 
No. 1 No. 2 No. 3 
FAS Selects com, com, com, 


Basswoop— 


4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 
5/4 70 75 60 65 50 53 30 32 24 26 
6/4 75 80 65 70 55 58 33 35 24 26 
8/4 80 85 70 75 60 65 38 40 
10/4 9 100 85 90 70 75 45 50 


BEECH— 

5/8 No. 2 common and better 30@32 12@14 
4/4 60@ 65 45@ 50 33@ 325 23 25 16 18 
5/4 65 7 ) 50 55 35 3 28 30 18 20 
6/4 70 8675 55 60 40 42 30 32 18 20 
8/4 80 85 65 70 50 52 33 35 20 22 


Bircn— 


4/4 100@105 80@ 85 47@ 50 28@30 20@22 
5/4 105 110 85 90 62 65 30 32 22 
6/4 105 110 85 90 57 60 35 37 22 24 
8/4 110 115 90 95 65 70 40 45 
10/4 115 120 100 105 80 85 50 5 
12/4 120 125 105 110 85 90 50 5 
16/4 140 145 120 125 105 110 
Sort ELM 


4/4 6@ 70 50@ 55 42@ 45 26@28 20@22 
5/4 70 75 60 65 47 50 28 30 22 24 


6/4 75 80 65 70 52 65 30 32 22 24 
8/4 80 85 70 7 60 65 40 45 ...... 
10/4 90 95 80 5 70 7 Ge Ee ceases 
12/4 95 100 85 90 76 80 45 50 eccces 
16/4 115 120 105 110 Se wee Be GB cevece 
HARD MAPLE 

4/4 70@ 75 60@ 65 50@ 55 30@32 15@17 


5/4 80 85 65 70 55 60 35 37 18 20 
6/4 85 =o 90 70 75 60 65 35 27 18 20 
8/4 95 100 80 85 70 75 40 45 20 22 
10/4 110 115 95 100 85 90 45 60 23 25 
2/4 120 125 105 110 95 100 45 50 26 28 
14/4 140 145 125 130 115 120 50 55 
16/4 160 165 145 150 185 140 50 55 


HARD MAPLE FLOORING Srock, RouGuH- 

en ateebeen “ctbheans 1i43@ 45 26@28 17@19 
Me ctadeaue: “kannada 45 47 28 30 18 20 
Sort MAPLE— 

1/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5 75 80 65 70 50 55 33 35 18 20 


LT 
6/4 80 85 70 75 55 60 38 40 18 20 
8/4 85 90 75 80 60 65 40 45 20 22 


EnD Dried WHITE MarLe— 

4/4 oo ee DOOR Geteke comaas 
5/4 a Cee ¢eenewas 85 eee 
6/4 > i eee 90 me Geescks  aeeawe 
8/4 i ia Sa ee ‘evndiee secees 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of D&M flooring, as reported to the Maple Flooring 
Manufacturers’ Association, averaged as follows 
f.o.b. 


ears flooring mill during the week ended 

July 31: 
MAPLE Clear No. 1 Factory 
PN eticananeceeceeeeee sadam deed 
eer Serene ) irae 
eS ow nin ae ae wkd 80.40 $66.03 $39.05 


VALLEY HARDWOODS 


Cincinnati, Ohio, Aug. 3.—Average wholesal- 
ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 

GuM— 4/4 5/4&6/4 8/4 

Qtrd. red— 

A O—>FeE es 108 9168@1%3 $108@113 
No. 1 com. 58 62 63 65 73 

Qtrd. Pes sap no defect: 

OS Feet 58@ 60 62@ 65 68@ 70 
No. 5 com... 47 5% 52 

Plain red: 

Pe: ceenaak 100@103 100@105 105@110 

No. 1 com. 56 58 58 63 63 68 
Sap: 

Bxbds., 13-17” 70@ 71 


Plain FAS 6” 
& wider... 52 55 54@ 58 


58@ 62 
No. l com... 40 41 42 45 45 


No.2 com... 24 25 26 29 
MAPLE— 
Spot worms N. 
D log run...$ 40 $ 55 $ 60 


COTTON WOOD— 


FAS, 6” &wdr.$ 53@ 58 $ 58@ 63 
No. 1 com..... 38 40 40 42 
No. 2 com..... 33 36 
QUARTERED WHITE OAk— 
Pe  secenewad $123@128 $128@133 $133@138 
ee 92 v7 97 102 102 107 
No. 1 com..... 70 75 75 80 80 85 
No. 3 COM....-« 40 45 45 50 50 55 
QUARTERED Rep OaAak— 
DET shee eseten $105@110 
No. 1 com..... 65 70 
Oe. B COM. cece 35 40 
PLAIN WHITE AND RED OakK— 
i. Pee $ 82@ 87 $ 95@100 saat Ne 
DE saceees 63 68 68 72 76 
No. 1 com..... 53 58 58 63 6 3 68 
No. 2 com..... 42 44 oe wi 45 50 
ee. me Os «ae : Fae . Ae 25 30 
Sound wormy.. 37 38 40 45 45 50 
Sort ELM— 4/4 5/4 6/4 8/4 
Aer a D $67 $67 $70 
No. 1 com..., 50 50 55 
No. 2 com.... 25 27 27 28 


PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 2.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN through the cour- 
tesy of Gregg & Co., of the Philadelphia Retail 
Lumber Exchange, are as follows: 


Southern Pine, Merchantable—1905 


3x 4” and 4x4”..$46.00 Fea $49.60 
3x 6” and 6x6”.. 45.00 ill 60.00 
3x 8”, 4x8” and De vesdeewoes 58.00 
la 46.00 See 71.00 
Me.  waheeuudac - <n” iccesenme 66.00 


Lengths 22 to 24 feet add $2. 

Each 2 feet additional, add $1.50 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%4-Inch Face 


ES Bg Otic aie hick mdne de me ew hae abet $94.00 
I Ms ro a tatk he a alan hie broce 6’ atk ee Weel ed 84.00 
ME 6.0 sale te rain a a aici as Stare tw moe eieleani we 63.00 
OT ES Sree: 
ee a a CE Tce 60 bins ota dccnedeusaben 28.00 


Air Dried No. 2 Common Roofers 


1x 6”, %x 5%....$27.50 1x10”, %x 9%....$29.00 
1x 8”, %x 7%.... 28.00 1x12”, %x11%.... 29.00 
Shortleaf Dimension, S4S, 4-Inch Scant, 10- to 
16-Foot 
SEE cssenckhioand $29.00 ME. -sivwesdwun $30.00 
ll REA ey 28.00 ee” (‘Sees eweuwes 31.00 
gS 29.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
Pee Ge sscceecanda $84.00 ae ——«—«C 
TEURIE GA 6 occicvcsces 58.00 48.00 $28.00 
Kiln Dried North Carolina Roofers 
i EY otic een men eween ese erie $29.00 
2 We 2 ee ne eer 30.50 
DSP csccacecekadasdsbuceediaeneken O 30.50 
I ne nd nce cpap aginaelcs 31.50 
34-inch thick, $1 more. 

Red Cedar Bevel Siding 
We sac cdee aren weed aenuneaoeen dad $42.00 
SR Ce ain nits mie madd. ee aA Rea 62.00 
SUNN IY © saccetis th as chi sas hla in we ch om 68.50 

Maple Flooring f.o.b. Philadelphia 
i CE ened edencasie etna wawawrrww aa $88.00 
| a i . thwdkhneb ins eweds eckeenennaw 72.00 
i steed ces hk acnamerenmntweksh 46.50 
ee” Cee ek GOs oc conc wceeccneewenr 64.00 

Western White Pine, Dressed 

D No. 2 No. 3 
ea wtadeeme $ 74.50 $64.50 $47.50 $37.75 
wa airécud 89.50 79.50 45.00 40.75 
SF errs 79.50 69.50 48.25 39.75 
me | wsesedes 79.50 69.50 44.25 39.75 
er. «desnven 89.50 79.50 44.25 39.75 
gs 104.50 94.50 45.25 40.25 
13” and up.... 109.50 99.50 46.75 41.25 

Lath, 4-Foot No. 1 

DOWIE. 50008 cesantine $7.75 f.0.b. cars 
Hemlock...........+.. 5.75 c.i.f.—$6.25 delivered 





CROSS TIES 


St. Louis, Mo., Aug. 2.—The following cross 
tie prices prevail f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face..... - - $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 120 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 
No. 1, 6x6”, 8°, 6-inch face..... 1.00 40 


Red oak and heart cypress ties, 
than white oak; sap cypress, 
white oak. 


10 cents less 
20 cents less than 


Switch Bridge 

Ties Plank 

WO Mi oe aie aegis $43.00 $42.00 
ae eee ae 40.00 38.00 





CHICAGO RECEIPTS AND SHIPMENTS 


Reported by J. 
rade. 
RECEIPTS FROM JULY 4 TO JULY 31 


J. Fones, secretary of Board of 


, INCLUSIVE 




















Lumber Shingles 
0 re ee 324,128,000 40,746,000 
De. éeeeradunewswe $27,623,000 _55, 655,000 
Pee ere 3,495,000 14, 909, 000 
RECEIPTS FROM JAN. 1 TO JULY 31 
Lumber Shingles 
a ere 2,390,721,000 238,387,000 
ee aivaeek ta elaen 2,423,967,000 $26,777,000 
NE caaeheawe 33,246,000 88,390,000 
SHIPMENTS FROM JULY 4 TO JULY 31, INCLUSIVE 
Lumber Shingles 
Dt! trrevectevvens 137,333,000 31,974,000 
Dt teavened enue 182,808,000 35,890,000 
a 45,475,000 3,916,000 
SHIPMENTS FROM JAN. 1 TO JULY 31 
Lumber Shingles 
0 Seer 1,162,354,000 231,477,000 
DE when ee wwe eae 1,384,533,000 356,286,000 
OUNONGD 65 «keweus 222,199, 000 124,809,000 





CHICAGO BUILDING PERMITS 


The following are comparative 


building permit 
totals for July: 


Permits July, 1925 June, 1926 July, 1926 
ee a ce emer 168 138 144 
Offices and hotels.... 7 2 & 
ES rer 903 629 G57 
Halls and churches.. 10 2 6 
PE stacenewes _- <eebeuy a 
APOTtIMORtS ..cccvcces 390 437 433 
Stores and offices.... 9 6 5 
Stores and residences 26 14 22 
Stores and halls..... Seae Miu 2 
Stores & apartments. 18 21 13 
Miscellaneous ....... 9 x & 

TE ox kaneanannes 1,541 1,267 1,598 
ER: ctnineeseesisxias 1,391 1,221 1,532 
a ene 150 46 66 
Peemeese, Th. caccesen 43,590 38,738 46,146 
OS ae $28,502,400 $31,374,500 $25,384,800 

Total, Jan. 1 to July 31, 1925: Buildings, 10,812; 


frontage, 


Total, 
frontage, 


334,028 ft.; 


Jan. 1 to July 31, 
261,296 ft.; cost, 


$225,917,650. 


1926: Buildings, 
$204,811,800. 


cost, 


8,703; 
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- $30.00 
- 31.00 


- $29.00 
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31.50 


$42.00 
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For Editorial Review of Current Market Con- 
ditions See Page 47 


NORTHERN PINE 


MINNEAPOLIS, MINN., Aug. 3.—Northern 
pine mills have experienced another spurt in de- 
mand and closed July with a high record for or- 
ders taken. There is generally a better feeling 
jn this territory, due in part to the good crop 
outlook and the prices on farm products. The 
mills have issued new lists which do not show 
any material changes in prices. There is a light 
supply of dimension and timbers, and mills hold 
back on orders calling heavily for this stock. 


BUFFALO, N. Y., Aug. 2.—The northern pine 
trade is being held back by the vacation season, 
and sales during the last month were not large. 
Mill prices are about steady. 





BOSTON, MASS., Aug. 3.—The northern pine 
trade is on a light midsummer basis. Lower cost 
western woods are getting a good share of the 
attention of industrial consumers. Yard trade is 
slow and consists mostly of small lots for quick 
delivery. Stocks carried in this territory are 
light. Prices are unchanged. 


NEW YORK, Aug. 2.—Supplies and sales are 
light, yards buying very little except for actual 
needs. Prices are a little softer than earlier in 
the summer, but quotations generally are un- 
changed. 


NORTH TONAWANDA, N. Y., Aug. 3.—Deal- 
ers report a fair volume of northern pine busi- 
ness. The lower grades are in especially good 
demand, building operations taking the bulk of 
this stock. Prices hold more steady than for 
several weeks, 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 2.—Orders for eastern 
spruce frames are coming along slowly. Retail- 
ers’ purchases are not comparable to the volume 
of building in progress because of the heavy 
competition of western lumber. Demand for 
Provincial random is quiet and prices are easy. 
Dry boards are hardly so scarce as a month ago. 
Furring is cheaper. Quotations: Dimension, rail 
shipment, 8- to 20-foot, 8-inch and under: $40@ 
41; 9-inch, $41@42; 10-inch, $42@43; 12-inch, $44 
@45. Provincial random, 2x3 to 2x7-inch, $33@ 
34; 2x8-inch, $37; 2x10-inch, $38@39. Covering 
boards, D1S, 5-inch and up, 8-foot and up, $34; 
matched, clipped, 8- to 16-foot, $36@38; roofers, 
1x6 and 1x7-inch, $35. Furring, 1x2-inch, $32@33. 

NEW YORK, Aug. 2.—Opening of August finds 
very little lumber coming into the market and 
with trade restricted to regular customers. Even 
the light arrivals are sufficient for needs and 
wholesalers are prepared to supply the best 
grades on short notice. Canadian mills are not 
especially active and prices are not encouraging 
to distributers. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Aug. 3.—Retail yards 
are carrying light stocks of cedar posts, and 
some retail concerns are getting into the market 
for fall needs. Farm conditions are believed fa- 
vorable to a better demand this fall than a year 
ago. There is some pole business developing. 


HARDWOODS 


CHICAGO, Aug. 4.—Movement of northern 
hardwood in Chicago territory is fairly active 
with demand well scattered among the various 
industries and retail yards. Two- and 3-inch 
maple hearts are scarce and prices are firming 
up. Northern mills are curtailing production ex- 
tensively and local distributers are predicting 
higher prices for fall business. Quotations are 
more in line with less spread. Gum is the lead- 
ing hardwood among the southern group, with 
demand good and prices firm. Oak flooring is 
also strong. 

INDIANAPOLIS, IND., Aug. 2.—Hardwood or- 
ders are more numerous and the price levels are 
more firmly held. There has been a big in- 
crease in demand for gum from furniture fac- 
tories during the last week. Flooring factories 
are making up only average quantities and their 
takings are not as large as last year. Demand 
from the automobile trade is not so good as ear- 
lier in che year. Box manufacturers are using 
considerable quantities of lower grades. 


_ NEW ORLEANS, LA., Aug. 2.—Continued act- 
ive call for sap gum, moving mainly to the fur- 





niture trade, has brought price advances ranging 
from $1 to $2, and seems to be the “feature’’ of 
the hardwood market summary. Oak in the 
flooring grades likewise is reported to be finding 
brisk demand. Red gum is rather quiet. There 
is a fair movement of boxboards. Production is 
increasing, but the stock now going on sticks 
will not be ready for market for some time and is 
expected to find a more active market, when 
ready. Prices, with the exception of the noted 
advance in sap gum, appear to have undergone 
no change but are fairly well held. 


KANSAS CITY, MO., Aug. 3.—The hardwood 
market was a little quieter last week. Principal 
interest is centering on gum, wanted items of 
which are hard to get and stiff in price. There 
is a little better demand for hickory and other 
implement and wagon stock. Watnut is in good 
demand with furniture and cabinet manufactur- 
ers. Retailers are buying only for immediate 
needs, and flooring is mostly in demand. 





ST. LOUIS, MO., Aug. 2.—Some improvement 
is noted in southern hardwoods. Dealers show a 
little more disposition to buy, activity being 
about equally distributed among the various 
consuming industries. Sap gum brings good 
prices. The market, on ‘tthe whole, is firm and 
tends to advance. Mill reports indicate that 
labor is not especially plentiful, owing to re- 
luctance to work in extremely hot weather. 


CINCINNATI, OHIO, Aug. 3.—There are more 
orders being placed day by day than is usual in 
the midsummer month, but the business gener- 
ally is of small volume and is due to the lack of 
any future buying during the early months of 
the year. Prices are firmer in tone and the ad- 
vances. in gum and other southern woods have 
been fairly well established. 


COLUMBUS, OHIO, Aug. 2.—Hardwood buy- 
ing, while in reduced volume, is steady and well 
distributed between industrials and dealers. The 
volume of business in July was equal to that of 
June. Concerns making automobiles, furniture, 
musical instruments and boxes are the best cus- 
tomers among industrials. Retailers are buying 
to fill in broken stocks, but are not placing or- 
ders for future delivery. Dry stocks are not 
large owing to curtailed production. Prices of 
oak at Ohio River: 

FAS No. 1 No. 2 No. 3 


Quartered .....c0 $145 $90 $50 
rere 105 72 45 $20 


BALTIMORE, MD., Aug. 2.—The hardwood 
movement showed some increase last week. 
Stocks are still available in quantities that cause 
a rather keen competition. The feeling as to 
exports is better, but recent figures as to move- 
ment do not show any considerable expansion. 


MINNEAPOLIS, MINN., Aug. 3.—Reports 
from northern hardwood mills indicate that their 
producing activity is slowing down. The output 
so far this year has been ahead of last year. The 
market is quite firm in spite of rather quiet de- 
mand. 








BUFFALO, N. Y., Aug. 2.—Buying continues 
slack in the hardwood line and most consumers 
are postponing buying. Business last month was 
not as active as a year ago. Some improvement 
in red gum prices is reported and sap gum is 
firm. 


BOSTON, MASS., Aug. 2.—Automobile makers 
show more interest. Trade with furniture and 
chair factories is still slow but inquiries are 
more encouraging. There has been a falling off 
in the buying of hardwoods for interior finish. 
Concessions are being given by some sellers. 
Flooring is moving in fair quantity but prices 
are weaker. Quotations, 32x2%4,-inch clear: 
3irch, $78.50@81; maple, $88.50@91; oak, white, 
plain, $95@97.50; selects, $79.50@81.50; No. 1 
common, $60.75@65.50. Quotations, inch: 

FAS No. 1 com. 


MND Fe inte tee en eden eee $100@110 $60@70 
Pen rr eee 83 88 58 63 
A ee ee ee 75 &0 Ai 655 
re rr ret 130 140 75 85 
NN os db bce pwrseteae 105 115 60 75 
CE cedadindee scandens |). Are 
EE 6s bi awhitn ie Mo ae Cae 90 105 55 «60 
Oak, White, PIMiG.. ...cccces a: eee 
Oak, white, quartered...... oe Seth ein 
i, ns Ee rE ere ae ee 0th ee 


NEW YORK, Aug. 2.—The market continues 
fairly active, although not quite as brisk as a 
month ago, even though prices are unchanged. 
Flooring items sell as well as they have all sum- 





SIMONDS 


BAND SAWS 


The Best Band Saws Made. 
They hold their tension and 
stay sharp longer because 
they are made of Simonds 
Special Alloy Steel by saw- 
makers of years expefience. 
A SIMONDS BAND SAW 
gives greater production and 


cuts smoother lumber. 


Write for catalog and prices. 
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SAW AND STEEL 
COMPANY 
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LOCKPORT, N. Y. 
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Fordsons. 


This equipment will pull as much as four good mules 
and will make twice as many daily trips as mules. It 
has a range of power giving great pulling power in 
low gear and fast speeds in high gear. 
square inches of ground-bearing alloy steel crawler 
track to carry the tractor through mud, sand, swamp, 


or underbrush. 


The low purchase price, durable steel construction, and 


If You Want 
To Save Money 


in your logging work use Trackson Full-Crawlers with 


It has 1,100 


economical operating costs make it the cheapest satis- 


factory power to use. 


Our illustrated booklet will show you how to 
Send for it 


reduce your operating expenses. 
today! 


The Full - Crawler Company 


Dept. of Geo. H. Smith Steel Casting Co. 


510 Clinton St., 
















mer, the market in this respect being fairly 
brisk. Industrial demand is a little better than 
the early August average and inquiries indicate 


a fairly busy fall. Most lumber is in fair supply, 
some items of chestnut being the exception. 


NORTH TONAWANDA, N. Y., 
hardwood market is sluggish. A hand-to-mouth 
consumption of stock is pronounced, consumers 
taking supplies only for immediate needs. In- 
dustrial consumption is less active than for some 
time and dealers are not figuring on much buy- 
ing from this source until fall. 


FIR, SPRUCE, CEDAR 


Aug. 3.—The 


CHICAGO, Aug. 4.—The fir market is firming 
up with a gradual disappearance of the soft 
spots which have been apparent the last few 


weeks. Joists 2x6 continue scarce, but other items 
are easy. There has been no change in prices. 


NEW YORK, Aug. 2.—Gradual improvement is 
seen in the transit situation. Prices vary in a 
limited range, but most of the larger wholesal- 
ers stand firmly to lists, which have been ad- 
vanced as a result of enhanced freight rates. 
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There is a little slackening of business for the 
moment, perhaps on account of heavy buying in 
anticipation of the advance in steamer charges. 
tetail yards are well supplied. 

BOSTON, MASS., Aug. 2.—The volume of 
business in softwoods from the Coast is holding 
well 


up very and prices, particularly for mill 
shipment, are growing firmer. The cargo rate is 
now $13. Ordinary schedules of dressed fir are 


offered for mill shipments at $30 and up, ship’s 
tackle, Boston. No. 1 common fir boards sell 
well at $284@29. Some nice business in western 
spruce is being booked. 


KANSAS 


steady, 


CITY, MO., Aug. 3.—There is a 
though not heavy, demand for fir and 
prices have held pretty steady to the basis of a 
month ago. Most demand for upper grades is 
from city yards, while country orders generally 
are for well mixed cars. 

BUFFALO, N. Y., Aug. 2.—Fir prices have 
shown scarcely any change of late and buying is 
limited to immediate requirements. Some cur- 





tailment of production has taken place among 
mills recently, but the effect on the market hag 
not been noticeable. tetailers are disposed to 
hold off until building shows .improvement. 


SAN FRANCISCO, CALIF., July 31.—Fir de- 
mand increased slightly this week, but prices 
are still low. Export business is showing some 
increases through new outlets to South America. 
Creosoted timber demand is sustained. 
call is not brisk. 


Letail 


CYPRESS 


NEW ORLEANS, LA., Aug. 2.—A slight in- 
crease in bookings was reported, but no trade 


significance was attached as the business was of 
routine character and the bulge barely percep- 
tible. A steady run of mixed orders, in fair but 
not sensational volume, continues the mainstay 
of the trade in local territory. Some orders for 
bridge timbers are being placed in the southern 
field. The call for factory stock is not so good 
as it should be, but notwithstanding the July 
volume of total bookings exceeded the June vol- 
ume by 10 or 15 percent. Prices stand un- 
changed, 

CHICAGO, Aug. 4.—Little change is noted in 
the Chicago market for red cypress. Demand 
is seasonal and the small amount of stock moy- 
ing is scattered among the retail yards and 
industrials. Prices are unchanged. 

KANSAS CITY, MO., Aug. 3.—There is a lit- 
tle more business coming from small town and 
country yards for cypress in the cheaper grades 
of boards and dimension. There is only a fair 
demand from industrial consumers and city 
yards are not doing much buying. 

NEW YORK, Aug. 2.—Good sized cargo ship- 
ments arrived during the last two weeks, but 
preparations had been made for disposition of 
most of the lumber and the market today was on 
a good foundation and no deviation in prices has 
occurred, 

BUFFALO, N. Y., Aug. 2. 
is largely restricted to 
have contracts, and 
stock out actively. 
little later before 
steady. 


Buying of cypress 
industrial plants which 

they are not taking the 
tetailers are waiting until a 
placing orders. Prices are 

BOSTON, MASS., Aug. 2.—There is a wide 
range of prices but buyers do not find even the 
lower figures as attractive as present quotations 
on some competitive woods. Purchases by both 
retailers and industrial users are mostly of 
mixed car assortments for quick delivery. Re- 
cent business in yellow cypress has been largely 


at the lower range of the following spread of 
prices quoted by local sellers: 
FAS Selects Shop 
OF8 condccusance Gea ae $70@ 83 $48@58 
5/4 and 6/4... 90 108 80 93 63 «68 
ee aébteeavaas 105 115 88 105 73 «83 
Dre sveawensexe > i: eo 
BALTIMORE, MD., Aug. 2.—Despite the ap- 


pearance of quiet 
cypress, 


presented by the market for 
this wood is holding its own in price, 
with the better grades especially steady, though 


some revisions downward are stated to have 
been made in the lower classifications. Local 
yard stocks are small. 

INDIANAPOLIS, IND., Aug. 2.—Red cypress 


is not moving so well in the central and southern 
sections of Indiana, but there is some activity 
reported in the north section of the State. 
Stocks in most yards are low, particularly in 
local yards and in the rural yards of this sec- 
tion. Industrial demand is light. 


CINCINNATI, OHIO, Aug. 3.—Cypress_ busi- 
ness is conservative, but a fair volume of orders 
has been executed during the last few weeks. 
The price position is steady. 


HEMLOCK 


CHICAGO, Aug. 4.—Increased activity is noted 
in the hemlock market. Northern hemlock is 
the leading wood to the country yards of Wis- 
consin and Michigan, and considerably more 
buying has characterized this week’s trading. 
Quotations are steady with practically all pro- 
ducers in line at $4.50 off list. 


NEW YORK, Aug. 2.—There is a better feeling 
in West Coast hemlock than a month ago and 
supplies are less plentiful, although still consid- 
erably more than ample. Good arrivals lately 
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have been devoid of transits to a large extent. 
Opinion prevails that the market will improve 
steadily and that prices that vary somewhat now 
will gradually come around to a steady basis. 


BOSTON, MASS., Aug. 2.—There has been a 
very good summer business in western hemlock 
arriving by water. Mill shipment quotations 
have stiffened appreciably due to advancing 
cargo rates, but are still more attractive to local 
buyers than lists for eastern and northern hem- 
lock coming by rail. Eastern clipped boards are 
$32; northern clipped, $31; random, $30. 


BUFFALO, N. Y., Aug. 2.—The hemlock trade 
is on about the same basis as for several weeks 
past. tetailers are taking a little stock occa- 
sionally, but are not in need of a great deal of 
lumber. Prices remain about steady and are 
being sustained by a somewhat smaller cut than 
expected. 

NORTH TONAWANDA, N. Y., Aug. 3.—With 
a fair amount of building in progress and in 
contemplation during the balance of the season, 


hemlock dealers have found sales somewhat 
more active. Supplies are adequate to meet 
current requirements. Prices show more 


strength than for several months, attributed to 
curtailment in mill supplies. 


WESTERN PINES 


CHICAGO, Aug. 4.—There has been practically 
no change in the western pines market in the 
last week. Distributers seem to think the mar- 
ket is as low as it can go and are anticipating 
strengthening tendencies. Idaho pine prices are 
reported firm, but Pondosa, specially the low 
grades, is weak. 


SAN FRANCISCO, CALIF., July 31.—There 
has been a steady upward trend of orders and 
inquiries for both California white pine and 
sugar pine during the last week. Prices show 
slight increases, averaging 50 cents to $1 a thou- 
sand. Box grades continue in good demand at 
firm prices. Export trade increased, and eastern 
rail business is normal. Retail demand is slow. 


NEW YORK, Aug. 2.—Wholesalers enjoyed a 
fair volume of business in July and the first day 
of August gave indications that the month will 


be at least up to normal. Wholesalers: keep 
price lists firm. Dealers are not buying much 
beyond needs and some are purchasing only 


after sounding out the market to locate bargains. 
The better grades of Idaho pine sell better than 
the lower and are harder to obtain except at top 
prices. 

BUFFALO, N. Y., Aug. 2.—A firm market is 
shown in shop lumber in both California white 
and sugar pine, and mills are reported to have 
moved a good sized amount of stock lately. 
There is not much improvement in yard trade in 
this section. 

BOSTON, MASS., Aug. 2.—Orders for western 
pines were fairly numerous last week, mostly for 
moderate assortments to be shipped at once. 
There is keen competition in Pondosa pine and 
prices are rather easy. Sales of No. 2 common 
are reported at $43.25 for 1x8-inch, 1x10-inch and 
1x12-inch, and of No. 3 common at $36.25 for 
1x4-inch; $37.75 for 1x6- and 1x8-inch, and $38.25 
for 1x10-inch. There is now a fair demand for 
Idaho white pine, offered here as follows: 


No. 1 com. No. 2 com. No. 3 com. 


ee Ce gk s ceweun $63.50 ae 8 8=—s bw wee 
ee Serer 64.50 61.50 $43.00 
7 DONE b.ccuawens 63.50 58.00 44.50 
BEIOCINON bcicc coves 66.50 58.00 44.50 
DREN, ccucidewk whew 60.50 45.50 


KANSAS CITY, MO., Aug. 3.—Factory de- 
mand for western pines, particularly California, 
is good, and buyers are experiencing some trou- 
ble in getting the thicker stock, on which prices 
are rather stiff. The yard demand is slow. 


REDWOOD 


SAN FRANCISCO, CALIF., July 31.—Redwood 
orders continue to keep ahead of production. 


Prices are stronger. California business in- 
creased during the week and eastern and for- 
eign orders took a decided jump upward. Retail 


business is poor. 

NEW YORK, Aug. 2.—Recent arrivals have 
replenished stocks that have not been badly 
broken at any time this year. Demand for 


building items continues to decline as the sea- 
son wanes, but industrial demand is fairly satis- 





FINISH \) 
FLOORING 
CEILING 

SIDING 

MOULDING 
DIMENSION 

LATH 

BOARDS 

SHOP AND 
FACTORY LUMBER 


CUT TO LENGTH 
STOCK A SPECIALTY. 






| y, y E are now prepared to 


Shortleaf Pine in sizes rang- 
ing from 1x2 to 1x12 
lengths from 12 inches up in 
multiples of 6 inches, as well 
as our regular line of sizes. 
For quality, service and satis- 
faction order Nearwhite—that 
soft, light, white pine. 


The SUMTER LUMBER CO. 


ELECTRIC MILLS, MISSISSIPPI 


Cut- 
to-Size 


supply Nearwhite Soft 


in 











factory and inquiries indicate a nice fall turn- 


over. Prices are unchanged. 

KANSAS CITY, MO., Aug. 3. tedwood mills 
are picking up a little more business, through 
the demand for lath and siding which lately 


has been cutting in on western pine with lower 
prices. There is a fair inquiry for industrial 
items, especially in moldings and short stock. 


BOSTON, MASS., Aug. 3.—Demand for red- 
wood yard items is quiet. Industrial trade is on 
a normal midsummer basis. Prices keep steady 
although late mill advices indicate a firmer and 
more confident attitude on the part of producers. 


NORTH CAROLINA PINE 


BOSTON, MASS., Aug. 2.—There is no snap 
to the demand for roofers despite the efforts of 
some sellers to stimulate interest by low quota- 
tions. The 8-inch air dried are offered at less 
than $30 and up to $31. Shortleaf flooring prices 
also are irregular, ranging down to $77 for B& 
better rift, 1x4-inch; $60 for C rift, and $54 for 
B&better flat. tough edge is dull. Nice band 


sawed stock is freely offered at $60 and the cir- 
cular sawed at $2@3 less. 


NEW YORK, Aug. 2.—Conditions are a little 
better than a month ago, prices being a little 


tetail yards 
largely to 


firmér than at the opening of July. 
are not well stocked and are buying 
requirements. 
BUFFALO, N. Y., 
lina pine market 


Aug. 2.—The North Caro- 
is being well sustained, with 
hardly any changes lately made in price lists. 
Mills stand firm on roofers and some are less 
disposed to make concessions than a month ago. 
Six-inch roofers are unchanged at $29. 


BALTIMORE, MD., Aug. 2.—Inquiries and de- 
mand for North Carolina pine are increasing. 
The call for roofers has fallen off to some ex- 
tent. Prices are steady. 


SOUTHERN PINE 


CHICAGO, Aug. 4.—The Chicago market for 
southern pine has strengthened considerably the 
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Showing how we hand split rungs right out of Oak, 
Ash or Hickory logs and then hand shave them for 
| the higher grades of famous 


_ Babcock Spruce Ladders 


Remember we pay the freight 


The W. W. Babcock Co., Bath, New York 








Send for catalog. 








This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 


trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








last week and prices have advanced accordingly. 
A steady demand both from industrial and re- 
tail trade is reported by local distributers and 
mills are particular about the orders they accept. 
Among the secarcest items are 6- and 8-inch No 
¢ common, Distributers are predicting a good 
fall business 


NEW ORLEANS, LA., Aug. 2.—Slight gains in 
orders, cut and shipments are indicated by cur- 
rent mill reports Shipments retained the lead 
but orders climbed into second place, production 
ranking third, but all very close together. Busi- 
ness practically held its own last week, with lit- 
tle change in character of call. Timbers con- 
tinue strong, the upper grades in steady request 
of fair seasonal volume, the lower grades rather 
slow of sale. Prices were well held by mills, and 
there is growing confidence in the trade outlook 
for late August and September. 


ST. LOUIS, MO., Aug. 2.—The tone of the 
southern pine market, as far as yard stocks 
were concerned, showed a decided improvement 
last week. There was a good demand for No. 1 
common dimension, especially in 2x10- and 2x12- 


inch in 16-, 18- and 20-foot lengths. Prices have 
advanced on 2x10- and 2x12-inch No. 1 S4S and 
on some items of 2x8-inch No. 1 S4S. There was 
no change in prices on 2x4- and 2x6-inch No. 1 
548, although demand was good. There is a 
large supply of 2x4- and 2x6-inch in 12- and 
14-foot lengths, which continue weak. 
was no change in No. 2 common and better di- 
mension. The transit list is small. 


KANSAS CITY, MO., Aug. 3.—The southern 
pine market is running along so smoothly and 
easily that sales managers can almost predict 
from day to day just how many orders will 
come in. The volume of mixed cars continues 
large, with more than the usual proportion of 
lower grades wanted. There is a strong call for 
No. 3 stuff, which is getting scarcer. Flat grain 
flooring is in slow demand. Upper grades are 
weaker in price than common items. 

INDIANAPOLIS, IND., Aug. 2.—The oil fields 
in the southern part of the State are taking fair 
quantities of southern pine. Some buying was 
reported from rural yards last week, but most of 
the business continues to come from the indus- 


There 


trial cities of the northern part of the State. 
Local business is not as good as at this time last 
year, largely because of curtailment of building, 
Prices are about the same. 


CINCINNATI, OHIO, Aug. 3.—Southern pine 
business is spasmodic with orders of fair volume 
now and then, but for the most part buying is 
done in a small way. Prices are about as they 
were last week. They are somewhat weak in 
tone but appear to have reached the bottom. 
Transit cars are fewer but are generally easy to 
dispose of. 


NEW YORK, Aug. 2.—Generally the market is 
steady and demand mostly for small allotments 
on quick delivery. Flooring demand is satisfac- 
tory with most firms, and timbers continue act- 
ive. Sales are being made close to list prices, 
Some of the larger yards have good stocks, but 
the majority of dealers have little lumber stored 
up and are buying accordingly. 


BOSTON, MASS., Aug. 2.—The current de- 
mand for southern pine is slow. Many buyers 
are away on vacations. Sellers are urgent. 
Willingness to concede on longleaf flooring has 
made buyers cautious about ordering ahead of 
immediate requirements. Bé&better rift, 1x4- 
inch, is offered at $81, and $83 is now about the 
top figure obtainable here. Similar conditions 
are found in the case of most items on the 
southern pine list. 


BUFFALO, N. Y., Aug. 2.—The southern pine 
trade is about up to normal for this time of 
year. Mills hold prices steady, and scarcely any 
changes have taken place in several weeks. Not 
as many transit cars are offered as is sometimes 
the case, and this is helping to stabilize the 
market. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Aug. 3.—Wholesalers 
here feel that the market has touched bottom 
Prices now are such that patent roofing of 
standard quality can not compete on an equal 
basis with the best cedar shingles. Retail yards 
are not carrying much stock and buy only for 
needs. 


KANSAS CITY, MO., 
market is quiet, most demand coming from 
country yards. Prices still are weak. The de- 
mand for lath is rather slow, southern pine and 
redwood mills seeming to get most of the busi- 
ness. Siding also is not in much demand and 
prices are rather soft. 


Aug. 3.—The shingle 


ST. LOUIS, MO., Aug. 2.—The shingle demand 
continues quiet, with prices the lowest in several 
years. Quotations: Extra clears, $2.50, mill 
base, and $4.01, St. Louis; extra stars, $2.25, mill 
base, and $3.59, St. Louis. 


COLUMBUS, OHIO, Aug. 2.—The = shingle 
trade is somewhat quiet, both in rural and urban 
sections of central Ohio. Buying is restricted 
to immediate needs. Receipts from the Pacific 
coast are sufficient to take care of current busi- 
ness. Transit cars are about normal. Prices 
for red cedar stocks are: British Columbia 
XXXXX, $5.30; extra clears, $4.20; extra stars, 
$3.60. Other varieties are not finding a ready 
sale. Lath trade is fair and prices are steady 
at former levels. 


NEW YORK, Aug. 2.—There are good sup- 
plies of eastern spruce lath in the market and 
shipments promised for August give assurance 
that there will be no dearth of lath until well 
into the fall. Wholesale prices range from $7.25 
@7.50 waterfront; rail prices approximately 50 
cents more. Large supplies of West Coast shin- 
gles are held here and while sales have been 
heavy there has been little diminution in stor- 
age stocks, with cargo arrivals about adequate 
to meet demands. 


BUFFALO, N. Y., Aug. 2.—British Columbia 
XXXXX shingles are reported 10 cents lower at 
$5.31, with Washingtons $4.96. Extra clears are 
$4.21, and stars, $3.61. Demand is light and 
most retailers are holding off. Spruce lath are 
$8@8.50, without much demand. 


BOSTON, MASS., Aug. 2.—Shingle orders are 
not numerous and most of them call for small 
quantities. The range of prices for white cedars 
is a little wider. Quotations: White cedar, ex- 
tras, $4.65@5; clears, $4.25@4.35; British Colum- 
bia red cedar, XXXXX, $5.46. Lath are moving 
in fair volume. Retailers show more interest in 
lath from the Coast which are freely offered at 
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appreciably lower prices than quoted by eastern 
spruce mills. Quotations: Eastern spruce, 1%4- 
inch, $7; 15-inch, $8; western hemlock, 15%-inch, 
$6.25@6.50, ship’s tackle. 

INDIANAPOLIS, IND., Aug. 2.—Only a slight 
movement is reported in shingles. Yard stocks 
are small. Some concessions are being made, 
due to more transits offering. 

NEW ORLEANS, LA., Aug. 2.—There is no 
reported change in the cypress shingle market 
situation, demand being described as seasonably 
quiet, production still curtailed and prices un- 
changed. Cypress lath continue to move well in 
mixed cars at unchanged prices, demand keeping 
pace with production. 


MAHOGANY 


BOSTON, MASS., Aug. 3.—Local stocks of ma- 
hogany logs were replenished last week with a 
large cargo of excellent quality from West Af- 
rica. Further replenishments are coming. Log 
stocks here had been reduced by continued good 
demand, especially from shipbuilding interests. 
The call for solid mahogany and veneers to be 
used in interior finish is not so good as a few 
weeks ago. The furniture and chair trade is 
still quiet but current inquiries promise early im- 
provement Better business with piano, talking 
machine and radio makers also is in prospect. 
Prices for plain air dried mahogany are firm 


NEW YORK, Aug. 2.—Mahogany is moving 
freely at satisfactory prices that have been 
firmly maintained for a month or more. There is 
a good supply of logs and manufacturers are 
working to capacity. Inquiries denote active 
trade this month and gradual improvement as 
fall approaches. Sales of Philippine lumber have 
been large and replenishments have been on a 
regular schedule, 


BOXBOARDS 


BOSTON, MASS., Aug. 3. 3oxboard demand 
keeps about even and prices are the same. Bet- 
ter business is in prospect in containers for farm 
produce, fruits and canned goods. The under- 
tone of the market is stronger today than a year 
ago, due to the continued restriction of produc- 
tion by many large Maine and New Hampshire 
operators. Good round edge inch pine boxboards 
are $26@29. The spread on spruce and hemlock 
boxboards is wider due to corresponding varia- 
tions in quality. 


CLAPBOARDS 


BOSTON, MASS., Aug. 3.—Local wholesalers 
handling clapboards booked a satisfactory July 
business. Few retail yards are carrying sub- 
stantial stocks. Prices keep steady and the gen- 
eral policy is to order moderate assortments and 
come into the market frequently for replace- 
ments. Offerings of eastern spruce and white 
pine clapboards are light and a good share of 
the current business is in stock from the Coast. 
(Juotations: Eastern spruce, a thousand pieces, 
4-foot, 6-inch, extras, $120; clears, $115; second 
clears, $110; 5%-inch, $5 less. West Coast clap- 
boards, a thousand square feet, clears, redwood, 
$28; red cedar, $30; western spruce, $40; Califor- 
nia pine, $40. 


FOREIGN 


Twelve Months’ Exports and Imports 

WASHINGTON, D. C., Aug. 2.—Total exports of 
wood and its manufactures from the United States 
during the fiscal year ended June 30 were valued 
at $144,895,052, an increase of approximately 
$4,500,000 over the shipments for the preced 
ing fiscal year, according to the lumber division, 
Department of Commerce. 

Exports of boards, planks and scantling during 
the last fiseal year totaled 1,968,454,000 feet, 
valued at $80,999,448. Of this total, softwood 
exports were 1,635,410,000 feet, valued at $56,010, 
187. and hardwoods 353,044,000 feet, valued at 
$24,989,261. Both softwood and hardwood lumber 
exports increased about 3 percent in volume and 
1% percent in value. 

Douglas fir lumber (boards, planks and scant- 
ling) exports, in round numbers, increased 118, 
000,000 feet, or $2,000,000, while southern pine 
exports decreased 127,000,000 feet, or $3,000,000. 
Redwood exports increased by 60 percent and hem- 
lock by 23 percent. Cypress and spruce exports, 
on the other hand, decreased. All hardwoods sep- 
arately show increased exports over the preceding 
fiseal year, except ash, hickory and walnut. 

Exports of Douglas fir timbers (6x6-inch ana 














up) for the fiscal year 1926 aggregated 451,503,- 
000 feet, valued at $9,518,435; southern pine, 
136,740,000 feet, valued at $5,428,069, and cedar, 
32,855,000 feet, valued at $1,233,699. Exports of 
cedar logs were 102,573,000 feet, valued at $2,852,- 
126, a slight decrease in value and increase in 
quantity. Southern pine sawed timber exports 
decreased about 20 percent, while Douglas fir in- 
creased more than 25 percent in quantity. Total 
sawed timber exports were 650,689,000 feet, valued 
at $17,168,020, an increase of 11 percent in quan- 
tity and 2 percent in value over the preceding 
fiscal year. 

Cooperage exports increased in June, bringing 
the value for the fiscal year to nearly $10,500,000, 
but leaving it below that for the preceding fiscal 
year. Box shook exports were valued at $4,157,- 
205 for 1926 and $3,912,006 for 1925. The ex- 
port of doors totaled 1,563,050, valued at $3,024,- 
297, compared with 887,318, valued at $1,855,499 
the year before. Exports of veneer and plywood 
were valued at $2,631,921, compared with $1,798,- 
126: handles, $2,332,579, against $2,263,684 in 
1925, the 1925 figures including handle dimension 


stock for the entire period and the 1926 figure 
for only the first half of the fiscal year. 

Imports of wood and its manufactures for the 
twelve months ending with June 30 were valued 
at upward of $5,000,000 above those of the pre- 
ceding fiscal year, or $105,716,520, against $100,- 
579,247. The increase was in boards, planks, deals 
and other sawmill products. 


Encouragement in Export Trade 


BALTIMORE, MpD., Aug. 2.—Some reasons for en- 
couragement as to the future of the export trade 
are seen by Harvey M. Dickson, secretary National 
Lumber Exporters’ Association, who reports im- 
mediate conditions about the same but who dis 
cerns the possibility of a material expansion in the 
foreign demand if exporters refrain from over- 
loading the market. He reviewed the situation as 
follows : 

“There has been no material change in the de- 
mand for American hardwoods abroad during the 
last two weeks. There are large quantities of 
American hardwoods in store in the United King 
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dom, and what little trade in hardwoods is devel 
oping is supplied from lumber in store. While a 
great deal has been written about the coal strike 
being the cause of the light demand for American 
hardwoods in the United Kingdom, it appears that 
buyers and consumers have confidence that the 
strike will be settled before long 

“There has been a decided improvement in the 


softwood business in the United Kingdom in the 
last few weeks, and it is only reasonable to as 
sume that the hardwoods will derive some a“ nefit 
from the greater activity in the softwood division. 


The demand for hardwoods is about on a par with 
the calls usually manifested in former years dur 
ing the vacation months Stocks of American 
hardwoods are being drawn upon, and imports dur- 
ing the first three weeks of July were lighter than 
they have been for any like period in a long time. 
This is naturally having its effect upon prices. It 
appears, however, that even though the demand is 


light, quotations on American hardwoods are hold 
ing reasonably firm If American exporters will 
continue the policy many of them have adopted 


of only forwarding stocks on firm orders, the com 
ing of the fall months will find foreign buyers 
again in the market, and the exportation of stocks 
will be on a much more stable basis than it has 
been for the last year or more.” 


Lumbering in Isle of Pines 

WASHINGTON, D. C., Aug. 2.—There are seven 
small mills with a daily output of 2,000 to 3,000 
board feet each sawing pine lumber in the northern 
section of the Isle of Pines, states a report to the 
Department of Commerce from Vice Consul in 
Charge Sheridan ‘Talbot, Nueva Gerona, Isle of 
Pines, Cuba The southern third of the island, 
which is separated from the northern part by a 
swamp and is practically uninhabited, Is reputed 
to be well timbered with hardwood, and there is a 
mill in that locality sawing lumber. Whatever 
lumber products are not utilized on the Isle of 
Pines are shipped to Cuba for sale. 

Except for a crate factory located near Santa Fe, 


which manufactures containers for pineapples, in 
which Americans are interested, the lumber mills 
of the island are entirely owned and operated by 


Cubans and Spaniards Several persons on the 
island manufacture trays ete., from local 
hardwoods and offer them for sale in Nueva Gerona 
and Havana At one time there was a company 
here engaged in the manufacture of furniture from 
island grown hardwoods, whose product is in the 
homes of many American residents. There is very 
little lumber other than fruit package shook im 
ported in any form into the Isle of Pines. 


VARCS, 


Lumber Conditions in Germany 
WASHINGTON, D. C., Aug. 2 The 
lumber in Germany 
domestic oak are being offered at 180 marks a cubic 
meter, equivalent to $110 a thousand feet, accord- 
ing to advices to the Department of Commerce 


market for 
is dull and the best grades of 


from Assistant Trade Commissioner L. C, Morse at 
Hamburg, Germany. This stock is flitch sawn, 
not square edged, and the price is under that of 
American oak, so that the furniture trade, auto 
body builders and molding manufacturers, who 
are the largest users of this lumber, are giving 
it the preference 


Business in the industries referred to is reported 
as dull and the large furniture factories are said 
to be substituting, wherever African 
okume wood, which can be bought at prices con 
siderably under domestic oak, for oak. 

High taxes and high interest rates on mort 
gages, with comparatively low rentals, keep capital 
from seeking an outlet in real estate investment, 
and consequently the building industry suffers, It 
is generally agreed in the German trade that it is 
too late in the season for the building industry to 
open up to any extent, and the outlook for the 
balance of the year is said to be unfavorable. 


possible, 


esaaesaaaaaae 


Lumber Production in Quebec 
WASHINGTON, D. C., Aug. 5.—-Charles B. 
American consul at Sherbrooke, Que., 
Department of Commerce 
to have lumber 


Ilosmer, 
reports to the 
that an effort was made 
operators in that district volun 
tarily limit production for the 1925-26 eut to 
about 50 percent of the normal output, in the hope 
of improving the condition of the market. While 
production this year is doubtless fully 75 percent 
of normal, even this reduction is expected to 
benefit the industry, although no improvement is 
evident up to this time, owing to the lateness of 
the season and to the fact that building operations 
have been slow in starting. Exports of lumber for 
the current year show little change from last year, 
SRA ABBBEBAAEEAAEE 

THE SAWMILLS oF the 

Punta Arenas, Chile, 


district of 
includes the whole 


consular 
which 


of the territory of Magellanes, produced about 
10,000,000 square feet of lumber during 1925 
and gave employment to some 300 laborers. 


About 3,500,000 square feet of lumber was 


exported to Argentina. 
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WARREN-HUCKINS COMPANY 


Jacksonville, Florida 
Manufacturers of 
FLORIDA FAIRFORM FINISH 


light, airy plant, 
Americans. 


Modern, 
shop for 


individual electric drive, open 


Men stick here, are treated on the square 


and take pride 
in their work. 


To fill infrequent vacancies we should be glad to have 
skilled bench and machine men register with us for per- 
manent positions. Floaters, wood butchers, 


off. 


crabs, 


keep 





WANTED 
Biller and detailer for special millwork plant situated 
in a town of exceptionally fine environment in eastern 
Pa. No experience necessary in estimating but must 
have practical experience in taking quantities and de- 
tails from plans, measurements at the job, billing, mak- 
ing working details for the mill, must have pleasing per- 
sonality and some ability as a salesman’ as the man for 
whom we are looking will, in most instances, be our 
representative in the field. In applying, state age, ex- 
perience, and salary expected. Address 
A. W. & W. M. WATSON CO., Newtown, Pa. 


EXPERIENCED MILL SUPERINTENDENT 
In special work mill employing 20 to 35 men in a Mich- 
igan city of over 100,000. Man capable to take off 
millwork from blue prints and estimate special work. 
State experience and salary wanted. 

Address “EL. 109,’’ care American Lumberman. 
































Splendid 


has all conveniences. 


Chicago. 


Address “PF, 


FOR SALE—SUMMER HOME 


location in Southern Michigan. New, modern, 


A little over two hours’ ride from 


119,’’ care American Lumberman, 





3611 Auburn 


WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 
All or part of your supply if 


satisfactory. Mail sample and 
write for particulars today. 


FRANK MILLER & SONS, 
Avenue, Chicago, Illinois. 





WANTED SAMPLES AND PRICES 


On sawdt 
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ist and wood flour. Give price f. 0. b. 
shipping point. 
115,’ care American Lumberman. 
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SAWDUST, BALED SHAVINGS & WOOD FLOUR 


Wanted. 
mail sam 


UCTS, INC., 


Quote per net ton f. o. b. shipping point and 
ples. Must be dry. CHICAGO WOOD PROD- 
431 8S. Dearborn St., Chicago. 





Deg Diy ¢ 
Cy iain | | pe 
Phos e fon ore 

OBe 471; 
SOO, 

5 


FNS ee 








Factory 





EXPERT FOREMAN OR 


superintendent of good edueation, capable of 


organizing and training men in modern high speed pro 


duction window 


tion is © 
ern plant 
ing pleas 


Address “F. 116,"’ care 


and door frame department. This posi- 

ffered by old established company, large mod 
located in beautiful western city. In writ- 

e give references. 

American Lumberman. 





Hardwood 
Permanent position to competent man, 
at Talbot, 


Address 


WANTED:—EXPERIENCED 
Lumber inspector for Northern Hardwoods. 
Located at mill 
Mich. State age, experience and references. 
JAMES R. ANDREWS, Escanaba, Mich. 





August first, 
Wisconsin. 


penman. 
letter. 


Address ‘‘K, 


WANTED—BOOKKEEPER 

for medium sized retail yard in southern 
Must be accurate and rapid, also a good 
Give reference and salary expected in first 
106,’’ care American Lumberman. 





Estimator. 


We need 


jobs. State age, 


WANTED—A FIRST CLASS 

Must be familiar with Cost Book ‘‘A."’ 
a man capable of taking off and figuring large 
experience and salary you expect to 


receive in making reply. 





Address “H. 104,”’ care American Lumberman, 
WANTED—A 
Millwork detailer and biller, one who is capable of 


handling 
expected 


Address “A 


first class work. State experience and wages 
when making application. 
. 105." care American Lumberman. 





YOU SEE THESE ADVERTISEMENTS 


Why not 
the AME 
ployment 





place your ad in the classified department of 
RICAN LUMBERMAN? When you want em- 
advertise in the paper that reaches the people. 








WANTED 
A competent and accurate detailer and biller. 
ean handle any kind of special millwork. 
tunity for the right man. Central [llinois mill. 
Address *“*K. 124,’’ care American Lumberman. 


HARDWOOD BUYER AND INSPECTOR 
Only fully capable, honest and energetic hustler to buy 
oak and hickory wagon stock, also hardwood lumber, 
on either salary or commission basis. Must have good 
following among mills and timberland owners in Ark., 
La., Tenn., Ky., N. ©., ete. Address with references, 
“H. 120,’’ care American Lumberman. 


WANTED—MILLWORK ESTIMATOR AND 


Salesman able to take own measurements on job and 


One who 
Good oppor- 








with knowledge of Cost Book A. Unusual opportunity 
for right man. State salary desired. Location, Wis- 
consin, 

Address “G,. 124,"" care American Lumberman. 











WANTED—TURNER 
On wooden candy pails. D. AUERBACH & SONS, llth 
Ave. and 46th St., New York. 
wantee BAND SAW FILER 
For band and resav 
LINTON ‘LU MBER CO., 





Cambridge, Ohio. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the 
reaches the people. We can help you. 
LUMBERMAN, 431 8S. Dearborn St., 


paper that 
AMERICAN 
Chicago, Ill, 














AN OPPORTUNITY FOR A TEN 
THOUSAND A YEAR MAN 


A large, well-established company is in need of the 
services of an experienced Salesman to handle crating 
and Industrial Sales. The plant is located near enough 
industrial centers to assure quick delivery. Stock can 
be worked to practically any specifications. 


Address “TL. 104,’’ care American Lumberman. 





LUMBER SALESMAN 
Young man possessed of selling ability to 
solicit retail lumber trade. No preference 
as to nationality but must be honest and 
willing to work hard for success. 
Address “L. 101,’’ care American Lumberman. 


WANTED 
Experienced lumber salesman for Northern Ohio by 
Cleveland wholesaler. Young man preferred. 
THE MILLER-WELLS LUMBER CO., 
Cleveland, Ohio. 
























































